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A few months ago the Census Bureau ordered 
100 special 17 column machines (adding capacity 
99,999,999,999,999,999) from our Washington ) 
office, most of the machines have been delivered | 


and are now in use, relieving the Census clerks of 


a tremendous amount of clerical detail. 


Uncle Sam now uses over 1000 Burroughs 


machines in his various departments. 


We are proud of the fact that the greatest 
organization in the world (U. S. Government) 


stands at the head of our list of users. | 


Burroughs Adding Machine Company 
39 Burroughs Block : : Detroit, Michigan 
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The Ramer is the only Remanufactured Typewriter. 


It is made up from start to finish in a completely 
equipped factory, only those parts of the original 
machines which show absolutely no ill effects from 
service, being retained. All parts that are even 
slightly worn, are replaced by new ones. 


WHOLESALE TYPEWRITER COMPANY 


108-110 Duane Street, New York 
London Office: 136-137 Long Acre, W. C. 
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Not strips of carbon paper, but 
solid sheets carbonized in strips. 


Strip Carbon Paper 


Typewriter Salesmen, Office Appliance Dealers 

















and System Men! Here is a live one. 











each blank will show the information intended for 
each department and no other information. 






The things you can do to manifold billing and department tickets all written with one operation— 






accounting systems with strip carbon paper will 
astonish you. 










Billing and accounting systems revolutionized by Strip carbon effects an economy, a convenience 
the simple expedient of manifolding with paper car- and makes possible many manifolding systems, other- 
bonized in strips or columns so that each carbon wise impossible. 
copy duplicates only that part of the original essen- Now you can order your carbon paper to fit your 
tial to its purpose. typewriter and your printing, instead of trying to 

The bill—the journal entry—the factory and other adapt them to the limitations of solid carbon paper. 










Get in on this early. Just how you can turn strip carbon into 





money for you, is detailed in our printed matter. Send for it now 





WEelHE2G6OO00000600000 > 
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; 






AURORA, ILLINOIS 
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he Advantages of 
eing ableto do this — 






without disturbing work in process 


1 Unfinished work can be carried for inspection to the one 
who dictated the matter. 

Rush work can be attended to on the minute. 

Unfinished workcan be locked away in desk or safe for secrecy. 

Important manifold work can be put aside undisturbed while 
another platen is substituted for other work. 


These advantages are possible only with the 






m CW bo 










as it is the only machine having a removable 
platen which takes the written work with it 












Write for full information regard- 
ing this and other exclusive 
Smith-Premier advantages. 





We manufacture ten 
different models of 
billing machines to 
take care of all the 
known up-to-date 
business systems. 


















The Smith-Premier 


Typewriter Company, Inc. 
Syracuse, N. Y. 






Branches Everywhere 
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Sole Patentees and Manufacturers 


of 


CARBON-LESS PAPER 


Have you had samples of CARBON-LESS paper? If not, we would be glad to send you some. 
Do you know just what CARBON-LESS paper is? Many people imagine it is similar to carbon 


and performs the same duty, but this is an erroneous idea. You can easily learn its right 
function by examining the paper for yourself, and the samples will please you. 


Several months ago, when we began the manufacture of this paper, there was but one thought in 
our minds, namely—to produce a paper which would of copies of letters for filing and other 
purposes, and eliminate the use of the sheet’of carbon paper that it has always been necessary 
to insert between the second sheet and the original. Since then, however, various manufac- 
turers and users have discovered other usages for this marvelous new invention. 

For adding machines, CARBON-LESS paper not only makes the original and eliminates the use 
of the ribbon, but in addition gives one or two duplicates, cain to the thickness of the 
roll of CARBON-LESS used. 

To take a quick proof, and a nice clean one, without the use of ink, either from set-up matter in 
the print shop or from matter having been set up for duplicate letter machines, CARBON- 
L is a wonderful time-saver, because it dispenses with the use of ink or ribbon, as the case 
may be. 

In counter sales check machines, CARBON-LESS gives the copy without the necessity of having 
the cross feed carbon device. For tally-rolls on typewriters, CARBON-LESS gives the 
record by using one roll instead of two. When used for tally-rolls, where one roll is now 
used with carbon on the back of it, necessitating making the entry on the bill in carbon 
instead of ribbon impression, CARBON-LESS may be used against the platen and the whole 
bill written with the use of the ribbon, and a perfect tally record is kept. 


CARBON.-LESS is perfectly clean. You cannot soil anything with it even if you try. 
a perfect record, saves a deal of time, and is pleasant to use in the office. 

CARBON.-LESS is made in various weights and in different colors. 

We will be glad to send you further information and prices. Those who have already seen 
CARBON-LESS paper will be surprised to note the improvement made in it during the past 
two months. 

We have now nearly caught up with our back orders, and wish to thank all of those who have 
have been patient in awaiting their shipments. 


It makes 


GENERAL OFFICES AND WAREHOUSE 
400-402 W-23@ St NEw YoORKCITY 


PRESIDENT AND TREASURER, WILLIAM C. BETTS 
SEC’Y AND ASST. TREASURER, A. R. BETTS 


| VICE-PRES. AND GEN. MGR., GILBERT C. LUTZ 


] 
European Representative, M. Eriebach Nachfoiger, Frankfort-on-the-Main, Germany 
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The Name 


Remington 


represents the widest range of achievement ever 
known in the field of clerical labor saving. 





It represents the newest, the greatest and the best typewriter. 
The models 10 and 11 Remingtons have advanced typewriter 
service to a new plane of efficiency. 


It represents the greatest recent triumph in office labor saving— 
the union of the writing machine and the adding machine. The 
Wahl Adding and Subtracting Attachment of the Remington has 
doubled the field of the typewriter. 


It represents the most per- 
fect service typewriter users 
have ever known. This 
service extends to supplies, 
inspections, operators, in 
fact, to every conceivable 
requirement of the buying 
public. 











It represents the greatest 
resources, the greatest 
plant, the greatest 
experience, the great- 
est organization and 
the greatest business 
that the office equip- 
ment world has ever 
known. 


Remington Typewriter Company 
Incorporated) 
New York and Everywhere 
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12th Annual Business Show 


Madison Square Garden, New York 


October 22-29, 1910 cir 













$3,000 for one issue is about what a page ad in the Saturday Evening 
Post would cost you. And it would probably pay you well too. 





q It is estimated that about 20 per cent of the subscribers of a magazine 
of that class will read such an ad. Of these about one-fourth would be 
interested more or less—and you would perhaps get an inquiry from one 
intwenty. That would mean 2500 replies. 






Q To show each of these inquirers your goods would entail an enormous 
expense. Wouldn’t it ? 









@ 150,000 people, most of them business men and buyers, visit the Annual 
Business Show every day (for seven days). You will meet at least 2500 
every day of the seven who are vitally interested in your goods and have 
come to see them. 







q@ The entire cost to you of getting all these buyers to come to you—to 
see your goods and to buy them —wwill be but a fraction of what one 
appearance of your ad would cost in what is conceded to be one of the 
most profitable advertising mediums known. 








@ Think this over. Figure out the difference in cost and the vast su- 
periority of the service we render. Don’t forget the absolute certainty 
of big returns and quick returns on a publicity investment with us. 






@ Close for your space now and have plenty of time to plan your exhibit 
— to get out your special Show literature and display — so that you will 
get the best possible results from the Show. 







@ This is the only Show of the kind in 1910. 







Write at once for diagrams and details 


ANNUAL BUSINESS SHOW CO. 


Rand-McNally Building :: CHICAGO 
150 Nassau Street NEW YORK 














Responsible dealers and purchasing agents who contemplate visiting the Show are invited 
to send us their names NOW for season passes to be issued to them without charge 
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Our Employment Department will 
cheerfully furnish the Operator you 
want at the price you want to pay. 
It is not necessary to be a user of 


nderwood 


Standard 


ypewriter 


to enjoy this service. Tell us your needs. 
We have competent stenographers who want 
positions, temporary and permanent. We 
require no charge or fee from employer or 
employee. Phone Underwood, Barclay 6800, 
if in New York City, or address 


eens ct Employment Department 
Se my 243 Broadway, N. Y. 


Underwood Typewriter Co., Incorporated 


New York and Everywhere 








IO 
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The Scope of the 
New Elliott=Fisher 


The Machine with the flat platen 


@ Will write in a bound book or on loose sheets. 








@ Will write on a postage stamp or on the biggest sheet 
of paper made and do it conveniently. 


@ Will write on the thinnest tissue, the heaviest card 
or an inch board. 


@ Will make a single copy or manifold—forty copies 
at one writing. 


@ Will tabulate to the column or decimal point as desired. 


@ Will add in one column or in as many separate col- 
umns at one time as the sheet of paper accommodates— 
automatically adds as it writes. 


@ Will add decimal moneys, physical units, English 
currency, tons and cwt., hours and minutes, feet and 
inches, gallons, quarts and pints, fractions, yardage, 
dozens, etc.—all or part on one machine. 


@ Subtracts anything it adds as easily as it adds. 


@ It does that Book-Keeping by machinery stunt, proves 
its own work as it goes along with the trial balance. 


@ Its scope ‘makes toil easier” on a lot of other office 
drudgery—ask us for particulars. 


Elliott-Fisher Company 


62 Cedar Street - - = > Harrisburg, Pa. 
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@ The ribbon that wears the longest and pro- 


duces the best work gets the most business. 


@ Don’t 


because they are recommended ‘“‘the best’’- 


REVILO— compare it with what 


convince 


put in a stock of ribbons simply 


try the 
you are selling—see if it IS the best 
yourself before you try to convince others. 


@ You are selling ribbons for the profit you 
make—then sell the ribbon that pleases the 
largest number of users; that ribbon means 
the largest profits for YOU—sell the ribbon 
that wins out in competition every time 


THE REVILO. 


@ Send for our handsomely illustrated twenty- 
four page catalogue; it shows the largest line 
of typewriter accessories ever issued. Oliver 
Supplies are known wherever typewriters are 
used; they have a thoroughly established rep- 


utation handle the line that 


for quality; 


+ 


General Offices: 





Mean 


“OLIVER 
Typewriter @. 


Supplies Department 





the Biggest 
Business and the 
Largest Profits for you. 


“REVILO” RIBBONS BRING IN THE REPEAT ORDERS 


means permanent business and regular profits 


for you. 


@ Test REVILO Carbons and see why they 
getand hold the business—samples on request. 


@ Sample Book of REVILO typewriter 
papers (twenty-one grades) shows the greatest 
variety of the most practical papers for type- 
writer use, listed at attractive prices. 


€ The largest and most profitable Supplies 
business is built by selling the line that pleases 
and holds the largest number of customers, 
increased business and profits come from the 
Repeat Orders—not the single sale to a dis- 
satisfied customer. 






Send for our catalogue 
and wholesale prices 
to dealers. 


WRITE TO-DAY. 


Chicago, Ill. 
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What American Factory Rebuilt Means to Dealers 



















? 


@—“American Factory Rebuilt” is an identifying term used to distinguish ‘American’ 
machines from the great mass of typewriters which go to the market under the name of 


“Rebuilt.” It stands for the top notch of “rebuilt” excellence. 







@—tThe term “American Factory Rebuilt’ affords the dealers the most practical sort of 
typewriter insurance. It insures him a source of supply for any number of machines of any 
make. But, better than that, it insures the user the fullest measure of satisfactory service; 


that means pleased customers, and therefore profitable business for the dealer. 






Q—“American Factory Rebuilt” means built in a factory, not an office, a back room, or 
some out-of-the-way place where second-hand machines are touched up, but a factory especially 
equipped and appointed for the work. A factory in which new machines could be made. 








@—*American Factory Rebuilt” means 
a class of machines such as no other con- 
cern does or is able to rebuild as we do. 











Q—“American Factory Rebuilt’ further 
means a co-operative plan in which we 
help the dealer to take advantage of 
the full possibilities in his territory. 

















@—The livest and most prosperous 
dealers in the country are handling 
“American Factory Rebuilts.” We are 


in position to equip others to be equally 



















successful. 





American Writing 












Machine Company 


345-347 Broadway NEW YORK 
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THE FLEXOTYPE 


@ The following shows the twenty-five most desirable features 
of type duplicating machines, and to what extent they are 
combined in the various machines on the market: 


Flexotype Other Machines 
Rotary Flat Bed 


“e 


1 Low ribbon cost (under 5c per M) 

2 Light removable type forms easily filed ” 
3 Rapid feeding (56M per hour or more) ....... 

4 Rapid composition without touching type. 

J 


Work uniform (throughout a run). 


«é 


6 ” tops and bottoms) 
7 rr « (comparing short and long lines) 
8 i “5 (ends of long‘lines) ......... = 


9 Rapid distribution without sopening type or 
spelling backwards ........... 

10 Composition and distribution separate from print 
TTC ee et ees 

11 Impossible to offset platen. . se 

12 Interchangeable type (Pica and Elite) . 

13. Uniform wear of type .......... 

14 Nodestructive pressure on type due -" etimnatin 
to completely use exhausted ribbon ...... 

15 No destructive pressure on platen (same rea- 
EE Re th I re mete y erty aed Hon Pall 

16 Ball bearings - 

17 Color of work contestbitide penn or - light) ', 

18 Direct printing with printer’s ink without ex- 
i I ood 50s ci dha aheanssos 

19 Put on ribbon without coliied Seaeee sedis 

20 Narrow form following wide using same ribbon 

21 Bichrome work at one impression............ 

22 No economy to use ribbon heavier inked than 
CN re ee ee eee er 

23 Prints letterhead and signature direct inked 
and body of letter through ribbon at one 
impression. $CKTCHEKROCOCEME WD COO 6 CME 6 hee 

24 Automatic continuous reinking of ribbons.... 

25 Direct printed letterheads and office forms with- 
out expense of curved electrotypes............ 


6é 


ae 





Total. iss: ee . 25 2 4 
Percentage of pe fection 4% ...++-. 100% 8% 16% 


Exclusive features of the Flexotype are in bold type. 


NEIDICH PROCESS COMPANY 


BURLINGTON, N. J. 


Second-hand Multigraphs taken in exchange for Flexotypes for sale. 
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THE 
ELECTRICAL 
AGE 


IN REBUILDING 
TYPEWRITERS 


EVERY GENERAL REBUILT 


Enamel—Striping—Decalcomania—Varnish 


| IS REFINISHED 


i and the finish is 


BAKED BY ELECTRICAL HEAT 


which absolutely is 


WITHOUT CLOUDING BY GASES 
OUR NEW ELECTRIC OVENS 


are installed and enable us to 


BAKE FINISH OVER 200 DAILY 


MR. DEALER: {Do you want the Best ? 


THIS IS PART OF THE NEW EQUIPMENT 


of the 


“HOME OF GENERAL REBUILTS” 


General Typewriter Exchange, Inc. 
21 Murray Street New York, U.S. A. 
W.H. BEARDSLEY, General Manager 
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ROYAL 


STANDARD 
TYPEWRITER 

















Why the Royal Looks Different 


The inventor of the Royal did not follow the 
beaten track of typewriter construction. He 
wiped off the slate, and began anew. 

All other typewriters are evolutions from the 
first machines ever invented. Those machines had 
a square, upright frame, and the mechanism was 
fitted into it. Every new machine and every new 
model of the old ones began with that frame. No 
one thought of changing. 

But the Royal began back of that frame. The 
mechanism was made first, then a frame was made 
to fit it. 

The result is the simplest 
built—less than half as many parts as any other 
standard typewriter. 

This simplicity means durability, efficiency 
and economy. There is.no lost motion, nothing 
to get out of order, no weak parts to wear out; 
the Royal is a stranger to the repair man. Direct 


typewriter ever 


operation saves time and energy on every stroke—+ 
not appreciable in merely trying a few keys, but 
amounting to a great deal in the aggregate. 

Because of this simplicity, the Royal can be sold 
for $65, and this is adopted as the new standard 
price. 

Large users of typewriters, who are able to 
buy any make they want, and care nothing for 
original investment if it means the best in the 
long run, have found that the Royal not only 
affords the most durability and efficiency, but also 
that it affords a big saving in the investment for 
office equipment. For these reasons thousands of 
concerns are adopting the Royal throughout their 
offices. 

The more you know about the Royal the better 
you will like it. Ask our representative to call, or 
stop in at our offices and see the machine for 


vi urself. 


ROYAL TYPEWRITER COMPANY 


Royal Typewriter Building 
NEW YORK 


London Office: 75-A Queen Victoria St. 









oro ore ere ete ere 
eeerereeeeeeeeee 


+ ee ee ee oe 
eoeeeeeeereeeene 
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a The 
Standard 
Folding 


ia Typewriter 








Inaclassby ttself 





PORTABLE ECONOMICAL 





PRACTICAL VISIBLE | pnt" 
BI-CHROME | Including | 


The following voluntary testimonial 


| Case 
| 
tell its own story: | 


Newark, N. J., Feb. 7th, 1910. 


Gentlemen:—Enclosed I hand you my 
check in payment for repairs to my 
Standard Folding Typewriter. The ma- 
chine is equal to new and the job is very 


satisfactory. 
My stenographer thinks it is one of 


the nicest machines she ever operated. 
In view of the fact that I have used 
the machine for three years, giving it 
hard service, | am very much surprised 
it has held upso well. I think the machine 
is equal in point of service and endur- 
ance to any machine on the market. 

Wishing you very much prosperity, 
I am Yours truly, 


FRANK E. SHELDON. 

















MANUFACTURED BY 


STANDARD TYPEWRITER COMPANY 


GENERAL EUROPEAN REPRESENTATIVE 


GROTON, N. . oe U. 5. A. A. MUELLER & CO., ZURICH, SWITZERLAND 
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The value of the 


Address ogfaph 


RACE MAR 


PRINTS FROM TYPE 








lies not alone in the quality of the addresses and the speed with which they may 
be printed. It lies also in the address plates and in the convenient method of 


retaining them. 


ADDRESSOGRAPH address plates are composed, as per illustration, of three 
the frame, the card and the printing plate. The surface of the printing plates is clear and 
distinct, and the impressions made therefrom, exact limitations of the best typewriting. 

Cards of any color, with special ruling if desired, can be used for classification purposes. 

The frames which carry the printing. plates and cards are furnished with subdividing 
tabs of any style to assist in the arrangement of lists. ; 

The address plates are filed loosely, Card Index Fashion, in steel drawers equipped with 
drawer followers to keep the plates in an upright position. 

The drawers are held in cabinets. They are labeled on the face to assist in the arrange- 
ment of lists and facilitate the speedy location of individual address plates or classes of 
address plates. — 


Thus the ADDRESSOGRAPH has all of the convenience of a modern Card 
Index, making a list so retained available for reference purposes. 





So simple is this machine that, by its use, important lists of 
any size or nature can be placed in the hands of any boy or girl 
with the assurance that they will be perfectly maintained and the 
required addressing executed with absolute accuracy. 

The mechanical make-up of the ADDRESSOGRAPH is such 
that the operator can readily see the individuai address plates at 
the printing point before the impressinns are made, making it 
possible to skip or print any class or classes of address plates. 
This feature is of particular value in addressing statements and 
also addressing classified mailing lists. 

The ADDRESSOGRAPH is so flexible that it can be adapted to 
use in any business or department where it is necessary to write 
and re-write names and addresses to comparatively regular lists. 

ADDRESSOGRAPH addresses are printed from type, are absolutely accurate and look exactly like typewriting. 

With the ADDRESSOGRAPH an office boy or girl can do the work of twenty typists or penmen—can address 1,000 
cards, anything—everything—in less than half an hour. 

The ADDRESSOGRAPH is used in the Mailing Department, the Bookkeeping Department, Payroll Department, the 
Shipping Department and in the Executive Offices of Stockholders. 

There is an ADDRESSOGRAPH adapted to every need, no matter what it might be. 


ADDRESSOGRAPH CO., 903 West Van Buren Street, CHICAGO, ILL. 
LS —— we  @ & — iT nares 
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1 Emerson 
at *50.22 


is the most progressive step in typewriter 
manufacture since the invention of the 


writing machine. 








For the Emerson at $50 embodies every principle of 
operation necessary to perfect construction, the employment 
of which denotes a machine as “‘standard.”’ 


The fact that such machines have hitherto been sold for 
$100 created the erroneous idea that the classification of 
“‘standard”’ was used to denote the selling price. 


Besides complying with the established order of construc- 
tion which time has proven necessary to perfect typewriter 
service, the Emerson at $50 is equipped with all special at- 
tachments common to standard machines. 


The Emerson at $50 has set a new price for standard 
machines. It has taken $50 from the selling price by elimi- 


nating every superfluity and every unnecessary item in the The Emerson 


selling cost. . 
Typewriter 
The Emerson at $50 is typewriter value with every dis- Company 
count off—net writing machine efficiency. It has cut off the 
waste for the user, but left the dealer a margin of profit which ba argue 


CHICAGO, ILL. 


Works: 
WOODSTOCK, ILL. 


means more orders and better business. 





There is some desirable territory open for the Emer- 
Sole Agents for the 


son at $50 which opens big opportunities for enterprising sR lial 
A. MUELLER & CO., 
Zurich, Switzerland. 

A. Mueller Schacrtlin, Mgr. 


dealers. 
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J. B. IRVING 


President The Irving-Pitt Mfg. Co 
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works for a living 
vays looking for something bet 


That statement is almost axi 


mati \los men are either looking 
for se in their salaries or are expect 
ing some other employer to recognize their 
worth and offer something that their pres 
ent employer either cannot or will not give 


And there are a whole lot of men in the 


classification—waiting for someon 


iffer them a better job than the on 
business to make money hon 


estly and on the square has a good many 


things to buy, but probably nothing in 
which he invests is quite so important t 
him as the sort of service he is able to buy 
by hiring the right kind of employes. 1 
hav requisite judgment of men so as 
to be able to hire the right sort and turn 


down the wrong sort or get rid of them 


wi s little fuss as possible, is a valuable 
asset to the business man. 

Now no one would expect the business 
man buy a bill of goods without scruti 
nizing their quality and satisfying himself 
of their adaptability to his business; not 
would anyone, as a merely abstract prop 
sition, expect him to buy the services of a 
man without taking all proper means t 


} 


sort of servic 1¢ 


And here is where 


know beforehand what 
like ly to get 
who happen to be in the 


men 


a good many 


lists of the employed fail most deplorably 


n the estimate of the judgment of met 
who are employers. Brown may know that 
if Jones tried to hold down the job in Hix’s 
office he wouldn’t last more than two 


quite so likely that he 
couldn't 

past record 
Hix knows 


in no hurry to offer him 


weeks; but it isn’t 


would realize he 


himself hope 


retain it on the 


basis of his 
he probability is that if 


Br wn he will be 


the position unless Brown has _ already 
made such a record as will offer reason for 
expecting good work from him. Brown, if 


anything, will magnify his own fancied 


tues and turn his blind side to his own 
easy to excuse fai! 


shortcomings, for it 1s 
work. 
that 
his work and does everything he takes hold 


ure and indifferent 


Suppose, however, Brown digs into 


: ‘ f ee % hs 
CRNA are. 1E-C  E 
+. 
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THE MAGAZINE OF OFFICE EQUIPMENT 


ZovnNded by Geo. H Patterson 


CHICAGO, JUNI 


IQit 


Opportunity Often Seeks the Man, but 
Never Finds Him Unless He Is On 


the Job and Working. 


m ike S 


unless they are 


as well as he can; suppose he 


mistakes as all men must 


too perfect for this world, but suppose he 


learns by his errors and always keeps try 


ing to do every job right up to the handle. 


In his leisure moments he may think occa 
as far as he 


that if 


sionally that he has got about 


can in his present position and Hix 
should make him an offer he would be glad 
to take it, but he abate 


effort in his 


doesn't any of his 


interest and own position 


Bye and bye Hix gets to a point where he 


has to have somebody for that job. He 
doesn’t waste a minute hunting for an idle 
man with his hat held out for the plums to 
fall into it He looks for a busy fellow 
who is big enough to grow into something 


better than what he now has. One day he 


meets Brown and has a little talk with him 
Bye and bye he makes up his mind that 
Brown is the right man because Brown has 
done the work he had to do right up to the 


laps, but faith 
and Chen 


when Jones hears of it he says: “Well, by 


handle, not brilliantly, perl 


fully conscientiously lways 


I K some men 


strange what luck 
have Why, I remember old Bri 
e to buy him a 


(George. it 1s 
ywn when 


he didn’t have a 50-cent pie 


ainner 


Best Job Is the Job One Has. 


phases of 


The 
the subject The 


foregoing are only tw 


best job is, undoubtedly, 


the one a man has if he has any job at all, 


for by it and through it, paradoxical as it 
may seem, lies his best hope of getting a 
better job. Rather than do nothing, rather 
than not to do the best he can, a man would 


better shovel coal or sweep the streets if 
he is willing to do those things well, serene 
confidence that 


the touch of 


some passerby will 


and in 


in the 


recognize capability 


dividuality and command him to come up 
higher. It is a common remark that when 
a man has a position he sees a dozen other 


doors opening to him, but when he has no 


7 


position it is mighty hard for him to get in 


anywhere. Perhaps there's a reason 
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Getting a Better Position 


There is still another angle from which 
one may view the statement that the best 
position is the position one has. There are 
few places of any worth at all that are not 
susceptible of cultivation and improvement. 
The salesman may always become a little 
more perfect in his profession and thus lit- 
tle by little increase his sales; he may learn 
more and more of the business with which 


he is connected and with knowledge 
comes thought, and of thought is born 
suggestion for the betterment of the 


business as a whole and the resulting in- 
crease of his own opportunities. The man 
who wields a shovel, if he digs a better 
ditch than the one beside him, is in line to 
be foreman of the job. Out West on some 
of the railroads there are still some unlet- 
tered but practical superintendents who be- 
gan as section hands—and the only pull 
they ever had was their willingness to do 
the best they knew how all the time—and 
to know how a little better the next time. 

One must live his position in order to 
make it the best position. He must go into 
it with the feeling that it is his life work, 
by which he will either stand or fall. In 
that sign he will conquer. It is presumptu- 
ous for any man to look years ahead and 
say that he will certainly be in a given 
position at the time set. Fortune or Prov- 
idence, call it what you will, may bring 
about other results; but of one thing he 
may be sure, that if he throws himself into 
his work with steady confidence and en- 
thusiasm, whatever power watches over 
him will see that he is taken care of ac- 
cording to his deserts. There is no field so 
fertile as the one which is constantly culti- 
And the deeper and more thorough 
It is a 


vated. 
the cultivation the better the crop. 
law of nature. 

Whatever a man sows that will he also 
reap. If he sows industry and frugality he 
will reap comfort, and so on down the line, 
for of everything he gives he will receive 
in kind. The law of compensation is more 
than physical—it is moral and intellectual 
also, and did we but understand ourselves 
as we ought we would realize that it is as 
exact and as inexorable as the principles of 
mathematics. 








London, May 2st, 1910. 


HE temporary check to business oc- 

casioned by the death of King Ed- 

ward VII has now passed away and 
everything looks set fair for a good sum- 
mer’s trade. Office equipment firms all re- 
port busy business and certainly a larger 
amount of advertising is being put out 
than ever before. One London daily paper 
is able to run regular weekly double-col- 
umns of office appliance advertisements as 
a standing feature. 

Besides this, the ordinary daily press is 
being used more and more by makers, espe- 
cially of loose leaf ledgers and filing cab- 
inets. Perhaps the leading British office 
appliance paper is the “Organizer,” which 
makes an attractive show with its monthly 
issue, but has not yet quite reached the 
bulk and importance of the leading Amer- 
ican journal whose name modesty com- 
pels me to leave unmentioned in these col- 
umns. 

The need of a well supported office ap- 
pliance magazine on this side is keenly felt. 
To a degree the aching void is filled by 
“Office Appliances,” whose subscribers are 
met with on all sides amongst makers and 
dealers here in office goods. Probably 
when some of the 30 or 40 big American 
firms that deal in these things and have 
not yet entered England do so we shall 
see something of the nature of a British 
“Office Appliances” and then ideas will 
flow throughout the length and breadth of 
the country. 

The leading advertisers at the present 
time in all directions are the Gammeter 
Multigraph Company, the Shannon Com- 
pany, the Roneo Company, the Globe Wer- 
nicke Company and the makers of the Kal- 
amazoo loose-leaf books. The Moore’s 
Modern Method people are also beginning 
to enter the advertising field, as also is 
Chisholm’s Rapid Filing Systems, Ltd. 
The Elliot Fisher business figures well also, 
especially in magazines. 

Of course, I am leaving out of account 
in all this the tremendous expanse of type- 
writing and fountain pen advertising. These 
two things stand alone and to many British 
merchants still mean the beginning and 
end of modern office appliances. The Rem- 
ington people are trying the effect of half- 
column weekly advertisements of a series 
character. The standing heading is “Effi- 
ciency in the Office,” and the subject of the 
first insertion No. 1. “Which type- 
writer to buy and why.” The opening par- 
agraph declared that one of the most per 
plexing problems to the modern business 
man is the choice of a typewriter. Analysis 
of the claims in the daily press of the many 
competing makes ends in bewilderment. 
Chance comparison is equally 
tory. One machine that boasts 
found to have sacrificed “strength.” 
other costly “upkeep” is the price of varied 
“output.” Indeed, without a sure basis to 
start upon, it is all but impossible to ob 


was: 


unsatisfac- 
speed” is 
In an- 
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Daily Press and Office Appliance Adver- 
tising—English Business Magazines Want 
More American Advertising—New Type- 
writer Advertising—Holiday Help Grow- 
ing—Business Schools Beginning to Jus- 
tify Their Existence in England—New 
Postage Stamping Machine—The Carbon 
Paper and Ribbon Business—Scientific 
Salesmanship and Scientific Combination 
of Retailers—Arcades for Business Pur- 
poses—Can Retail Storekeepers Com- 
bine? : 


Exclusive Correspondence to “Office Ap- 
pliances.” 


tain the utmost fulfillment of one’s desires. 
The only such basis available to the busi- 
ness or professional man is that of reputa- 
tion. Find the typewriter that is best 
known and then see if it offers the “im- 
provements” claimed by the later makes 
All of this led up to a statement of the 
Remington advantages arranged in attract: 
ive form. 

Employment Departments in England. 

The featuring by our big typewriter com- 
panies of holiday help is becoming very 
widely known. Most of the companies here 
have a special staff of outside operators 
who perform nothing but temporary work 
and whose qualifications and abilities ren- 
der them a boon to harassed employers. 
This class of special aid work is also car- 
ried on by the numerous typewriting offices 
which, in addition to undertaking ordi- 
nary typing work on their own premises, 
are prepared also to send out experienced 
operators at short notice. 

This kind of thing is of extreme help in 
these days of rapid little booms. When 
Rubber rises and Oil boils over the capac- 
ity of a modern stockbroker’s office is often 
taxed to the utmost and beyond, and a per- 
ception of the value of these new feeding 
services for special occasions is growing. 
There is no doubt that this kind of depend- 
ence on outside help will increase. By and 
by one can imagine the ordinary man of 
the street desiring to write to a friend and 
instead of taking the pen into his own 
hand and sitting down to indite something 
will pop into the nearest typewriting office 
and dictate his message to the attendant 
scribe. Fanciful conjecture suggests that 
by and by the home-made letter will be as 


obsolete a matter as is home-made jam 
now. 
The increase in the number of business 


schools strikes one every day and equally 
striking is the increase in their efficiency, 
for the standards appear to be raised reg- 
ularly. That the pupils they turn out now 
are really fitted for effective work is indi- 
cated by a story which is going ‘round to 
the effect that a promising pupil of a busi- 
ness school who obtained an appointment 
has, after less than a month’s experience 
in a genuine business office, initiated a new 


system for the keeping of office records 


and correspondence—a system which is 
wholly and completely. successful. No rea- 
sonable employer would of course look for 
such precocity in the ordinary way, but the 
story illustrates how far removed are the 
new methods of training pupils for a busi- 
ness career from the old. 
One of the most significant 
most significant—signs of the efficiency of 
of British business 


perhaps the 
the present system 
training is found in the 
which pupils of the best business colleges 
are taken over by business firms, are re 
ceived into the employment of the leading 
A certain school is able 


readiness with 


business concerns. 
to record the proud boast that every pupil 
who has passed the course of training has 
succeeded in finding a situation through the 
agency of the college. Such a fact, which 
is indisputable, requires no embellishment. 
It is eloquent of the esteem in which the 
shrewd business man of today holds these 
training schools. 
A New Mailing Machine. 

The new postage stamping machine to 
which I referred in a previous letter has 
just been put upon the market here It 
appears to have had quite a history. The 
Rev. Wm. Springer of Trinidad thought of 
the primitive idea, and in co-operation with 
J. W. Meyer, a mechanical engineer on the 
Island, made the first model; but they 
found that the limited tools and material at 
did not permit of them 

idea, so they brought 


their disposal 

working up the 
over to this country and left it with a firm 
It has taken 


machine 


it 


of engineers to be carried out. 
about two years to perfect the 
and to make it absolutely reliable and auto 
of the word. The 


interesting on ac 


matic in the full sense 
working parts are very 
count of their simplicity, and the inventors 
claim to obtained an 
never before been achieved. 

The want of a stamping 
been felt for years and has been proved by 
been inundated 


have end which has 


machine has 


the way the sellers have 


with inquiries and orders. 


Will Make Ribbons and Carbons. 


The Lamson Paragon Company here, 
which does a big business in shop and of- 
fice stationery, some time ago added to its 
carbon paper department the sole Euro- 
pean agency for the sale of a well-known 


make of ribbons and carbon pa 


typewriter As 


American 
per for use on the 
goods were sold by stationers and largely 


such 


used in government offices a good and prof 
itable business built up. Eventually 
the Lamson Paragon firm, finding that as 
was in danger of losing its 


was 


middleman it 
trade through the growing competition of 
American manufacturers and certain small 
manufacturing concerns operating from the 
Continent, it decided to investigate the 
merits of manufacturing for itself. 

As a result it built the Caribonum fac- 
tory, eventually transferring it to a subsid 
iary company which it formed under the’ 
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name of the Caribonum Company, which 
undertook the manufacture and sale of the 
carbons and ribbons hitherto marketed by 
the Lamson Paragon. Both the parent and 
subsidiary are extremely enterprising and 
are getting a lot of business. The Lamson 
Paragon now has associated check-book and 
office stationery business on the Continent 


ct 


which show substantial growth. In the ): 
twelve months the Austrian business has 
been formed into a separate company, 
formerly being only a department of the 
Berlin company. This latter company 1s 
now opening up work in Russia, where it 
is following the usual enterprising lead 
shown by some of the big American office 


it 


appliance businesses. 

It is old news now that the Gammeter 
Multigraph people here won the first cas¢ 
under the new Patents’ Act. Mr. Manager 
Stafford, I hear, has thereby been moved to 
express his views at length, and an articl 
from his pen may be expected in an influ 
ential quarter directly the rush of business 
gives him time to collect his thoughts. 

The Arcade Idea. 

The increased teaching in this country 
salesmanship, together with 
the remarkable hold upon the public which 
is being secured by the big departmental 
stores, is leading some people to endeavor 


of scientific 


to apply the principles of scientific combi 


WAS much interested in the article en 
titled “A New Commercial Language,” 
Office Appliances for 

order to 


published in 
April last. In 
absolutely regarding the entire practicabil- 
ity of the language “Ido,” 
I proceeded to prepare in that idiom a tech- 
nical paper relating to the “Present Status 
of Refrigerator Transportation in Ameri- 
ca.” I must testify that I found “Ido” 
equal to every requirement. It is exceed- 


satisfy myself 


international 


ingly easy to learn, and can be made, with- 


out difficulty, to ex- 


nation to retail shops and to suggest some 
thing on the lines of the Passage Haufhaus 
in Berlin. A London architect has already 
drawn up one scheme with a view to an 
associatiqn of West End shopkeepers, their 
Whilst each 
business remains under individual control 


shops being grouped together 


and management there will be a central bu- 
reau for counting house, advertising and 
delivery work. It does not appear at pres- 
ent likely, however, that the matter will 
get beyond the proposal stage. 

} in 


nis Coun 


The nearest things existing in t 


try are the great shopping “Arcades” 
mainly found in the big cities of the North 
These are 


lined with shops and covered in, the arcad 


of England. narrow streets 
being built by a speculator who sees after 
the lighting and preservation of order and 
lets the shops’ sites to any comers. Great 
crowds are drawn to these arcades owing 
to the fact that they are well lighted and 
protected from the wind and rain, the at- 
mospheric conditions of some of these 
northern towns being habitually the reverse 
of pleasant. 

The most famous arcade in London is 
the Burlington, which is simply a narrow 
street covered in and with private gates 
at each end, its two sides being filled with 
Shops mainly devoted to men’s outfitting. 
It is the recognized center for smartest 


The Value of Ido 


By Eugene F. McPike. 
found and so selected. It exists today and 
is ready for practical use everywhere. It 
will be very surpising indeed if the practi- 
cal American business man, the manufac- 
turer, the exporter and the importer do 
not very soon perceive and make use of 
this new medium of increasing commerce 
“Tdo” can be read at first sight by many 
who never heard of it, and this is because 


“Tdo” 


is essentially natural. It does not 


23 





men’s modes, The oid Lowther Arcade, 
in the words of the famous old song, “That 
place for children’s toys,” was closed about 
a dozen years ago and the headquarters of 
Coutts’ Bank built on it. A new arcade is 
now being built opening out of Piccadilly. 
It seems to indicate some revival upon 
modern lines of an old idea, 

There is of course nothing of the nature 
of general community of interests between 
the shopowners in these arcades. It ap- 
parently wants a man to arise to revolu- 
tionize shopping arcades, especially in 
rainy towns, and to build them up into big 
competitors of the departmental stores. 

It has been urged that the average small 
shopkeeper is too jealous of his neighbor 
to arrive at a common understanding with 
him, This may have been the, case, but a 
new spirit is arising. One sign of this has 
been the recent combined advertising of 
various drapery houses. Unallied firms 
having shops have banded together to con- 
tribute towards the expense of taking val- 
uable spaces in London daily papers. Com- 
mon wording applicable to the whole of 
the firms is used and the reader is urged 
to buy the goods mentioned at whichever 
of the undersigned addresses are nearest 
to his own home. Such advertising spaces 
would have been quite impossible to the 
shopkeeper by himself. 


trot in the same class as Volapuk, Esper- 
anto or any other artificial language. Al- 
ready Ido has made great progress in 
European countries for purposes of inter- 
communication between persons of different 
nations. Ere long we may reasonably ex- 
pect to see catalogues printed in Ido for 
distribution in all parts of the world. 
Think for a moment what a saving of 
money that would mean as against the old 
practice of printing several catalogues in 
different languages! There are now nu- 

merous magazines in 





press every idea. “Ido” 
is scientific and logical, 
and is destined to be- 


Ido published in Eu- 
rope. The text-books, 
grammars, dictionaries, 


come the one _inter- 


national language of 
the future. Everyone 
who gives the subject 
any thought must and 
will admit that civiliza 


tion has reached a 


point where a com- 
mon, auxiliary _ lan- 
guage is a necessity. 
Many attempts. have 
been made to create 


such a language, but it 
will never be created. 
It cannot be 
It needs only to be 
found, to be 
from the 


created 


selected, 
existing in- 
ternational root-words 
common to the princi- 
pal tongues of western 


and southern Europe. 


It has already been so 





La Praktikal Utileso di Ido. 


Semblas nun preske posibla pre- 
vidar la re-nasko di ta gloryoza yar- 
ecenti kande ciencisti povis interko- 
munikar per linguo komuna ad omni. 
To esos neplu la latina sed la nuve 
publikigita internaciona linguo IDO. 
La principi sur qui ol esas fondita esas 
justa e kiara. Ol kontenas la necesa 
expresiveso, logikaleso, bel-soneso e 
praktikebleso, ed ol povas facile re- 
spondar ad irga bezono en l’interna- 
ciona relati. 

On dicas ke IDO esas la “nuva’’ 
internaciona linguo, sed on povus vere 
dicar ke IDO ja existis dum yar-cento 
o plu, pro ke ol esas la quintesenco di 
la moderna Europana lingui, IDO esas 
fondita sur la ciencala principi di 
maxima internacioneso e regulozeso. 
Ol kontenas preske nulo_  artificala. 
Konseque, ne esas exakte korekta 
dicar ke IDO esas artificala linguo. 
Tute kontre, ol esas rimarkinde natur- 
al. Ol ne esas “inventita’’ arbitriale, 
sed “‘trovita’’ o selektita naturale. 
Omna Europano di meza edukeso 
povas facile lektar IDO, ye l’unesma 
vido, sen studyo. Lektante ol, on 
anke lernas balde skribar ol 


The Practical Usefulness of Ido. 


It seems now almost possible to fore- 
see the renaissance of those glorious 
centuries when scientists were able to 
intercommunicate by means of a Jan- 
guage common to all. That will be 
no longer Latin, but the newly-pub- 
lished international language Ido, The 
principles upon which it is founded are 
just and clear. It contains the neces- 
sary expressiveness, logicalness, 
euphony and practicability, and it is 
able easily to respond to every need 
in the international relations. 

It is said that Ido is the “new” in- 
ternational language but one could 
truly say that Ido has already existed 
for a century or more, because it is 
the quientessence of the modern Eu- 
ropean languages. Ido is founded 
upon the scientific principles of maxi- 
mum internationality and regularity. 
It contains aimost nothing artificial. 
Consequently, it is not exactly correct 
to say that Ido is an artificial lan- 
guage. Quite the contrary, it is re- 
markably natural. It has not been 
“invented” arbitrarily, but ‘found’ 
or selected naturally. Every Euro- 
pean of medium education is able eas- 
ily to read Ido, at first sight, without 
study Reading it, one also learns 
soon to write it. 








etc., etc., of “Ido” are 
to be found on sale in 
London, Paris, Berlin, 
New York, Chicago, 
etc. 

I should be quite 
willing to answer any 
inquiries which read- 
ers may wish to pre- 
sent regarding “Ido,” 
its scope and useful- 
ness. A copy of my 
article mentioned 
above will be sent to 
any address upon re- 
quest. As a further 
illustration of the fact 
that “Ido” is natural 
and very easy to learn, 
a comparative text is 
subjoined hereto. 





Two Interesting New Machines 


Automatic Envelope Feed Addressograph 


N NONE of the devices for the saving and Card Index Addressograph Mark chine is that no matter how fast it is 
of time and labor in the office has Important Advance in Construction even if the most extreme speed possible to 
greater progress been made in the last of Addressing Machines. secure by the hand is applied to the driving 


few years than in machinery for the rapid mechanism there is always an infit sima 
and accurate addressing of envelopes, cards, complete stop at the printing point just 


etc. Now all the help that is required to plates have been fixed in position the en long enough for the plate t 

address a large list of people is an inexpen velope holder at the front of the machine the address upon the _ paper St 
sive set of address plates, an addressing is adjusted to correspond to the size of the the extreme speed of whicl 

machine and an office boy to keep the ma envelopes to be addressed. The envelopes chine is capable is never eith¢ es 
chine fed with the proper amount of mate are then placed in the holder as shown in sary r desirable, the two spe 
rial—the machine and the electric current the cut, the bottom of the pile resting upon which it is geared normally giving t 
do the rest Che progress of invention has two rubber feed rollers actuated bv inter unifort tisfaction 


indeed gotten so far along that the The tendency of th 
machine will even select the ad pile unevenly in t 
dresses to be used and ring a bell yvercome by an ing 
to announce when a card or en stment of universal sc! 


velope should be inserted in the having threads of tw iT 
machine. This sounds impossible, enathe. The Gner thread ae: 
but the writer has seen the ma ie receiver back with ea 
chine in operation and knows that the screw the thickness 
it 1s true velope, while the 


The foregoing has reference 


to threads receive the envel 
two machines, both of which are s delivered from the ma 
now being manufactured by the onvey it with a sidewise 


\ddressograph Company of Chi 
cago. Not often has Office Appl 


ances the privilege to announce 


igainst the end frame\ 


receiver, thus stacking 





pes neatly and in order 
Within the machine tw mp 


two such interesting inventions, 
which are so intimately connected ing pads operate with great rapid 
with the work of large offices. The ty, at each impression inking two 
description of these machines 1s name plates before they rea 
necessarily general, since a highly printing point. Just to the left o! 


technical account of them would 


+] ton of 


the large drive wheel at th¢ 
the machine are two small levers 


stretch out to several thousand 
words and might at that not be so When both are in normal positi 
readily understeod as a_ plain the entire machine is 
statement of the writer’s own im perate; by throwing o ck 
pressions gathered when he saw vard the envelope feeding 1 ” 
the machines at work ism ceases to operate, whi 


rhe \utomatic Envelope Feed 
\ddressograph, a cut of which ap 


other is thrown out of its 
position the entire machine 
pears on this page, is operated by its work and nothing mé 
the driving wheels 

The Automatic Envelope Fee 


\ddressograph will handle et 


an electric motor which may b« 
attached to the regular electric 


light socket by means of the usual! 
cord. In the absence of electric velopes and cards of any size ord! 
or other suitable power the ma- narily employed, from the largest 





chine may be operated by hand, to the smallest. and is therefore 
the company providing a handle AUTOMATIC ENVELOPE FEED ADDRESSOGRAPH. admirably adapted to handle the 
work of concerns having a large 


to attach to the large wheel shown 
at the top right hand side of the machine 
when it is necessary to operate the mechan ated by the chain which brings 


meshing cog wheels which in turn are oper letter and catalogue list. 
forward §pecial Addressograph for Insurance Com 


ism by hand power. When using elec the address plates to the printing position panies. 
tric power the machine may be run The address plates are drawn toward the A special machine has been successfully 
at either one of two _ speeds and _ front of the machine, while the envelopes made to fit the requirements of large insur 
has a capacity at the higher speed, are fed toward the back of the machine ance companies, especially accident insut 
it is said, of about 7,500 envelopes an Soth plate and envelope reach the printing ance concerns, where it is necessary to han 
hour. point at the same instant, when an in dle a very large volume of business and 
The machine, as its name implies, is en genious retarding device is brought into to employ the address plates in a follow-up 
tirely automatic. It is necessary only to operation which stops them for a small system refined to the last possible degree 
keep it supplied with envelopes and address fraction of a second while the type is This machine is a modification of the reg 
plates, turn on the current and let it run brought into contact with the envelope ular card index Addressograph and is oper 
The usual card index Addressograph plates This instant’s stoppage, however, in no way ated by electricity. In many respects it 1s 


at affects the continuous operation of the rest a more remarkable piece of mechanism 


are used and are placed in the receiver 
the machine The envelopes are carried than the machine described above. for it 


the back of the machine directly from the = of 


drawer, which is then inserted in a chute through the machine 
feed and are piled in a holder at the top in etc., with speed and accuracy, but it prints 


rds, slips, 


in a continuous belt not only addresses envelopes, ca 


at the bottom of the machine in position to 
receive the plates in the same order in the same order as that in which they were’ other data than the address or omits it, as 
which they are printed. When the address addressed. One curious feature of the ma may be desired, skips plates not wante 








and warns the operator of the approach of 
a plate that is wanted, printing the date 
on such cards as the operator wishes and 
omitting the date from others Further 
more, one impression or a thousand if need 
be may be obtained from a plate by the 
mere turn of a lever Chis, indeed, is not 
all that can be done with this machine, and 
to tell the whole story would be to trac« 
the accounting methods of an insurance 
company almost from beginning to end and 
pick up the threads wher the use of th 
machine applies 
For use in this machine the address 
plates ar rranged ith metal tab 
projecting m aé different position on 
the top e p Ordinarily ther: 
are vely sitions, one for each mont] 
the y sometimes they are arranged 
sel n¢ ces hen tabs for tw: 
mths rranged on each plate, whil 
r quarterly follow-up four tabs project 
from the top of the plat Each projecting 
tab bears nam<¢ f a month, and n 
matter upon what plate the name of a give 
month appears, the tab bearing the nam¢ 
s always placed in same position on 
the plate as the tabs for the same month 
on other plates, no matter whether there 
are one, two or four tabs on the plate. For 
instance: Take a miscellaneous lot of these 


tabbed plates and select all those bearing 


the name of the month of January; it will 

be found that the “Jan.” tabs on all plates 

line up in the same relative position. 
The address plates tabbed with the 
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names of the months on which the pre 
miums of the addresses fall due are placed 
the file without regard to ordet When, 
ror instance, it 1s desired to send notices 
to those whose premiums fall due in July 
the plates in the drawer are placed in the 
eiver in the usual way, the drawer 1s 
NEW CARD INDEX ADDRESSOGRAPH. 

) n the chute beneath the machine t 
receive the plates as they pass through and 
t operator sits down at the machine 

urns on the power, places his foot upon 
the actuating lever and presses his left 
knee against the skipping levert Previous 
té is he has adjusted a contact pin in that 

ne of twelve holes which corresponds to 
July in a small metal framework easily 
within the reach of his hands. The ma- 


i L*M.ALEXANDERSCO.) 
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chine starts and runs on merrily for a min- 
ute, the skipping mechanism preventing the 
ink pad from coming in contact with the 
suddenly a bell rings, the operator 
pushes in an envelope, releases the skipping 
presses down lightly with his 
st upon the actuating lever. The address 
s instantly printed upon the envelope, and 
f that is all that is desired the skipping 
ever is again pressed and the plates begin 
again through the machine; 
but if a card with the date is wanted in ad- 
lition to the envelope, the operator throws 
orward a small lever under his left hand 
fter printing the envelope, inserts the card 
nd presses upon the actuating lever with 


plate; 


lever and 


roc 


1@ir course 


his foot, when the address with date is 
printed upon the card. He then throws 
ack the lever and starts the skipping 


mechanism as previously described. 
The foregoing is a very meager descrip- 


ion of a remarkable machine, which may 
be adapted to the needs of other users be- 
sides insurance companies. in fact, mail or- 
der concerns having follow-up letters to 
write at given times to the extent of sev- 
eral thousand might find this machine a 
ery great office convenience because of 
the accuracy with which it will select the 


addresses wanted and warn the operator 
unmistakably to insert the card or envelope. 
The Addressograph Company maintains 
large factory and a staff of skilled work- 
whose duties include the building of 
machines to meet the special needs of dif- 
customers, 


men, 


terent 


Exhibit of 

L. & M. Alex- 
ander & Co. 

at the 

San Francisco 
Business Show 











HAT there are several highly prac- 
tical, convenient and economical 
duplicating machines on the market 

in no way detracts from the merit of other 
devices or processes 
Each duplicating 
functions which it is well fitted to perform, 
and each finds in its own peculiar field a de- 
mand sufficiently large and active to engage 
the energies and fire the ambition of its 
salesmen and factory forces. The fact that 
the field is so large and varied and its possi- 
bilities so great accounts for the interest 
with which the and the _ business 


world generally greet the advent of every 


device has its special 


trade 


new duplicating device which appears on 
the market. 

One of the most interesting devices which 
has appeared within recent years, announce- 
ment of which is here publicly made for 
the first time, is the Billograph, the inven- 
tion of John J. Flanigan of Chicago. The 
machine is now ready for the market and 
several of them have been in daily operation 














IMPRESSION. 


DELIVERING THE 


by large concerns in Chicago, including 
prominent packers, a leading steel company, 
etc., for the past eight months. 

The Billograph is being marketed by the 
Billograph Sales Company, 444-51 Monad- 
nock Building, Chicago, whose officers are 
as follows: President, B. E. Harris; vice- 
president and general manager, FE. E. Brun- 
son; vice-president and treasurer, W. T. 
Abbott; secretary, G. H. Abbott; manufac- 


turer, Charles H. Joy. 


Features of the Single Billograph. 


The general appearance of this machine 
the halftone illustrations 
this It is intend 


is similar to 
which page. 
ed to meet the requirements of those firms 
who require quickly a number of copies 
of orders, letters, statistical re- 
ports, specifications and other similar docu- 
ments, or where good copies of a 
document are wanted than can be produced 


appear on 


invoices, 


more 


The Billograph, Invented by Chicagoan, 
Meets Demand for Quick, Economical 
Moderate Capacity Machine. 


by carbon, and upon paper of good weight 
and strength, where the operation of anoth- 
er style of duplicator would prove too ex- 
pensive in time or material. The cost of 
operating this machine is inconsequential. 
Its mechanism is simple and cannot get out 
of order, while the only expense for sup- 
plies is the cost of the gelatin roll or band 
whose price is very reasonable and whose 
durability is such that it will last from six 
to eight months with hard daily use. The 
expense of operation is therefore practically 
reduced to the time of the office boy or girl 
who operates the machine. 


The Billograph performs mechanically 
the placing of the original, made with a 
good copying ink, hecktograph ribbon, 


hecktograph carbon, or indelible pencil, on 
the reproducing film and then the drawing 
off of such copies as may be required. The 
device is not intended for making a large 
number of copies from one original, but is a 
practical, cleanly and economical process, 
where 100 or less copies are needed quickly. 
It is a simple process requiring the making 
of one good original with pen, typewriter 


or copying pencil. This original is then 
inserted in a platen attachment, whose 
method of use is evident from the illus- 


trations shown herewith, and by a simple 
push and pull movement of the hand the 
impression is transferred to the gelatin re- 
producing film from which, by means of 
the same platen attachment, copies may be 
drawn off as fast as the hand can feed the 
sheets, more quickly, it is said, than a boy 
can pack carbons. 

Throughout the various tests the machine 
has undergone, an average of 60 copies a 
minute has been obtained and the company 
asserts that any operator once expert in its 
use can do the same. 

The machine consists of a solid 
framework and flat bed plate over which is 
stretched a surface of tough gelatin. This 
reproducing surface as used upon the Billo- 
graph machine is composed of a 16-foot 
strip of tough, absorbent paper thinly coat- 
ed with gelatin. 

The paper backing on which the gelatin 
is mounted absorbs the ink in about ten 
hours, leaving the surface free for a new 
One turn of a small crank on 


iron 


impression. 

the right hand side of the machine brings a 
new surface into position, so that on ac- 
count of the extent of the gelatin surface 


available and the absorbent quality of the 
paper on which it is mounted, it is not 
necessary to clean the ink from the surface 
at all. As soon as filled up, 
another roll is put onto the machine, etc.., 


one roll is 


necessary for a 


the 


using as many rolls as are 
day’s work. The ink disappears from 


surface of the gelatin and is absorbed by 


the paper backing, leaving these rolls ready 
tor use again the next morning 
The mechanism used for impressing the 


original upon the film and for taking off the 
duplicate copies has already been mentioned, 
but will bear additional description, as its 
construction, though simple, is interesting 
A nickel-plated receptacle equipped with a 


handle and throw-off device eceives the 
original between guides and 1 of the 
paper 1s grasped by two rollers which, 


h in contact, revolve in opposite dire« 


tions \s this receiver, which runs upon 


guide rods at either side of the lachine is 


pushed forward, the two rollers within en 


gage the paper, pass it under the nether 
roller and press it evenly and firmly face 
downward upon the gelatin surface. These 
rollers extend the full width of the gelatin 
surface and are actuated during the act of 














REMOVING THE COPY. 


pushing the receiver forward and backward 
along the machine, power being transmitted 


by means of a cable fastened firmly at 
either end of the framework of the ma- 
chine and passing two turns around an end 
less screw, which in turning operates the 
roller mechanism. The same mechanism 
which impresses the original upon the gela- 
tin surface receives the blank sheets and 


makes the copies as fast as the hand of the 
operator can conveniently feed the sheets 

The Billograph is regularly made in two 
sizes. No. 1 is adapted for letter size widths 
and will reproduce in any length up to 17 
inches. This machine is constructed to meet 
the requirements of those whose forms are 
demand the 


No. 2 


work 


small and whose needs do not 
larger space offered by Billograph 
The No. 2 machine is adapted to 
which is to be transcribed upon paper 14 by 
kinds, 
subdivision 


field, as it 


18 inches, including statistics of all 


drawings, real _ estate 


and 


maps, 


plats, etce., covers a broad 





will take the smaller sized papers equally 
as well as the larger sizes. 

Business men who require a duplicating 
machine capable of turning out a reasonable 
number of good almost any 
weight paper, with ease and quickness at a 
expense, will do well to 
examine the claims of the Billograph 
Sales Company, who will cheerfully accord 
the fullest information, names of present 
users, etc. Dealers and those desiring to 
make agency propositions should get in 
touch with this company, whose field is one 
which seems hitherto to have been not ex- 


copies on 


minimum of 


ploited, other than by hand processes. 

The company is now prepared to fill or- 
ders for the single Billograph machines and 
expects that a liberal demand will arise as 
soon as the features of the machine are un- 
derstood by the business public. 


Another Billograph Machine to Come. 


Billograph single may be said to be a sort 
of little brother to the Billograph proper, a 
sectional machine which is the Billograph 
idea worked out on a more extensive scale, 
with a wider variety of uses. Billograph 
proper will be the company’s principal ma- 
chine, but it cannot be got ready for the 
market before sixty to ninety days from the 
time this magazine reaches the readers, al- 
though several machines have been given 
the most exacting and thorough test for 
more than a year by one of the largest 
houses in the world which has now decided 
to adopt them generally in all of its branch- 
es and extend their application wherever 
possible throughout its organization. 

In many respects the sectional Billograph 
is identical with the single Billograph. The 
gelatin rolls are similar and the copying and 


proce ss 
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other the body of the document, the body 
of the order automatically working toward 
the heading as described below 

Upon the left hand side of the machine 
is an arrangement of adjustable steel pegs 
ir stops. A mechanism is arranged to pass 

ver and under these pegs, and by pressure 
upon a button or small lever a peg is made 
to rise wherever wanted. To arrange for 
taking copies of sections of the origina 
form, place the sheet on the frame at the 
side, slide forward the marker to a point 
below the last section, press the lever which 
brings up the peg or stop, then slide the 
marker forward to the next section and 
again press the lever and so on until the sec- 
tions have been covered. This peg forms a 
stop, so that when the lever which releases 
the actuating mechanism of the gelatin roll 
is depressed, the portion of the copy wanted 
moves forward automatically, strikes the 
projecting peg and stops at the proper place, 
when the operator makes as many copies 
as he wishes, then depresses the lever again 
which pushes down the retaining peg and 
another part of the order slides into posi- 
tion and stops at the next peg which has 
been pushed up. 

In this way the operator may print upon 
the heading the name of the department to 
which the order goes, the order number and 
name and address of the customer, with di- 
rections if any for that department, and at 
the same time indicate upon the larger sec- 
tion of the machine the specifications of the 
goods required from that department and 
none other. 

For example: An order is received by a 
packing house for six sides of fresh beef, 
five dozen hams, a dozen sides of bacon, 
one gross of canned corn beef, a gross of 
dried beef in cans and two hundredweight 


of salt pork. These items refer to various 
departments. The order is copied in the 
office on the typewriter with a hecktograph 
ribbon and contains all the particulars. It 
is then passed to the Billograph, where it 
is impressed upon the gelatin surface and if 
desired several complete copies are taken 
for the use of the files. Then the pegs are 
set in at the beginnings of the paragraphs or 
sections relating to the several departments 
and the part of the order for the attention 
of department “A” is copied with the head- 
ing, name of customer, etc., all in one opera- 
tion as many times as may be necessary for 
the clerks of that department; then the peg 
is released, the next section moves forward 
and copies of that are made in the same 
way, and so on until all departments in- 
cluded in the order have been provided with 
copies which demand the attention of that 
department alone and do not confuse the at- 
tention of the clerks by adding a lot of 
matter that they must disregard. 

This system facilitates the handling of the 
orders and in the event of a mistake it 
assists in immediately locating the error. 
Those who have used the Billograph ma- 
chine for the past year are enthusiastic over 
it and are demanding an increasing number 
of machines, because they find that its uses 
are multiplying as they become better ac- 
quainted with the scope, practicability and 
economy of these machines. 

A new plan has been worked out in the 
production and marketing of this machine. 
A year has been allowed to pass since the 
first hand-made machines were put to work 
and thoroughly demonstrated. Following 
their success, all dies, ete., were made and 
the machine turned out in due manufactur- 
ing process; its soundness of construction 
and practicability again proven by actual 

use. Further steps in 





reproducing 
already described is 
the same 3ut the 
two machines differ 
materially in several 


other respects, as 
will be noted by any- | ---------++-%-1+----- : 
one who will com- 
pare the illustrations 
accompany 


At Nashville 


which 
this article. 
The sectional Billo- 


graph is a machine to 


At Nashville 


Notify C. L. Richardson 





be used for depart- : 
m en tal order and Seek Ordered! Shipped Price: 
billing and other | 








work of this charac- 


ter. By its use one I 
can get full copies of l 
documents such as 1 
orders, bills, specifica- | 1 
tions, etc., or depart- 1 
mental tickets and in- | 9 
dividual bills, all 9 
from one writing. ‘1 

The machine con- 1 
sists of two separate 1 


one of these the 


| 

| 
parts or surfaces. On 1 
heading or caption is | 





l Child’s coat, 5 yrs... $3/65 
os Pr. shoes, 5 yrs....... 65 
1 | | Pr. shoes, sz 09 .. 85 
l Pr. stockings, 6 yrs... 35 
] Box angora wool, gray.. 100 
2 | Yds. ribbon, cardinal .. 14 
g 3 Yds. flannel, red .. 30 
1 Pkg. safety pins... 10 
a eee eee 08 
1 Tape measure ##..... 17 


Ship via I/linois Central 


the organization then 
placed the manufac- 
turing end in the 
hands of an experi- 
enced and successful 
manufacturer in this 
line of work, whose 
thoroughness in the 
complete and final 
production has elimi- 
nated every known 
flaw in the machine 





= | as a manufactured 
eatin article. 
In the management 
j |" |_ of the company there 
$3/65 | is a system expert 
65 with a large and suc- 
35 | cessful experience in 
aa many of the largest 
100 | commercial houses in 
on | the United States, as 
30 | well as with the 
ee United States Gov- 
110 ernment, 
08 One of the userg 
117 | of the machine says 
—~F7/73 | it will save them at 
. least $25,000 per year 
ae when it is installed. 





taken and on the 
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Eig Business Conventions Prove Interest 


iil HE manufacturer, dealer and agent , ; ul . fortune inste; 

ee dee” nfinn  dayt OF of Business World is Time and Labor - 

x ad Oo te \ aré 0 i\ DO! | i 

fakirs. They are not secking to sell Saving Office Appliances. \\ mates the offic: 
something of temporary or evanescent uti so strong and progress 
ity or enjoyment, neither are they seeking - . dee which 1 have in T 
. , ne: ing attachment, the Moon-Hopkins billings } have in th 
to secure investments upon a _ stock-} ; aide ; uy thers No honest 

: machine, the Elliott-Fisher billing machine, 
bing basis where profits may come an , + ; . ] device wu 
l } ! 0d | the Underwood typewriter and Herring : 

may not t they have a good machine , l ; lence that it woul pav | e pur 

, | , -s Hall-Marvin safes. In addition to the fore ld pay sites 
roperly§ trie out, they can and ad ip chaser at least a reasonable py t D h 
oa , | going, it was stated that thet were five . east a rea a 
proach the business world with a c nvestment, and in mar 

: : , exhibits of burglar proof safes, four mor , 
dence born of knowledge of what thei: a within the positive knowledg Vv Sé 
' , lish exhibits of typewriters, seven or more add 
machine will accomplish , ‘ othce appliances sor the 
| ing machines, another billing machine, tw: , — 


[The benefit the dealer and the manufa . ; chines they sell save their ec mers thou 
exhibits of ofhce turniture and fixtures and 7 el — ' 
sands of dollars in retur f indre 


turer receive from the saie of first class ; 
one of stationery and novelties 

ofhce equipment is subordinate to the bene ; : invested. Such cases are not merely sup 
fit they confer upon the purchasers Chis fo the dealer in office appliances the posititious—they are facts susceptible « 
is a point which every salesman should toregcing facts are interesting, because Aemenncwiation ter Genaves eae ninahaieak ile 
have rubbed into him until he tis fired with they indicate how close the subject of of hrst class adding machines, for stance 
the spirit of the Crusaders of old who wee Caen OS ve the heart of the busi will save enough money fora b } ra big 
fanatically sought to spread their religior egos man It - rita conceivable that the corporation or mercantile establishment 
throughout the known world by means of local agencies of all these concerns would a year to pay for a complete « pment o 
their military prowess True, the office go to the trouble and expense of exhibiting all the rst class adding machines on t 
appliances salesman can’t wear armor and and demonstrating their goods to visiting market It 1s not a question whether 
carry a lance, but he can substitute his bankers did they not feel sure of the in not the business man needs tl levice 
spirit tor the one and his tongue tor the terest their exhibits would arouse and the but simp! of what one ofr a g en class 
other and go forth sheathed in the armor possible sales that might result Phis is a will be best adapted to his sp require 
of a righteous faith that his customers will velopment, perhaps, of the busin a show ments. Here is the opportunity for tl 
save more money by the use of his device idea, and it is good advertising anche high grade salesman—and 1 better sale 
than either he or his employer can ever a convention of business men ts gathered men are produced anywher han in the 
make by the sale of the machines them together oft ippliances business It 7 
selves \ll good advertising is educational Che law th ahem ellie ie edimediad oak ai 

The interest which men of large affairs dealer does not have to educate the publi mat vith a broad knowledg sir 
feel in office equipment is proved by the to the value of potatoes, but he who has the up-to-date, intelligent gent whos 
success of exhibits of such goods at busi 1 good machine that will enable one man bearing and character give hi t 
ness men’s conventions, to do the work of three or four in the office whose message is abundantly rthy 

At the convention of the Missouri Bank ir the counting room has to bring his ma the messenger 
ers’ Association in St. Louis on May 18 Chine to ihe attention of the people whom S g typewriters, adding ichine 
and 19 demonstrations of various office ap it will serve before he can expect any buy dup!l tors, office furnituré ge devices 
piiances were made i the lobby of the ers low leaf books and the thor 
Southern Hotel, the headquarters of th Che business man who won't spend other time and money sav 
conventio Among the machines show: money like a drunken sailor i irder to the use of the business n 
by their respective local agencies were the save mor money than he is spending is tbl ing and no ma ; ‘ 
Dalton Adding Machine, the Remingtor usually a little business man who will re prospecti customer cat r 
typewriter with Wahl adding and subtract main a ‘ittle business man until the end greater than he receives 


CONSIDER THIS 
It is within you to give joy to every life you touch. 
Be ashamed to do less. The joy life is the life of service. 
The world needs the best you have. Give much. With- 
hold nothing. —JOHN P. McCREA. 








Ball Bearing Device for Typewriter Carriages 


NE of the most cent inventions by 
Edward B. Hess of New York r 


lates to an improvement upon a 


previous invention of his, and has to do 


with the application of ball bearings to 


typewriter carriages The invention may 
be understood by reference to the sub 


joined description contained in the Speci 
connection 


fication of Letters Patent in 


with the drawings shown in the accom 


panying cut. The patent was granted on 
May 17, 1910, and is numbered 958,498, 
This invention relates primarily to roller 


bearings for the transversely reciprocating 
platen carriage of a bat 

typewriting machine, 
and is an improvement 
on the construction dis 
closed it my applica 
tion No. 439,709, filed 
June 22, 1908 5 

The invention is 
shown embodied in a 
front strike visible type 
writing machine 

In the accompanying 
drawing, Fig. 1 is a vert 
tical longitudinal e( 
tion through the car 
riage end of the ma 
chine; Fig. 2, a perspec 
tive view showing th 
under face of the upper 
half of the ball race; 
Fig. 3. a similar view 
showing the upper face 
of the under half of the 
ball race; Fig 4, a 
transverse section 
the line A, B 

Two indicates one ot 
the end plates of a verti 
cally shiftabl trans 
versely traveling platen 
carriage and 3 a platen 
mounted therein. The 
side plates are connect 
ed beneath the platen 
by a transverse bar 4 
having in its under face 
a longitudinal groove 
5 forming one-half of a 
ball race the opposite 
half of which is formed 
by a longitudinal groove 
in the carriage shift rail 6. In the ball race 
so formed are disposed a pair of steel 


bearing balls 7 each loosely’ encircled 


by an annular’ gear 8 horizontally 
disposed and meshing at the rear with 
a rack 9 formed in the under face of the 
transverse carriage bar 4 and at its front 
face with a rack 10 formed on the upper 
face of the carriage shift rail 6. The two 
rails 4, 6, are held together by clips 11 
bolted to the carriage rail 4 and extending 
downwardly and under the edge of the car- 
riage shift rail 6. The annual gears posi 


Inventor of the Royal Typewriter Patents 
Device on Ball-Bearing Principle for 
Application to Typewriting 
Machines. 


s 


tively space the balls and prevent th: 


placement in respect to each other and 


the same time impose upon the structurs 
a minimum of resistance to travel of the 
arriage The axes of the bearing balls 


are vertically in line below the axis of the 
platen \t the rear of the platen ther: 


extends between the side plates a shaft 2 


Fig. 2. 











19 are pivotally connected at 21 with the 
side plates of the machine, and the rear 
ends of tinks or arms 18 are rigidly con- 
nected with a rock shaft 20 from which 
there depends at the left hand side of the 

nachine a web or arm 22 having a stud 23 
ngaged by a shift link 24 operated from 
the key board of the machine. When the 
nk 24 is drawn forward, the carriage shift 
ail 6 is elevated to carry the platen to the 
pper case position indicated by dotted 
ines. This upward movement is limited by 
o-operating stops 25 on the main frame 
nd 26 on ene of the pendent arms 17, The 
lowermost or normal 
position of the carriage 
is determined by stops 
27 located in the side 
plates of the main 
frame and against 
which the bottom § of 
the carriage shift rail 6 
abuts. 

Twenty-eight indicates 
ordinary type bar guide, 
29 a ribbon vibrator, 30° 
the escape wheel, 31 
the escapement rocker 
comprising fast and 
loose dogs, 32 a gear on 
the shaft of the escape 
wheel and 33 the rack. 

At the side of the ma- 
chine there is a projec- 
tion or bracket 34 fasi 
on one of the arms 17 
that co-operates with 2 
latch 35 to which is con- 
nected a link 36. In 
the operation of shift- 
ing the carriage, the 
latch 35 is first with- 
drawn and then the car- 
riage shifted by the 
strain of link 24. 

Thirty-seven indicates 
the type bar segment 
and 39 a pivot rod 

















whose axis is horizontally in line with the 
axis of the platen when the latter is in nor 
mal position. The shaft 12 runs upon a 
roller 13 carried by a bracket 14 fixed rig 
idly with the shift rail 6 in the center of 
opposite 


side by a guard roller 15 secured in the end 


the carriage and is held on the 
of a supplementary bracket 16 bolted t 
bracket 14 

At each end of the carriage shift rail 6 
a vertically depending arm 17 to 
which arms are pivoted the front ends of 
links 18, 19. The rear ends of links 


there 1 


parallel 


therein upon which the 
type bars are mounted. 

The bracket 14 is rig- 
idly mounted centrally 
of the machine on the 
shift rail 6. In it is 
pivoted the escapement 
rocker 3l and near its upper end is the bear- 
ing for the shaft of the escape wheel 30. 
The weight of the shift rail and associated 
parts that move vertically with it is coun- 
terbalanced by a coiled spring 39 attached 
to the arm 22 and to some fixed part of 
the main frame of the machine. 

Mr. Hess makes seven claims for his 
invention, the first of which is character- 
istic in a general way of those which fol- 


le yw, 





\ lie requires a long memory. 





Interesting Machine for Copying 


N INTERESTING which 
is coming to be much used by gov- 
ernment departments, insurance com- 
panies, record offices, banks, trust compa- 
nies and other institutions and business en 


invention 


terprises where the keeping of exact fac- 
simile copies of books, maps, documents, 
etc., is of importance is the Rectigraph, the 
general appearance of which may be noted 
from the two cuts which appear upon this 
page. 

It looks like a camera and it is a camera, 
but so ingeniously and accurately is it con- 
trived that it never fails to do its work well 
if given any sort of a reasonable chance 

The Rectigraph is an automatic photo- 


graphic machine designed for the rapid, 
accurate and economical reproduction of 
records, written, printed or typewritten 


matter. The entire process of photography 
is embodied in the machine itself—the tak 
ing of the record upon an especially pre- 
pared sensitized paper, the development of 
the print and the “fixing” to render it per 
manent. To some the idea of a photo- 
graphic process suggests plates, films, dark- 
rooms, changing of bath solutions, etc., the 
entire paraphernalia and work usually to be 
found in the ordinary photographer’s estab- 
lishment; but the entire Rectigraph process 
is embodied in the machine itself, and all 
this extra apparatus is eliminated 

From the statement that the Rectigraph 
is a machine for reproducing records, the 
inference will naturally be drawn that it 
can be used to reproduce any printed or 
written matter, which is correct. 

A Short History. 

The origin of a device often has a great 
deal to do with its practical utility. The 
inventor of the Rectigraph was an abstract- 
er, and suffered for years the vexations and 
to that profession under 

Out of the 


worries incident 
the old methods. 
the situation was conceived the idea of the 


necessity of 


Before this idea could be ma 


Rectigraph. 





REPRODUCING TWO PAGES OF BOOK. 


Rochester Inventor Devises Process for 
Utilizing Photography Cheaply in 
Reduplication Work. 


terialized and perfected, years of experi- 
mentation were required, but through untir- 
ing perseverance and unceasing effort the 
desired result was finally accomplished. 
When the inventor was convinced that he 
had produced something of actual value to 
himself as an abstracter, it occurred to him 
that others engaged in a similar line of 
work would be interested and possibly de- 
sire to share in the benefits to be derived 
from his discovery, so an organization was 
proposition on a 


perfected to place the 


commercial basis. 
Some of the Uses of the Rectigraph. 


The Rectigraph has been found useful in 


many different lines of business, but the 
greatest need for such a process is to be 
found among abstracters, the nature of 
whose business requires the copying of 


numerous records quickly and accurately. 
A rapid method of exact reproduction is of 
advantage in the important items of time 
and expense; an easily-operated and labor- 
saving device is an advantage in the con- 
servation of energy, physical and mental, 
and makes possible an economy most vital 
to the life and strength of business. 

The Rectigraph is now being used by a 
majority of the life insurance companies for 
the purpose of copying insurance records, 
particularly physicians’ certificates 
plications of insured, to be attached to the 


and ap- 


policy. 

Any office may be 
with a Rectigraph outfit and to meet any 
The Rectigraph is now be- 
title and insurance 


business equipped 
requirements. 
ing used by abstracters, 
companies, but has already attracted the 
attention of those engaged in other lines 
of industry. 

The machine has been used 


to copy me- 








chanical drawings, plans, specificati 


signs, plats, maps, etc. 

It is predicted that the day is not far 
tant when the Rectigraph will be used of- 
ficially for the purpose of recording instru- 
othces;: 


ments filed in our public recording 
it is now being used by the United States 


Government, which has recently installed 
Rectigraphs in several departments in addi- 
tion to the one which has been in use in 


the General Land Office for more than a 
year. One of the largest publishing 
in the country has also recently installed a 


Rectigraph 


be found to 


Many good reasons may 
recommend the Rectigraph method re 
cording. The argument in favor f the 
Rectigraph method is summed up in the 
statement that it is a fac-simile method of 


reproduction, which admits of no error. If 
used in recording the original instru 
the very handwriting and the 

signatures of the parties to the instrument 
This w 


the forgery of important documents almos 


would appear of record. 


and would readily lead to the 
detection of such fraud. 


Bird’s-eye View of Machine in Operation. 


impossible 


The copy-holder consists of a strong and 
rigid case mounted on a base and adjusta- 
ble, so that it can be inclined. This case is 
provided with a series of clips, operated by 


a lever, and is designed to hold the record 


books, while the copies are being made 


At right angles to this copy-holder and 
connected with it by an adjustable base 
board, is the camera proper, with its lens 
and adjustable bellows. Connected with 
the rear of the camera is the developing 
machine containing the sensitized photo- 
graphic paper and developing chemicals. 
The operation of making a copy of a rec 
ord by means of the Rectigraph consists in 
placing the book in the copyholder, clamp- 
ing it firmly with the adjustable clamps, 
then pressing the bulb, which opens the 





LEFT SIDE, SHOWING CRANK, FILLING FUNNEL, ETC. 








shutter of the lens and allows an image of 


the record to fall upon the sensitized paper. 
At the 
shutter is closed by a pré 
and the operator turns the 


completion of the exposure, the 
ssure of the bulb 
crank at the side 
crank stops of 
tilted back 
exposing two new 

The copy-holder 


of the machine 
itself. Then the 
and the page is 
instruments to be copied 
is then brought to a vertical position, the 
crank turned 
copy of the 


until th 


copyholder is 


turned, 


bulb is pressed again and the 
once more, then the finished 
record drops out of the rear of the machine 
into the receiver. It is said that any per- 
son of ordinary intelligence, who can turn 
a page, press a bulb and turn a crank, will 
be able to make perfect copies with a Rec- 
tigraph. 
The 
two machines, one hand-operated and the 
Those having a 


Rectigraph Company manufactures 
other electrically-operated. 

f work to do should investi 
The electrical 
more than the 
considerable 


large amount o 
gate the electrical machin« 
machine will cost a little 
hand-operated, but will save 
time and labor, as compared with the other 
The provides special 
copyholders and equipment to make the 
Rectigraph do kind of copying de- 
sired in a photographic process. 
Cost of Operating the Rectigraph. 

Rectigraph, con- 
time and labor 
are reduced to the minimum. The principal 
items of cost are confined to the materials 
entering into the composition of the print 
or Rectigraph copy, viz.: sensitized paper 
and developing compounds. The company 
has developed a sensitized paper peculiarly 
adapted to the ma- 
chine and suitable for pur- 
poses, costing the user fourteen cents per 


machine company 


any 


In the operation of the 


sidering past requirements, 


requirements of the 
commercial 


lineal yard for a very high grade photo- 
graphic paper. 

A developing compound, suitable for use 
with this paper, is sold to customers at 40 
cents per package which, in solution, is 
sufficient to take off 150 to 200 Rectigraph 
prints. 

The best 


ords by the 


idea of the cost of copying rec 
Rectigraph process may be ob- 
tained by a comparison of doing this work 
by the Rectigraph process and in the ordi- 


The old method would require 


nary way 
an expert abstracter and a typewriter to 
begin with. The best abstracter will re- 


quire from two to four weeks’ time to copy 
record book of 640 pages. 
Then required for 
proofreading the take-offs. 
correcting the errors and binding the books 
for office use, the 
from $100 to $150 per volume, and often- 
records are taken off in 


an ordinary 


with the extra time 


and comparing 


cost will approximate 
times more, if the 
the proper manner 

The Rectigraph will give complete dupli- 
cates of the 
in a book of 640 pages, all bound and ready 
to put on the shelves, at a cost not to ex- 
ceed $20 outside figure and a 
steady Rectigraph under 
favorabl reduce that cost 


original instruments or records 


This is an 
operator of the 
conditions will 





OFFICE APPLIANCES 


T he 


more 


Rectigraph requires, at 


ynsiderably 


the most, not than one day’s work 


to copy a record book of 640 pages, so one 
may take into account the wages of an or- 
dinary unskilled person for one day. The 
photographic paper required, or 320 sheets 


pages oO! 


(each Rectigraph print copies two 


the book at one exposure) would cost not 


to exceed $14, and the binding of a Recti 
graph volume, $1.00 to $1.25 
The company has designed a loose leaf 


binder for filing Rectigraph records 


Permanency of Rectigraph Prints. 
Rectigraph prints are absolutely perma 
This settled before the 
present manufacturers of the 
would consent to risk their own capital in 
In or- 


nent. matter was 


Rectigraph 


placing the machine on the market 
der to make the Rectigraph a success com 


mercially, it was first to use a 


paper in making the prints that would not 


necessary 


fade, provided the proper chemical treat- 
ment were applied. 
Rectigraph paper is pure photographic 


paper, coated with a sensitive compound, 


composed principally of pure bromide -of 


silver and white gelatine, just sufficient gel 
atine being used to bind the sensitive silver 
salt to the paper, and the bromide of silver 
a black tone 


is of such a nature as to give 


when exposed to the light for a brief period 
of time, and when developed the unexposed 


portions (the writing) remains white, this 


white part being nothing more than the 
bare paper. 
Now from this it is seen that the light 


passing through the lens is obstructed by 
the image (the writing), which is the unex 
posed part of the paper, and the back- 
ground (the black part of the print), being 
subjected to the light, the silver is decom- 
posed and turns black immediately, after 
subjecting it to the proper chemicals, which 
at the same time washes the unexposed part 
(the writing) of the silver away, leaving 
nothing but the bare paper 


The 


these machines, but leases them for a pe- 


company, it is said, does not sell 


of fifty years at a time—practically a 
sale to all intents and purposes 

The Rectigraph 
Rochester, N. Y., and they will be 


to answer all inquiries. 


riod 


Company is cated at 


pleased 


EVEN BEASTS AND BIRDS ADVER- 
TISE. 

\ hen is not supposed to have much com- 
mon sense or tact, yet every time she lays 
an egg she cackles forth the fact 
\ rooster hasn’t got a lot of intellect to 
show, but none the less most roosters have 
enough good sense to crow. 

The mule, the 
has a persistent way of letting people know 
he’s around by his insistent bray 


most despised of beasts, 


The busy little bees they buzz, bulls bel- 
low and bark, 


and ganders quack and doves and pigeons 


cows moo, and watchdogs 


coo, 


The peacock spreads his tail and squawks; 


pigs squeal and robins sing, and even ser- 


know enough to hiss before they 


pents 
sting. 

But man, the greatest masterpiece that 
Nature could devise, will often stop and 
hesitate before he'll advertise—Copper 


Bulletin. 





A SALT LAKE CITY HUSTLER. 

The following appeared in the “Men 
About Town” column of the Salt Lake 
Evening Telegraph of May 21: 

Roscoe Breeden struck Salt Lake City 
about ten years ago, selling typewriters. 
He found that Salt Lake people wanted 
up-to-date office devices and could not buy 
them from their local stores, so he organ- 
ized the Breeden Office Supply Company, 
which has grown to be the biggest store 
of its kind in the mountain states, 

Eastern people coming out to Salt Lake 
offices are surprised and 


“ROSCOE M. 
-BREEDEN: 


City to open 





pleased to find such a complete store. 
Idaho, Nevada and Wyoming are supply- 
ing their needs from this point. 

Mr. Breeden travels a great deal looking 
up improvements in his lines and as Salt 
Lake City grows he is going to keep ahead 
so that Utah business men can have the 
very best equipment and latest inventions 
brought to their doors. 

He has surrounded himself with a staff 
of experts in the different departments of 
the store and altogether has quite an un- 
usual organization. This house is one of 
the best known stationery stores in the 
United States and Salt Lake City enjoys 
considerable advertising therefrom. 





The longer we think about it the less we 
are inclined to believe that the inheritance 
of wealth is a good thing for men or wom- 
en. Rob life of the need to work that one 
may live and one loses half the delights 
of life. Physical satisfaction can go. only 
so far. The lean steed goaded by the lash 
gains more strength and joy and glory 
than the ox that fattens in the stall. 





When the inventory is done take stock 
of yourself. You will then know where to 
build up the weak spots. 


Steel Furniture in Great Britain 


AMOUS 


Great Britain has not yet learned how 


for the production of steel 


F 


to use it in the manufacture of office 
furniture and library equipment Chis is 
all the more remarkable considering the 
high degree of excellence in this line 


tained by American manufacturers, and the 


large number of successful installations 


made in America British manufacturers 


have not awakened to the possibilities of 
steel equipment and the few attempts that 
have been made only serve to show th 
length of time that must elapse before pet 
fected results to compete with American 
productions can be obtained 

With one exception \mericat steel 


turniture manutacturers do not appear t 


have given serious thought to British trade 
ideas take longer to gain 


but 


It is true that new 


a footing in Great Britain the business 


once secured is more regular and less liabl 
fluctuations It cannot be too 


that 


to severe 
success will b 


the 


strongly emphasized 


readily obtained through agency 


of well-known 


more 


British firms, as with confi 


iients it 


dence established among existing « 


is easier to obtain a reasonable amount of 


business at a moderate cost than in any 


other way 

In the past too much has been expected 
in the office equipment line from Britis] 
trade, and too little has been allowed for 


tT the Brit 


consequent lt 


the well-known conservatism 
Many 


appointed in 


isher have been 
results as con 


America. Yet 


ontent with m«: 


their idea of 
pared with similar efforts in 
those who have been « 
had the « 


fins 


success and ourage to persevere 


are now ina position with reasonab 


prospects of handsome returns 
‘T he steel Tt 
Britain is only commencing At present 


the Art Metal ( 


through its agents, 


irniture business in Grea 
onstruction ( mpany 
the Roneo Limited, ar 


propaganda \s pi 


carrying on an active 


neers they de serve success, and the well 
known excellence of their prod mt 
gether with the experience they have 
gained of British requirements, will make 
it imereasingly difficult for competing 
American manufacturers t: gain a f 


hold 


In lil 


rary shelving, the first actual metal 
the cast-iron type was in 
stalled at the Worcester Public 
1894 that very 

ber of libraries, including the Royal Library 


at Windsor Castle, have adopted this type 


equipment oft 
Library in 
large num 


Since date a 


of shelving, which is manufactured at Ox 
ford, and up to 1907 was handled by the 
sole selling agents, the Library Supply 


Company (now Libraco, Limited) 


About 99 the library con 


per cent of 


By Briton. 


for the cast-iron type of 


start thus obtained 


shelving and the 


competition difficult for American shelving 


which, being superior in finish, is more ex 
pensive 


\rt 


hav e, 


Metal C 


however, 


Both the ompany and Libra 


successfully cat 


ry Bureau 


ried out installations in British libraries, 
and in a recent competition for the shelving 


of the new Mitchell Library at Glasgow 
the American style of shelving was speci 
fied. IF this contract there were ten bids, 
ranging from $33,000 to $125,000. Each of 
the competitors submitted sample stacks or 
models, which were displayed in a large 
room set aside for that purpose in the 


Town Hall. The competition elicited the 
most interesting exhibition of metal shelv 
ing that has ever been held in Great Brit 
ain, as seldom previously has there been 
more than two or three competitors on a 
library contract For the Edinburgh Uni 
versity contract of about $60,000 there were 
only three competitors, for the Cambridge 
University of a similar amount only one 
competitor 

Of the exhibits shown at Glasgow, four 
were of American, five of British manufac 
ture and one of German origin Che latter 
did not conform to the specification and 
was not, therefore, in the running. Of the 
British exhibits, with one exception, it is 
sufficient to say that they were chiefly in 


teresting in showing how much crudeness 


can be gotten together by manufacturers 
who have but a hazy ide | ‘ ‘ 
ments 


Of the four American con 
magnificent 


Art Metal Construction Com 


eX hibite d 
play of the 


pany was unique, and great credit is due 
to their agent for the commendable care 
and attention with which he presented his 
proposition 

The Library Bureau, however, had evi 
dently made up their minds to have the 
order, and although handicapped by the 
loss of one of their examples in transit 
they triumphantly secured the recommend 
ation of the lbraries committe: 

Libraco Limited (a British firm). whe 


example of the closed-end 
Dorn Iron Works 
the 


showed a fine 


type made by the Van 


Company, were out of the running on 


question of price, and the remaining Amer- 


ican competitor was ruled out for the same 


reason, being more than three times as 


much as the Library Bureau 
Van Dorn 


approximated to 


stack 
Brit- 
any 


It is to be said of the 
that it 


ish 


closely 


the 


more 


ideas and to specification than 








tive exhibit The Vi Cc ¢ Sit t 
p view of a Britis A 
yleasing in the treatment 1 
‘ n Idings, square ¢ ( 
cessed s s for the shelves s 
br i re. n place ot the diag 

It is to be regretted, how that 
recommendation of the libraries mimiuttee 
was overruled by the counci f the cor 


poration, and wood shelving 





idopted 

This will not, however, the 
committees, and it will not be suprising t 
find some of the best contracts now pend 
ing going to American manufacturers 

\ pleasing feature of this mpet 
was the good fellowship an g t n 
pet s, who foregathered in ‘t 
in a friendly spirit 

Steel filing cabinets have not 1ugl 
mnt ny great extent, and the f 
business is obtained by Rone 1 f 
the Art Metal Constructi ( pan 
Library Bureau are showing Kal 
ples | apparently are not ishing tl 
ling Libraco Limited are doing 
with both American and B : binet 
but they are specializing in steel equip 
ment, having recently entered t field 
secured the two principal ba 
in the market These conti 
at | ead te others, is Libr I 
ha d considerable expel 
tract work for libraries and ‘ 
t] g Libraco Limited t $20,001 
ste. uipment contract 1 A 
obt ‘ ind placed with ( \ 
i ifacturers In a 
tl t Edinburgh f stec 
‘ r about $20.000 was s red b 
Milne Safe Company ¢ 
e1 | sh firm, who | 
p e steel furniture sup j 
vay iy other British mak 

From the foregoing son f 
SrOW f the steel,furniture business may 
be d The trad s s S 1 
ther be pportunities as I 
tage steel become knowr mong tl 

l-< blished banks and insurance: thees 
tl ries, town halls, government bu 
ings pt blic record offices ry I 
is practically virgin, and_ there imp! 
room American goods, which, it is not 
to be forgotten, may still be in ted fre 


“Work itself has a singular power to ur 
fold and 


is between people who work with: 


develop our nature. Thi 


ing and people who think while working 


Henry Van Dyke 





Some Interesting Appliances 


EADERS of Office Appliances are 
always interested in the new devices 
which appear from time to time on 

the market, for the new machine, even 

though it may be something of a very sim 
ple character, sometimes means opportunity 
for the dealers whose customers may be 
waiting just the device described. The 


devices described in the following lines 
have but recently come before the attention 
of the trade, and some of them have been 
but very little exploited, yet each one has 
its appropriate field of usefulness and will 
doubtless make a profitable place for itself 


in the market 
New Duplicating Machine for Type and 
Stencil. 


interesting machine, the inven 
Michaelis of London. It is 


This is 


tion of Dr 


called the Auto-Writer and is manufactured 
by the Auto-Writer Limited of 3 Finsbury 
square, London, E. C. In addition to being 


adapted for either type or stencil, it is a 
folding machine, and may be readily closed 
up in a case no larger than a common suit 
case and quite as readily carried around in 


prints through a ribbon when 
I 


the hand 


using type, the type may be disregarded 





THE AUTO-WRITER. 


} 


and the machine used as a stencil duplica 
tor. It is said to combine the advantages 
of each class of machines, and very excel 


lent results are claimed for it. The ma 


chine sells in England for the sum of 20 
guineas, and this price includes a very in 
genious automatic typesetting machine and 
a typ containing over 5,000 charac 
ters 

The automatic typesetting machine very 
material] educes the time of setting the 


matter and makes the process easy for the 
operator and conducive to speed and ac 
curacy The type is of a specially con- 
structed pattern and is- contained in 
grooved holders fixed upon a revolving disc 
from which they are easily transferred into 
the Auto-Writer type-bars, which are then 
placed upon the drum 

The method of using the Auto-Writetr 
device, it is said, may be ac 

few hours’ practice, the oper- 
ator becoming quite proficient in a day 


typesetting 


quired with 


or so 


The company manufacturing the abov« 
device is prepared to furnish all supplies, 


including type, ribbons, typewriter ribbons 
inking rollers for stereotype 


to match 


New Devices for the Eve of the Trade. 


work, ink for rollers, ink for stencil work, 
duplicating paper, stencil paper, etc., at 
quite reasonable rates to users of the ma 
chine in England and in other countries 
where the tariff does not rear too high a 
wall to be surmounted 


A New Adding Typewriter. 


[It is stated upon good authority that 
James Mallman of Sheboygan, Wis., has re 
cently perfected an adding typewriter mod 
eled along the lines of a visible typewriter 


It is said that the machine has done away 
with the handle pull and can be produced at 
a price which will put it within the reach of 
every business man having need of an add 
ing machine 

[It is said that preparations for manufac 


. au 4 | 
*r Way and 





ng this machine are now ur 
that it is the intention of the inventor to 
get it on the market as quickly as possible 
[It is stated that the machine which will be 
brought out is an adding mechanism which 
may be combined in a novel way with any 
of the standard typewriters now on the 
market, and that with the Mallman com 
bined adding typewriter the figures in bill 
ing and other commercial work are auto 
matically added without mental effort on 
the part of the operator to get the sums. 
It is stated that the typewriter works as 
freely with as without the adding combina- 
tion; that it will add the figures printed 
when desired, or that the figures may be 
printed and not added, according to the 
requirements of the operator 

It is asserted that within 1 short time 
the Mallman Company will be prepared t 
supply combination adding and typewriting 
machines as follows: Mallman-Underwood, 
Mallman-Monarch, Mallman-Remington, 
Mallman-Oliver, Mallman-Smith and Mall 
man-Fox typewriters, or any other standard 
make of machine 

\ stock company is being organized and 
1 be manu 


factured in Sheboygan. It is asserted that 


it is said that the machines w 
the machine to be attached to standard 
typewriters will sell for about $80 

The Mallman Adding Typew 


ll have both its factory and main 


riter Com 
aany wi 
offices at Sheboygan. James Mallman is 
president of the company; J. R. Henderson 
Los Angeles, Cal., is vice-president; 
Otto Kaufman, cashier of the German 
Bank of Sheboygan, is treasurer, and G. M 
Keach of Pasadena, Cal., is secretary 


New Machine for Bankers. 


\n interesting machine has been per 
fected by the Modern Banking Device 
Company of Erie, Pa., which they call the 


Modern Check Stamping Machine It is 


designed to be operated by electricity and 
cancels or endorses checks at the rate of 
90 per minute. It may also be used with 
great success in connection with adding 
machines of standard construction. No ef- 
fort or expense has been spared to make 
the Modern Check Stamping Machine me- 
chanically perfect. It is accurate, simple 
to operate and it is said to be the only ma- 
chine of the kind on the market having 
such considerable speed and so wide a 
scope of usefulness. 


Instead of a rubber stamp, a steel stamp 
is used which makes a perfect impression 
any time and in any position. The machine 
is the same size as the listing shelf of an 
adding machine, 15x17 inches. The elec- 
tric motor by which the machine is oper- 
ated will turn out the work faster than an 
operator can feed it, providing the release 
or tripping bar is held down. There is a 
tripping bar on the front of the machine 
which places the mechanism in the control 
of the operator and by the use of this bar 
it is said to be possible to stamp 4,000 
checks per hour. 

By using the Modern Check Stamping 
Machine in connection with the adding ma- 
chine with a wire forming a connection be- 
tween the two and furnishing the current 
for each, it is possible to stamp the checks 
and add the amounts practically in one 
operation, so that the checks are handled 
but once. The method of operation in con- 
nection with the adding machine is de- 
scribed as follows: 

“The operator turns check toward him 
from one bed that is slightly higher than 
the other, or lower bed, lists checks and 
releases the adding machine. This causes 
both machines to print and also causes the 
stamping machine to throw the stamped 
check out of the way. The listing will be 
done in less time, as the operator will try 
to keep pace with the Modern Bank Stamp- 
ing Machine, and one complete operation 
is thereby saved. When the last check is 
listed, it has also been stamped.” 


WILL SELL FAST MAIL SEALER. 

Geo. H. VanDyke has purchased the 
rights to manufacture and sell the Fast 
Mail Envelope Sealer in the States of Illi- 
nois, Indiana and Ohio. He has opened an 
office at 1629 Republic Building, Chicago, 
where the machine will be on exhibition. 
Mr. Van Dyke is now making arrangements 
regarding his manufacturing plant in Chi- 
cago. The Fast Mail Envelope Sealer was 
described in a previous number of Office 
Appliances. The business of Mr. Van 
Dyke in the above mentioned three States 
is under the management of Wm. J. Morse. 
Mr. Morse is just shaping up the business 
and getting ready to put out salesmen. He 
is a man of broad business experience 
which has included 20 years as a salesman 
on the road. 








34 OFFICE APPLIANCES 


























Fay 2 3 Fug 3 






























pene * - 4 . { 
- iy yyy yyy cy “i 
; ae Sana 
: 3 
1 956,895. _s i 
— we 








M. Morgan of Williamsport, Pa.- 
May 24, 1910, by Edward J. Abbott of Mission City, British 
3, 1910, by Benjamin Grieshaber of Chicago, I1l.—No 


No. 959,024. Manifolding Attachment for Typewriters; patented May 24, 1910, by Thomas 
No. 959,283. Envelope Sealing and Stamping Machine; patented 
Columbia, Canada.—No. 956,895. Self-Filling Fountain Pen; patented May 
958,018. Filing Cabinet; patented May 17, 1910, by Liborius Senge of Crescent Springs, Ky., 
957,294. Improvements in Speed Governors of power Driven Carriages of Typewriting and 
Frank A. Young of New York, assignor to the Underwood Typewriter Com- 


assignor to the Globe-Wernicke 


Company of Cincinnati, O—No 
Tabulating Machines; patented May 10, 1910, by 
pany of New York.—No. 954,111. Copyholder for Typewriting Machines; patented April 5, 1910, by Theron L. Knapp of Wood- 


stock, IIl., assignor to the Oliver Typewriter Company of Chicago, III. 
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946,365—Typewriting Machine. Lewis S. 
Hopley, Hartford, Conn., assignor to Royal 
Typewriter Company, New York, N. Y., a 
corporation of New Jersey. 

946,366—Calculating Machine. John T. 
Howieson, New York, N. Y. 

946,441—Scissors. Frank O. Homme, Jo 
seph T. Vollen, and Isaac L. Isaacson, Klo- 
ten, N. D 


945,451—Typewriter Attachment. David 
F. Maher, Watsonville, Cal 
946,618—Paper Feed Roller. August 


Schneeloch, Syracuse, N. Y., assignor to E. 
C. Stearns & Co., Syracuse, N. Y., a cor- 
poration of New York. 

946,637—Physician’s Card Index. Charles 
F. A. Hall, Newburyport, Mass 

946,689—Envelope. Anson R. Spear, St 
Paul, Minn 

946,724—-Paper Feed 
typewriters. Wildey R 
Va., assignor of one-half to John Rose, 
Roanoke, Va. 

946,776—Typewriting Machine. 
B. Hess, New York, N_ Y., assignor to 
Royal Typewriter Company, Hoboken, N 
J.. a corporation of New Jersey. 

946,797 


Attachment for 
Dixon, Roanoke, 


Edward 


Hanni- 
assignor to 


[ypewriting Machine. 
bal C. Ford, Syracuse, N. Y., 
The Smith Premier Typewriter Company, 
Syracuse, N. Y., a corporation of New York. 
946.814—Typewriting Machine. Herman 
L. Wagner, Mount Vernon, N. Y., assignor 
to Underwood 
York, N. Y., a corporation of New Jersey. 
946,830—Combined Letter-Sheet and En- 
Boston, Mass. 
David W. 


Typewriter Company, New 


velop. Lyman R. Sweet 
946,872—Sectional Book-Case. 
Bair, DesMoines, Iowa 
946,902— Binder Harry S. Jones, Chi 
nor of one-half to William 


cago, Ill.. assig 
Clifford Jones, Chicago, III. 


946,912—Typewriting Machine. Alex- 


ander T. Brown, Syracuse, N. Y. 
946,963—Stamp and Envelope Moistener. 


Frank W. Granger, New York, N. Y., as- 
signor of one-half to Henry A. Clark, New 
York, N. \ 


947,051—Book Form Bil] File. Joseph 
E. Benjamin, Rochester, N. Y. 

947 .091—Inkstand. Frank H Allen, 
Donaldsonville, La. 

Re 13.077 Paper-Retaining Device 


George W. Donning, Stamford, Conn., as 
signor to Harry T. Ambrose, Orange, N 
i 

948,973. Writing Machine. Edward B 
Hess, New York, N. Y., assignor to Royal 
Typewriter Company, Hoboken, N. J., a 
Corporatio: New Jersey 

948,974. Type-Writing Machine. Ed- 
ward B. Hess, New York, N. Y., assignor 
to Royal Typewriter Company, New York, 
N. Y., a Corporation of New Jersey. 

949 008 
A. Seib, Syracuse. N. Y 
Monarc] 
N. Y., a ¢ 


Type-Writing Machine. George 
' , assignor to The 
Typewriter Company, Syracuse, 
‘orporation of New York. 


Patents 


Copies of any one of these patents can 
be obtained by sending fifteen cents in 
stamps to E. C. Siggers, patent lawyer, 
Suite No. 33, N. U. Building, Washington, 
D. C., by mentioning Office Appliances. 


949.054. Book Support. Joseph E. Ben- 
jamin, Rochester, N. Y. 
949,085 Pencil Sharpener. 
McBride, Pasadena, Cal. 
949,105. Type-Writing Machine 
Woodward, New York, N. Y., assignor to 
Densmore Typewriter Company, Syracuse, 
N. Y., a Corporation of New York. 
949.128 300k Cover Protector. 
C. McAndrews, New Germany, Md 
949,145. Loose Leaf Binder 
Benson, Chicago, Ill., assignor to Fort 
Dearborn Manufacturing Company, Chica- 
go, Ill., a Corporation of Illinois. 
949,224. Type-Writing Machine. 
Dysart, St. Louis, Mo., assignor to Adding 
Louis, Mo., a 


Dwight L. 


Oscar 


Bridget 


Andrew 


Birney 


[Typewriter Company, St 
Corporation of Missouri 

949,257. Type-Writing Machine 
E. Barney, Syracuse, N. Y., 
[he Monarch Typewriter Company, Syra- 
cuse, N. Y., a Corporation of New York 

949,301. Metallic Leaf for Account Reg 
isters. Frank Moinette, Alliance, Ohio 

949,307. Adjustable Book-Cover. Wil 
liam H. Smalley, Yonkers, N. Y., assignor 
to Eva A. Smalley, Yonkers, N. Y 

949,338. Adding Machine. Jesse G. Vin- 
cent, Detroit, Mich., assignor to Burroughs 
Adding Machine Company, Detroit, Mich., 
a Corporation of Michigan 

949,379. Tally Board: Hugh R. Patri 
archs, Winnipeg, Manitoba, Canada. 

949,425. Fountain Pen. William E 
Geyer, Cambridge, Mass. 

949,463. Type-Writing Machine. Thomas 
J. Coo, Toronto, Ontario, Canada., assignor 
to The Monarch Typewriter Company, 
Syracuse, N. Y., a Corporation of New 
York. 

949,508. Type-Writing Machine. Charles 
E. Tomlinson, Syracuse, N. Y., assignor t: 
\lexander T. Brown, Syracuse, N. Y 

949,509. Type-Writing Machine. Charles 
E. Tomlinson, Syracuse, N. Y., assignor to 
Alexander T. Brown, Syracuse, N. Y. 


Edwin 


assignor to 


949,514. Self-Indexing Ledger. Henry 
J. Achter, Cedar Rapids, Iowa. 
949,546. Magazine sinder Johannes 


Pohoralek, New York, N. Y. 

949,591. Pencil Holder. James W. Mills 
Flat Lick, Ky., assignor of one-half to 
Joshua S. Bell, Wooldridge, Tenn 

949.651. Safety Envelope Mary A 
Evans, Poplar Plains, Ky 

949,666. Desk Attachment. James A 
Smylie and George D. McElwee, Center 
ville, Miss 

949,720. Type-Writing Machine. Robert 
S. Valiant, Baltimore, Md., assignor to Un 
derwood Typewriter Company, New York, 
N. Y., a Corporation of New Jersey 

949,721. Type-Writing Machine. Franl 


\. Young, New York, N. Y., assignor to 
Underwood Typewriter Company, New 
York, N. Y., a Corporation of New Jersey. 

949,723. Type-Writing Machine. Walter 
E. Barnard, Hartford, Conn., assignor to 
Underwood Typewriter Company, New 
York, N. Y., a Corporation of New Jersey. 

949,752. Fountain Pen. Francis C. 
Brown, New York, N. Y. 

949,808. Type-Writing Machine. Joseph 
\. Ronchetti, Woonsocket, R. L, assignor 
to Underwood Typewriter Company, New 
York, N. Y., a Corporation of New Jersey. 


949.816. Coin and Time Controlled 
Type-Writing Machine, etc. Harry Bates, 
Albany, N. Y., assignor to Underwood 


Automatic Typewriter Pay Station Com- 
pany, New York, N. Y., a Corporation of 
New York. 

949,979. Combined Type-Writing and 
Computing Machine. Adolphus S. Dennis, 
Cleveland, Ohio, assignor to Bates, Fouts 
and Hull, Cleveland, Ohio, a Firm, 

950,029. Type-Writing Machine. Lyman 
R. Roberts, Rutherford, N. J. 

950,173. Sheet or Leaf Holder. John T. 
Hicks, Medford, Mass. 


950,178. Envelope Moistener. Ulysses 
Jordan and Forrest Carpenter, Indianapo- 
lis, Ind. 

950,190. Paper Guide for Typewriters, 


Marshall B. Sargent, Momence, IIl., as- 
signor to Emerson Typewriter Company, 
Chicago, Ill, a Corporation of Maine. 

950,196. Type-Writer Carriage Mechan- 
ism. Richard W. Uhlig, Rutherford, N. J., 
assignor to Emerson Typewriter Com- 
pany, Chicago, IIl., a Corporation of Maine. 

950,247. Loose-Leaf Binder. Lester E. 
Shipman, New York, N. Y., assignor to 
\sa L. Shipman’s Sons, New York, N. Y., 
a Firm. 

950,326. Type-Writing Machine. Edward 
B. Hess, New York, N. Y., assignor to 
Royal Typewriter Company, New York, N. 
Y., a Corporation of New Jersey. — 

950,371. Double Flap Envelope. George 
W. Cox, Rock Island, IIl. 

950,440. Filing Cabinet Clamp. Joseph 
Dannheiser, San Francisco, Cal, 

950,474—Copy Book. Henry G. Carter, 
Good Ground, N. Y. 

950,497—Typewriting Machine. Herbert 
H. Steele, Syracuse, N. Y., assignor to The 
\fonarch Typewriter Company, Syracuse, 
N. Y., a corporation of New York. 

950,540—Ink Blotter. Otto B. Moebes, 
New Decatur, Ala. 

950,543—Type-Bar for Typewriting Ma- 
hines. August Schneeloch, Syracuse, N. 
Y., assignor to E. C. Stearns & Co., Syra- 
cuse, N. Y., a corporation of New York. 

950,596—Feed Valve Action for Fountain 


Pens. George H. Heindselman, Provo, 
Utah 

950,613—Loose Leaf Binder. James C. 
Dawson, Webster Groves, Mo., assignor 


Sieber & Trussell Manufacturing Com- 
ny, a corporation of Missouri. 
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to furnish 1ts readers reliable information concerning the 
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ROBABLY no man lives up to all of his opportunities, and it is part of ever 
man's mission in life not only to seek out and improve his own 
ties but to help other men to realize the fullness of their own powers. Those 


who deal in merchandise meet opportunity upon every hand. Every person is a 
possible customer. The dealer in appliances for the office regards every other 
BIG COMPANIES wsiness man as a prospective customer, and if he is alive 


DEALERS’ 
OPPORTUNITY 


to his opportunities permits no chance to pass to adi 
the goods he has in a way that will inform without of 


lhe enormous development of business in the United States since the civil 


was has produced industrial concerns that would have been impossible Ln} 
other period. Concerns which are worth from a quarter of a million to half a 
million dollars are now about as numerous as were cross roads stores a century 
ago. Lesser concerns worth from $10,000 up are too numerous to be counted by 
anyone except the census man, the city enumerator and the commercial agenc\ 


But every one of these companies, from the Jones Teaming Company of t! 
but growing village to the United States Steel Corporation and Standard 
an opportunity for the dealer in office appliances 


It should be his constant study how to reach well-rated business. concerns 
and keep them informed upon the stock he has and the new devices upon the 
market. It is a mistake to suppose that business concerns are not interested in 
these things. They are—and they are vitally interested. Not only that, but 
eight, yes, nine out of every ten concerns which make any pretense to being pro 


gressive admit their need of information upon up-to-date office met! and 
devices and welcome the bearer of such information. It would pay any dealer 
who ts inclined to be pessimistic and to say that business is poor to go to a bankers 


1 


convention some time and to note with what eagerness the bankers study the 
most recent inventions in adding and calculating machines, duplicating devices, 


loose leaf goods, and, in fact, every other device which is calculated to expedit 
the transaction of business or bring about economies in time and labor 
No man can say with more truth that ‘knowledge is power’’ than the 


dealer in office appliances. The banker, the business man and the professional 


man are keen to improve their office methods and they look to the dealer to keep 
them informed of what is going on in the field of office economies 
lhe dealer's opportunity is before him. If he doesn’t improve it by him 


self keeping up-to-date and passing the glad tidings along, then some better man 
will step in and perform the service the community demands. We would suggest 
to any doubting Thomases that they read Fred S. Lincoln’s article in the last 
issue of Office Appliances and the article in the present issue entitled ‘“‘Some 
Plain Talk,’’ by H. V. Watson 

HE last monthly financial letter of the National City Bank of Chicago is of 
an optimistic tone. The fact that crop conditions are hopeful is noted as 


encouraging, and while interest rates are high by comparison with some 
BUSINESS recent periods, the condition of good securities seems to be safe 
OUTLOOK Investors are now inclined to be more conservative than 
HOPEFUL _ they were a few months ago, and there is less speculation, not 


only in stocks but in other lines of business. 

The recent decrease in the prices of certain commodities is not regarded as 
a bad sign. Railroads, notwithstanding complaints as to increases in wage ex 
pense, are going ahead with improvements and extensions. Land values are ‘well 
maintained, but there is less land speculation than a year ago, investors seeming 
to operate upon a more conservative and permanent basis. 

Much greater activity is not looked for until later, when the crop situation 
shall have become more assured. 

Merchants in general lines are complaining of unseasonably cold weather in 
the North Central states, making it very difficult to realize upon spring stocks 
Many thousands of dollars are tied up in merchandise which will have to be sold 
at a sacrifice. But these conditions are local and temporary and will have very 
little effect upon the general average when the year is done. 


Dealers in office appliances and stationary lines have every reason to look 
upon the outlook as satisfactory 
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In the Office Appliance Field 


Margaret Barrett Sinnott 


1 owe atever success I have achieved 
here to four’ things opportunity, to 
application, to the necessity of making the 
most of my opportunity and to the good 
memory with which kind Providence has 
seen fit to bless me.” Thus spoke Mar 
garet Barrett Sinnott, chief clerk of the 
Joseph Dixon Crucible Company’s Chi 
cago office to a_ representative of Office 


Appliances the other day, and she then 


added gracefully that none of these things 


would have brought success had it not 


been for the 


unfailing courtesy and con 


sideration of her employers and associates 


It is quite likely that no other person in 


Chicago is in rrespondence with 


more Western stationers and dealers than 
Mrs. Sinnott. and few credit men could 
give offhand as sound an opinion as to 


ind credit. For more 


than thirteen years she has been the right 


their actual character 


hand of the manager of the Chicago office, 


keeping in touch with the details of every 


transaction and in the absence of the man 


ager taking the entire responsibility for 
the conduct f the Ince Her period of 
service antedates that f Manager Sam 
Mayer by about a year and a half, and the 
most serious disaster which has threatened 
the Chicago office of the Joseph Dixon 


Crucible Company since Mr. Mayer’s in 


cumbenev was when, on the 20th day of 
last September, Margaret Barrett becam« 
Mrs. William P. Sinnott It taxed Mr 


Mayer's well-known tact and_ persuasive 


power to the utmost then to retain the 


services of his chief clerk, and that he suc 


ceeded in retaining them is cause for con 


gratulation, for on account of her long con 


nection with the office. there is no one aside 


from the manager himself who is equipped 


with the information to enable him to per 
form the duties which are a part of Mrs 
Sinnott’s daily routine. The task of educat 


ing a new chief clerk is probably the only 


problem before which Sam Mayer has ever 


been known to quail 
Margaret Barrett Sinnott is a native of 
Atchison, Kansas Her early education 


was obtained at the Convent of the Sisters 


of St. Mary at St. Joseph, Mo., and on her 
graduation she took the prescribed course 
at Moore’s Business College in that city, 


Short 


course at the bus 


fitting herself to be 


ly after she 


a stenographer. 
finished the 
iness llewe Miss Barrett 


tion f the St J 


secured a posi 


S¢ ph (Mo.) Herald 





her 


vhere she was stenographer 1 e cir 
department and later on was assistant 
the manager of the advert 1 dep 
ee 
She remained in the employ the S 


Joseph Herald for five years, resigning 11 
1897 on account of ill health. In February 
of that year she came to Chicago and se 


employment in the pub 
R. R. Donnelly & 


weeks she was copy 


temporary 
ishing department of 
where for six 
holder for the 


head proofreadet his po 


sition was a makeshift and she set about 
securing something more in line with het 
experience and abilities As the result of 

letter she wrote to Ed. Brown, assistant 





MARGARET BARRETT SINNOTT. 


the manager of the Burlingt lines 
Missouri, Miss Barrett was referred to 
Fred. Parker, formerly secretary to the 
board of education in St. Joseph M 
Parker was a friend of John M. Ready 
then manager of the Chicago office of the 
Joseph Dixon Crucible Company M 


Ready was in need of a competent stenog 


1 


her and office 


assistant 





ommendation of his friend, Mr. Parker, he 
communicated with Miss Barrett, who, in 
response to his request, called on Saturday. 
He was about to leave for Kansas City on 
a short trip, but suggested that she should 
begin her work on his return, which would 
be in a week or so. To delay her work or 
to shirk an opportunity were then no more 
characteristic of Miss Barrett than they 
are now, and she immediately suggested 
that, since Mr. Ready expected to be at his 
office the following morning to open his 
mail, she should come down and get the 
necessary information and instruction to 
enable her to carry on the work of the of- 
fice in his absence. This Mr. Ready agreed 

and on the following day (Sunday) he 
told her what her duties were to be and 
posted her as to the handling of the corre- 
spondence as far as he could, and on the 
next morning she formally began her du- 
ties with the Joseph Dixon Crucible Com- 
pany’s Chicago office, where, for the first 
week of her employment, she was the sole 
person present in authority. Indeed, for 
some months after Miss Barrett began her 
work with the Joseph Dixon Crucible Com- 
pany there were no other persons connect- 
ed with the Chicago office except herself 
and the manager, and as the nature of the 
latter’s duties kept him on the road a part 
of the time, the entire responsibility of the 
office fell upon her shoulders during those 
periods. . 

In the following December (1897) Dud- 
ley A. Johnson became a member of the 
staff of the Chicago office, taking charge 
of the school business for the western ter- 
ritory. Mr. Ready remained as manager 
of the Chicago office until the first of Jan- 
uary, 1899, when Sam Mayer was appointed 
to that position. In the fall of 1900 Miss 
Barrett’s sister came on from St. Joseph 
and became a member of the staff, remain- 
ing until her marriage several years later. 

When Miss Barrett began her work with 
the company’s Chicago office it occupied 
‘ne small room on the sixteenth floor of 
the Monadnock building, but during 1899 
the business began to grow very rapidly, 
nd at the present time the Chicago offices 
the Joseph Dixon Crucible Company oc- 
py a splendid suite of four rooms on the 
rteenth floor of that building. 

During all this time the duties of the 
ef clerk have been increasing in amount 


complexity. She now has charge of 
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besides 


work of 


a force of seven girls, overseeing 
all the the 
Mrs. Sinnott for years has seen the greater 


bulk of the correspondence that leaves th: 


general detail office 


office. This is a necessary precaution taken 


in order that there shall be no delay ot 
hitch in the transaction of the daily busi 
ness. She is conversant with every trans 
action and knows what to do in every 


another person would 
the 


return 


emergency where 


consult manager or in hi 
Mrs. Sinnott 


possesses the unusual and valuable faculty 


have to 


absence await his 


of remembering every document she has 


ever seen; she can almost invariably r« 
call its contents, tell what was done with 
the letter or document and relate the d 
tails of the transaction to which it re 


ferred so far as they came within het 
knowledge. She has always been blessed 
with an excellent memory, which the cir 


cumstances of her business life have trained 
To 


intelligent, 


to extreme accuracy her has been 


given a faithful, untiring watch 


fulness of the interests of her employers 


that it is the good fortune of only a few 
people to possess, and whose possession 
without exception always brings its suita 
ble reward. The will in obedience to those 


higher perceptions of duty, energizes thos 


faculties of the mind which are necessary to 


Thus 


conspicuous for 


the performance of the duty in hand 


very often people who are 
work are 


Op 


f duty 


unusual ability in their chosen 


remarkable in no less degree for their 


timism, their profound conceptions 


Tact, Industry and Ability 


UIET, 
but with a geniality of manner and 
that for 


unassuming, unostentatious 


expression gains him 
friends in every one who has business con 


Nelson A. Miller, 


the Underwood 


nections with him, adver 


Type 


the ad 


tising manager of 


writer Company, is a fine type of 


vertising man. He is hard-working, always 


to be found at his desk, and is readily a 
cessible Those who have intimate busi 
ness relations with him cannot speak too 
highly of his affableness, and he is mor 
than a general favorite among the hug 
staff of the Underwood Typewriter Com 
pany 

For some years now Mr. Miller has held 


the post of advertising manager to the U 


derwood with credit to himself as well as 
the company lo some extent he has been 
in a fortunate position, as the demand 
the machine has been such that there S 
not been so much necessity to exploit t 
many claims of the Underwood by a huge 
advertising campaign What advertisi 


only s 


heen ds The 


has been much as 


has 





NELSON A. MILLER 


Some Facts in the Life of One of the 
Typewriter World’s Strong Men. 


to keep the name “Underwood” before the 


publi This has been done in a_ striking 
way. Should. however, occasion arise fot 
an active and aggressive advertising cam 
paign on behalf of the machine he repre 
sents. Mr. Miller's force, skill and energy 


may be relied on to keep the Underwood 


in its present enviable 


Mr. Mill 


is a teacher at 


position 
er’s first business experience was 
the well-known Eastman 


Poughkeepsie, N. Y 


Business College at 


He left here to open a sche f his own 
it Elmird, N. Y He established and ran 


most successfully for ten years the Elmira 
School of Commerce, and was known as 
the biggest and most progressive advet 
tiser in the central part of New York. As 
1 school teacher he was naturally inter 


ested in typewriters, and as a side line be 


gan the selling of Hammonds Bot 


~ 


’ 


ee 





and prightness of charact hese 
mental and moral characteristics are pos 
sessed in an unusual degree by Margaret 
Barrett Sinnott Heredity and lucation 
equipped her with sound sense a1 I] 
balanced mind; the tmstruction of her par 
ents and teachers gave her thos ncep 
tions of duty and right living with cl 
it is impossible for one to achie\ con 
fidence and respect and to command the 
position and influence which she €1 
joys 
Mr. and Mrs. Sinnott reside on t North 
Side. and while both are workers in the 
business world, they do not belie ind 
have not found that work and ppiness 
and contentment are uncongenia We of 
fer them congratulations and best wishes 
Wi 
in Out 
school and the typewriter agency were s 
cessful. He sold the former and it ts sti 
being conducted as a_ flourishing istitu 


tion. His interest in typewriters was sucl 
that on coming to New York gaged 
with Mr. Seamans in 1893, and joined the 


staff of the Union Typewriter Company on 


its formation He was with this mpany 
for te vears, in tact, unt 1903 
signed to take charge of the buil g t 
Wales visible adding machin He subse 
quently sold out his interests t Wilkes 
barr¢ people, whi are Novy £ 
He then joined the staff of the I 1 
[Typewriter Company and |] I 
them ever since 

Whilst with the Union Typ 
pal Mr. Miller became vice 1] é f 
on tl subsidiary compan previ 
to whi 1 he occupied the pos I 

gre Ss Importan bt 
Cincinnati and Philadelphia 

\M Miller has beautiful hon it Nortl 


; 


ee 
© LaF Fi 
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Vovae, vege 
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MR. MILLER’S HOME AT NORTH PLAINFIELD, N. J 








Plainfield, N. J., a summer view of which 
is shown in this issue He is held in high 
esteem by his neighbors, as is proved by 
the fact that he is at the present time pres 
ident of the board of education of North 
Plainfield and treasurer of North Plainfield 
Civie Association In addition to these 
honorable positions, he is a Mason of high 
degree, a member rf the New York Press 
Club, the Park Social Club and the Park 


Golf Club He is also a director in the 
Borough National Bank of North Plain 
field, and a member of the official board of 
the First Methodist Episcopal Church 
Plainfield His activities do not end here, 
as he secretary of the North American 
Wireless Corporation (capital $10,000,000). 
a member of several societies, such as the 
Royal Arcanum and the United Commer 
cial Travelers’ Association, and is president 
of the Brotherhood of the Methodist 
Church at Plainfield (a strong men’s or 
ganization ) 

As an advertising man Mr. Miller has 
produced some striking ads on behalf of the 
Underwood, and when he was editor of the 
“Underwood News” he demonstrated his 
ability as a forceful and vigorous writer 


NEWEST UNDERWOOD BRANCH. 

The Underwood Typewriter Company 
opened a new direct branch at Springfield, 
Massachusetts on June Ist, which, when all 
arrangements are completed, will be one 
of the finest in the big chain of attractive 
stores operated by that company. 

\n unusually fine territory has been at 
tached to this new headquarters, including 
the state of Vermont and part of New 
Hampshire and Massachusetts 

Office Appliances extends its best wishes 
to the new Springfield branch, and believes 
that it will quickly come into a prominent 
position in the big Underwood organiza 


tion 


LEWIS MAKES MANY SPEECHES. 

E. St. Elmo Lewis, advertising manager 
of the Burroughs Adding Machine Com 
pany, is in Oklahoma, addressing the 
Board of Commerce of Oklahoma City and 
the Oklahoma State Bankers’ Association 
at McAlester 


On June 3rd Mr. Lewis addressed th 
Ad Club Omaha, after which he returned 
to his office at Detroit 

On June 14th and 15th Mr. Lewis 
scheduled to address the district conven 
tion of ad clubs at Milwaukee, and a few 

“ape 


days later he speaks before a conventior 


f real estate men to be held at St. Paul 

Instead of knocking but once, Oppor 
tunity is hammering on the door all the 
time 

Open the door to Opportunity when she 


knocks. She is a little timid and has corns 


on he r Fe . SO de n’t « xpect her to ki¢ k 
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(Pre-eminence is gained by stub- 

bornly compelling recognition of 

merit; after that keep up the 

standard. We have done both, hence 
on 7 

| q “Our Line” is 

| today the most 


pre-eminent and 
the most standard 
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ay 


SM AY A 
Mins ONES ce 











q A thing to be 
best must be right 
in every way, not 
excelling in one 
particular, but in 
all. 
































AND 


CARBON PAPERS 
Qualify in Every Particular 














€@ The Dealer is Our Field, hence our Policies are nec- 


essarily those which give him the Greater advantages. 


€ We are the Specialists in this line. Consult Us 


upon every topic relating thereto. 





SEND FOR OUR NEW TRADE 1910 CATALOG AND AD. MATTER 


MITTAG& VOLGER, Inc. *.!st*#ii2" 


PRINCIPAL OFFICE AND FACTORY: PARK RIDGE, N. J., U.S. A. 












BRANCHES: NEW YORK, N. Y., 280 BROADWAY 

CHICAGO, ILL., 200 MONROE ST. 

LONDON, 7 AND 8 DYERS BLDG., HOLBORN, E. C. 
AGENCIES: ALL OVER THE WORLD. 
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DICTATE to the 
Dictaphone 


A stack of mail a yard high has no terrors for the man who 
dictates to the Dictaphone—and it’s no burden on the operator 
who takes the dictation, either 








Speak as you think—just as you would talk to your correspondent if he 


were in your office—and your operator writes it down just as you said it. She 
She can read back herself if it’s necessary. She 


doesn't make you read back 
doesn't have to stop and wait every time you stop and think—she is busy 
writing all the time. This cuts out two hours a day of your operator's time— 
and if you want merely an economy argument just start and figure up the total 
of that in a year 

You don’t have to accommodate your thoughts to your stenographer’ s 
speed—you say what you want to say and she gets it just that way, for the ear , 


is quicker and surer than the hand 
in t 
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It's the direct of dictation—no lost motions in between Your 
yperator really copies what you say You get through your stack of mail much 
faster than you would by any other method of dictation and you have the 


comfortable feeling in your inside, right along, that the first ten letters you 
typewriting the minute you said ‘‘Yours 


dictated were already in proces 
truly” on the tenth one—and you can keep ahead of your operator all the rest 
f the day 


method 


You ought to wri 








ADDRESS 


“THE DICTAPHONE” 


NEW YORK 








TRIBUNE BUILDING 

















| 





REMINGTON REPRESENTATIVE IN 


JAVA. 

In W. Engelenburg, whose picture ap 
pears above, the Remington Typewrite1 
Company has an exceedingly ab epreset! 
tative Mr. Engelenburg has charg: t! 
typewriter department of Maatschappyij: “de 
Volharding,” who are the Remington repr« 





JAVA MANAGER FOR REMINGTON.. 


East 


yeressive 


ives on the island of Java in the 
and pt 
every opportunity 


sentat 
Indies He is 
the 


the 


energetic 


and makes most of 


to advance cause of Remington type 


writers in his territory 

It is largely due to the efforts of Mr 
Engelenburg that Remington business in 
Java is in such a prosperous condition 


BUSINESS SHOW AT COMMERCE 


COLLEGE. 
The first annual business show the 
New York University of Commerce, Ac 
ind Finance was held at the rooms 


counts 


of the university at Washington square, 


New York, on the evenings of May 19th, 
20th and 21st. The exhibits were open to 
the students and their friends h day 
from 4:30 to 6 p. m. and from 7 to 10 p. m 


Amongst the firms exhibiting 


The Remington mpany 


Typewriter ( 


Yawman & Erbe Manufacturing Company 
Edison Business Phonograph Company, 
Oscar Mueller, International Time Record- 
er Company, Carbon-Less Paper Company, 
American Multigraph Sales Company, Au 


Machine Com 


Company, 


tomatic Coin Wrapping 
pany, National Cash 
Burroughs Adding Machine Company, EI 
Keeben Com 


Register 


1 
liott Fishe 


r Company, the 


pany 


RUBBER PRICES ADVANCE. 


New rubber schedules which were re 
cently sent out have been withdrawn. Man 
ufacturers are withdrawing all quotations | 


New schedules will be out July | 








REGISTRATION OF TYPEWRITER 


EMPLOYMENT DEPARTMENTS. 

On Tuesday and Wednesday, the 13th 
and 14th of May, a strong deputation of 
business I | proprietors and managers 


of typewriter employment departments at- 


tended meeting at \lbany to protest 
against the proposed legislation embodied 
in what were known as the Gledhill and 
Cobb bills Among others the following 


were in attendance: Mr. Boyes of the Rem- 
ington Typewriter Company, Mr. Mein- 
ecker, manager of employment department 
Typewriter Company; 
Smith Premier Type- 


of the Underwood 
Mr. Zellers of the 
writer Company, Frank Sholes of the Mon- 
arch Typewriter Company, Mr. Evans, sec- 
retary of the Smith Premier Typewriter 
Company; Charles M 
the Miller School, New York; Mr. Mark 
of the Heffley School, Brooklyn; Mr. Her- 
mann of the Euclid School, Brooklyn; Mr. 
Gaines of the Eastman Business College, 
Poughkeepsie, N. Y.; Mr. Horton of the 
Packard School, New York; Mr. Bird of 
Bird’s Schools, 


Miller, proprietor of | 


New York: Mr. Eagan of | 


Eagan’s Schools, New York and Hoboken; | 
Mr. Liebfried of the Long Island Business | 


College, Brooklyn: Mr. Middleton’ of 
Browne’s School, Brooklyn; Mr. Bates of 
the New York Preparatory School, etc. 

The deputation appeared before the com- 
mittee of the senate and received a hearing, 
and their arguments against the provisions 
of the bills were so strong that the com- 
mittee assured them that the bills should 
not be reported out of committee. 

Chas. M. Miller represented the schools 
and Mr. Evans on behalf of the typewriter 
companies explained how the bills would 
affect the school and typewriter employ 
ment bureaus. The Gledhill bill was killed 
and the Cobb bill was reported to the sen- 


ate with the clause as to schools stricken 
out. —-—- 
TAKES DULUTH DISTRICT FOR 


REMINGTON. 
R. G. Roberts has recently been given 
the Duluth district under the St 


Paul office of the Remington Typewriter 


Company. He has taken the position for- 
merly held by District Manager Shackel, 
who resigned to engage in the mining bus! 
ness 

Mr. Roberts is a thorough typewriter 
man, an experienced salesman and a good 


nd his promotion is a pleasing 
d work and more 


Manager 


recogenitior previous go 
than usual abilities 

W. W. Ramer, of the Wholesale Type- | 
writer Company of New York, is getting | 

ry attractive and striking ad- 

vertising these days. His last month’s ad 
with tl k has received much favorable 
comment and the one in this issue will well 
Tet 

Kenneth MacGregor joined the forces of 
the A graph Company in New York | 


about four months ago and has been mak 


ing a record for himself 
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Service for Users of Mimeographs 


A manufacturer will invent and make an office device, primarily 
to make money, and to serve the public. He will make some- 
thing for which there is an existing demand, and a still larger 
demand he believes he can create. It is a business venture 
which entails a great responsibility. It means either success or 
failure. Success is reached through using the best materials, 
perfection in construction, making the device fulfill all neces- 
sary requirements, controlling sufficient capital to conduct the 
business through proper management—and giving the user the 
best possible service. Without this service all other essentials 
must fail. Quality alone will not continue a business enter- 
prise. It requires quality plus service—and the kind the user 
fully recognizes through his continued dealings. When that 
ceases he gives his business to a competitor, and if one does 
not exist, then one or more is certain to follow eventually. 
The Edison Mimeograph has become the “Standard” stencil- 
process duplicating machine of the entire globe through quality 
of materials used, through perfection in construction, the 
machine doing perfect work, the manufacturers being able to 
supply the demand and increase it, by being prepared to prop- 
erly take care of dealer and user, and by always in the past, 
and now, rendering a service as long as a machine is kept in use 
that stands without a parallel in the office device field, and that 
has cost a fortune and will be continued. Service has always 
been the guiding star. Users have recognized it by their 
They will buy, when they know it, where un- 


patronage. 
The exclusive makers of 


limited 
Mimeographs and Supplies are 


A. B. DICK COMPANY, nev*¥e.0" 


The house that never forgets the user. 


service is rendered. 


Here is illustrated our very latest 
product with improvements that 
place it in a class by itself. 
It has an Automatic Self-inker 
—the greatest advancement ever 
made since duplicating machines 


, ™ i 2 ; / -_— | were first invented. 
ee yA = ig Ask for “76 Catalog” 


The New Number 76 Rotary Mimeograph 








Story of a Hard Sale. 
when W. G 


the Smith Premier 


Some years ago Lenderson 


Chicago manager for 


Typewriter Company, was a young sales 
man for that company up in Minnesota he 
called on a banker at Raymond, Minn., 

sell a machine [The banker had shortly 


before that bought a lot and was taking a 


day off while he put a fence around his new 


property L.enderson followed him with 
his machine and as the banker dug post 
holes the typewriter man talked. By and 


and began 
He dug and talked un 


for lunch, and after lunch 


by he too grabbed a shovel 


digging post holes 


til time returned 


and dug and talked until the slow declin 
ing sun kissed the western horizon, but to 
no avail. The banker was glad to get his 
postholes finished but couldn’t see _ his 
need for a $100 typewriter Che net re 
sult was to get upon very friendly terms 


fine <« rop 


with the bankers and to acquire a 
back 


who 


of blisters and a lame 


But the salesman takes “no*’ for an 


answer cannot win. In a few days Lender 
son returned and again found the banker 
working on his property This time he 
was digging a cellar and he _ cordially 
invited the typewriter man to join him 
“Nix,” responded Lenderson { put 
crimp in my back and wore blisters on my 
hands working for you last time I was here 


Now 


Atter passing a few rood natured 


you 


ments back and forth t he sale sman Gg 
down to business and exhausted hi b 
lary to convince the banker he needed a m 
chine. But the banker wouldn't see it. Len 
derson waited tw weeks and het n 
morning he arose at 4 o'clock in the little 
town of Willmar, whither he had gor the 
day before to close a deal, boarded t! 
boose of a freight train and reached Ray 
mond just as the banker was putting the key 
in the front door of his office By this time 
the man of money was beginning } 
worried at the approach of the salesmar 
as if he wondered what manne: man it 
was that never gave up. It did: id \ 
to his comfort note that with Lenderson 
was the salesman for a ympeting hit 


er" , 
who had come in on the same freight train 


By noon both sa 


Salmagundi 


banker's desk on trial alongside the Smith 


Premier which Lenderson had left a couple 


if weeks before Both salesmen took the 
same train out of town, but a few stations 
down the line Lenderson dropped off the 
train and sought a telephon: He called 
up the Raymond banker and poured hot 
shot into him until he got his promise to 
buy a Smith Premier machine He wired 
to Minneapolis to have a new machine for- 
warded to Raymond and a few days after 


his arrival in Minneapolis had the satisfac- 
tion of receiving a check from the banker 
for $100 


How Henry Born Recovered a Typewriter. 
Chere liked 


man in the employ Em- 


is no better known or better 
of the Typewrite1 
porium of Chicago than Henry Born, whose 
characteristics are a 


Like 


Typewriter 


solid German prop in 


every emergency other successful 


enterprises, the Emporium, 


however. once in a great while gets stung 


machine to a 


Indiana state 


Some time ago they sold a 


man down in Illinois near the 






‘ tay 
&£ 
os 


~k 


vithout any evidence that the 


o pay for the machine. Finally 


: . | +}, " ~} > 
necessary to take the machine 


ick nN order to avert a « mplete loss. rm 
Born and a companion were sent down ti 
et it Chey traveled a dav and a half or 
imong the sand hills until thev ame 

the customer's place of abode After 
some argument with the dog and some dis 
cussion with the customer’s wife thev suc 
eeded in getting the typewriter and started 
back toward the road The 1d\ n the 


meantime called her husband and _ hire 


who were working in an adjoining field 


nd they started in 


pursuit 


1e two typewriter men had arranged 


Born was to impersonate _ the 
his « 


mpant nm repre Ssentesc 


mpany They hot footed toward 


he tr ey Cal with backward glances ove! 
their shoulders, figuring whether they woul: 
be abl to catch the trolley befor their 
pursuers arrived As the car | e in sig 

they dashed up to the tracks vaved 
their arms frantically, but just at the psy 
chological moment up came the pursuers 
Born’s companion made a mot vards 
his hip pocket as if to draw a gun, when 
Born shouted at him, “Don’t do that, Ott 


don’t do that; you know I’m to be the con 
stable ‘ 

Fortunately the car stopped just at this 
moment and the two Chicago men g@t 
their 


the 


using 


typewriter and hustled aboard 
discomfited 
bad 


reached Chicago all right and del 


countrymen pumneg 


language in their wake 


machine to the company. This was Born’s 


first and last experience in a constabulz 


capacity 


Selling Machines in a Cornfield. 


Time and tide wait for no mat ind all 
places look good to the typewriter sales 
man I B. McGough, a Smith Premier 
hustler out in Illinois, has a territory whicl 
includes many prosperous farmers Ni 
the mer is no longer the man tl iri 

sts have pictured him to b He isn't 
working to pay off the mortgag se he 
hasn't had any mortgage for years H 
wears store clothes, rides in an mobi 


plants and harvests his crops by machinery 
ind runs his farm on business principles 
Not long ago McGough vw cing 
ttle trip in his buggy through t farming 
dis ts and stopped at a p S us 
pearing farm house Phe ly house 
ippeared in answer to his ring at told hin 
he sband was in the field p g I 
rt lesman drove out an I got 
low! ff his corn planting 1 hine and 
im ver to the buggy McGough took 


s machine and demonstrated it on his 


ip a 1 gave his talk Wher finished 
the rmer said, “All right, I y yo 
n ne Go back to the S 1 te 
m\ give y i check S100 
That is one time whi C in 
eas McGough now wishes that lh 
prospects could be made to see tl light 
ind cept the Smith Premier gospel with 


the same decision and 


promptness 
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Would a “Full Jewelled ” 
Typewriter Interest You? q 


Every important bearing in an ex- 7 } 
pensive watch is a small gem of 
a hardness not susceptible to wear. 
The purpose of the jewels is 
to insure, by reduction of friction 
| and wear, the accuracy which 
makes a timepiece valuable. 













The first successfal ase of a ball-bearing typebar in a 
writing-in-sight machine was by the manufacturers 
of the New Model L. C. Smith & Bros. Typewriter. 
Ball Bearings, not only for the pase but 
at all vital wearing points of the New Model 


.L. C. Smith & Bros. Typewriter 


ALL THE WRITING ALWAYS IN SIGHT 


serve exactly the same purpose as the jewelled bearings 
of an accurate, expensive watch. They prevent play and 
false motion, banish friction, and insure to the operator, 
for every ounce of energy applied, a full equivalent of 
perfect work. 


yl pW - Write today for free catalog and X-Ray book. 
a L. C. SMITH & BROS. TYPEWRITER CO., - SYRACUSE, N. Y., U. S. A. 


Head Office for Europe, Asia and Africa, (Branches in a!] Lerge Cities) 19 Queen Victoria Street, London, E. C. 














Are You After 
British Trade ? 


If so, advertise in the ‘‘ Stationer 
& Printer” —the paper read 

by the good class Re- 

tailer and Whole- | 

saler. 


DEWAR 


PULL OUT 
Vertical File Transfer Cases 


Wood Frame, Walnut Finish, 3-16-inch 
Trunk Board Panels, Cannot Warp or 
Split. 

Each Drawer is strongly braced with 
Steel Braces and has a Brass Handle 
bolted on and Brass Label Holder. 

Capacity—The entire contents of a full 
sized vertical file drawer or ten flat 


Specimen Copy and Rates on Receipt 


of Post Card. 
sheet letter files. 


STATIONER & PRINTER Price tale Weite and gt thom 
re ONDON, ENG. EDWARD KIMPTON CO., Makers, &¢ehSe% 
































ter investigate at once. 


INTERSTATE COMMERCIAL COMPANY 


1265 BROADWAY, ‘ 
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HEAD 
SPACING 







3 
POINT FEED 
1\ FEEDING 
2/ GAUGES 









Model No. 2. $35.00 


There can be but 


ONE BEST DUPLICATOR 





BEST because of it idvanced and improved 


method of operatior 


THAT machine is th 

INTERSTATE STANDARD DUPLICATOR {x 
cause it is equipped with 

A SEMI-AUTOMATIC paper feeding device 
A — oe METAL non-corroding 
vlinder 

AN INCLINED 
AN ARRANGEMENT FOR CHANGING pos: 


tion of printing anywhere up or down the papet 
A COUNTER which only counts while printing 
A NEW STENCIL ATTACHMENT far ad 


vanced over the old method 


AN ABSOLUTE METHOD OF REGISTRATION 


so that printing in forms is an easy accomplish 


1 adjustable feedboard 


ment 


These and many ther patented features exclu 
sively used on the INTERSTATE STANDARD 
DUPLICATOR produce a method of stencil 
printing far more ACCURATE, RAPID and 
ECONOMICAL than has ever before been known 


é 


TO DEALERS:—We are granting exclusive territorial rights, and if 
you desire to handle the best duplicating machine on the market, bet- 
We have a few valuable territories left. 


EXECUTIVE OFFICES, 


CHICAGO, 733 MARQUETTE BLDG. 

SAN FRANCISCO 156 SECOND STREET 

BOSTON . - - 114 STATE ST. 
European ntinental Distributeng Agen: 


M.SERLEBACH NACHFOLGER, FRANKFURT, GERMANY. 


» y rou pr 


NEW YORK, N. Y. 


UISISSUINI LIVIN IN LesSSziNI|DELSSGINI|JIMaSScUNI|IMSALIN]| {UC aSaeLN[|JIVISAaiNI| JIS SVASA0.N| JDLISHAIN|(TLVisezLN] ILVIS8T1N] 





a 
JIVISHSIN 
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: 
: 
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FINE COLLECTION OF PAINTINGS 


On the walls of the mai 
Remington Typewriter Compar New 
York City branch there has just b lung 
a collection of handsom¢ j 
which they may well fee 


form such a prominent feature le 
orations that no visitor at this Remingt 
office can help noticing them 

These paintings are five in 1 yer and 
large in size. Each is a real wor f art 
unusual in conception, treated most artist 
ically and true to its subject in ry detail 


The skillful and well known artist, whose 
work they are, put forth his very best ef 
forts in their production 


\ study of these pictures gives some 
idea as to how thoroughly the Remington 
typewriter and the Remington organization 
cover the world. Each depicts | Rem 
ington in a different section of sarth 
is the following titles of the pictures will 
testify: “The Remington in Polar Ie: 
which shows a stirring incident of the Zieg 
ler Polar Expedition under Anthony Fiala 
“The Remington in India which depicts 
the everyday life of a city of India ‘The 
Remington in Arabia,” from which we glear 
an accurate idea of what a street in an 
Arabian desert town looks like I Rem 
ington in Russia,” which vividly portrays 
the interior of a large Russian g rnmental 
office; “The Remington in Armenia,” which 
is the last of the series and whic! ctures 
life just as it is in this country so filled 
with interest for the peoples the West 
One takes a real globe-trotting trip when 
viewing these paintings of the R ton 
in foreign lands. 

WHYTOCK AGAIN REMINGTON 
SALESMAN. 

David P. Whytock has retu: the 
selling organization of the Remington 
Typewriter Company at their | dence 
office 

Two years ago Mr. Whytock was Nel 
ington salesman in the 10-year Re gt 
(; lf He resigned to become b 
ing salesman for a competi mpany 
This latter position he has in t sigt 
in order to re-enter Remingt 

Now that he has again taket \ 
Remington work, Mr. Whyt s proved 
that his salesmanship still |! t I 
ing edge Right now he is tal 
at the same fast pace which was 


of his previous Remington record 


PHELAN AT SPRINGFIELD 


Phe Underwood Typewr1 pany 
has as ened J J Phelai t { nage 
me t} new brancl > t Id 
Mas 


Mr. Phelan’s record i1 
the past has been a matter of s 
his employers and it is certair 
Springfield branch will quick! 
its proper position in the big 


syvsten 
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HIGH SCHOOL TYPEWRITER CON- 


TEST. 

lr] firs nnual typewriter contest for 
y speed at ccuracy for the championship 
of Hampden county, Massachusetts and for 

the championship of the western New Eng 

land High Schools, will be held in the My 

rick building, Springfield, Mass., on June 

Wat2pn The cups which will be con 

{ tested for are the gift of B. J. Griffin, prin 
cipal f e Springfield Business School, 


Springfit id 

The rules and regulations governing the 
contest will be as follows 

Any bona fide resident of Hampden 
county from March 1, 1910, to date of con 
test is eligible to Hampden County Cham 
pionship 

Any high school student of Western New 


England class 1910 is eligible to high 
school contest 
. Contestants will furnish their own type 
: 


writers 
Tables and chairs and paper will be fur 
nished by the managers of the contest. 
Printed py will be furnished by the 


judges three minutes before contest begins 





The ntestants will write for one-half 
an hour 

Five words will be deducted from the Why not make the day’s work as light as pos- 
total number of words for each mistake of 


as Oe sible by installing the 


Specimen sheets of typewriting will be 


furnished on application. These show the | ¥ 

mistakes that may be made and any person , O ictor 

intending to participate in either contest ° 

should send for a copy to the Springfield 

Business School The light, smooth key action of the Victor makes 


Persor ntending to participate in con 


bit sent Sa 'eicheht ak tc Mee the day shorter, the amount of work accomplished 
Board of Trade rooms at 1:45 Saturday greater, and the quality of work better than can be ac- 


afternos june 18 ‘ ‘ 

ce Samus TE. Whatielt of Mtn Wiis. ite quired in any other way. 
oat Dee charge OF anperton! har gags There are many other new features on the 
le ae he as etal ae - No. 2 Victor which help to increase its efficiency. 
W « SSistec ) 1 ymmittee co osed - . ; 
ak tidak schioed tintecra the snes eek ok Give it a trial and see. 

shai ble silver cups will be given A descriptive booklet 1s free to you on request. 

S p! : first for high school contest ' ri 

“ ; Sonn GOO er Ory §s 2] 

and 1 second prize for the Hamp- SOME § od terri 4 stall open. 
1¢ hampionship 


INTERESTING REMINGTON STATIS- Victor Typewriter Company 
TICS. 812-814 Greenwich St., New York 











\ recent examination of machine Statis 
tics has put a new feather in the cap of the 
Remington Models 10 and 11. This ex 
amination howed that more new models E I : 
10 and 11 Remingtons have been sold in NOIS LESS AUTOMATICS GE O U R LIS 
the eighteen months during which they Give the typewriter, 
have been out than were sold of the Model Better Sound, of REBUILT and SLIGHTLY 

Geers £ ty ; Better Touch, 

2 Remington in all the sixteen years the Better Action, USED TYPEWRITERS 
latter 3 1 . . 4 yr 1] Better Appearance, - 
— was on the market. All Better Wear, At Remarkably Low Prices 
throug se sixteen years the No. 2 Rem eoqueed a os We make a specialty of machines of the 
Ingt ; a leader among typewriters And they never wear out. Every typewriter he lesser known makes. Also, we are interested 

7 ca we Aree ; cabinet should be fitted with this excellent most in orders from dealers who do not carry 

| t these show as nothing else can system of attaching and detaching the ma- stocks of Rebuilt Typewriters but who prefer to 

2 . cane Thoroughly automatic ee are order ONE or TWO at a time. 
ge proportions the typewriter in invisible, sanitary, permanent The only 

‘a -_ ne scientific setting for the typewriter in cab- WRITE FOR FULL PARTICULARS. TELL US 
dustry s grown. The greater develop inet use WHAT YOU NEED. 
ment modern business : ater d fo strated booklet all; 
n lern bt ind the great 7 parece ed bookle . Plummer & Williams, 
developmer t the trade in typewriters ypewriter Cconomy Vo. . 
es ad Triburie Building. * NEW YORK Postal Telegraph Bldg., Chicage, Ill. 
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TYPEWRITER DEALERS | * 030 °c: 


Everywhere are interested—in low PRICES and STOCK. We Lead in Both. eh Gents a the tocol: ead ca a 
WE CARRY AN IMMENSE STOCK OF over 6,000 yellow Marguerites, was a huge 


SALVADORE AND HIS AUTO. 
At the Feast of Flowers held re« l 
Rome, Italy, Mr. Augusto Salvadore, the 


enterprising agent of the Sun Typewriter 


ecently in 


created quite a sensation with his beauti 


r sun, with a flaming tail made of the 


same flowers On the star in ri carna 


(Sits Vad nile tions was the word “Sun,” and on the tail 
“VISIBLE” “Saeeeseet REBUILT | 
a | Hy <i ~ “4 = . at C Ay - oo mas ] 

WRITERS {J aSaaeaamy a Pe ee i 


or otherwise. “YF . Peres ‘In the Rough’ 





We will mail promptly TO ANY DEALER 


OUR SPECIAL WHOLESALE LIST 


Including L. C. Smiths, Olivers, Underwoods, Remingtons, Smith Premiers, etc. 





Our large Stock enables us to make PROMPT SHIPMENT. SALVADORE’S PRIZE EXHIBIT. 
Get in Touch With Us. PRICES and SERVICE right wer S00 ee pe sat ee inane 


TYPEWRITER EMPORIUM 


(Largest Independent Dealers in the World) , \ 


Established 1892 92-94 LAKE STREET, CHICAGO. saa ma Mr. & 


LIC 











ENSDERFER |. 
Typewriters ircccmeetic ce 
| 





Vj ib] “SUN” EXHIBIT AT FRANKFORT 
ISIDIC EXPOSITION. 

Writing \t recent Industrial E» 
at Frankfort-on-the-Main, M1 Rudolph 
Schrey, son of that well known typewriter 


Light agent, Mr. Ferdinand Schrey, had an ey 
Action 





Interchange- 
able Type 


Back- 


Spacer 








NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 








SEND FOR CATALOG THIRTY-TWO 


The Blickensderfer Mfg. Co. he “San Typewriter.” or as 


STAMFORD, CONN. sr panying photograph shows the stand 














“SUN” DISPLAY AT FRANKFORT 


hibit f the “Sun Typewriter 








Star,” with Mr. Rudolph Schrey 
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PANAMA-PACIFIC INTERNATIONAL 
EXPOSITION. 


The first meeting of the business men of 


San Francisco to discuss plans and raise 
funds for the Panama-Pacific-International 
Expositi was held at the Merchants’ Ex 
change on April 28. Over four million dol 


lars was raised by subscription in two hours, 


a record unexcelled by any similar enter 
pris As fast as the subscriptions came in 
they were recorded 1d added on a Bur 
roughs machine which was specially loaned 
for the purpose. A number of office 


specialty men were in attendance and gave 
their hearty support to the movement. Le: 
E. Alexander, Coast agent for the L. C 
Smith Typewriter Company; W. W. Cooley, 
manager of the San Francisco office of the 
Burroughs Adding Machine Company, and 
A. S. Weaver, president of the San Francis- 
co Business Colleg: honored in their 
appointment to the finance committee, Mr 
Alexander being selected to call on the of 
subscriptions and 


figures and keep 


fice specialty people 
Me. Cooley to add uy 
accounts 


GOT WHAT WAS COMING. 


The De Moines Register and Leader 
states that “Edward Frabel has pleaded 


guilty to a charge btaining money by 
false pretenses and was given a _ nine 
months’ sentence in the county jail by 


riminal division of 
s alleged that Fra 
rs from several jobbers 


Judge De Graff of tl 
the district court It 
bel rented ty 
in Des Moines and tl 


chines, paying for their rental with bogus 


pawned the ma 


che¢ ks 


A subscriber writing from Des Moines 


says that Frabel imized three different 
typewriter companies in Des Moines and 
operated als a small extent in Daven 
port and Rock Island. A Jewish pawn 


broker, it is said. was also included among 


the list of Frabels’ victin 


A BETTER DAY’S WORK. 


[his is the title of the well known, wide 
ly read book published by the Burroughs 
Adding Machine Company of Detroit, Mich 

The fourth edition of this book has just 
been brought out by t Burroughs people, 
and in its 192 pages is a wealth of account 
ing helps and business short-cuts. 

The book reflects actual experiences in 
business, and is unique in that it does not 
stick too closely to theories 

The data in the book has been gathered 
from thousands of users of Burroughs ma- 
chines, and all in all the book is one of the 
most valuable and elaborate pieces of liter 
ature ever published by the manufacturers 
of an office device 

Copy of this well written and well ar 
ranged book will be mailed to any who send 
their name, full address, with business con- 
nection to the Burroughs Company at De- 
troit 
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HE possibilities which the Edison Business Phono- 

graph holds out to live dealers in office appliances 
are being more and more clearly demonstrated every 
day by the use of this great modern business appliance 
in offices of every size and character, everywhere. 


Show any business man how he could reduce the 
postage on his first-class mail matter from two cents to 
one cent and he would certainly take advantage of it. 
Wouldn’t he? Yet postage is the smallest item in the 
cost of his correspondence. It costs approximately eight 
cents for the pr duction of a business letter before the 


postage is put on it. The 


rasp this Edison Opportunity 


ison Business Phonograph 


cuts this cost in two [It saves half the dictator’s time, 
half the typewriter operator’s actual transcribing time 
and all of the time in which she would ordinarily be 


occupied in taking dictation. 
Where do you wish to locate? 
We can place live salesmen with dealers already handling this 


great modern business appliance, or if you have small capi- 
tal and wish to become a dealer yourself, we can help you to start. 


Write Us Today. 


| Edison Business Phonograph Company, 205 Lakeside Ave., Orange, N. J. 
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Machine 


Comptograph Addin 
on our Stand. 


Typewriter Demon- 
rating Stand. 


IDEAL 
Tubular Stands 


complete the usefulness and convenience 
of such office appliances as adding ma- 
chines, typewriters, envelope seal- 
ers, stampers, tetter duplicators, 
coin counting, changing and as- 
sorting machines, laundry mark- 
ers, phonographs, dictation and 
transcribing machines, letter cop- 
lers and other office appliance 
machinery. They are compact, sanitary, 
stronger, lighter, more rigid, and in every 
Way superior to any other kind of stand 
for business office use. 

9 They are made of cold-drawn, seam- 
less, steel tubing, highly finished: trim- 
mings nickel plated and feet are equipped 
with easy revolving casters, that will not 
mar the floor, or with nickel plated ball 
feet, or rubber tips 

¥ The bypowriting demonstrating stand, 
shown, has a revolving table top, which 
can be locktd in position so as not to re- 
volve, permits demonstrator to show al! 
sides of machine without moving from 
one position. Every retailer of these de- 
vices should have them on his floor 

¥ If you are interested in a stand that 
will increase the value of your product, 
send us your specifications and we shal] 
be pleased to submit sample with quota- 
tions. 

The cuts herewith show but 3 

of a great variety of Styles. 


9 Our stands are used by most of the 
principal adding machine manufacturers 
and manufacturers of other business office 
machinery. 


For further information and 
catalogue write the 


Fowler - Manson - Sherman 
Cycle Mig. Co. 
Lake and Peoria Sts., Chicago, Ill. 








Typewriter mounted on our Stand. 





PROSPERITY FOR THE ROYAL. 


The Royal Typewriter Company is now 


enjoying the greatest volume of business 


that has ever been experienced in the his 


tory of the company. Beginning with De- 
cember of last year, the increase has been 
both steady and rapid March recorded 
more Royal standard typewriters sold than 
any other one month up to that time, and 
at the end of the month the factory at 
Hartford was completely snowed under 
\pril was another record-breaking month, 
and lacked but a very few machines of 
equaling March. The close of April found 
the factory still under the snowdrift, with 


the day force working until nine o'clock ev- 
ery night. The month of May gives prom- 


ise of eclipsing all past records; already 


many of the branches have made their quo 


tas and are bending their energies toward 
additional orders to 


bringing in enough 


make the month surpass anything that has 
ever been done before 


Every indication points to a continuation 


of this condition right through the sum- 
mer months, and the Royal people are 
making preparations to handle a_ steadily 
increasing business during the remainder 
of the year. At this time arrangements are 


being carried into effect which will afford a 


twenty per cent increase in factory output 
immediately; this means the installation of 
a large quantity of additional machinery, 
the employment of several hundred addi 
tional workmen and a general speeding up 

every department in the factory It is 


] 


reported on good authority and not denied 


by the Royal management, that ground is 

be broken within thirty days f an 
ther addition to the factory, ich wil 
increase the floor space and n icturing 
facilities to the extent of fiftv per cent It 
is said that by next fall the Rov factory 
will be turning out nearly twice s many 
machines as at the present tim: 

Edwin J. Manning, factory manager and 
superintendent, in a recent interview, said 
“When we built our new factory and 
moved into it two years ago, we hought 
we were fixed to take care of r business 
for at least ten years, but we never ex- 
pected to outgrow our new " v in two 
years.” 

Another indication that the Royal bus 
iness is assuming large proportions is the 
announcement that Allan A. Ry pres 
ident of the company, has decided to with 
draw from active conne n he 
brokerage firm of Allan A. Ryan & Bro. in 
order to devote himself entirely t Royal 
interests He will occupy an office at 
Royal headquarters, in the Royal Type- 
writer Building, 364 Broadway, New York, 
where he will be in close touch w Gen 


Walsh, Jr., in di- 


eral Manager Julius S 

recting the affairs of the company 
Commenting on the state of affairs as re- 

gards deliveries, Sales Manager George Ed 


Smith remarked: “There has been a friend- 
ly rivalry between the factory and the sales 
the months as to 


leave the lurch. 


past few 


the 


force during 


which could other in 





UNLIMITE 
ARNIN 
APACIT 


This wonderful machine is 
invaluable to every up 
to-date office. You can 
increase your mailing list 
with the help of an office 
boy. Send out thousands 
of perfect fac simile per 
sonal letters—the 
powerful advertising 
medium known. Regard 
less of price the 


UNDERWOOD 


Revolving Duplicator 


$39.00 


is the most efficient, prac 
tical and economical m: 
chine of its kind. 
name is a guarantee o 
quality. A ‘‘demonstra 
tion’’ in your office will 
prove its usefulness. It 
will pay for itself 1 
month. Underwood Dup 
licator letters defy detec 
tion. Low first co 
low operating COSI no 
license restrictions— Econo 
my in every form 


most 


It 
f +4 
A 6AM 


+ 


Write for full information 


UNDERWOOD 
TYPEWRITER CO., Inc. 


Dept. A 3 Park Row, NEW YORK 
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It seems to have been pretty conclusively 
factory, with its 


at all 


demonstrated that 


present facilities, isn’t in our class 


We have a mighty strong organization of 


salesmen. Our Machine-a-Day Club, com 


prising the pick and flower of our sales 


force, is a powerful influence; this band of 
high-class salesmen can roll up a tre 
mendous volume of business in a month’s 
timé Then, too, we are extending our 


field of operations, opening new branches 
and establishing ne¢ dealerships all over 


This work is in the hands of 
assistant 


my two lieutenants, J. C. Phelan, 


sales manager, wh looks’ after the 
branches, and Maxwell Morris, field man 
ager, who devotes his entire time to the in 
terests dealers. If the factory can 
arrange to keep up deliveries, I fully 


expect to see the Royal business doubled 
within a year.” 

Prosperous conditions in the Royal fam 
ily are not confined to the domestic de 
partment by any means, for the export de 
partment is constantly demanding a larger 
Export Man 


er is now in Europe, in con 


share of the factory output 
ager H. B. Mill 
ference with A. P. Brooks, European di 
rector, looking to a great expansion in the 
European business From South America 
come the most reports from W 
C. Waddell, the South American represent 


optimistic 


itive t Royal 

G lanage Walsh recently ex 
pressed hit f as mensely pleased with 
the progress being made by the Royal 
Said he “T believe we have one of the 
strongest organizations, in both the manu 
facturing and the selling departments, in 
the typewriter business By this I mean 
that we have at the head of our various de 
partmé nw e without superiors 
in their respective lines They are for the 
most part young men who have grown up 
1 th \ iter business, and who have 
been selected becaus f their proven abil 
ities along certain lines I believe there is 
no typ es ization that is bet 
ter of d and m d than ours, and our 


fact ry rorces are equ lly excellent in chat 


NEW MANAGER FOR CHICAGO 


ROYAL OFFICE. 


R. M. Gano, for the past two vears ge 
er eprest f the Roy 
t New York, has recently 
beer ppointed manager of the Royal 
fics ( 9 His former territory in 
cluded the principal agency points in the 
United States and he traveled from Florida 
to Canada and from the Pacific Coast 
New England. Mr. Gano is a typewrite 
man y s’ ¢ ence, having started 
n writer game in Chicago half 
doze irs ag with the Monarch Type 
writer ( pany 


He regards Chicag » as his old home an 


Says e is glad to get back and glad to aa 


placed in a position that will free him of 


so much traveling 


| 
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Ohe Billograph 












Goood 
COPIES 





" p | 


From 1 to 100 . 
Readable Cop‘es 
on Any Weight Paper 


The BILLOGRAPH is a new machine with a new mission in the business 
world, it comes as a response to — necessity for a process that will 
turn out 10 to 100 copies of original matter at a good rate of speed. 


s 
onomical fr 


It is designed for the rapid and e peg ee of orders, invoices, speci- 
tions, statements, statistics, reports, notices, inter-house forms, instructions to 


1yers and salesmen, price lists, stock quotations, descriptions of real estate, 
illetins, et 
It is the first duplicating machine to offer any considerable help in the order 


excellent reproductions of maps, plans, real estate plats and other 


documents in colors. 
Its capacity is 20-50 copies a minut 
Every copy is clear and readable—no blurred carbon effects. Sheets come out 


flat and do not cur 
The Billograph is easy to handle and fascinating to operate. 
It is lighter than a typewriter and modeled on graceful lines. 
The Process is simple; no stencils to cut, no type to set, impressions of original 
‘ paper, in copying ink or ribbon are made on a gelatin band 16 
a simple mechanism for feeding and 


documents, on any 
feet long, moving across a steel plate 
surface into position to receive a new 
5 seconds to replace a band, therefore little time is lost 
tween op rations 

er once each day, the ink is absorbed over 

and they are 10 washing is necessary. 

The Billograph will save from 25 to 95 a cent of duplicating expense in its 


Bands may be covered with original matt 


again ready for us« 


class of work; in many instances thes« ines will pay for themselves several 
nes in each year. 
A ye way test with large concerns proves the absolute practicability and desir- 


abilit f Billograph machines. 
Write for Booklet. 


| BILLOGRAPH SALES COMPANY 


444 Monadnock Block, CHICAGO 
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MONARCH 
Light 


Touch 





Monarch 
Light Touch 


Monarch 


Typewriter should interest the business man 


This exclusive feature of the 


of its distinct commercial value to 


because 


him; it means Monarch operators are able 
to produce more work in a day. 

To the operator, Monarch Light Touch means an ¢ 
lay’s work and ““No 3 ck Fatigue, wing 
fact that it is so much easier t perate tha 
ty pewriter 

We welcome the opvortu vy to demonstrate thisa 

ther Monarch advancements and solicit corresp 


from those 


Illustrated Literature Sent on Request 


interested, 


The Monarch is made in regular carriage and several w 
carriage m all shown In our erature which Is gla 
sent to all who write for it 


The Monarch Typewriter Company 
Monarch Typewriter Bldg.. 300 Broadway 
New York 


Canadian Offices: 
loronto, 
Montreal. 
Branches and 
dealers through 
out the world, 











MONARCH 
Light Touch 
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Important School Changes Hands 


By Miss Ione C. Duffy. 


| 
| The Van Sant School of Omaha Purchased 


The Van Sant School of Omaha, founded 
| and conducted so long by Professor A. C 
Van Sant and his daughter, has been pur 
Miss Ione C. Duffy, for ten 
identified the Smith 
[Typewriter Company and for several 


chased by 


vears with Premier 
years 
assistant manager of the company’s Omaha 
The Smith Premier 


loses Miss Duffy with 


othice 


Typewriter 


Company consider 








able regret, wishing for her at the same 
time the success in the new venture to 
which she is entitled If wide-awake ag 
gressiveness counts, she will certainly suc 
ceed, as it was this trait, among others. 
which made her such an efficient assistant 
in the Smith Premier office at Omaha 

Mr. Van Sant practically retires, but Miss 
Van Sant remains with Miss Duffy. With 
two women so experienced in the typewriter 
field and in the instruction of shorthand 
and typewriting, the Van Sant School of 
Shorthand has a bright future 

Miss Duffy’s resignation of her position 
at the Smith Premier office in Omaha took 
effect on May 7. Her last day in the office 
was made memorable by a complimentary 





MISS IONE C. DUFFY. 


luncheon of which she was kept in ignor 


ance until she was ushered into a private 


dining room at the Hotel Royal to find all 


members of the office force gathered there. 


Miss Duffy had been invited to lunch with 
Manager Plowman and Mrs. Plowman on 
Saturday, an air of great informality being 


given invitation. When greeted by 
the Miss Duffy be- 


came aware of the carefully managed plot 


the 
of smiling 


to 


circle taces, 


The luncheon was most attractively ar- 
ranged, the decorations being in pink and 
quantities of roses and carnations being 


scattered about the room. Individual menu 
cards and place cards beautifully designed 
added to appearance of 
the luncheon table. the luncheon, 
Manager Plowman sent ‘round an envelope 
addressed to Miss Duffy, saying it was his 
last opportunity for communicating with 
his retiring assistant manager. Upon open- 
ing it, Miss Duffy found a receipted invoice 
for a new roll top desk to be used by her 
This was the 


artistic 
During 


much the 


personally in her new work. 


joint gift of the office force and salesmen 
and all who witnessed Miss Duffy’s pleasure 
in accepting it, realized how it gratified 
her At the close of the luncheon, Miss 
Duffy was made the recipient of the per 
sonal gift from Manager and Mrs. Plow 
man, it being an excellent piece of satsuma 
No formal toasts were given but the general 
air of good fellowship was most ble 
-That Miss Duffy will more thar ke 
good in the capacity of business iger 
of the Van Sant School is not doubted by 
any who has known her work for the 
Smith Premier Company. The Van Sant 
School has never been a large scl but 
has a national reputation becaus¢ he 
original work done by Mr. Van Sant he 
field of touch typewriting and by Miss Van 
Sant in her method of teaching s id 

Miss Duffy has the good wis! this 


publicati in her new venture 


ALBEMARLE ADDING MaA- 


THE 
CHINE. 

The Simplex Adder is sma lesk ma 
chine, about 3 inches deep by 4 inches wide 
and about %4 of an inch _ thick Che 
back forms an easel which, when drawn 
ut, permits it to stand firmly and ready 
for operation. When not in use and sed 
it forms a good paper weight The adding 
mechanism consists of seven columns n 
ning from 0 to 9. To add, one inserts the 
point of a stylus in the orifice opposite the 
figure it is desired to add and vs it 
down. The mechanism is noiseless in 
tion and guaranteed to be absolutely a 
cura To reset to zero, or t 
dials, one draws a small metal plate at the 
top of the machine, bearing the word “Sim 
ple x,” to the bottom and all the lials are 
immediately reset to zero. To subtract 
one inserts the stylus as before, but pushes 
it up [he dials are cleared as before by 
drawing the metal plate down. Corrections 
are easily made and the machine is so well 
and strongly made that it is guar ed for 
two years. Its price is $25, and it is manu 


Adding Machin: 
Charlottesville, Va 


factured by the Albemarle 

Company of 

ESTABLISHES CASH REGISTER 
AGENCY. 





The independent American Cash Register 
Company has established a large agency 
for the state of Wisconsin with headquar 
ters at 237 Third street, Milwaukee. W.H 
Clark, formerly with the National Cash 
Register Company, has been engaged as 
manager Mr. Clark has just returned 
from the factory at Columbus, Ohio, where 
he selected a large line of registers for dis- 
play and sale. 

A few minutes behind time may lose you 


some opportunity. Be on time 
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AMERICAN MULTIGRAPH SALES CO. 


IN NEW QUARTERS. 


The New York branch of the American 
Multigraph Sales Company, in charge of A 
4. Adler, has moved into large and con 
venient offices at 346 Broadway in the larg: 
office building of the New York Life Insur 
ance Company Here they occupy a fine 
suite of rooms, the whole width of the 
building, on the ninth floor, well lighted 
and « enient oking Lafayett: 
street 

Att entrance to the offices is the lobby. 
waiting room and telephone exchange. Im 


nediately facing the entrance in the center 


of the suite is the sales department, with 
the office of the manager, Mr. Adler, and 
his assistant manager, J. B. Rhodes. 

On the right of the sales department, 
parallel with Lafayette street, is the sales 
men’s room, in which are desks and ac 


commodation for a number of men. Ad 


joining this is the demonstrating room, in 


which are a number of hand-propelled Mul 


tigraphs n expert demonstra 


right of this is another dem 


tor. To the 


onstrating room in which are placed the 


electrical propelled Multigraphs, with 
other demonstrators in charge Anoth 
1 sed to s many advantages 
f MI graph | ing Machines, which 
sO al ically propelled Ample store 
9 fine accommodation on this side 
T tT ri 5 
Returning 1 Mt Adler’s room to tl 
eft f the entrance s the stenographi 
un \ o° departments Beyond 
is the repair department, with every 
enie mple light Connected wit! 
this is tl shipping department and tw 
| m ef « 1 it will readily 
be seen that the new fhees are convent 
ly arranged and eminently deslustlie. In 


every way Mr. Adler, since his accession 


to the 1 gement, has developed the Mul 
igraph business in remarkable manner 
Tt W e more salesmen on the force 


than ever before, larger telephone ex 


change, necessitate " _™ the increased num 


ber of customers, a larger repair depart 
me ind improved shipping facilities. That 
the move was justified is proved by the 
fact that the business for May was the 
history of the New York 
sales \ M Adler’s energy, actin 
ity and cheerful disposition not only et 
taff, but reaches the Multigrapl 
us lv rea hat their interests 
looked fter Mr. Adler 
i S by ssistant manager, 
R vas formerly one of 
N k Multi ph salesmen. 
) \ icked 
is 
\ son coul ot avoid has some 
mes be ured by delay Seneca 


E 


| 
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Our New Cat. 


who 


saw. 


Cat 


tnis 


Folks 
ever 
If vou were to see it, we 


see say “‘It’s just about the nicest 


Cat we 
lieve you’d say the same. 
af vriting ‘‘ send your new cat.’’ona 


And you Can see if by 
sheet of your busine signing your name and mailing 


+ TO te. 


Shortly t the Cat. with full and com- 


aiterwardad, you lL & ¢ 
4 ) 


plete descriptions of B-M Quality Cabinets—all the different 
stvles of vertical and lateral sections—fractional sections (‘‘Cab- 


kinds of card trays. 
your education on Filing 


inettes’’) and all 
With our Cat., vou can bring 
Furniture right up-to-date. 


We send the Cat. all charges prepaid. 


If Youre a Dealer— 


and open to a proposition—on all or any part of our line, just 
mention it when you write for the Cat. 

Say ‘‘How about that exclusive agents’ proposition of yours?” 
Then, we'll get busy on the full and complete information wire. 
address 


For the Cat., 


Browne-Morse Co., 106 


Hovey 
Street 


Muskegon, Michigan 


OLIVER 


2-Color Attachments for Oliver and Remington 
Typewriters, 75c each, $6.00 per Doz. 


BEAUBIEN @ BOOTH COMPANY 
43-45 LaSalle St., CHICAGO, ILL. 


Manufacturers of Typewriter Tools and Parts 





OPP LLL LOLA 





Send for Catalogue 
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A Prominent Australian 


“Table 
refers 


The following article appeared in 
Talk” of Melbourne, Australia, and 
to Mr. Sydney Stott, of that city, one of 
the best known typewriter men in the 
Australian continent 

The story of Mr. Sydney Stott’s success 
is often more or less vaguely cited as an ex 


ample of what a man may “score off his 


own bat.” Sometimes his progress is as 
cribed to good fortune or to long-sighted 
ness in detecting a promising avenue of 


In neither supposition is the root 
that 


progress 
of the problem discovered. It is true 
good fortune has attended Mr. Stott’s en 
terprises; it is also true that he is ever 
looking ahead for new ideas and fresh fields 
to conquer. But, after all, a slice of good 
luck is of little 
fails to seize and make the best of his op 
things 


service to the person who 


portunity, and the man who sees 


ahead is very often content to merely dream 
or spin theories. Mr. Stott has the ready 
imagination which lays hold of every fresh 


and useful idea, and he has the courage 
and determination to put what enterprises 
he thinks good to the test and to work 
hard at them until they take the tangible 


His career, as far as i 


record of a 
all the 
supported all the 


form of success 


has gone, 1s a series of 


and successful actions, 
time by steady and unremitting hard work 
He never does things by halves, and, hav 
ing once made up his mind that an object 


is worth striving for, pursues it to a finish 
another of the Australian-born men 
adapta 


He is 
who have 
bility of our race to the high-pressure met! 
His personality stands 


proved the remarkable 
ods of modern life 
out among the city men, among whom he 
has a tremendous circle of friends, and hi 
Melbourne 


as the man who made shorthand and type 


name will stand in the annals of 


writing not only serviceable, but essential 


in all departments of business 


As an exponent of the winged art, he has 


few equals in Australia, and the thousands 


of pupils who have passed through his col 


leges can testify to the thoroughness 


his methods of business training 


Mr. Sydney Stott was born at | 
educated at the Brighton 


1857. He was 


church of England school, and afterwards 
attended the St. Kilda grammar school. He 
started business in the office of Mr. God 
frey, solicitor, and while there indulged in 
the hobby of writing shorthand. This was 
before the days when shortland was used 
to any extent for business purposes in off 
ces. He commenced the publication of a 
shorthand magazine, and had amongst a 


number of subscribers the late Chief 
Higinbotham, Mr. H. B. (now Mr 
Higgins, Mr. J. A. (now Mr. Jus 
Duffy. Hay 


large 
Tustice 
Justice) 


tice) Isaacs and Mr. F 


Gavan 


The Record of a Busy Life. 


made a business of 
taking for the judges in 
the law courts, he made inquiries, and was 
amongst others, by Mr. (now 
Hood to commence that avo- 
some of the 


ing learnt that no one 


shorthand notes 
encouraged, 
Mr. Justice) 
cation. So 
judges with the time-saving qualities of this 
new method of taking the official notes of 
the evidence that Mr. Stott was kept going 
This 
was at the period when there was a con- 
siderable amount of litigation arising out of 
the collapse of the land boom, and, when 
slackened, Mr 
teaching of shortland and typewrit 
one of the 
had no 


impressed were 


continuously at it for some years 


that Stott opened a school 


for the 
ing, having recently imported 
first typewriters in Australia. He 
intention, at first, of selling the typewriting 
machines, but great curiosity was evinced 
in them by the legal fraternity, and some 


of them made purchases. Operators were 


Stott started classes at 
ple to take 


and 


required, and Mr 


his office to prepare young pe 


up positions as_ shortland writers 


typists About the same period he received 
the appointment as the first instructor in 
shortland at the Working Men’s Colleg 


what a busy life he led, it is 


note that. after having been 


\s proving 
interesting to 


in court all evidence 


day taking notes 
would afterwards super 


and also the 


for the judges. he 
typewriters 
As time 


increased, 


vise the sale of 
classes in his school went on, the 
sales of and he de- 
cided in the year 1889 that a branch of the 
business should be opened in Sydney. Mr 
Hoare, had took 
harge of that business for a few years, but 
to Mr. Stott 
h 


nes 


typewriters 


who become a partner, 


ifterwards sold out his interest 


England. Other branc 


Adelai 


nd returned to 


le and Brisbane, 


vere then irmed in 


ind later in Wellington, Auckland and 
Dunedin In each state salesrooms and 
schools are carried on on exactly the same 
nes as those in Melbourne In the nine 
ties Mr. Stott visited the United States, 
and, having inspected the business colleges 
there, decided to adopt the same systems 


n Australia, and on his return altered the 
7 Ils to “business lleges.”” 


Up to that period that name was unknown 


nere 

It is remarkable that Victoria is the only 
state that utilizes shorthand notes to any 
extent officially in the law courts, and the 
ficial popularity he system in Vi 


ria is certainly due to the satisfactory way 
in which the work was inaugurated by Mr 
Stott. Owing to the manner in which he 


did the 


the judges 


work when he started the business, 
impressed, so 


likely to last 


were favorably 


that ever since, if a case is 


more than a day or two, an i , 
hand writer is usually called in to take the 


notes. Judges in the other states continue 
to take their own notes in longhand, and 
have not yet learned to rely rthand 
writers 

Mr. Stott employs about 75 people as 


teachers, typists, salesmen, mechanics, etc., 


in his various branches. Some of these peo- 
ple have continued with him for years, and 


it is a remarkable fact that all other type 
writer agencies and business colleges in 
Australia, except one or two, are owned 


1 


or managed by former employes of his 


He makes a point of paying assistants 
liberally, and in some cases a percentage 
of the profits. The result of such liber 
ility has been that twelve of them have 


been enabled to save sufficient money to 
start their own account either 
in Melbourne, Sydney, Adelaide 


or Perth in opposition to their former em 


business on 
D 
Brisbane 


ployer, and using his methods. I[n most 
cases this has been taken philosophically 
by Mr. Stott, who is pleased to re nize 
that if the business has been divided, there 
has been more of it for everybody con 
cerned by reason of the ompetition 
aroused. Mr. Stott is proud of the fact 
that he has assisted in opening up new 
ivenues of employment to some thousands 
of young Australians who have issed 
through his colleges 

While he has always led tremely 
busy life in business, he has f: e for 
relaxation, and is known as one of the first 
motorists in the state, being an active com 


mitteeman of the Automobile Club of Vi 


toria. Some years ago he won a medal for 
gaining the maximum points first 
motor reliability trial from Sydney Me 
bourne Most of the ompetite took 
their cars by steamer from Melbourne t 
Sydney, but Mr. Stott, with on two 
others, drove overland to Sydney, and took 
part in the return journey to Melbourne 
In some parts it amounted t what wa 
really a trial of speed, and great publi 
interest was taken in it. He wa 
of the first to take an interest in flying 
machines in Australia 

He is vice-president of the ‘ \ 
teur Hockey Association, and takes a great 
interest in the progress of this gan vhich 
he considers will eventually thall 
in public favor 

Mr. Stott has an appreciatior loor 
fe, and his exquisite garden at Glen Iris 
overing six acres, is the admiratio1 f al 
who see it. The house is set in the middle 
f beautiful grounds, and its sit 
selected in the early days, out of the many 
then available, as having the finest vs 


in the metropolitan area 
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THIS IS IMPORTANT! 
IT MEANS MONEY TO YOU! 
READ EVERY WORD! 


You are trying to do more than sell a few machines. You want to build up a business. 
You do if you are a live one. 








Then get this fixed in your mind. Buying machines at a low price means nothing— 
absolutely nothing. Low price is a sand foundation—‘‘and the rains came and the winds beat 
upon it,”’ etc., ete. You must build upon the foundation of solid rock—machines that will 
stand the test—bring the duplicate orders. 


THAT’S WHERE WE COME IN TO HELP YOU. 


We mean just that. To help you as well as to help ourselves. We build machines right 
up to the minute—machines that are furnished you at prices consistent with quality ; quality 
that means the perpetuity of your business. But we do more than that—we help you fight 
your battles. We know this game through 20 years’ experience. We know every angle of 
it. Our heart is in it. 














We want live wires for our agents—agents whom we consider partners in the business— 
with whom we can work to solve every problem. We want boosters—who appreciate the 
great possibilities of the business and will join with us in heart and hand to work them out. 


This is not the dribble of a fanatic. It is a heart-to-heart talk—you make money by’ 
buying from us; we also make some. We are both happy. 


You will never know how good it is until you try it. Once line up with us and you 
will appreciate why our business has grown so enormously. We have been deluged with 
orders for the past few weeks. But even at that, we aim to build higher and stronger every 
day. Entrust us with some of your business. We will treat you right. 


WRITE US —NOW—TODAY. 


EBUILT ‘ New No. 312-328 North May Street, CHICAGO, ILL. 


/ 1 PE, WRI TER, Headquarters and General Offices for the Eastern Hemisphere : 

i ry 7 The Grady-Rebuilt Typewriter Co., Ltd., 8 Newgate Street 

COMPAN } (opposite the new General Postoffice), London, E. C. 
W. T. HARDING, Managing Director. 
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THE INCOMPARABLE 


THIS LIST WITH 









it 7 ‘ m 
Time 7 Seconds Adding Machine ! 
7 65 76 50 
3 50 54 50 
4 50 150 OO 
13 50 65 00 
1 50 
15 
185 75 24 50 
4 50 125 60 
% 50 225 75 
150 OO 7 50 
250 00 132 50 
35 00 9 75 
350 00 


Try this on your Machine 
We challenge the world to produce AN 


gm that is equivalent to the 


LOO9 S55 


Try this on your Machine 
, for finding the interest on any sum 
of money for a given time. 


Example No. 2. Figure the interest on 
$123.45 for four months and three days at 4%. 


is the only practica) 


THE DALTON machine for 
MULTIPLICATION 


Example No. 1 


Multiply 314563 by 1324 123 45 
0 1235 45 
3145 63 123 45 
3145 63 1234 50 
3145 63 1234 50 
3145 63 12345 00 
31456 30 
31456 30 HE DALTON is more firmly intrench- 
314563 00 ing itself every day in the hearts of 
314563 00 the financial and commercial world. Our 151 84 
31.1563 00 most enthusiastic endorsers are our first 1518 40 
3145630 00 purchasers and we have sold the largest 15184 00 
corporations and most discriminating buy- 151840 00 
4164814 12 ers in the world. We haven't a dissatisfied 
Above product on Typ HAL TON in five purchaser. 
TRY THIS ON YOUR MACHINE TRY THIS ON YOUR MACHINE 
Section of tax-book showing crossfooting on the DALTON. 
STATE TAX COUNTY TAX ROAD TAX SCHOOL TAX TOTAL TAX 
12 47 13 41 21 30 7 66 
Bankers’ daily balance showing sheet oross! ting and subtraction. 
OLD BAL. DEPOSITS CHECKS NEW BAL. 
John H. Smith 2344 14 766 36 E 897 60 } 


is without doubt the simplest, fastest, most perfect has but ten keys and no attention whatever has to 
THE DALTO practical and versatile adding and calculating THE DALTO be paid to the numerical order, the machine per- 
machine ever invented. It is in a class by itself. It performs all the work of any forming automatically this function which has heretofore devolved upon the 
of the old style eighty-one key machines with greater speed and ease and in addi- operator. 
tion thereto does many things that they cannot do. The instantaneous success of the DALTON is due in part to its speed, visible 
THE DALTO is a modern mechanical marvel that adds, subtracts, printing, small key board, simplicity, ease of operation, etc., etc. A DALTON in 
multiplies, tabulates, figures interest and performs your office is capable of demonstrating its superiority over old style eigh*y-one key 
many other mathematical calculations with such facility, speed and accuracy as to machines, and winning for itself a permanent home. 
make it indispensable in any office where figures are dealt with. Write for further information. 


FACTORY AND MAIN OFFICE 


DALTON ADDING MACHINE CO.  popiar’aiurr. MISSOURI 








THE REMINGTON~ PHILADELPHIA 
OFFICE. 

tvt men ho enter the Reming 
ton Company's Philadelphia branch at 110 
South Ninth Street immediately 1m 
pressed vide et frontage of this 
office necessitates an entirely differ 
ent inte rrangement from that of most 
other Remingtot fices All the windows 
at hie t ul e picture are on 
South N street and so is the main en 
tran¢ 

The s nd span condition which the 
picture s vs 1S a permanent feature of 


this office and not the result of a “sprucing 


up for the picture man.” No matter when 


Philadelphia branch of th 


one enters tne 


Remington Typewriter Company, one will 


find it just the way the photographe: 
caught xcept that the whole force will 
not be present as they were on this occa 
sion 

kveryone na position to be posted upon 


the subject knows that the recent great 


strike in Philadelphia seriously interfered 


with business activities. However, 
through it all the Philadelphia Remington 
force has steadily kept up the sales pace 
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‘ has be 1 re, 
st vea Now " S 
1 passed I I R 
gtonians are going still be 1 1 
' ' 1 
isy matte t m ‘ ‘ ke 
t irders 


A NEW ENGLISH DUPLICATOR. 


The Plexotype is the name of a new dup 


ating machine requiring stencil paper al! 


nk, but it is a machine which will print 
s said, actual typewritte1 original letter 

by means of typewriter type and ribbor 

[he manufacturers, Quadruplex, Ltd., 


Road, London, state that the 


combination of 


R& Goswell 


Plexotype is a a typewriter 


press and that it will produce 


and printing 


ver 1.000 letters per hour Besides let 

ters and circulars, the machine is capabl 
printing sundry office stationery such 
heads, statements, price lists, reports 


] 


self-addressed envelope S, post cal is, labels 


index cards, etc., and electrotypes may be 
ised upon it with success 
It is stated that the 


this machine is 


setting of the type 


very simple, the type 


arranged correspondingly to 


boxes being 
the keyboard of a typewriter The machine 
ll print any document up to foolscap siz« 
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55 
d names of addressees can be exactly 
matched with the body of the letter. The 
grade of upon the 
typewriter that is employed on the Plexo- 


ribbon is used 
ype machine. 

ATTRACTIVE DALTON EXHIBIT. 

One of the most interesting displays at 
the recent Southeast Missouri Land Con- 
gress at Ironton, Mo., was that of the Dal- 
on Adding Machine Company of Poplar 
Bluff, Mo. Grover Dalton was in charge 
and every day during the Congress he dem- 
onstrated the machines to crowds of inter- 
ested spectators. 

MOVED TO BETTER OFFICES. 

The Merchants Account Register Com- 
pany has moved from 350 Broadway, New 
York City, to 277 Broadway, at which place 
they are very pleasantly situated. Business 
is good and they anticipate a large increase 
over past sales. 

J. Herbert Roach, general manager of 
the Specialty Sales Company in Cleveland, 
says that business can’t be better. He han- 
dies the Defiance, Bates, Everlast and a 
number of other good lines. 


PHILADELPHIA 








OFFICE APPLIANCES 








BURROUGHS ENLARGING FACTORY 


ing Machine Company of Detroit, Mich- 
igan, that they have broken ground for a 


new factory building which will enlarg« 


| = 


| 


‘ g 
/ 
j ; 


— 


PROPOSED NEW BURROUGHS FACTORY. 


It is announced by the Burroughs Add- 


The building will be 








Si sshe see's ere. w 


ed ee ee 


PLES ET ®t 








BANQUET OF SALESMEN AND MANAGERS TO RETIRING MANAGER ALVAN MACAULEY OF THE BURROUGHS 
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THE MOST RELIABLE SELLERS 


DORNETTE sions antoacs 


The 
J. Dornette 


and Bro. 
Oompany 


1250-1264 
Harrison Avenue 


CINCINNATI 
OHIO 








GET OUR 
CATALOG 





LIBRARY SECTIONAL 




























should not be classed with other machines which 
print form letters. THE WRITERPRESS is in a class by 
itself. It does all the work that other machines do, 
does it better and does things that no other 
machine can do. 

@ THE WRITERPRESS will print from 8,000 to 10,000 actual 
typewritten form letters a day. Its metal typewriter type 
; “= printed through an inked ribbon produces letters which it is 
6 eat eet tg, impossible to detect from the work of a good typewriter 
8 cao bi co al operator. @ The DIRECT INKING CARRIAGE converts the WRITER- 
: 2 PRESS into an Office Printing Plant which will do most of the 
office printing at from one-third to one-half the cost. It 
prints from all kinds of printers’ type, cuts, electros, half- 
tones, wood cuts, etc., and will be found a great convenience 
in printing office forms, filing cards, shipping tags, reports, 
price lists, quotations, etc., just when they are wanted and 
and in the quantities wanted. THE ADDRESSING ATTACH- 
MENT, an exclusive feature of THE WRITERPRESS, is one of the 
greatest time, labor and money savers ever invented. With 
this device THE WRITERPRESS prints the body of form letters 
and fills in name and address ALL IN ONE OPERATION, which 
insures a perfect match between name and body of letter, 
correct alignment, and prevents waste of postage in wrong 
addresses, as the same metal disc is used for addressin 
envelopes GA boy with THE WRITERPRESS and ADDR 
ATTACHMENT can turn out 5,000 letters a day all ready for 
the mail. Think of the saving in time, investment in type- 
writers, wages of operators and economy of floor space it 
effects. @ Write for full information and samples of work. 


THE WRITERPRESS CO. 


186 Writerpress Bldg., BUFFALO, N. Y. 
New York Office, 302 Broadway Chicago Office, 215 Dearborn St. 
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The Highway to Popular Favor 


for the dealer, lies in sup- 








plying his customers with 


EVANSVILLE 
DESKS 


Quality and price considered these desks are the 
best bargain on the market for the dealer today. 





We are doing a constantly increasing business with 
Office Appliance Dealers throughout the country, as 
they find our desks good, and the price attractive. 


Write today for our Catalogue. 








Evansville Desk Co., Evansville, Ind. 




















The Best Typewriter Ribbons 
Carbon Papers 
in the World 


are made in 


Cleveland, Ohio 


at 311 St. Clair Avenue, by 


The Buckeye 
Ribbon & Carbon Company 


We will Prove it by a Sample 


Multigraph and Other Wide Ribbons 


with PERFECT Match Ribbons 














Write for Samples, Prices and Terms 














| of the building, ground for which was bro- 
| ken about May 23rd by A. J. Lauver, ger 
| eral manager of the Burroughs mpany 

The new building will add more than 78 


000 square feet of floor space. 
The demand for Burroughs machines has 
made this addition necessary 


| NEW ASSISTANT SALES MANAGER 





FOR THE BURROUGHS. 

F, D. Wilde, for a number of years sales 
manager for the Burroughs Company in 
Cincinnati, has just been appointed assist 
ant general sales manager with headquat 
ters at Detroit. Mr. Wilde is a man 
wide experience with the Burroughs Com 
pany, having been with them a number of 
years in the capacity of salesman and sales 
manager 

Mr. Wiide goes to the Burroughs home 
office as assistant to F. H. Dodge, general 


sales manager, and will devote a large part 


of his time in the field in educational rk 
among the salesmen. 

Mr. Wilde’s previous experience ialifies 
him excellently for his new work. His ap 
pointment took effect June Ist. 

A REMARKABLE ORDER. 

What is, perhaps, the greatest let 
adding and listing machines ever place¢ 
with any manufacturer was se 
1910 by E. S. Newman, Washingt D. ¢ 
sales manager of the Burroug!l Adding 


Machine Company 
Mr. Newman secured from tl Census 
Department an order for 100 1 17 
bank Burroughs machines t 
tabulating the 1910 census figures 
The greater number 


are now in use in the Census Dey 


and it is an interesting fact tl S 
Government is now the greates 
Burroughs machines—over 1,000 
in the various governmental departt 
RIGGLE GOES TO CINCINNATI. 
W. H. Riggle, formerly sales na 
for the Burroughs Adding Ma Com 
pany in Harrisburg, has been apy] ted 
sales manager at Cincinnati to succeed F 


D. Wilde, who goes to the home office of 
the company as assistant general 1 e! 
Mr. Riggle is a Burroughs 
ing been with the company f 
of years, and possesses an envi 
as salesman and sales manager 


BURROUGHS BASEBALL GAME. 

Recently the sales departn the 
Burroughs Adding Machine Compa De 
troit, played an interesting gam ball 
with the downtown sales force 

The sales department, under the 


cy of J. A. Olt, manager of the foreign de- 
partment of the Burroughs ( y, 
trounced the downtowners l 
fashion 

The game was marked with n 
ical features, and the final score 16 


1 


to 1 to the advantage of the sales 
ment, 





v 





INTERESTING DESCRIPTION OF 
FIRST TYPEWRITER. 

A copy of the Scientific American of 
August 10, 1872, containing an account of 
the first practicable typewriter, perfected 
by C. Latham Sholes of Milwaukee, was 
exhibited recently at the Milwaukee city 
hall by Alderman Henry Smith, in whose 
shop Mr. Sholes built the first machine 

In a description of the machine covering 
the entire first page it is explained that the 
treadle, which was similar to that of a sew 
ing machine, throws back the _ carriage 
which is brought forward by the weight 
From sixty to eighty words per minute 
could be written on the first Sholes type 
writer. Stress was placed upon the mani 
folding features and the fact that any word 
could be underscored 

“Notwithstanding the practice of a life 
time, barely a tithe of ordinary manuscript 
is universally legible, while an almost in 
calculable amount of time is wasted in tel- 
egraph, post, printing and law offices in 
deciphering obscure handwriting,” says the 
scientific weekly. “To authors who are but 
slow penmen the rapidity with which their 


ideas can be put in permanent form by this 


machine vill prove f the greatest assist 
ance 

Frederic Heath, a pervisor of Milwau 
kee county. and editor f the Milwaukee 


Social Democatic Herald, has in his pos 
7 ines made by 


] 1 
the first mac 


session 


Mr. Sholes 


MUCH IN LITTLE. 


he old Latin phras multum in parvo,” 
is exemplified nowhere better than by 
very up-to-date little machine—the Buffun 


Automatic Card Press, manufactured by the 


Buffum ’ 1 Company of Louisiana, Mo 
This company has recently issued a very 
attractin booklet f testimonials, all 


which express in sincere terms the admira 
tion of customers for this handy little ma 
chine an heir unqualified endorsement 
the company’s clain 

One of the most interesting letters in 
book is by Don Eby mmercial job 
printer of Springfield, I] vho said in part 

“Business is good and my Automatic is 


in perfect running order after a year and a 


half’s ’ ust don’t like to prats« 
the Buff \uton Press t highly f 
fear y hink | trving to ‘jolly 
you. Bu y me idea of what I 
think f it. T will say that I have about 
$2,300 wortl f machinery, material and 
equipment in my little establishment and I 
would rather have the Automatic and about 
fifteen fonts of type than all the balance, 
f T ha se b 1 l¢ Ww 

“T’ll quote you a little history: One and 


one-half years ago I borrowed $50 at 10 
per cent per month from a loan shark to 
make my first payment on the Automatic 
Today I have a plant that will invoice 
$2,300 on which I owe ess than $200, and 
my card business paid for most of it, for I 
never borrowed any more money after that 


first fifty dollars 


| 


| 
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lhe Skeleton 


ROSS PATENT BALL- BEARING 
ANTI-FRICTION FILING CABINET 


tells the secret of its success. 


touches nothing but ball bearings and these balls run on steel tracks— 








I ITawel 
ranged that each ball is limited to it wn space. The result— 
. , . ° *E eae 
The drawer CANNOT stick. It’s a physical impossibility. 
There are six balls and t fibre é neach drawer. Should the drawer be 
ished to one sid he other of the drawer opening it will return to the middle. 
revents the g and friction so common in even the best makes of cabinets as 
ood willexy ontract with the weather conditions. The steel track in which 
e balls run pre lrawer from sagging. Rollers which run on wood soon wear 





d allow the bottom of the drawer to sag and the drawer then runs harder than ¢éver. 
We guarantee the drawers of our cabinets against binding or running hard, and 

| gladly replace any cabinet which does not do all we claim. We manufacture a 
mplete line of filing devices of all kinds, and make card, bill and legal cap units to 
fit in with the regular filing cabinet Our card cabinets have five times the capacity 
lrawer of the old-time card cabinet, and as they run on our patented ball-bearing 


ide they move more evenly than the old-fashioned kind. 
DEALERS ent B Bearing Anti-Friction drawers of the Ross line, overcome 
reat tc to all furniture in which drawers are used. Noth- 
ing but the steel track a. the ‘ball A t work lhe Ross quality plus this great addition, at practi- 
no extra cost, means mor rofit it t ers to you 
We have some territory still open. Write today for terms and discounts: 


ROSS MFG. CO., Muskegon, Mich. 


















SAVES Time. Money, Trouble and Disputes 





Only Moderate Priced Automatic Time Stamp on the Market — GUARAN- 
TEED FOR ONE YEAR. READ THIS: 
WESTINGHOUSE ELECTRIC & MFG. CO., 17) La Salle Street, Chicago. 
Chicago, II1., July 28, 1909. 
Ellis Time Stamp Company, 87 Fifth Ave., Chicago’ 

Gentlemen—In response to yours of the 27th, the Ellis Time Stamp we 
have had in use at our Chicago office for the past six months is giving entire 
satisfaction. This fact is emphasized by the additional orders you have 
received from our other district offices. ours ver 


trul 
WesTINGHOUSE E.Ec. Mpc. Co., P. Gaylord, Manager. 
DEALERS — You can use it and sell it too. ORDER TODAY. 


ELLIS TIME STAMP CO. 
Metal Specialties to Order. 87 Fifth Ave., Chicago | 





Send for Estimates. 
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A New Mailing Machine Mie dod Sant Cascen af be 


Chicago Physician Invents Clever and Prac- _ D i 
rf ne uring the Congress 


tical Envelope Sealing Machine. "s exhibition of furnit 








appliances, typewriters, et | igress 
has en arranged by G nd tavIss 
NE of the neatest and most rapid tor use The lower edge of a_ bevelled publishers of “Mon Buri 
is well as one of the simplest sea metal roller turns in this tank and carries Saint Peres, Paris 
ing machines it has been the pleas on its surface just sufficient water to prop \ i years ago it would n 
ure of the representative ot Ohce Appl erly moisten the gum ( possible » find a d é S 
ances to se 1s invention o - . ~ | ] é f rance for } V 
- the ntion of Dr. H. J In feeding the machine a bunch of 25 Fran , 
Reynolds of Chicago. It is being placed — jerte, I is taken in the left hand and Br “my omce) treating oye 
f so so 18s ak 1 1 tne ie! land ane 
on the mark b tevnolds & ¢ 55 ' . vhicl e heen lone fam . 1 \ enemies 
: ( irket by H. J. Reynolds & a the flaps are rapidly me after another been long fan 
State street, an yr : Ids stat that , , ' usiness men Sut it is 1 ffer 
; ; ind I Reynold " cam hooked onto the slide in the position indi nen. But it i 
1e¢ has yet to receive word of ; dissatis nt with French pe iS s v ft 
: — lof any d , cated in the accompanying picture _— — Pp ople, a a 
faction with the work of the machin: ; : ee ; numet firms doing g yuSiIness in 
By turning the crank with the right hand - ‘ 
By nature and education the doctor ) “fer ; : ; Frat nt top desks 
‘ ‘ . , : ; cl etter 1s quickly picked up by the : , . 
hors the old reliable method tf sealing fili levices, duplicators, 1 
n stening rollers, is carried on out of tl , 
letters, regarding the human tongue as a1 ing machines, etc., ete 
oe i) t tl nex nd os 1 as it passes , 
instrument designed tor higher fie G rnment officials 
The sponge cup is uncleanly and unsatis ind to study the new syste 
d het ntroduct I 
( In strations is 
ot S Che Prir \ 
Br S leclared in ery ‘ 
v 2. ~ tan 11S Spe oa 
Char it “Work in t 
Fret Imuinistra n | I é 
sod 
Ch Xx bit Nn It be t 
v1 ide imong thers g 
interes g features 
| 14 ecture ‘ 


well known lecturer. treating 


subjects which pertain to orgat 





Vert filing, card systems 
books, typewriters, modern 
and til re machines duy fe DY 
ing, f ng. stamping and a ot 
< \ ble C¢ macl 

\ es \ be I V 
pra monstrations wv b 
hibit be al wee i ¢ I 
Sé t 

| ( o cc c f hye p P a 
patt the government e 
Chan S t Commerce 

Anyone vishing for mor i t 
n btair by writing t shers 
ft “) B 52 Rue S S 





REYNOLDS SEALER IN OPERATION Paris 
REYNOLDS MACHINE IN CASE. 
factory, but he saw 1 ther rapid recourss WHITE STAMP AFFIXER CO. OPEN 
than to the larger machines designed tot through the sealing rollers at the right NEW YORK OFFICES. 


handling a large number of letters every hand end of the machine B. G. Burnett has opened 
day. He felt that the company which sent In this way letters may be cleanly an 177 Br iwav. New York 
out a hundred letters a day would appr securely sealed from end to end at a rate, the White Stamp Affixer. He has engaged 
ciate a device that would enable them to it is said, of 6,000 per hour by actual count a staff of salesmen and is taking act 
turn out their mail in a quick, cleanly and under the watch, and all sizes of envelopes measures to introduce this machine to N 
satisfactory way, if they could get it at a may be sealed without any adjustment York business men. He is meeting wit] 
reasonable price, and he had an idea that whatever, including pay envelopes contain good success. The machine h een 
seems to have quite solved the problen ing bills and coins ready described in our columns. Tt licht 
The Reynolds Envelope Sealer, though The lightness, compactness and portabil small and compact, and apparently es its 
run by hand, is capable of rapid operation ity of the Reynolds Envelope Sealer is an work in a very efficient manner Che 
and its extreme simplicity makes it easy for other feature of this interesting machine stamps are supplied to the machine in 1 
the veriest tyro of an office boy to mastet which will commend it to the favorable and each one is counted as used The 
it in a few minutes attention of the prospective purchasers moisture is applied to the envelope, and 
The tank at the left hand end of the ma The cuts presented herewith give a good not to the stamp. Included in Mr. Bu 
chine is filled nearly full of water and the idea of the appearance of the machine, its nett’s territory are several of the adioin 


machine is then always immediately ready small size and its method of operation ing states 
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JOHNSON’S OFFICE CHAIRS 


Afford special advantages 
to the dealer through their 


@ No better or more diversi- 
fied line produced — office 
chairs of all kinds, from ordi- 
nary wood seats and type- 
writer chairs to the most 
dignified and finest uphol- 
stered desk chairs; office 
chairs of all: grades, but in 
every instance of the best 
possible quality for the price. 
Back of these goods is our 
reputation of over 40 years. 





DEALERS: Our line affords you a big opportunity. 


Office and Factory: Forty-fourth and W. North Avenues 


JOHNSON 


Quality—V ariety--ee 


€ The growth of our business 
hascompelled us several times 
in our career to move to larger 
quarters. Weare nowin our 
new large factory, built spe- 
cially for us, having over 
300,000 square feet of floor 
space and covering 15 acres 
of ground. This gives us 
double our preceding capacity 
in one of the largest chair 
factories in the country, and 
we believe the model chair 
factory of the west. 


Write today for catalog and prices. 


CHIC AGO, [LLL Satesrooms: Furniture Exhibition Bldg., 1411 Michigan Ave. 
CHAIR COMPANY 








Cr mous Sodry 
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| D. B. McDonald, formerly salesman of the | EFEEEREAFELERS 
| Milwaukee office of the Underwood Typewrite: 











Company, has been appointed manager of the 

‘ "a Albany office of the same company in the place | 

We have enjoyed constant pros | of F. J. McMahon, resigned. Mr. McMahon has | 
rit throu hs sellin right | entered the Bond and Specialty business 

aaar~d g g g Baltimore, Md. | 


goods under right methods at A new entrant into the 5-year group of the | 


“ . Remington Roll of Honor is J. H. Nagengast, | 
right prices. | of the Baltimore Remington office 
> . 7“ 


W. K. Deale of the Remington is in charge 

WHY NOT STOCK A LINE OF | of the Baltimore office during the absence of the 

manager, O. M. Mears, who is in Europe. Mr 

| Deale reports that business is on the increase. 
| = 

— N. W. Lucy & Co. of Baltimore, Maryland, 

are up-to-date dealers in typewriters and office 

specialties They have a large rental business, 

as well as the agency for the Standard Folding 

-[N- and Emerson typewriters 

> * 

G. A. W. Bell, manager of the Smith Premier 


Typewriter Company in Baltimore, has just re- 
|} turned from a long trip over his territory and 
= found business promising. The month of March 


of this year was the biggest month in the his- 
| tory of the office and Mr. Bell is the type of 








We are the 
Only Manufacturers 


in the World 


Making a Specialty of 





Typewriter 
Ribbon 


Boxes 
and 


. 

















Build upon a brand or trade- | man who will keep it up to scratch right along . ools 
: i * * ® p 
mark of your own! It elimi- | E. H. Gemmill, manager of the Oliver Type 
= | writer Company at Baltimore, is the dean of the 
nates competition and enables Oliver managerial force. His office is doing a ede ae ae 
. , . : nice business in Baltimore, and he is now tak- l / 
you to fix and maintain prices. ing on some new salesmen to take care of in- should — sae ao 
creased business. f 
position to handle your re- 
. s f * *¢ « ; a 
Are you not one tired . J. E. Walter Lindquist, manager of the Un- cmemmaes 
H e's oods derwood, says he has to keep plugging New , 
promoting other peop g York all of the time for machines, in order to Our SPECIALTIES i 
to the profit of some cheap com- keep up with his orders. Working with him in 4 
> L k tie Baltimore are B. M. Cochran, Spencer Clark and “Solid-hub’’ Under- | , 
i f t. can you P. L. Watson, formerly of the Royal staff. All % Yo 
aH a & _ y of these men are doing good work wood Spools (Pat. | 
i ingle large, prosperous ce 8 
= & ee h xe, x : d M. Courtney Jenkins, who wears the Oliver Decorated or Plain Mf] 
ve wilt an five year pin and has been a manager of the b'\ 
concern =wno 2 | sub-office at Memphis and the manager of the Boxes—square, flat, 4 
maintained their business upon agencies in Columbus, Ohio, and Springfield, Il round or oblong styles. | ‘| 
has just resigned to take up the promotion of «a | 
some other man’s controlled | large real estate proposition at LaPlata, Md Decorated or Plain 
Up to the time of his resignation Mr. Jenkins S | Il si 
brand? was one of the star salesmen for Mr. Gemmill pools——all sizes. 
manager of the Baltimore office of the Olives : 
sali in f ‘ | Mr. Jenkins left the employ of the Oliver wit) Special Ribbon Spools 
We are specialists in imprint plang a By BL ey Bag ee pre ati 
‘ . his many friends in that organization throug 
goods, will attend to all the de pon fh wy A. 
tail and will furnish goods at a ss Berlin, Germany. WE CARRY IN 
anager Siering of The Smit! ‘remier Type 
price which will enable you to writer Company’s Berlin, Germany, office, has STOCK FOR 
‘ { I fi At th been elected one of the committee of the Ber IMMEDIATE 
realize Jarger rolits. e lin Exposition which is to be held in March 
& P 1911 He is chosen as the only representative SHIPMENT 
same time the pleased customer of the typewriter trade. This is rather remark 
able as the manufacture of typewriters in Ger 
will come back to you every many is a prominent industry and under ordi Underwood Spools 
: nary circumstances it would seem that one of —various styles. 
time! the German directors would be elected to the 
post. It is a notable compliment to Manager Lithographed Boxes— 
Let us send samples and our siering ? stock designs. 
b { { Birmingham, Ala. 
Three members of the Remington Typewriter 
plan. It leaves yoo auso utely Company's Birmingham sales force came under 3 Lacquered Boxes and " 
free in every detail. the wire together in the matter of April sales jp Spools—all sizes. 
These three who will have to toss a coin to de eG \ 
———————— cide the leadership are Messrs. ¢ J). Orrisor ff 
Carl Appl ton and E. Pedigo 4 ‘ If you are interested in 
' either spools or boxes, it 


New Process Carbon Papers Having eomsteael ae feeeetaes ear in the ; i will pay you to write us 


for samples and prices. 


. service of the Remington Typewriter Comp: ins 
and Inked Ribbons Cc. S. Ryan, of the Boston Remington force, has 














entered the 20-year group of t iheeainesies 
for every known purpose. Roll of Honor Mesa: 
Philip J Ritter, man ages for the Royal at 
Bosto is doing effective work Although he sign 
. : has been in charge of this office only about two Canl 4 
Contract work a Specialty. years, the March sales for 1910 were about eight LD Fos RX: 
time f that of the sales in Mar 1907 He Ls = + — = _ : 
has a large force of live salesmet who are - i za 
‘Royalizing” the bean eaters with a vengeanc POECORATED METAL MFC CO, 0. bl 
pee ONLY EXCLUSIVE RIBBON SPOOL*BOX MAKERS & 


y 


196-198 Degraw St., BROOKLYN _— 











U. > Typewriter Frank Herwitz, with the Oliver in Boston, is Ee 


quota man, and March of this year we is the 








e higgest mont e has had sines é I NEW YORK, U.S.A 
the business 
Ribbon Mfg. Co. cs 
4. D. Greene, one of the Remington Type 
writer Company’s salesmen in the Boston terri 
i i J tory, made April a red letter sales montl Not 
Sansom & 8th St., Philadelphia, Pa., U. S. A. only did Mr. Greene reach a high mark in his 
Cable Address, MUSTR. sales of Remington Typewriters but he also | 
made a splendid showing in adding and sub 








tracting attachment sales 











TYPEWRITER NEWS--Continued. 


G A. Clark has been with the Smith Premier 
typewriter for ten years and is now located as 
assistant manager for the Boston office Mr 
Clark reports a good business 

o . . 

Cc. W. Clarke is the istling manager of th 
L. C. Smith Typewrit« Company in Boston 
Mr. Clarke has lately secured J. J. O'Toole fron 
St. Louis to complete his selling organizatior 
H. W. Bancroft is another one of the good sales 


men working out of that office 
>: > + 
S. Lambertus has been making a good record 
with the L. C. Smith organization in Boston. 
. * 7 


F. I Hieimer, manager of the Underwood in 
Boston, says he can’t get enough machines to 
take care of his orders Since he took hold a 
year ago, he has tripled the business with th 
assistance of a very able corps of salesmen 


The Underwood boys in the Boston organization 
make up one of the livest aggregations of type- 
writer men that can be found anywhere in the 
United States 

> > * 

Geo. E. Thompson, C. S. Ryan and W. P 
Keene are going after the business hard with 
the Remington in Boston The manager, Paul 
Cc. Kellogg, who has just resigned to go wit! 
the Packard Motor Car Company, has the dis- 
tinction of being the second of only two man 
agers who have taken charge of the work in 
joston. The office was first started by H. B 
Rowell at a time when typewriters were still a 


novelty M: Rowell was only able to overcom: 
the intensely conservative business elements of 
joston by his ability as a stenographer and re- 
porter as well as a typewriter sales manage 


In order to prove the value of the typewriter h: 
would go in and take a man’s dictation and then 
sit down at the machine and type it out, so as 
to demonstrate to him that the typewriter was 
really better than handwriting. The Boston of 
fice has been in constant operation for twenty- 


eight years. After all that time only those two 
able managers, H. B. Rowell and Paul C. Kel- 
logge. have been in charge It is needless to sa 


that a deep feeling of regret attaches to the 
withdrawal of Mr. Kellogg He is one of the 
best known typewriter men in Boston and the 
fact that he wears the fifteen year pin testifies 
his wide acquaintance throughout the Reming- 
ton organization 


. * * 


VM P. Shannon, assistant manager with the 


Royal in Boston, is one of the old time type- 
writer men He once sold the old Caligraph. 
but shows his progressive spirit by being now 
identified with one of the newest of the type- 


writer organizations 
* 2 : 


The Monaré Typewriter Company has moved 
to 62 Milk street, Boston. on the second floor of 
the Equitable building I. \ {mann, manage 
reports good business 

* * 

D. S. Harris and E. C Dunbar have been do 

ing some good work for the Underwood in Bos 


ton during the Spring 
> 


Alfred B. Steele is a we known Smith Pre 
mier man in the Boston office 
> . 
Chas. H. Skillman and P. G. Patter of the 
L. <. Smith Company in Boston have been out 


after the business with good results this Spring 
* * 
E. R. White of the Oliver is hitting the hig] 
spots on sales in Boston 
> . 


Some of the live salesmen who are making the 


Underwood popular in Boston are J. P. Crowley, 
H. T. Wood, C. C. Dexter and A. J. Hubbell 
When they don’t get the business—oh. well, 


what's the use; they always get it 


Brooklyn, N. Y. 


J. C. Pennock, in charge of 


the Brooklyn 


branch of the Oliver Typewriter Company, 
wears the ten year pin and has the honor of 
being at the head of the only branch type- 
writer office in Brooklyn ill of the other com- 
panies taking are of their Brooklyn business 
from their New York offices Mr. Pennock has 
some bright young men on his staff and is do 
ing well 
Buffalo, N. Y. 

The Buffalo office of the Remington Type- 
writer Company has engaged Mrs. Ella Ken 
nedy to take charge of their Employment and 
Supply Departments. Until his death, Mr. Ken- 
nedy, her husband, was a prominent worker for 


a competing company and was well known in 
the commercial school field Mrs. Kennedy as- 
sisted him in his work and since his death has 


had charge of a typewriter exhibit at James- 
town Her experience ir typewriter work 
should be of the utmost value to her in her 


new post and the departments placed in her 
hands by the Remington Buffalo office are ex 
pected to show fine results under her able man 
agement 


« - . 

Cc. B, Wagar is a new salesman traveling 
country territory for the Oliver Although Mr 
Wagar has had no typewriter experience what 
soever, he sold an Oliver Typewriter the first 
day in his territory and from the way in whicl 
he goes aft business, the hances are very 
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Everyone who has sold or used a typewriter platen 


is familiar with the annoyance and trouble that 


frequently comes through the paper feed. 


Practically all of these troubles are due to imperfect grind- 
ing of the roll. The result is a dead surface which 1s soon 
turned to glaze over which the sheet slips without control. 


The Velvet Finish of the Amfil 


platen is attained only by a special process of grinding. Instead of 
the glossy surface it produces almost imperceptible velvetness with- 


out affecting the fiber, which furnishes the proper grip for the sheet. 


Amfil platens are being used exclusively by many of the best dealers 


« 


and branch managers in the country 


Our three plants, conveniently located, and our system of prompt 
deliveries enable us to offer advantages even beyond those of the 


typewriter factory 


332 Dearborn 
108-110 Duane 











WE WORK FOR THE TRADE EXLUSIVELY 
Write for ‘‘The Heart of the Typewriter” Book 


AMES & FILSTEAD 


Street, CHICAGO 
Street, NEW YORK 


1649 Champa Street, DENVER 























Check the Articles that You Use 


and drop in the mail, but be sure to check 
the articles that you use even if they are 
only leased or on trial 


Adding Machine 
Typewriter 
Phonograph 


Autegraphic 
Register 


Bill-Lading 
Machine 


Card Cabinet (size) 
Telephone 


Dun or Brad- 
streets Book 


Special Machines 


“As Convenient as Your Favorite Pen'’ 


My business is to locate your Adding 
Machines and Typewriters, your Tele- 
phones, Bill of Lading Machines, Auto- 
graphic Register Machines and Small Card 
Index Cabinets, your Dun and Bradstreets 
Book, etc, where they will do the most 
good. Will you cut out this ‘‘ad’’ and send 
ittome? That’sallI want, but I want 
you to de it now. HENDRICKS. 


Adjustable Table Co. fyi en ics. 








‘RIGHT IN SIGHT 
TO WRITE” 





With a DUDLEY No. 6 COPY 
HOLDER attached to your type- 
writer, copy is “right-in-sight-to- 
write’. This makes following and 
comparison easy—error uncom- 
mon. Light weight but rigid. 
The name Dudiey covers a lot of 
office helps that you need. Sup- 
pose you write for descriptive 
circular and prices. Now is the 
best time. 


DUDLEY MFG. CO. 
MARION, OHIO 














HOW MUCH 
DO YOU PAY FOR 
ADDING MACHINE ROLLS? 


Is quality of paper satisfactory? 
Are the rolls full length? 

Are they made in one piece? 
Do they break? 

Does their dust fill your type? 


Unless you 
have tested 
this Brand 
you aren't 
getting the 
best valuein 
ADDING 

MACHINE 
ROLLS. 





There’s 40 years ‘‘Kaow How’’ behind them. 


Ask us for Samples and Prices 


CHARLES BECK COMPANY 


609 Chestnut Street Philadelphia 








A. STENHOUSE & CO. 


RUBBER STAMPS, BRASS STENCILS, NUM- 

BERING MACHINES, NOTARY SEALS, ETC. 

Special Discounts to Patrons of This Journal. 
Phone Central 3385 

79 Clark St., - Chicago, Ill. 

















ee 
for all 


Typewriters 


Recovered, Complete, Finished Shell 
We have been grinding platens 


For 15 Years 


Six cures of pearl gray rubber 

et the exact degree of softness you re 
5S 

quire 


et . 


Perfect workmanship. Immediate ship 


ment 


Investigate special offer 


ILLUSTRATED CATALOG No. 12 


in four languages 


THORP & MARTIN CO. 
BOSTON, MASS., U. S. A. 
Parts Tools 





Platens 
Supplies 
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TYPEWRITER NEWS—Continued. 


largely in favor of him being able to sell a ma- 
chine per day 
. * 7 
The Buffalo office of the Oliver made a new 
single day sales celebration record on May 19th 
Business was reported from all over the terri 


tory by telephone and telegraph during the day, 
and after the f business hours, Manager 
Stanley continued the campaign from his home. 
Practically every member of the Buffalo Oliver 
organization secured at least one order on May 
19th 


close of 


7 * . 

Buffalo office 
orders for 
prospects 
cele- 
and Sin- 


Sinclair of the 
closed six individual 
from Six separate 
on May 198th, the Oliver single day 
bration This is a mighty fine record 
clair is justly proud of it 
> > 


Salesman 
Oliver 
typewriters 


City 
of the 


Oliver 
sales 


” 


G. A. Ryther, who formerly handled the L. C 
Smith typewriter, is now working for the Oliver 
in country territory out of the Buffalo office 

« 7 + 


placed an or- 


The Buffalo Specialty Company 
der with the Buffalo branch of the Oliver Type- 
writer Company in May for 20 new No. 5 model 
Olivers This concern has used Olivers for 
many years and are one of the strongest Oliver 
advocates it the country 

* 

The Larkin Company of Buffalo have recently 
placed several large orders for Oliver tvpe 
writers with the Buffalo office of the Oliver 

. > ~ 

The Remington Typewriter Company's Buf- 
falo office has emploved E. J. Thompson as 
salesman Mr. Thompson was formerly a busi 
ness man of Erie, Pa He comes to the Rem 


ington Company well recommended and is ex 


pected to give a good account of himself 
. > baal 

The Royal in Buffalo has moved into very 
large commodious quarters and now has one of 
the most spacious offices of the organization 
W. G. Heimlich, manager of the western New 
York division, is in charge with some ten or a 
dozen salesmen working under him, and reports 


business 


an excellent 


* * 

The Buffalo office of the Remington Type 
writer Company has employed H. H. Hall and 
given him a road position Mr. Hall is an ex 
perienced typewriter salesman and in his new 
temington work he has made good from the 
start 

* ° > 

Walton C. Cook, manager of the Monarch wu 
Buffalo, has secured one of the largest offices 
that any of the branches of the company main 
tain These offices are on the top floor of th 
Realty building and are very light and roomy 
He has a large force of salesmer ind reports 
good busines 

The representative of Offic Appliances had 
the pleasure of meeting A. K. Sykes in Roel 
ester, who is an Oliver man of ten years’ stand 
ing and is now traveling from the Buffalo offic: 
While the representative was talking to Mr 
Sykes a man stopped in casually and said he 
wanted to see one of those Oliver typewrite1 
and before he went out Mr. Sykes had | ords 
and it was secured in true Sykes stvl 

Chattanooga, Tenn. 

The Independent Typewriter Company, form 
erly of Athens, Tenn ind well known in the 
South, has opened attractive offices at 114 Col 
lege street, Chattanooga \. Ziegler and P 
H Turley compose t! personnel of the con 
pany 

Chicago, Ill. 

T. S. Martir manager of the Chicago office 
of the Blickensderfer Typewriter Company, left 
on Saturday, May 21, for a visit to the factory 
it Stamford, Conn., where he remained some 
days going over matters of importance at t 
iome office 

* * * 

The salesmen and office force of the Chicags 
office of the L. C. Smith & Bros. Typewrite: 
Company have organized a baseball team and 
have joined The Merchants’ League They 
played their first game on May 21 against the 
team of the North Works of the Illinois Steel 
Works 

* 

W. F. Mumford, assistant manage of the C 
igo office of The Smith Premier Typewriter: 
Co has returned to business after an illness 
of three weeks, a part of which time he was 
in a very dangerous condition Mir Mumford’s 
friends are congratulating him on his recov- 
ery 

The Remington Typewriter Compar s Chi 
cago selling force did some fancy stunts in 
April with the Wahl Adding and Subtracting 
Attachment of the model 11 Remington Type- 
writer They secured a lot of fine orders for 
the Remington-Wahl machine Up in the front 


was F. M 
was the 
ustomer 


rank of those responsible for this 


Simmons, one of whose contributions 
f Remington -W: one 


sale of te ihis to 





Chicago office 


was re 


manager or the 
Typewriter Compar 


L. B. Wyckoff, 
of the Monarch 


cently entertained at a dinner given by the 
“boys of his office.’’ The good fellowship exist 
ing between the Monarch sales force and their 
manager was very evident, and the evening 
was voted by all as very profitable and enjoy 
able 
« > > 
Mr. Colston, of the New York office of the 


Monarch Typewriter Company, visited the Chi 
cago office on his way to Omaha 
. > > 


L. L. Brown has recently left the Monarcl 
Typewriter Company to take up another propo 


sition 
e+ 


R. S. Smith, the Peoria representative of the 
Monarch Typewriter Company, visited the Chi 
cago office for a few days, and reported gen 
eral conditions in the typewriter field in that 
territory very flourishing. Mr. Smith has turned 
in a number of good deals lately, and pros 
pects for future business are very promising 

* > * 
M Chamberlain, salesman of the Monaré 


posit ion 


accepted i 
and will 


Typewriter Company, has 
with the Channel Chemical Compa: 


cover the state of Pennsylvania i: s new 
positior 
> > > 
L, B. Wyckoff, manager of the Chicago 


the Monarch Typewriter Company 
recently made an extended trip, visiting the 
sub-offices of the branch, and reported eve 
body on the job and business fine 

* * * 


branch of 


ypewritetr 


Monarc! | 


G \. Golding, of the 
Company, Chicago, has resigned his position as 
repairman in order that he may take ire of 
his father’s business, as his father is in poor 
healt! 

* > * 

April was a very heavy sales month for the 
Chicago office of the Remington Typewriter 
Company First sales honors go to R, C. Bus! 
nell, who did better than two orders day a 
through the month Second place is three 
cornered tie in which Messrs. F. M. Simmons 
M. Norden and M. T 3abcock participated wit! 
Mr. Simmons having a shade t better of the 
going The rest of the field is bur ed close 
ip to the Ike iders 

Cincinnati, Ohio. 

Cc. L. Frederick is one of the Re ingt Type 
writer Company’s _ star Cincinnat salesmer 
Mr. Frederick found the “‘pickin’s’’ good Apr 
and had tl distinction of heading the sales list 
of the Cincinnati Remingtor foré for that 
mont 

Cleveland, O. 

The Smit Premier Typewrit« ‘ 
to ‘ ngratulated on having pu ff suc 
cessfully the deal for 70 machines wit tl 
American Multigraph Company of C nd, © 
The hustling Cleveland manage! H \\ Pratt 
is feeling ibilant as are all the 1 f ‘ 
Smith Premier Company, wh« , . f 11 
interested in the deal 

> . 

Wy I Smith boy in Cleve 
hittir t high spots during the ring Tl 
month of March for this office was thi ggest 
in the stor of the branch withou ptior 
is far back as they could trace the J 
G Dawsor the hustling manag 
lined to take ill the credit for t 

it sa t boys ave bee ‘ 

+ > + 

One or the new Smit Premi ge! 
who is making a good record is Hart \\ Pra 
in cl of the Cleveland office \I Pratt i 
i whole-souled, energetic and n 
iger nd he has placed around n 
of fine ing salesmen who are tvpie 
hest i the Smith Premier organizatior Mr 
Pratt truly of the Smith Premier type and 
fits dmirably with the rest ft 
weigl inagers who _ typif t ZA 
tiol 

Columbus, O. 

M Hig wel manage of t temingtor 
Typewrit« Company it Cineinr ! 
visited the Columbus bran ir 

. * = 

The Bliss Business College w p 
ut of | ness on the night of Ap t throug 
ire Their typewriters were almost tot yd 
str d wit the heat, water and s I 
were soon doing business agailr no 
plac Bliss and McFayden Br! tl 
ind even fire cannot stop their o prog 
ress 

. . > 

R. B. Foster is now traveling n 
bus interest of the Unde B 
is a stler and he will make tl \ 
sit p and take notice 

Cumberland, Md. 

r. ] Watson, for about a ea alf 
salesmal for a well known typewrite on 
pany in St. Louis and Baltimore i ent 
been added to the Underwood staff and s tak 
en charge f the Western Maryland erritor 
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“4d LEADER FOR YEARS AND A LEADER 


TO-DAY AS WELL” 


LITTLE'S CARBON PAPERS 


a synonym for quality are represented 
in well-known brands 


“Cobweb” “Sati Finish" “Gold Seal” 


known the - Typewriter 
lways ‘the same, 


LITTLE'S “SATIN ri" AND “GOLD SEAL” RIBBONS 


Always uniform, afford the ~— t Ary gree of sati 


tory rvice under all idition 


A “LITTLE” AGENCY ISA BIG BUSINESS ASSET 


A. P. LITTLE 


Main Office and Factory 


ROCHESTER, NEW YORK, VU S.A. 


; Branch Offices: 
NEW YORK, PHIL ey LPHIA, Anya RG, CLEVELAND. 

\ ASHINGTON, D. 

‘Sane Offices: 

For Chicago and the West: 
ROCKWELL-BARNES CO., CHIC AGO. 
For Lo: don ard the Continent: Wm. Hoare & Co.. 28 Basinghaii 
Street, London, E. C. 


For Australia: Stott & Hoare, 426 Collins Street, Melbour-e. 
The New York Off 4 Sp: rour rae it 287 B d 
Cor Reade St., t r t, finest t | ot soy ag 6 


1 roted . I > 1 
rld devote \ » Lypewrit ‘ pplies Feat rs ['ypewriter 


Me n, Purchasir 
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TYPEWRITER NEWS—Continued. 


with headquarters at 102 North Mechanic street, 
Cumberland, Md. 
Des Moines, la. 

Ee. C. Murphy of the Underwood Typewriter 
Company has won a local prize among the sales- 
men 

East London, South Africa. 

Messrs. R. A. Gibson and Cecil Stone, both 
members of the Remington Typewriter Com- 
pany’s South African organization, have been 

ided to the Remington Roll of Honor, entering 
the five-year group. 


Ft. Smith, Ark, 

J. A. Dougherty, a special Wahl Adding and 
Subtracting Attachment representative of the 
Remington Typewriter Company’s St. Louis 
selling force, attended the recent convention of 
the Arkansas Bankers’ Association held at Ft. 
Smith, Ark. He was there to assist the Arkan- 
sas Remington representative, John McRaven, 
introduce the Remington-Wahl machine to the 
bankers. Mr. Dougherty reports that this ma- 
chine became an object of intense interest to 
he many bankers who investigated its merits. 

Ilion, N. Y. 

The Remington Typewriter Company's great 
plant at Ilion, N. Y., hung up a production rec- 
ord in the first three months of 1910 that dis- 
places every former three months’ record in the 
history of the typewriter business. This record 
breaking production of Remington typewriters 
has been not a bit more than was needed to 
keep up with the requirements of the Remington 
business. 

Jamestown, N. Y. 

Orton E. Beach recently disposed of his busi- 
ness college at Bradford, Pa., to enter the Rem- 
ington Typewriter Company’s service as resident 
salesman at Jamestown, N. Y., under Buffalo. 
Mr. Beach will cover three New York and two 
Pennsylvania counties. The Remington Buffalo 
office looks upon him as a promising acquisition 
to their sales force. 

Kansas City, Mo. 

Cc. J. Gibboney, uptown salesman for the Un- 
derwood Typewriter Company, Kansas City, 
took charge of his territory January 1, 1910, and 
has truly passed the ‘‘machine a day”’ class. 
His sales have averaged more than a machine a 
day since that time. At last reports business 
was still coming. 

” ° - 

H. P. Smith, the old Underwood guard for the 

3ottoms” territory, Kansas City, reports busi- 
ness good, and we incidentally learn Mr. Smith 
has added quite a number of large firms to his 
already long list of Underwood users in the 
“Bottoms.” 

o* * * 

Manager Plage of the Underwood has just re- 
turned from a trip to the sub-branch offices un- 
der Kansas City, Topeka and Wiehita, Kan., 
and St. Joseph and Joplin, Mo., and reports his 
greatest trouble is to get machines from. the 
factory with which to take care of the sales 
orders sent in from the various hustling sales- 
men in these territories. The Wichita branch 
is under the able management of R. R. Chaffa. 
[The Topeka branch is being iooked after by 
Manager L. H. Amrine; the St. Joseph branch 
by Manager Thos. W. Symonds, an old timer 
with the Underwood Company, and the Joplin 
branch by Manager H. C. Hoover. Each of 
these branches has a competent office and sales 
force, and with this army of loyal supporters we 
naturally take it that the Underwood interests 
are being properly looked after in-Kansas and 
the western Missouri territory. 

* * * 

First place for April on the sales list of the 
Remington Typewriter Company's Kansas City 
branch is a family affair between the Handley 
Brothers, Messrs. O. R. and T. S. Both turned 
in an equal number of orders—a fine big num- 
er 00 
a * * * 

M. A. Thalman, formerly representing the L. 
C. Smith & Bros. Typewriter Company as man- 
ager of the Wichita sub-branch in Kansas, has 
returned to the Underwood selling organization 
at Kansas City, Mo., traveling in western Mis- 
souri and eastern Kansas territory, with head- 
quarters at Kansas City. 

* * + 

Cc. J. Campbell, formerly traveling in south- 
eastern Kansas and southwestern Missouri fer 
the Underwood Typewriter Company, has been 
transferred to northeastern Kansas and north- 
western Missouri to assist Thos. W. Symonds, 
who represents the Underwood interests $0 
efficiently at their St. Joseph sub-branch in Mis- 
souri. Mr. Campbell is a hustling salesman, 
and secures the business in any territory he is 
assigned to. This should make a very strong 
team—with Mr. Symonds at the steering-wheel 
and Mr. Campbell as a look-out, the good ship 
“St. Joseph’ should return well loaded with 
orders. 

Leicester, Engiand. 

The London office of the Remington Type- 
writer Company has appointed Mr. Bazeley 
manager of their Leicester sub-office. Mr. 
Bazeley is well equipped for his new duties and 
is confidently expected to perform them to the 
credit of both himself and his organization. 
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Perhaps alittle too frank, but nevertheless 
true. There are no secrets about the ingredi- 
ents of Ribbon inks. Any manufacturer can 
make a ribbon that will wear, or a ribbon that 
will not fill the type, or a ribbon that will 
copy clean, or a ribbon that will erase easily. 
But the aim and the difficulty of the business 
is to combine the ingredients so that one single 
ribbon will possess all of these good qualities. 












Our ribbon department is today the finest 
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ribbon department in this country, every Hl 






order is filled promptly, no errors in marking | 
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boxes, spools to fit the several typewriting Hh 





machines are used. 






M S Typewriter Ribbons are the best wear- 





ing Typewriter Ribbons made. Will you try 






asample (free for the asking) and satisfy 






yourself? All prices. 


MANIFOLD SUPPLIES CO. 


A. L. FOSTER, President 0. G. DITMARS, Vice-Pres 


188-190 Third Avenue, BROOKLYN, N. Y. 





















TYPEWRITER NEWS—Continued. 
London, England. 

The roll of honor contributions from the Rem 
ington Typewriter Company’s selling organiza- 
tion in England are three this month. J. Hill 
of London, has entered the 10-year Remington 
group, and J. L. Booker, of London, and Miss 
Florence Hodgson, of York, have entered the 
5-year Remington group. 

Los Angeles, Cal. 

The L. & M. Alexander & Company report a 
great improvement in business conditions in 
this section. The office has just received an 
order for 15 L. C. Smith machines from the 
Arizona Business College at Tucson, Ariz. 

> * > 


S. C. Dolson, formerly of the Underwood Bos 
ton office, has joined the Royal city sales forces 
at Los Angeles 

— e + 

R. A. Tiernan, senior salesman for the Rem 
ington Typewriter Company at Los Angeles, re- 
ports business rushing. 

* 7. 


Richard Hoffman, manager for L. & M. Alex 
ander & Company, Pacific coast agents for the 
L. C. Smith & Bros. typewriter, is having a 
mezzanine floor erected under the skylight fo) 
the repair department. This will add 4,000 
square feet to their already commodious quar- 
ters. 

Louisville, Ky. 

Another recent addition to the Underwood 
forces at Louisville is W. A. Weaver. He has 
been wearing the smile that won’t come off for 
the past few days due to the fact that he is the 
proud father of “another junior salesman.’’ Con 
gratulations. 

> x SJ 

Geo. W. Stephenson, recently city salesman 
with another typewriter company, has joined 
the Underwood forces at Louisville, and from 
his ‘‘beginning’’ he will no doubt make good 
with a vengeance. 

. * 

Eugene Wynegar has just been placed in 
charge of the Underwood Typewriter Company's 
office at Paducah, Ky. He reports prospects 
brighter than ever. 

> * > 

R. B. Cone of New York was a recent visitor 
to the Louisville branch of the Underwood Type 
writer Company. 

> * . 

A round of the different typewriter companies 
found every one happy and enjoying a good 
business. 

* * + 

Ernest F. Naylor is preparing to go out of 
the second-hand typewriter business and will 
devote his entire time to the Elliott-Fisher Book 
Machine interest throughout the state of Ken 
tucky, retaining his headquarters at the old 
stand. 

* * * 

J. Schlesinger of Chicago has recently joined 
the Underwood forces at Louisville. He has 
started out with a vim, and his record thus fa 
stamps him as a ‘‘comer’’ in the typewriter busi 
ness, 

* * > 

The Employment Department of the Under 
wood Typewriter Company at Louisville, Ky., is 
now “on the map,” having jumped from thirty 
first position to eighteenth of all the offices of 
the organization. This speaks well for the man 
ager in charge, Miss Bessie Hunter. 

« . * 

Ben Bloch, who has charge of the city busi 
ness out of the Louisville office of the Under- 
wood, entered the ‘‘one a day”’ class on March 
the first and it looks as if he will be issued a 
life membership card in that club, judging 
from the ‘habit’ he has of “bringing them in” 
each evening. Mr. Bloch, Mr. Clotheir and Mr 
Voorhies ‘‘The Big Three’ out of the Louisville 
office of the Underwood Typewriter Company 


|, are certainly getting their share of the business 


in their respective territories Ben 3loch has 
recently been made city manager of the Louis- 
ville office of the Underwood. 

Memphis, Tenn. 

When the world-famous aviator, Glen H. Cur- 
tiss, was in Memphis recently during ‘‘Aviation 
Week,’ the fact developed that his secretary 
uses a Remington typewriter. The Memphis 
Remington office had the pleasure of furnishing 
him with a considerable line of supplies 

Milwaukee, Wis. 

The William C, Kreul Company, Milwaukee, 
state representative of the Oliver, recently 
closed an order with the Allis-Chalmers Com- 
pany of Milwaukee for eighteen machines. Offi 
cials of the company report an excellent busi- 
ness for the month of May 

> - * 

“Business is very satisfactory and there are 
indications that it will be even more favorable 
during the month of June,”’ said Andreas Bothe, 
Milwaukee, Wisconsin manager of the Monarch 
Typewriter Company “We have increased our 
sales force in order to handle the trade in an 
adequate manner.” 

. 7 . 

Many Milwaukee business houses are availing 
themselves of the new typewriter inspection 
service which the Remington Typewriter Com- 
pany has put into force in this city. For $5 a 








TYPEWRITER NEWS—Continued. 


year per machine the Milwaukee office is send- 
ing an inspector out once each month to clean, 
oil and adjust machines with no extra charges 
for intermediate calls. 
= 7 i 

As the result of a recent decision of Assistant 
District Attorney Norman L. Baker of Milwau- 
kee it is expected that the shorthand reporters 
in the Milwaukee circuit court will not be given 
the opportunity much longer to use the type- 
writers furnished by the county. Mr. Baker has 
held that the county is not obliged to furnish 
typewriters, phonographs and other stenographic 
paraphernalia to the circuit court reporters. The 
machines which have been used by the circuit 
court people will be given over to the use of 
court reporters in the newly established civil 
court, although Milwaukee typewriter dealers 
had believed that the seven new courts would 
be a fertile field for the sale of new machines. 

> . . 


The Molle Typewriter Company has been in- 
ecorporated at Appleton, Wis., with a capital 
stock of $50,000. The new company will begin 
at once the erection of a new factory in order 
that the manufacture of the machine invented 
by J. E. Molle may be taken up as soon as pos- 
sible. Officers of the new company have not as 
yet been elected. Patent attorneys at Washing- 
ton who have been investigating the patents of 
the Molle typewriter declare that there is no in- 
fringement in the machine The investigation 
referred especially to four parts of the ma- 
chine 
* « * 

J. B. Lanigan, Milwaukee, Wisconsin and up- 
per Michigan manager of the L. C. Smith Bros. 
Typewriter Company, reports some excellent 
sales to various industrial concerns about the 
state 
> * 7 

William C. Kreul, president of the William C. 
Kreul Company, Wisconsin representative of the 
Oliver, has been confined to his home for a few 
days with illness. 

Minneapolis, Minn. 

E. W. Atwood, the Oliver agent at St. Cloud, 
was in Minneapolis a few days ago and was 
telling your correspondent what a wonderful 
big deal he had recently consummated. Think- 
ing he was talking about typewriters, our at- 
tention was riveted upon his next few remarks. 
He bashfully explained that last November he 
was quietly wedded to Miss A. Bergh of St 
Cloud and that his matrimonial venture had 
been kept absolutely secret, the news being 
given out only the day previous. Our congratu- 
lations are truly in order 

> * * 
sales force played havoc in May 
shipment from the factory. It 
days before the end 
satisfactory new 


The Oliver 
with a carload 
had entirely disappeared 
of the month. Some highly 
records were piled up 

. > 
window display appeared in the 
Oliver window during the month of May—a 
barrel turned practically up-side-down filled 
with envelopes opened during May, with a sign 
near it, reading: ‘‘A Barrel of Orders.’’ The oppo- 
site end of the window showed a neat legend. 
reading More Than a Carload of Olivers Sold 


in the Northwest in May 
> = 


A unique 


W. M. Edmont, the Oliver Agent at Duluth 
Minn., is now in possession of one of the finest 
typewriter stores in Duluth. His office is on 
West Superior street, less than two blocks from 
the Spaulding hotel, occupying one of the most 
prominent corners of the main street. 

. > 7 


Oliver Salesmen Morris, Ringsrud, Taylor and 
Ellis of the Minneapolis branch office are smil- 


ing again over their sales records—their May 


business was almost unbelievable. 
Nashville, Tenn. 

H RB. Schofield has joined the Underwood 
force at Nashville and will travel in Tennessee 
Mr. Schofield’s long and successful experience 
will make him a valuable addition to the ener- 
getic bod f Underwood workers in his new 
field 

* * * 

Ww. ¥ Rennett is another strong addition to 
Nashvi I'nderwood contingent. Mr. Bennett 
secured ; transfer of his activities from the 
Atlanta branch of his company because of the 
location is ome in Nashville. 

J . +. 

The Knox e sub-branch of the Underwood 
has afford inother opportunity for a deserved 
promotio W. M. Ludwig accomplished a fit 
ting incre n business for his first month in 
chargé t office 

* > >= 

M. k. Hicks, formerly manager of the Under- 
wood Typewriter Company's office at Atlanta, 
Ga i een appointed manager of the Nash 
ville, Ter iffice He has been out of the type 
write : ss for some time. 

New Orleans, La. 

The Remington Typewriter Company's New 
Orleans office is employed J. A. Davilla as 
Suburban salesman. Mr. Davilla is no strange 
to the office supply field, as he has heretofor: 
been sé ng duplicators for a New Orleans con- 


cer! Ir line he made such a splendid 
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l14 YEARS 


Factory Development 













Wual you may call indifferent service, may 

be the very best service your manufacturer 
can give. To fill an order of any size within 24 
hours, requires exceptional facilities and a per- 
fect organization. We guarantee you that ser- 
vice on everything we make. 


Typewriter Carbon Papers: Hard Finish, 
Medium Finish, Soft Finish—vibrated or 
plain coating, on 4 lb., 44 Ib., 54 Ib., 10 Ib. 
papers, either gray or blue. 

Pencil Carbon Papers: Hard and Soft Fin- 
ish on every kind, color and weight of 
paper 

Roll Carbon for all uses—Fisher Machine 
Rolls on metal cores our specialty. 

Pen Carbon: The only kind that can be 
used with any kind of pen and any kind of 


paper. 


MANIFOLD SUPPLIES CO. 


A. L. FOSTER, President 0. G. DITMARS, Vice-Pres. 


188-190 Third Avenue, BROOKLYN, N. Y. 
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[ANY WAY 
YOU SIT 
The McCloud Chair 


supports 














your back 





just where 





you need it. 





Office Appliance Dealers 
If you want a line that will sell, put in a 
sample stock of the McCloud Adjustable 
Spring Back Office and Typewriter Chairs. 
Just let the customer try them and the deal is closed 
We make 60 styles, every one of them Back Resters. 


WRITE FOR CATALOG 6. 


The Davis Chair Company 
MARYSVILLE, OHIO 

















OFFICE APPLIANCES 





SANE - SAFE - STRONG 
CLASSIFIES 


BENTWOOD 
COSTUMERS 


Any Finish 


Twelve Varieties 


AT THE BETTER STORES 


Manufacturers and Importers 


JACOB & JOSEF KOHN 


NEW YORK 
110-112 West 27th Street 


CHICAGO 
1414-1416 Wabash Ave. 


TORONTO 
215-219 Victoria Street 


SEATTLE 
508-512 South First Ave. 


CATALOGUE ON APPLICATION. 








J. E. THOMAS, President 


THE PIONEERS 





A. K. GOODRICH, Secretary 





IN THE -BUSINESS 


OF REBUILDING TYPEWRITERS 


Mechanic’s Tools and 


Typewriter Parts 
Supplied to the Trade 


Cylinders Recovered 
All Makes 
50c. 





TYPEWRITER INSPECTION CO. 


317 BROADWAY, NEW YORK. « 


ESTABLUSHED: ---1892. 
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TYPEWRITER NEWS—Continued. 


Success that his new Remington comrades ex 
pect that something will be doing in his terri 
tory—something big—and soon 


New York City, N. Y. 


R McKean Jones, of the Remington Typ: 
writer Company’s New York exe t ft ha 
entered the 20-Year Group of t aieichan oot 
Roll of Honor 'S 


> * > 
A recent visitor at the Remington Ty ite 
Company's Executive Offices at New Yor k was 
W. O. Davis, the manage: of the I 
! organization \ heart ve n 
<i d lea! y y i¢ Irie was 
extended to Mr. Davis and he 


ae : im 
Self as iving’ heartily enjoyed his 

.’s ¢ 6 
_ Cesare Verona, the Remingto: [Typewriter 
Company’s general re presentative f Italy re 


cently visited the Remington exe 
New York Mr Verona was a \ yme 
guest and his hosts did their best to make his 
Visit an enjoyable one. He is a member f th 
> inet ) , ‘ " : , . ' -~ 
Remi! gton 20-Year Group, having sold Ren 

. < : . ‘> i vt ‘ 
ington typewriters for over twenty 
headquarters are at Turin. Ital) 

. > * 


( V. Oden of the Underwood Ty pewriter Com 
pany iccompanied by the expert 10. 
typewriter operators, Blaisdell Coombs and 
Trefzge attended the Central Commercia 
leachers’ Convention at Omaha, Neb ’ 

. * «* 


<a 
= 


_D. B. McDonald of Albany recent \ 

Underwood offices in New York Visits wer: 

also received from C. O. Blomquist 

Conn., and F. M. Heimel, manager of t 

office of the Underwood organization 
> > _ 


The Knickerbocker Typewriter Company hav- 
opened a factory at Mantic, Conn ind are now 
manufacturing machines. They hop: to have 
some machines on the market in about “two 
months. The machine will be a visible writer 
and will be sold at $35. om 

* - * 

Mr. Brown, secretary and general manager of 
the Standard Typewriter Company, is in Europe 
on business in connection with the company 

. > 


The L. C. Smith & Bro. Typewriter Company 
have recently added to their machine a new 
paper guide in the form of a triangle It pre- 
vents the paper from catching, no matter how it 
is inserted in the machine By its use the ordi- 
nary paper fingers can be dispensed with, as it 
will rapidly and quickly feed any width of paper 
up to the length of the carriage It also makes 
a fine card writer and will in future be supplied 
with all machines 

* * * 

Mr. Beardsley of the General Typewriter Ex 
change has just returned from a trip He re- 
ports business as keeping fully up to the aver 
age, with every prospect of its ntinuan¢ 
through the summer 


- 7 

George Stewart and his wife rf Skerry 
Susiness Schools of Glasgow Scotland with 
branches at Edinburgh, Dundee, Newcastle and 
Liverpool, arrived in New York on the ‘Lusi- 
tania’ on the 15th of May. He spent week in 
New York, making his American eadquarters 
it the Smith Premier Typewriter Company's of 
fices He also visited Washingtor St Louis 
and Omaha At the latter city he ittended tl 
Western Commercial Teachers’ Fed tion and 


was elected an honorary member é 
tion Mr. and Mrs. Stewart will return to New 


York by the way of Chicago, Niaga Falls, To 
ronti Montreal, Quebec and Sy é eaving 
for Liverpool on the “Mauretania n the 2d of 
Jun In his schools Mr. Stewart i large 
number f Smith Premier typew 

. > . 

I \ Typewriter Compar ‘ nereas 
ing their output of machines nd lers are 
coming in in good volume All t epresenta 
tive } Victor Typewriter Compar ire very 
enthusiastic over the new No mod It is 
me ing every demand upon it nd enthu 
Sliasm gives new mpetus to the elling forces 

* * * 

J. G. Jeffries has joined the sal ree of the 
Blickensderfer Typewriter Compa ! New 
York He will make a specialty f ng the 


t 


machines to doctors and druggists 
> * 7 


G. slickensderfer, the presid f the 
Blinckensderfer Typewriter Compal spend 
ing a few days’ vacation in Canad vhere he is 
indulging in his favorite sport of fi 

* - 

T. S. Martin, manager of the Cl go office of 
the Blickensderfer Typewriter Compar was in 
New York recently, and while East went to the 
factor at Stamford, Conn., wher I spent a 
we < 


Oklahoma City, Okiahoma. 


In the ittle time that he has been working 
for the Remington Typewriter Company under 
their Oklahoma City office, R. E. Chamberlain 
has demonstrated that he is a thorough going 
salesman He ‘‘cleans up’’ every tow touch 
es taying right there until he fee ire that 
there is not a single undeveloped pr t left in 


that town 
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TYPEWRITER NEWS—Continued. 
Ottawa, Ont. 

Edward R. McNeill, Smith Premier represent 
ative in Ottawa, Ont., is an energetic hustler 
in the Dominion Government Departments. 
Minister Fielding of the Finance Departmeut 
has just purchased a Smith Premier No, 10 
Mr. Fielding is now much in the public eye 
owing to the traffic controversy. 

Paris, France. 

From the Paris office of the Remington Type- 
writer Company comes a new name for the 
Remington Roll of Honor It is that of Miss 
Alice Gerard who has entered the 5-Year Rem- 


ington Group 
. . > 


The Remington Typewriter Company’s Paris 
office still keeps up its record breaking. March 
last broke all March records for that office and 
was in fact the third best month the Remington 
has yet experienced in France This, by the 
way. makes eight new records set by the Paris 
Remington office in a space of nine months. 

* * . 


The Paris office of the Remington Typewriter 
Company reports that Theodore Roosevelt had a 
No. 10 Remington with him as an important 
item of nis equipment on his recent tour of 
Burope 

Philacelphia, Pa. 

W. M. Cashin, assistant manager, the Oliver 
Typewriter Company Philadelphia, is one of 
those few men who has worked up from the 


ranks in his own town It is generally the rule 
of a typewriter company to transfer a salesman 
when giving him a better opportunity, but Mr 
Cashin has been able to accomplish all of his 
successes right on the home ground Perhaps 
one reason for this is, Mr. Cashin is an ex- 


cellent vocalist, as well as a salesman and has 
many calls for his ability for evening entertain- 


ments and on Sunday in the churches. Mr 
Cashin reports that the Oliver is doing excep- 
tionally well in Philadelphia 


The Royal Typewriter Company in Philadel- 


phia is now under the management of W. W. 
Jhonson, who. as all typewriter men know, is 
one of the big guns in the game. Mr. Jhonson 
is assisted by R. S. C. Fow, who although a 
comparatively new man on the typewriter prop- 


osition, has won the machine a day pin during 
March and April and is well started in Ma 


He also carrie i watcl honor pin, cuff buttons 
and other prizes, all of which he has won in 
the shert space of six months 
“an ae 
A. P. Ward, the well known head of the Lib- 
erty Typewriter Company of Philadelphia, has 


a large stock and is well equipped to turn out a 
fine class of work He is doing a big business 
and just at present is making a specialty of 
featuring sales for eacl ndividual typewriter 
on certain weeks 
* > > 
W. W. Yerkes, manager of the Smith Premie 

in Vhiladelphia is one of those whole-souled 
enthusiastic yet diplomatic men who is bound 
to put typewriter representation upon a higher 
plane His Philadelphia office is one of th 


largest in the entire country wide organization 
Mr. Yerke is been for ten years in this same 
offic for the first five year is a salesman, for 
the last five years as manager He certainly is 
aman of the old regime pleasant affable 
and courteous and what more important, h« 
gets the business He | got a bunch of live 
ones on his elling staff d is meeting with 
enviable succes 
* 

F. M. Reeds the new manager of the Ad- 
dressograph Company of Philadelphia has been 
making a big record since taking charge of the 
worl Mi Reeder come from Kansas Cit) 
And in addition to reorganizing the work in the 
Office, he is very busy breaking in two new 


salesmen, as well as having inaugurated an in 
spection service whick is entirely original wit] 


him In speaking of business, Mr. Reeder says 
that tl strike conditions merely postponed the 
business and that they are now making up fo! 
lost tin i? way that is remarkable. 
Pittsburg, Pa. 
This month the Pittsburg office of the Rem- 


ington Typewriter Company contributes two 
additions to the Roll of Honor of that organ 


ization. S. C,. Brooks has entered the 25-Year 
Remington Group, and W. T. Witherspoon has 
entered the 10-Year Remington Group 

. * * 

The Remington Typewriter Company’s Pitts- 
burg force is now well settled in their handsome 
new quarters in the Bessemer building at 102 
Sixth street There they have one of the finest 
and best equipped typewriter salesrooms in the 
country) The are now keeping open house 
with W elcome on the mat and every visitor 
who enters to admire this new Remington office 
is given a most cordial reception 

> . > 

F. U. Roseberry, who recently took charge of 
the Pittsburg branch of the Underwood Type 
writer Company, is breaking all previous re 
ords and making a big success 

. . . 


F. A. Martin. who for many years has be 
salesman for the Remington Typewriter Ccn 























The most persuasive eloquence of the most expert 
salesman cannot alter the result of the real test of 
ribbons and carbons—the days work. 

The condition of the letters ready for signatures, and 
the copies ready for the files affords the only evidence 
of the quality of the supplies. Those other tests 
with which every one is familiar, used only as selling 
talks have no practical value to the user. The ul- 
timate proof must come from the days work. 


Keystone 
Ribbons and Carbons 


do not rely upon eloquence for their popularity. 
Made in a factory equipped for the most scientific 
and economical manufacture, where heat—light— 
sanitary conditions—pure air—modern machinery 
and the best material obtainable contribute to their 
excellence, they have always been sold upon the 
results of the days work. 

A business that increases steadily each year attests 
the satisfactory service of the product. An ever 
growing number of successful dealers-——dealers who 
have the usual conditions to contend with—proves 
the desirability of depending less upon sales talk 
and more upon the results of the days work. 

The facilities of the Keystone factory enables us to 
produce Keystone grades at practically the same 


price as inferior goods. 


We invite correspondence with responsible dealers. 


Keystone Carbon Paper Mfg. Co. 
Home Office and Factory FRANKLIN, PENNA. 
New York Office: 26 Broadway] 
































The housewife knows that two pins 
are necessary to attain the desired result 
Business men appreciate the value of 
the double pointed 


SUPERIOR 
PAPER FASTENER 





The papers Che double 
are hel. lin gripping 
permanent capacity 
sition akes them 
ie y can't different 
pivot. from all 
others 
en.W rile jor samples and prices 


SUPERIOR MFG. CO., Sydney, Ohio, U. S. A. 











ELLIOTT-FISHER 
BILLING-MACHINES 
Rebuilt for the Trade 


We makea specialty of re-building Elliott 
Fisher Billing Machines for the Trade, at 


prices at which they can handle then 
Prices cheerfully given. Machines equip 
ped with attachments for any kind o 


billing 


Henry Typewriter Exchange 
43 W. 125th St., New York City. 








The PHONE-EZE 
Telephone Bracket 


Stays Put 


Turns All 
Way Around 


A child or a grown 
person standing or 
Seated can use it 














Style— 
A—Side of roll 
top desk 
B—Top of flat 
desk 
C—Side of flat 


desk 
D—Wall or par- 

tition 
E—Top of 

top desk 
F—Floor or sta 


tion use 
Style F Ask your dealer or write 


SEELY OFFICE APPLIANCE CO. 


95 Liberty Street New York City 


roll 
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TYPEWRITER NEWS—Continued. 


pany in this city, has recently joined the Under- 
wood Typewriter Company’s staff as a salesman 
DD. H. Cummings of the Underwood Typewriter 


Company has been promoted from shipping clerk 
to salesman. 


Portland, Ore. 


& M. Alexander & Co. have completed the 

§ ale of fifty L. C. Smith machines to the Behnke- 

Walker Business College of Portland, Ore In 

this transaction fifty machines of another mak: 
were taken in as part payment 

Providence, R. |. 

The Remington Typewriter Company's Provi- 

dene office has recently employed David P. 

Whytock, a former Ten-Year Remingtonian, who 


years in the service of 
special billing sales- 


has spent the 
a competing 


past two 
company as 


man Mr. Whytock thoroughly understands the 
typewriter business and his work as a Reming- 
tonian was uniformly successful. To show that 


his salesmanship has not lost its cunning, he 
has landed some splendid Remington-Wahl busi- 


ness as well as considerable other business sin 


his return to the Remington ranks. 
Rio de Janeiro, Brazil. 
The South American representatives of the 
Remington Typewriter Company were keeping 
well in step with the domestic branches of that 


organization. Chas. H. Pratt, the Remington 
representative in Rio de Janeiro, recently sold 
seventy Remingtons to one customer and that 
surely is a sales plum of which any typewrite 
salesman might well be proud. 


Rochester, N. Y. 


When the representative of Office 
called on R. J. Nicholson, manager of the Mich- 
igan Typewriter Exchange in Rochester, and 
asked him, ‘‘How’s business,"’ Mr. Nicholson said 
not a word but handed out his business card, 
which consisted of a piece of yellow cardboard 
fifteen inches long and three inches wide on 
which is printed in bold newspaper type, “Busi- 
ness is good.”” It is needless to say that it spoke 
for itself. 


Appliances 


t > e 
C. W. Lockwood, special representative for 
the Remington in Rochester, is one of the well 
known old timers in the typewriter game. H«¢ 
has been hustling machines for thirteen years 
and the fact that his office has doubled its sales 
during the last year speaks for itself. 
. * . 


Rochester branch of the Underwood Type- 
Company gave a banquet to the entire 
force on April the 8th at the Rochester 
Decorations were in pink and green, The 
Baker, presided as per the 
and general good will 
The Underwood have 
and are doing good 


The 
writer 
office 
hotel 
sales manager, F. F. 
usual custom, and songs 
flowed forth abundantly. 
fine offices in Rochester 
business. 

: * . 
Trapp. manager of the Royal Typewrit 
Rochester, has been in that terri- 
tory for about two years and has added to his 
organization from time to time. He reports 
business as prosperous. 
> . 


F’. L. 
Company in 


. 7 
The 


Smith Premier Typewriter Company in 
Rochester has one of the largest typewriter of- 
fices in that city. Roy 8S. Smith is the manager 
and he has a number of good salesmen working 
with him. They carry a fine line of desks and 
operate an employment department and in fact 
have as fine a branch office as will be found in 
any city. 

San Francisco, Cal. 
Tlie stationery house of Hall & Smith, San 


Francisco agents for the Densmore typewriter, 
which has been temporarily located at 256 Mar- 
ket street, has secured permanent quarters at 
351 Market street and will be located there as 


soon as the alterations in the store have been 
completed 
> . . 
KE. M. Bartlett, supervisor of the Coast division 
of the Smith-Premier Typewriter Company, has 


from. his 
offices in 


Francisco office 


branch 


returned to the San 


regular inspection tour to the 
the southern half of his territory and is now 
going the rounds in the large cities of the 


to comp ylete the in- 
Francisco 


Northwest. He is expected 
spection work and be back in the San 


office in about two weeks. 

* . . 
Wolf & Isenbruck, Coast agents for the 
Monarch Visible machine, are expecting the 


which has 


condensed billing typewriter machine, 
the East. 


proved a great success throughout 
The company is interesting all the large con- 
cerns who do a lot of billing work, making a 
thorough campaign in San Francisco. W. J. 
Wolf is now in the southern part of the state, 
but is expected back in a few days. He reports 
business in a Savernise condition and says that 
he expects a large number of orders to mate- 
rialize from this trip. 

> 


Coast sales manager of 
Typewriter Company, has been 
his return from the Texas 
trip of a month ago, where he went to establish 
a branch at Dallas. From the latest reports Mr. 
trowne was much improved in condition and it 
is hoped that he will soon be able to assume 
his duties again. 


Cc, J. Browne, Pacific 
the Underwood 


seriously ill since 





iterium, Ine., J G 
been very active in the 


The Typew! 


inzenderter, 
president, has | 


ocal field 


with the Stearns machine. The company sold 
six of these machines to the San Francisco di- 
vision of the Ford Motor Company, three ma- 
chines to the local office of the Lubricating Com 
pany of New York and a number of machines 


to the Joseph Fredericks Company of San Fran- 
cisco, 
* cv > 
L, & M Alexander & Co Coast igents for 
the L. C. Smith Typewriter Company, have re- 
ceived an order for 10 machines from Kohler & 
Chase of San Francisco, one of the largest piano 
houses on the Coast 
r * 
Cc. J. Browne, district sales manager if the 


this city, is 
ffered 


Typewriter Company in 
with typhoid fever and has s 


Underwood 
seriously ill 
a relaps« 


Seattle, Wash. 


L. & M. Alexander & Co. report business much 
improved on the L. C, Smith machine in Seattle 
and vicinity The company has received an 
order for five additional L. C. Smith machines 
from Wilson’s Business College of Seattle, the 
company having just delivered a large number 
of the same machines, and the order is giving 
the agents a great deal of satisfaction 

> * _ 

Herbert Howard has been appointed manager 
of the Tacoma sub-branch of the Underwood. 
J. Harvey Goodrich is working the country ter- 
ritory under the Tacoma _ sub-branc! and is 


good results. J. W. Mack has his 


producing 


headquarters at Bellingham, and is proving to 
be a typewriter man of the first grade Messrs 
A. B. Crawford, Bradford W. Burns, A. V 
Hooper, J. M. Scott and Mr. E. D. Brown, to- 
gether with the above mentioned gentlemen, are 
making a very strong selling forces A . 
Groves has just been appointed cashier in place 
of Floyd Pownder, who has resigned to go into 
business for nimself. 
Sheffield, England. 

George Senior, of the firm of George Senior 
& Sons, Ltd., was Lord Mayor of Sheffield at the 
time when King Khama of Bechuanaland, South 
Africa, visited Great Britain. King Khama took 
a great interest in the Remington typewriters, 
which he saw in Mr. Senior's office, and his 
host made him a present of a new model 10 
Remington to the King’s great delight 

Southampton, England. 

The Southampton sub-office of the Remington 
Typewriter Company moved recently from 31 
High street to a new location at 8 Portland 


quarters are well appointed 
local Remington force still bet- 
handling the Remington busi- 
territory. 
Spokane, Wash. 


street The new 
and will give the 
ter facilities for 
ness of this 


L. E. Newman, traveler in northern Montana 
for the Oliver, has developed into a phenom 
Newman was formerly repair man at Seattle and 
knows the goods thoroughly. 

. > . 

J. C. Watson, formerly with the Oliver in 
Spokane on city work, now represents the Un- 
derwood out of Lewiston, Idaho. 

* ¢ ¢ 


Frank Hoy, who represented the Underwood 
out of Walla Walla for a long time and who 
resigned and went into the music business, {is 


again back to his first love. 
* 
On the streets of Riiliiees it is ymmon to 
hear some person say, “‘Let’s walk around on 
First avenue and see what the Oliver has in 


the window this week.’ The Oliver windows 
attract much attention and are changed weekly 
7 or os 

The Oliver Typewriter Company moved into 
its new office at 407 First avenue on May 1 
and have handsome quarters, the premises be- 
ing newly decorated and office furniture new, 
with windows for display. The Oliver holding 


its own in this territory. 
> - - 

Ww A Albrecht, of the Albrecht Stationery 
Company, has put in a line of rebuilt type- 
writers 

>. . . 

H. A. Zuelsdorf, former manager of the Inland 
Typewriter Exchange, has answered the call of 
the soil and purchased a five-acre fruit tract 
near Spokane and is improving same 

7 * 

The Underwood Typewriter Company will oc- 
cupy quarters in the old National bank building, 
a sixteen-story skyscraper now under construc- 
tion, after January 1 

+” + . 

Frank Harvey is now traveling out of Butte 
for the Underwood. Harvey is an old timer and 
has sold the goods all over the country 

* . + 

J. J. Jacobs, the Oliver whirlwind in Montana, 
was visiting Spokane friends recent! Jacobs 
has the honor of creating a new individual sales 
record out of Seattle, and we all kr that is 
going some. 

: 7. > 

A banquet was tendered the members of the 

Spokane Oliver organization recently by Man- 


ager W. W. Killen, of Seattle. The feast was 
spread at Davenport’s cafe and was thoroughly 
enjoyed. The Spokane office was opened a year 
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TYPEWRITER NEWS—Continued. 
ago under the management of J. D. Welch, a 
veteran in the Oliver service, and Mr. Welc! 
has succeeded in recruiting a remarkably strong 
sales organization, and it was in recognition 
of the magnificent showing made by Spokan: 
that Manager Killen tendered this compliment 
to his sub-office. Those present were Manage: 

W. Killen, J. D. Welch, 


W. Seattle: Manager 
Spokane; F. H. Drew, salesman in Washington: 


A. R. Ross, salesman in the Okanogan country; 
J. B. Coughran, city salesman; Paul Welch, city 
salesman; C. W. Slack, traveler in Idaho, and 
Beryl! Welch, repair man 
> - . # 


J. B. Coughran, of the Spokane Oliver organ- 
ization, was the first salesman in the Seattle 
division to acquire his A. G. M. quota, this being 
a special prize offered by Assistant General 
Manager Ricord Gradwell Mr. Coughran re 
ceived a handsome present from Mr. Gradwell 

> > . 








J. D. Welch, manager of the Spokane Olive 
office, recently visited Seattle to meet Ricord a : 3 
Gradwell, assistant general manager of the Oli 
ver Typewriter Company, who was visiting th¢« ine t at iS ma e to satis 


coast division on a tour of inspection. 
- <a > 


‘‘Joe”’’ Tinker, an old timer for the L. C. | the most exacting trade. 


Smith people in Oklahoma and Kansas, is now 
traveling out of Portland for the company 
. > a 


W. L. Anderson, formerly with the Oliver out 


of Seattle, is handling the Royal for the Western 
Typewriter: Company, Spokane. q When you take the dealer- 
F. L. Kershaw, for many years proprietor of 


the Western Typewriter Company, Spokane, and “ Y 
who acquired a fortune in the business, has sold | ship for the L NION Ribbons 


out and gone into the real estate business. 
* . *. 


Ira L. Riggs, for a long time manager of th« d e b P 
Spokane Remington office, has embarked in the an ar on apers you are 
real estate business in Spokane, being succeeded 
by J. H. Powell, formerly with the Remington ° . . ti 
at Salt Lake b ld 2 h | d f d 
ES SOLS | uilding on the solid foundation 
The Springfield, Mo., territory of the Rem- | . 
ington Typewriter Company's St. Louis office k f ( f d 
is now in charge of J. J. O’ Dowd, formerly chief roc O on l ence. 
clerk in one of the offices of the Frisco railroad 
at Springfield. Mr. O’Dowd’s past performances 
are a series of successful records and there is 
good reason why he should add still further 


Successes to his string. | @ The Business Generals of to- 


A new branch of the Underwood Typewriter 
Company has been opened in this city with J. J . . 
Phelan, formerly manager at Nashville, in d b ld f 
charge. Mr. Phelan paid a visit to the New ay are ul Ing or ten years 
York office for a few days before taking the new 


_ St. Louis, Mo. | from now, as well as for imme- 


A transfer recently announced by the Rem 
intgon Typewriter Company’s St. Louis office is ° . * 
that of H. Dillon Short, who has been trans | d 
ferred from the Springfield, Mo., territory to th: 1ate gain. 
Northeastern Missouri territory, with headquat 
ters at Quincy, Tl 

° + 

The Remington Typewriter Company's St r . . 
Louis manager, H. H. Simler, has been care- y d | + d b 
fully training Messrs jascom, Schenk, Weiss q ou ISp ay g0o0 usiness 
and Mason, a quartet of recently engaged Rem- = 
ington salesmen. They have responded splen 


didly to his coaching and, judging from the re- | Generalship as well as Judgment 


sults they have already accomplished, the ban- 


ner of the Red Seal has enlisted four more able | 7‘ 
rete ‘TS. 
me §t. Petersburg, Russia, when you enlist the UNION 


Two recent additions to the Roll of Honor of | 
the Remington Typewriter Company come from | 


the St. Petersburg office of that organization. forces to help you win. 


N. V. Kukin has entered the 15-Year Remington 
Group and A. N. Juchnowitch has entered the 
5-Year Remington Group. 
Stuttgart, Germany. 
Tie Smith Premier Company’s manager in 
Stuttgart, the capital of Wurttemberg, is Emil 
Sherrer. He is a very prominent typewriter 


@ Write today for samples and 
man and of late has sold several Smith Pre- . 
miers, model No. 10, to the Administration of prices. We have a message 


His Majesty, the King of Wurttemberg. 
Syracuse, N. Y. 


- . - . > 

J. J. Ferrart has charge of the typewrite from the firing line that will In- 
department of the Wyckoff Company in Syra- 
cuse. The Remington typewriter is handled by 
this company and is ably represented by Mr 
Ferrari. They also carry a line of Du-Ra-Bul terest you. 
typewriter ribbons and do quite an extensive 
office appliance business 

- > > 

L. C, Marsden has charge of the only branch 


office of a typewriter company in Syracuse—the 

dealers or from the factory offices. Mr. Marsden 

has been about fifteen years in the typewriter 

a eee NINTHand THOMPSON STS 
. 


sition. 





* . * 


Lincoln H. Colsten is one of the rapid type- 

writer operators who is employed by the Mon- 

arch Typewriter Company. In trying out a new 

machine the other day in impromptu practice, 

he wrote an average of 109 7-10 words a minute 
Mr. Colsten is one of the ‘ s ‘ 


on a ten minute test. 
coming. young men in the operating field. 
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DEALERS ATTENTION— 


We have on hand at our new quarters a much larger as- 
sortment of typewriters than we carried before. We can 
give you quick service— machines at special 

_ prices at ali times. 





B. D. UNDERWOOD TYPEWRITER EXCHANGE @ 
171 East Randolph Street, Chicego, lil., VU. B.A. ni 


If You Are 
Looking 


for the best office chair—one that 
will satisfy your customers, why 
don't you buy 


‘Quality’ Chairs 


A satisfied customer means a con- 
tinued buyer.. Think what that 
means to you. It is one thing to 
sell a customer and another to get 
him to re-order. If you carry a 
stock of “Quality” Chairs the 
second order is assured. 

We have made chairs of first 
quality for years and stand ready 
to back up any statements we make. 
Our material is the best and work- 
manship unsurpassed. 











DEALERS: Send at once for our illustrated Catalog, which will tell you all about 
“QUALITY” CHAIRS 


C. A. COOK CO., Manufacturers, 16-28 Osborne St., Cambridge, Mass. 








TYPEWRITER PLATENS REBUILT 
Recovering 50c; $40.00 per 100 TYPEWRITERS 


Under 100 M Over 100 M 


Remington No. 6 and 7. .$20.00 $25.00 
Smith-Premier No. 2 and4 20.00 25.00 








Giver Bes Bi. 1... o-oo BOO 27.00 

Finished Platen covers ground on dead true Under 27M Over 27M 

steel mandrels shipped to any address prepaid L.C. Smith No. 2 30.00 35.00 

: upon receipt of 50c each or $40 00 per 100. 76 to 100M Over 100M 

. We use the best grade of air cured rubber. Underwood No. 4 rss 40060 45.00 


ALBRIGHT BROS. REBUILT TYPEWRITER CO. 
801 HOLLAND BUILDING, ST. LOUIS, MO. 
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George R. Stilwell put over a novelty stunt 
in the sale of rebuilt typewriters in Syracuse, a 
month or so ago, in his capacity as manager of 
the Chicago Typewriter Exchange He adver- 
tised quite extensively that he was going to 
hold an auction sale of typewriters on a certain 
Saturday and through the papers advised all 
prospective purchasers to hold up their orders 
until they had an opportunity to see how cheap 
machines were going to go at his big auction 
on Saturday In speaking of it afterwards, Mr 
Stilwell said they certainly did follow his advic« 
They all held up their orders and he didn’t do a 
bit of business all week until Saturday, as they 
all said they were waiting for the big blowout 
But when Saturday came and the auction had 
been held in the morning, afternoon and evening 
and they started to close up the shop about a 
quarter before twelve they could only find two 
or three lypewriters in the house. Mr. Stilwell 
said that he has never yet been able to count 
up the exact number that went out under the 
hammer, but it was somewhere around the un- 
dred mark and a hundred typewriters in one 
day to different people is certainly going some 
for Syracuse. The typewriter dealers through- 
out the country will all have to take off their 
hats to Mr. Stilwell 

> . 7 

The factory of the L. C. Smith Typewriter 
Company is now working on a five day schedule, 
giving the employes all of Saturday, a privilege 
which is enjoyed by every one after a long and 
strenuous winter, during which the company en 
joyed an unprecedented business 





WASHINGTON, D. C., OFFICE OF THE 
UNDERWOOD. 


A. Fred Norgren, foreman of the electroplat 
ing department at the Monarch works. who has 
been appointed traveling inspector of the Union 
Typewriter Company plants, spent two weeks at 


Newark, N. J., recently superintending the cor 
struction of a new plant, returning to Syracuse 
on May 24 

> > * 


The Monarch employes and the Eureka Dar 
ing Club gave a successful dance at the New 
Valley hall on May 2. C. Herman Schrader 
who had charge of the affair, is an ideal or 
ganizer 

. > > 

It is stated that the demand for the No. 10 
model of the Smith Premier is especially good in 
Engiand and Russia. The foreign departr nt of 
the Smith Premier works is away behind on the 
filling of its orders. 

> 7 > 

William Allen Dyer, vice president of the 
Smith Premier Typewriter Company, returned 
about the first of June from a very successful 
trip to the Pacific coast 

. > 7 

One of the surprises of the last week in May 
was the retirement of E. G, Adsit from the 
typewriter field. Mr. Adsit is one of the pioneer 
men at the old Smith Premier works, where he 
was one of the first contractors to turn out fin- 
ished parts When the Monarch company com- 
menced the manufacture of machines Mr. Adsit 
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TYPEWRITER NEWS—Continued. 
accepted a position as foreman of its carriage 
job, later taking the base job and working both 
together. Mr. Adsit retires from the typewriter 
field to accept an interest in the Wanamaker- 
Smith press machine. Mr. Adsit is an enthusi- 
astic personality, full of energy and ambition. 
His friends Wish him success and predict that 
good results will come from his management of 
the new factory 

Toledo, O. 

F. W. Baltz, manager of the Toledo Typewriter 
Exchange, is still doing business at the same 
old stand. And by the way, he is doing more 
business every day than he did the day before, 
which speaks pretty well for the aforesaid ‘‘same 
oid stand.’ Mr. Baltz is well known throughout 
the typewriter fraternity and no man is better 
informed on trade conditions in his city than he 
Mr. Baltz has been a subscriber to Office Appli 
ances for many years and is an enthusiastic sup- 
porter of the paper with the Key on the Cover. 


Vienna, Austria. 

Miss M. Fanta, a member of the Remington 
Typewriter Company’s Vienna organization, has 
entered the 10-Year Group of the Remington 
Roll of Honor 

Waterbury, Conn. 

George S. Wilcox, who was recently trans- 
ferred by the Remington Typewriter Company 
to their Waterbury sub-office from Albany, is 
making things hum in his new territory. Mr 
Wilcox is an enthusiast upon the subject of the 
Wahl Adding and Subtracting Attachment of 
the Remington typewriter. He regards this as 
a great business-getting combination. Better 
still, Mr. Wilcox practices what he preaches and 
has made a splendid start in his new field. 


Winnipeg, Manitoba. 

The Winnipeg office of the Remington Type- 
writer Company has just received what is said 
to be the largest shipment of typewriters ever 
sent into Western Canada, the shipment con- 
taining nearly 100 model 10 Remingtons alone. 
Even this large shipment did not stop Winni- 
peg’s cry ‘‘for more’ Remingtons; for two days 
after it was received the filling of back orders 
had again almost exhausted the stock of this 
Remington office. 

> * >. 

F. E. Van Buskirk, the Secretary and General 
Manager of the Remington Typewriter Company, 
recently visited the Winnipeg office of that or- 
ganization. The day of his visit was made a 
holiday, the various members of which had the 
pleasure of meeting Mr. Van Buskirk at a 
luncheon at the Grange hotel. “Remington 
Ideals’’ was the theme of a stirring speech Mr 
Van Buskirk made upon this occasion, and the 
way he handled his subject enthused every Rem- 
ington man who heard him 

+ * > 

Another recent visitor at the Remington Typs¢ 
writer Company’s Winnipeg office was R. C 
Stevens, one of the special Wahl Adding and 
Subtracting Attachment representatives from 
the Remington executive offices in New York 
His visit was made the occasion of a Wahl 
Attachment convention of Winnipeg Remington 
salesmen The Remington-Wahl machine is 
firmiy established in the Winnipeg field and is 
being energetically pushed by all the Remington 
men in Western Canada 

> a * 

Ten years of able and faithful service to the 
Remingtor Typewriter Company are the en 
trance cards into the 10-Year Group of the 
Remington Roll of Honor for J. D. Knowles, of 
the Winnipeg Remington office. 

= > * 

When the April figures were all in at the 
Remington Typewriter Company’s Winnipeg of- 
fice, it was found that Messrs. W. E. Ekins and 
C. A. Springer were running neck and neck for 
the first sales honors of that month with not a 
hair’s difference between them. 


Worcester, Mass. 
_B. W. Ayres, of the Remington Typewriter 
Company's Worcester sub-office, has entered the 
5-Year Group of the Remington Roll of Honor. 


Zurich, Switzerland. 

Paul Stutz, of the Remington Typewriter 
Company's organization in Zurich, has entered 
the 5-Year Group of the Remington Roll of 
Honor 


MADE TOUR OF STATE. 

Miss Isabelle Bennett of the Conklin Pen 
Company, has been making a tour of the 
State of Wisconsin in the interests of her 
company. Stops have been made in Mi! 


waukee, Appleton and numerous other 

cities where the merits of the self-fillers 

have been displayed to large numbers of 

interested persons. Many sales are re 
: 
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WANTED 
—A LIVE 
WIRE!! 


to handle the latest 
thing in envelope 
sealing devices. One 
good dealer will be 
appointed in each 





town at once. “First 


Patented U. S., 1910; foreign allowed and pending 


me, first served.” 
Size, 8x8x1I4 inches; weight only 20 Ibs. Sample case supplied so that co e, irs ” 
salesmen can carry sealer and demonstrate the machine on the spot. 


Why pay four prices 


when you can get at a price within the reach of alla 


eynolds EnvelopeSealer 


that will seal 6,000 envelopes an hour ? 


This is the first announcement of this wonderful little machine which 
will seal letters evenly and efficiently, regardless of size or contents, at the 
rate of one hundred a minute. 

Although run by hand this machine will probably do more and better 
work than any motor driven machine on the market, at one-fourth the cost. 


DEALERS! 


Here is your one big opportunity to get hold of a fast selling office spe- 
cialty in which there is a good profit. 

The value of this machine is that it is low enough in price to allow its 
adoption by many of the smaller concerns to whom efficierit sealers have 
heretofore been prohibitive. The ease of operation, simplicity of mechanical 
construction, and low cost of maintenance will quickly place the Reynolds in 
those larger concerns which have heretofore been operating costly and 
unreliable machines. 

Read what others say of it: 

‘*We have used a motor machine for some time 
W.C. Free, President Free Sewing Machine Coz ny, Chicago, 

“The ‘Reynolds Machine’ is the best Envelope Sealer I have seen at any price.” 
President, Provident Securities Company 

“IT have seen the Reynolds Envelope Sealer seal at the rate of 6,000 per hour.” Edwin F. Brown, 
President Monroe National Bank, Chicago, II] 

You can get in on this big profit making opportunity by writing to-day 
for further particulars. Don’t put it off, for someone else may have antici- 
pated you. There is too much money in this for you to wait a day in get- 


ting in your application. 


The ‘Reynolds’ Hand Driven Machine beats it.’’ 
R. O. Evans, 






Write now for descriptive booklet and state territory you desire. 


H. J. Reynolds & Co., 55 State St., Chicago, Ill. 














74 
TRICKS WITH INDEX CARDS. 





By Dr. Robert Grunshaw. 

One of the advantages of the card sys 
tem of indexing, etc., is that the cards 
may be arranged either according to proper 
names of firms, or according to towns, etc 
In order, however, to facilitate getting out 
any particular class of cards from among 
the others, one may resort to a piece of 
legerdemain often practiced by the so-called 
“prestidigitateurs” and sometimes also by 
professional card cheaters. 

We will say that all the cards are deliv- 
ered exactly 3% inches by 5 inches, and 
that it is desired that after they are all 
arranged alphabetically, those with city ad- 
dresses may be got out from the rest, and 
remain in alphabetical order, leaving the 
others also thus arranged. First sorting 
out the class which is the least numerous, 
one cuts off either from each end about a 
sixteenth of an inch, or from one end about 
an eighth of an inch, whichever leaves the 
best margins beside the already written ad- 
dresses. The cards are then replaced in 
alphabetical order among those of the more 
numerous class. Now, in order to separate 
the two groups or classes, one has only to 
take out a handful at a time, hold them 
loosely together, grasp them by the ends 
(without, however, bending them) and let 
the short cards drop out a few inches on 
to the table. This repeated, one has the 
whole set separate, and remaining in alpha 
betical order 

Another way which is only feasible be 
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fore the cards are written on or printed is 
to have all cards cut a trifle double taper- 
ing, so that the left-hand end, say, is an 
eighth of an inch narrower than the right. 
Then all city addresses, say, are to be writ- 
ten on cards with the wide end to the right, 
all others with the wide end to the left. 
If then a pack about three-quarters of an 
inch thick is grasped lightly with both 
hands, and these are drawn apart, all the 
city addresses of that pack will be found 
in one hand, and all the rest in the other. 
Aid in Handling Card Indexes. 

In the last few years I have had con- 
siderable to do with making and using card 
indexes, particularly of addresses; and have 
worked out for myself one method of 
quickly separating the entire lot of cards 
in a set into two different classes, almost 
by magic. It has proved so convenient 
that I take pleasure in recommending it to 
those who have to perform a similar sepa- 
ration and restoration to the original con- 





dition of unity. 

The entire trick is one of which I have 
learned when “performing” with playing 
cards for the amusement of my children 
in the long ago. The original trick was to 
separate all the “picture” or “face” cards 
from the others, while in the act of turn- 
ing once around on the heel, in full view 
of the audience; or in separating all the 
blacks from all the reds, at will. 

Preparing the cards beforehand is ef- 
fected by trimming the long sides of all 
the cards equally, so that they will be about 
a sixteenth of an inch tapering in length 








To sort the reds from the blacks tl y 
are previously arranged with the wide ends 
in one direction, while the blacks are laid 
out with the wide ends in the other direc 
tion; the cards then being put together and 
shuffled without turning end for end it is 
easy, by clasping them on the long edges 
with both hands, to draw the two kinds 
apart. As playing-cards are double-ended, 
the procedure for address cards is a trifle 
different—namely, all of one sort (as for- 
eign) are tapered in one direction, and 
the others (for instance, domestic) in the 
other. 

This system can be used to separate city 
from outside addresses, or large firms from 
small ones, or to make any other classifi 
cation which may be convenient, as time 
from piece-work hands, day from night 
shift, etc. 


Sharpening Lead Pencils. 


The average little lead-pencil sharpenet 
—usually consisting of a lead or brass cone 
with an inserted blade—works very wel! 
about ten times; under favorable circum 
stances, twenty; then it breaks off the lead, 
or fuzzes up the wood, or both. Where 
there are many pencils to sharpen in. an 
office, there should be one of the many 
rotary machines now on the market. But 
if one can not sharpen a pencil decently 
with a pen-knife, then one should buy a 
toy plane, and while holding it still with 
the blade up, move the pencil along the 
block; that is, instead of planing the pencil, 
one pencils the plane, as it were. 
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carefully, and then adopts them for regular use. 
up an unprecedented demand for each of them. 
A single sheet of MULTIKOPY will give good copies of 
MULTIKOPY gives 20 legible manifold copies at one writing. 
STAR BRAND Typewriter Ribbons are guaranteed to give 75,000 impressions of the 
letter a or e without clogging the type so as to show on the paper. 


IS NOT THIS THE SORT OF GOODS YOU WANT TO OFFER YOUR CUSTOMERS? 


F. S. Webster Company 7p, 
338 Congress St., BOSTON, MASS. 


396 Broadway 


432 Diamond St. 


Vienna Berlin 
Adilergasse, 16 


WHAT WE SAY 


MULTIKOPY Carbon Paper and STAR BRAND Typewriter Ribbons have gained the 
widest sale in the world simply through making good. 


New York Chicago Philadelphia 
211 Madison St. 908 Walnut St. 
Pittsburg London Paris 


67 King William St. 


Friedrichstr, 60 


Firm after firm first tests them 
This year’s advertising campaign is building 
You really ought to sell them both 

100 separate letters. Also 


Rue Saulnier, 10 


Budapest 
V Alkotmany-u 19” 
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NEW MANAGER FOR THE FOX IN | 


CHICAGO. 

F. W. Messerschmidt, who for nearly five 
years has been the cashier and bookkeeper 
for the Chicago branch of the Fox Type- 
writer Company, has been promoted to the 
position of manager of that branch, suc- 
ceeding H. M. Ballard, who resigned to go 
into business on his own account. 


Mr. Messerschmidt is a native of Massa- | 


chusetts and has had an extensive experi- 
ence as salesman in other lines. For three 
years he traveled in New England, success- 
fully selling card index systems, supplies 


and office furniture. In July, 1899, Mr. 


Messerschmidt came to Chicago, where for | 
several years he continued the selling of | 





F. W. MESSERSCHMIDT. 


these lines, together with filing cabinets 
and loose leaf supplies. 

In 1905 he received an offer from the 
Fox Typewriter Company to become cash- 
ier and bookkeeper for the Chicago branch, 
and in September of that year he accepted 
the offer. Mr. Messerschmidt’s clear-head- 
edness, his loyalty, his previous experience 
in salesmanship and his thorough knowl- 
edge of business fit him admirably for the 
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THE PROBLEM ‘i: ADVERTISER 


is to be economical and at the same time extend 
his reputation to reach from coast to coast. 

If you have for sale any article used in the of- 
fice or school room it will pay you to consider the 


PROGRESSIVE 














The TEACHER and 
STUDENT 


A Monthly Magazine 
for the 
BUSINESS MAN, 
STENOGRAPHER 


$1.00 a Year 

















There are over 125,000 stenographers in the 
United States spending weekly more than $500,000. 


We Reach Thousands of Them 


Fifty thousand (50,000) Business Schools offer 
a large field worthy of your consideration. shat 
If you want some of this business advertise in 


the Progressive Stenographer. Rates furnished on 
application. 
The Progressive Stenographer Pub. Co. 
31 S. Howard Street Baltimore, Md. 








position he now holds and to which he | 


was promoted on May 15. He is a man of | 


acute intellect and of an affabie and en- 


gaging personality, which endears him to a | 


large and increasing circle of friends, while | 


his upright character and straight-forward 
methods command the respect and esteem 
of all with whom he comes in contact. 


Office Appliances congratulates the Fox | 


Typewriter Company in having a man so 
capable of carrying on the work so ably 
performed by Mr. Ballard and wishes the 
new manager every success in the position 
to which he has been appointed. 

The envious man grows lean on the suc- 
cess of his neighbor.—Horace 





a FURNITURE 
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Houses, Corpora- 
tions, Libraries, 
State Capitols, 
City Halls, etc., etc. 





Send us your draw- | 
ings for estimates. 





Van Dorn Steel.Files installed in Cook Co. Court House, Chicago, Ill. 


The Van Dorn Iron Works Co. 


METALLIC FURNITURE DEPT. 


CLEVELAND, OHIO 


BRANCH OFFICES: NEW YORK, CHICAGO, BOSTON, PITTSBURG 
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SILK GAUZE 


is the most complete 
carbon paperon the market. 
It is the ONLY carbon that is suitable for 
ALL classes of work. No other carbon will 
WEAR so long or so evenly. The copies are 
SHARP, INTENSE and will NEVER FADE. 


EACH SHEET is STAMPED and this means our GUARANTEE 

Some dealers use the name COLUMBIA, but we are the original Columbia 
people and the ONLY MANUFACTURERS in the world using this name 

IF SPECIALTIES are wanted write to us. 

Our RATTLESNAKE is the BEST MANIFOLDING carbon made—also 
the blackest. 

Our RAINBOW is the LONGEST LASTING standard weight carbon— 
also the cleanest. 

We manufacture a complete line of carbon papers, typewriter, Multigraph 





and all other inked ribbons 
Our motto is; ‘‘Carbons and Ribbons of QUALITY.” 


Columbia Ribbon & Carbon Mfg. Co. 


Factory and Head Office, 111-113 West Broadway NEW YORK 


BRANCHES: 


225 E. Randolph St. 1305 Arch St. ZURICH 
CHICAGO, ILL. PHILADELPHIA, PA. Switzerland 





TAKES EUROPEAN TRIP 

R. G. A. Phillips, secretary of the Ame 
can Multigraph Company, sailed n 
Wednesday, May 18, on the Lusitania for 
an extended trip through England and Con 
tinental Europe. He will visit all of 
European offices and the Multigraph fa 
tory at Birmingham, England 

Owing to the rapid extensio1 f their 
foreign business the Multigraph Company 
has built up a large European organization 
Mr. Phillips will take up with the European 























OFFICE APPLIANCE DEALERS: 


Let us show you where you can make more money 
out of a line of 


VALLEY CITY DESKS 


than vou have been able to clear for many moons in the supply business. Many 
office appliance dealers would take on a line of desks if they knew how profitable 
they are. Let us tell you about it, today. A postage stamp will bring particulars, 


Valley City Grand Rapids 
Desk Co. Michigan 






































R. G. A. PHILLIPS. 


managers the new Electric Drive Multi 
graph with Automatic Paper Feed and 
Printers’ Ink Attachment, which is meeting 
with so enthusiastic a_ recept n the 
United States. 

The friends of Mr. Phillips are equally 
divided among the office appliat s sales 
men here and abroad. Born in England, he 
came to the United States whet boy He 
has been back and forth frequ how 
ever, and has therefore had quit cosmo 
politan business experience He believes 
that human nature does not differ in Lon 
don, England, from Cleveland, O nd that 
a machine like the Multigraph is a necessity 


everywhere. 


MAKES NEW BUSINESS CONNEC- 
TION. 

H. M. Ballard, formerly manager of the 

Chicago office of the Fox Typewriter Com- 


pany, has become general manager of the 
Typewriters Distributing Syndicat with 
offices in the Masonic Temple, Chicago. 
The company will handle typewriters by 
mail orders and expects to do a large busi 
ness 

Mr. Ballard is thoroughly experienced in 
the typewriter business; he knows every 


angle of it and is a versatile salesman and 
a fine sales manager He will doubtless 
make a big success of his new undertaking. 


Rashness brings success to few, misfor- 
tune to many.—Phaedrus 
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NEW COMPANY IN EL PASO. 


The Typewriter & Office Supply Com- 
pany is the name of a new concern which 
has just opened at El Paso, Texas. The 
company handles Victor typewriters, to- 
gether with an up-to-date line of office 
furniture and supplies. It will cover West 
Texas and Northern Mexico and will un- 
doubtedly get its share of the business, 
as the members of the firm are experienced 
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A NEW STORE IN DALLAS. 


men. J. K. Prather, the president of the 
company, has been agent for the Under- 
wood typewriter for over two years and 


continued in that capacity up to the time 
of the opening of the branch office at El 
Paso. W. Cassius Gould, the manager of 
the company, is a typewriter man with an 


experience of about eleven years. 

The company is doing a jobbing business 
in some of its lines and starts out under 
very favorable auspices. Office Appliances 


1 


wishes the company succes: 


HAD CAUSE TO HUSTLE. 


Joseph Fisher, one of the salesmen iden- 


tified with the Addressograph organization 
in New York, has been making a record 
this year. He did a big business last month 
and when the boys asked him how he did 
0k, but said 


it, he gave them a knowing 
nothing. Rumor has it, however, that Mr. 
Fisher expects to join the ranks of the 
Benedicts before this issue of the magazine 
goes to press and Mr. Whitehead, the man- 
ager of the Addressograph force of New 
York, says if that is the effect it has, he 
wants all of the boys to hurry and get tied 
up. Mrs. Fisher-to-be is a very charming 
young woman and they both have the very 


1 


best wishes of all who know them. 


HANDLE GOOD LINES. 

The Office Appliance Company of Bos- 
ton is one of the real live equipment deal- 
ers in that city, and is forging ahead with 
great rapidity Deane S. Reynolds, the 
treasurer of the company, has been in the 
game for fifteen years, and started the Of- 
fice Appliance Company in February last 
year. They handle wholesale typewriters 
as well as having the dealership for the 
Fox, together with other office specialties 
and type duplicating machines. 


| 
| 
| 
| 
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Select your stock of office chairs from a firm that 
makes a specialty of this product. 


We are devoting all our time, money and ex- 
perience to the manufacture of 


FINE OFFICE CHAIRS 


exclusively. You get the benefit of this singleness 
of purpose, in better chairs at prevailing prices. 


Write today for catalogue and price-list. 


The B. L. MARBLE CHAIR CO. 


BEDFORD, OHIO, U.S. A. 











ANDREWS WIRE GOODS 


For Stationers’ Trade. 


We make a complete line of stacked or single letter 
trays, waste baskets, letter baskets, envelope 
racks, door or desk mail baskets, memo hooks, 
easels, folding or spiral card racks and other wire 
office devices. 


DEALERS: These goods are the best 
* pessible quality and the 
prices are such as to give you a good profit. We 
back our product with a quarter century unsur- 
passed reputation and experience in this business. 


Write for New Illustrated Catalogue. 
Note the special features of the “Corner Post,"’ 
giving stability to these stacked letter trays, 

the rubber covered ring feet. 


ANDREWS WIRE & IRON WORKS, "0s 
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SCHOENTHAL WILL NOT RETIRE. 


The statement in the May issue of Office 
Appliances under a Boston subhead to the 
effect that F. Schoenthal, president of the 
Model Typewriter Inspection Company of 
that city would retire owing to ill health, 
was an error. Mr. Schoenthal writes that 
he is glad to say he is now more active 
than he has been for some time. Abeut 
a year ago he-underwent a very successful 
operation for cataract. He obtained such 
considerable benefits from the operation 
that he decided that two good eyes would 
be even better than one, and on the 7th 
of April the operation on the other eye 
was performed and within two weeks he 
was back again at his desk with his sight 
restored. He states that the result of the 
second operation was so successful that he 
is now able to take charge of the com 
pany’s books, something which he had not 
been able to do personally for four years 
previous to this time 

Office Appliances heartily congratulates 
Mr. Schoentha! 
two operations and trusts that he will have 


upon the success of the 


no further trouble 


ANOTHER RECORD BY MISS ROSE 
L. FRITZ. 

On the 28th of April at Harrisburg, Pa., 

Miss Rose L. Fritz succeeded in typewrit 

ing 230 words in one minute on a one-line 


memorized sentence. 


-- 
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A COWBOY TYPEWRITER EXHIBIT. 

Simon & Mayer, agents for the Monarch 
Company at Oklahoma City, 
held a business show recently. As an 


Typewriter 
Okla., 


attraction they had a man dressed in cow- 














boy costume demonstrating in the window. 
He drew such a crowd that the police were 
requisitioned to clear the sidewalks. We 
show a picture of the man holding a type 


writer in his arths 


TAKE TRIP THROUGH WEST. 

Recently C. A. Forster, assistant general 
H. Dodge, 
S. Wheeler, district manager 


manager; | general sa mat 


ager, and F. 


of the Burroughs Company, made a ten 
days’ convention trip through the middle 
West. Included in their itinerary re the 
cities of Chicago, St. Paul, St. Louis, 
Omaha and Des Moines \lessrs rstet 
Dodge and Wheeler report that busines 
conditions in this section are extremely fa 
vorable, and conditions for a lare« siness 
during the balance of 1910 are most Dp! 


tious 


CASH REGISTER CONVENTION. 


The seventh district convention the 
sales agents of the National Cash Register 
Company was held in Fond du Lac, W 
May 5 and 6. The working of the new 
auditing cash register was fully explained 
to the salesmen and on the afternoon of 
May 5a trolley ride was taken to Oshkos! 
where supper was taken. Those in attend 
ance were: C. W. Walmsely. district man 
ager: W. S. McWhorter. agency instructor 
and Otto E. Stybor, all of Chicago; J. D 
Bonford, W. A. Clement, Rockford, I 


F. L. Renich, Wausau. Wis.: ©. W. Lel 


man. H. W. Pease. Green Bay. Wis.: H 
De Witt. J. Will, Escanaba, Micl F. A 
Acherman, J. Weinstein. Oshkosh, Wis 
A. M. Lockard Jr., Madison, Wis.; C. H 
Hathaway. F. V. Flanagan, Racine; S. | 
Clark. A. C. Sample. Fond du Lac. W 
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“The Greatest 
Values Ever” 


In Our Twenty 
Years’ Experience 











See the Goods 
and get Proof 


“July Exhibit” 


Fifth Floor 
Manufacturers Bldg. 
GRAND RAPIDS, 

MICH. 








| LEOP OLD DESK CQ., Burlington, la., U.S.A. 





























A NEW NUMBERING MACHINE. 


The trade will no doubt be interested in 
learning of the recent incorporation of the 
Roberts Numbering Machine Company, 
Brooklyn, N. Y. This concern succeeds the 
Bates Machine Company, who have long 
been prominent in the numbering machine 
field 

It is understood that the officers in the 
new company are the same as in the old 
and that the new company will continue the 
same progressive policies so long main- 
tained by the old concern 

In addition to the general offices main 
tained at the factory in Brooklyn, the com 
pany have branches in New York, Chicago, 
London and Manchester, England. Their 
already splendid sales force is being in- 
creased and a vigorous advertising cam- 
paign on a larger scale than ever before at 
tempted has been mapped out. The trade 
will hear more about this feature from time 
to time 

The company reports business exception- 
ally good. Over 1300 machines are being 
turned out weekly. Notwithstanding this 
it has been necessary to operate the fac 
tory three nights a week and Saturday 
afternoons lately. Preparations are being 
made to build a new large four-story addi- 
tion to the factory and when this and other 
improvements now under way are com- 
pleted, the output will be more than dou 
bled 

In addition to continuing to make all of 
the machines of the old company, the new 
company will shortly put several new im 
proved models on the market. One of these 
new machines, which deserves special men- 
tion, will be known as Model 65. It is per 
haps the most ingenious machine of its kind 
ever devised and is calculated to create a 
sensation in the numbering machine busi- 
ness. While ordinary hand numbering ma 
chines are provided with three actions—con 
secutive. duplicate and repeat, this new 
model has thirteen actions—every action up 
to and including the twelfth and the repeat 
action making thirteen in all. The thirteen 
actions are clearly indicated on a dial which 
looks like a miniature safe combination. To 
set the machine it is only necessary to turn 
the dial until the indicator points to the 
action desired. There are a number of oth- 
er splendid features in this machine, among 


which is a positive lock in each ac 


tion, making it impossible for a ma 
chine to number any other way than 
that for which it is set; no chance of 


the indicator slipping from one action to 
the other, as sometimes happens on ordi- 
nary machines. Also the working mechan- 
ism, including te wheels, is entirely en 
closed, except when an actual impression 
is being made. Dust cannot therefore ac 
cumulate with the ink on the wheels and 
cause trouble 

This new model will be ready for the 
market about the first part of July, and it 
is understood that advance orders are now 
being booked for delivery after July 15th. 
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@ There is an I. C. P. carbon p 
A special sheet made for each 
And each grade embodying tho 
which assures perfect service. 


@ Dealers who supply their demand with I. C. P. 


ribbons and carbon have the 
increasing business. 





241 Center Street, New York, 


THE BOCK COMPANY, Western Agents, First National Bank Building, Chicago 
QUAKER CITY OFFICE SUPPLY CO., Philadelphia, Distributing Agents for Pennsylvania 
CENTRAL TYPEWRITER SUPPLY COMPANY, Kansas City, Mo. 


4 The International Carbon Pole Company 
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ADDING For the ever popular 


Dalton, Wales, Comptograph and Standard 


MACHINE machines should be carried in stock by the 


Stationer. 


ROLLS If quality is an essential (and to the 
Banker it is) write for our prices and 


samples. 


Colonial Company, 





Burroughs, Universal, Pike, 


Elm, cor. Bridge St. 
Mechanic Falls” Me. 























CROWN 
RIBBONS 
@ CARBONS 


offer advantages to 
dealers that are pecu- 
liar to this line alone. 
Our proposition is 


unique and is meeting 


with favor among sta-| 


tioners and office sup- 
ply dealers wherever it 


Write 


is introduced. 


| 
| 
| 
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TYPEWRITING CONTEST FOR 
CANADIAN CHAMPIONSHIP. 

A typewriting contest for the champion- 
ship of Canada was held at Toronto, Can- 
ada, on May 19, 1910 
There 


It was open to Cana- 
13 contestants, 9 
Underwood As 
below, 


were 
the 
the 


dians only. 
of 


will 


whom operated 


be seen from reports 


L. H. COOMBES. 
Un 


out of the frst 10 qualifying, 9 were 


us at once for further | derwood operators. L. H. Coombes — 


particulars. 








BUSINESS MEN 


Save your TIME and PATIENCE by 
using Simonson PATENT Indexes in 
your letter file and card systems 

WRITE 


Roger A. Simonson & Co. 


25 Madison Street 
CHICAGO, ILL. 


For Free Sample—Liberal Discount 
to Dealers 














the net rate of 


words per minute for half an hour 


ceeded in writing at 
This is 


the highest record anyone has succeeded in 


making in any previous competition. Mr. 
Coombes is to be congratulated on the 
extraordinary gain he has made in speed 
He is now the typewriter champion of 
Canada. 
The following are the official figures of 
the contest: 
Typewriting Contest for the 
Time, 30 Minutes 
Contestants. Gross Errors 
L. H. Coombes. 3164 45 
Fred Jarrett.. 2911 75 
Edith Cullen.... 2798 57 
Lottie E. Betts. 2630 29 
P. J. Cowan. 670 75 
Reba Leitch. 2494 78 
Corinne Bourdon 2587 123 
Flo. McDonald 2363 88 
A. M. Beattie 2068 4} 
Harry Oliver 1791 4. 
Helena Morgan..... 1826 5 
Blanche Gayhart 1785 && 
P. W. Ball 1536 85 
Mr. C. V. Oden of the Underwood Type- 
writer Company went to Toronto with Mr. 
Coombes and after the contest addressed 
the assemblage and talked for at least 
twenty minutes at his usual rate of speed 
The speech was taken down by Mr 
Coombes on the Underwood typewriter. 





BECKMAN-DORNETTE. 

Without even saying a word to his most 
intimate friends (in fact, he almost forgot 
to tell himself), John L. Dornette, the as 
sistant secretary-treasurer of the J. Dor 
nette & Bro. Co., on Saturday « May 
21, quietly slipped away from tl fice and 
his books, and donning his pretti lothe 
and best Sunday smile, proceed the 
study of the Lincoln Park Bapt ch 
and was quietly united in the bor f holy 
wedlock to Miss Edna Beckma: The knot 
was securely tied by Rev. Dr. |] bbins 
the pastor and intimate frie: f both 
bride and groom After the cet ny the 
happy couple proceeded to a hom«e 
which the thrifty groom had pr ded on 
the western hills in Westwood 
enjoy the honeymoon. 

John .L. Dornette is the eld 
Henry Dornette, and a member 
Dornette & Bro. Co., pioneer desk man 
facturers. The bride, Miss Ed: seckmal 
is the daughter of Mr. E. Beckn vell 
known building contractor of Cincinnati 
She is a beautiful and highly a mplished 
lady and a prominent member of tl Bap 
tist Church, to which her young | nd 
also attached, holding an importa try 
office. The young couple hav st of 
friends, to whom their very quiet dding 
was a disappointment in that they d not 
have an opportunity to witness ere 
mony and wish them Godspee: 

On Monday morning John sl ed up at 
his desk tn the office, trying to S 
concerned as though getting n 1 was 
an everyday matter But th ff didn’t 
go. The quiet, happy smile that stole over 
his usually serene countenance 
clination to blush every time his me was 
mentioned, betrayed him, and the fact that 
the hours dragged all too slowly u1 quit 
ting time, when he was accused of being 
in an awful hurry to get hon very 
body who knows “John L.” wisl him a 


Championship of Canada. 
May 19, 1910 


Pen Net Rate Mi ni 
225 2939 98 Underw 1 
375 2536 85 l d 
IRS 2513 R4 ec | ru ' d 
145 2485 &3 R g 
375 2295 76 d 
3900 104 70 | d 
615 1972 66 1 
44/ 1923 64 | | 
205 1863 62 { 
200 591 53 | 1 
270 1556 52 Ret ton 
440 345 45 Remingt 
425 11] 37 
long a happy life with hosen 
partn¢ 
The National Cash Register Company 
has transferred its agency which has been 
conducted at Oshkosh, Wis., for sor time 


to Apple ton. Wis. 
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REMINGTON SHRINERS AT NEW 
ORLEANS. 


The annual convention of “The Shriners” 


was held at New Orleans recently and 
every visiting Shriner was accorded the 
kind of a welcome for which Dixieland is 
famous the world over. There were nearly 
thirty-one thousand Nobles at the conven 
tion and of course there was a sprinkling 
of Remingtonians among them. Charles R 
Urquhart, the manager of the New Orleans 
Remington office, gathered together five of 
these Remington Shriners and the accom 
panying picture was then taken. 

From left to right in the picture, those 
standing are C. M. Russell, Remington 





A SHRINER GROUP. 


manager of Nashville sub-office; O. R 
Handley, of the Kansas City sales force, 
and Carl Appleton, of the Birmingham 
sales force. Those sitting are John M 
Lund, Remington manager at Birmingham; 
Mr. Urquhart, their host, and T. S. Hand 
ley, of the Kansas City sales force. 

Mr. Urquhart did his utmost to give his 
brother Remingtonians a thoroughly enjoy 


able time and the five Shriners named 
above unite in saying that he succeeded in 
doing si 


KEEPING A REMINGTON BUSY. 


Col. Roosevelt was accompanied on his 
African trip by a No. 10 Remington type 
write! If the machine could talk it could 
probably quite a dollar a word for its 
veracious recollecti of that historcial 
hunt 

It is said that even the unremitting at 
tentions of the strenuous former chief ex 
ecutive of the United States have failed to 
put the n hine out of business 


DOING GOOD BUSINESS. 


The Oliver Typewriter Agency, J. D 
Welch, manager, Spokane, Wash., is get 
ting into the typewriter game on the Coast 
with the true Oliver vim and success, and 


has recruited a very satisfactory sales or 
Qanization 

Mr. Welch is a hustler and he has the 
success habit which goes a long way toward 
winning in any field. He is like the lawyer 
who has a habit of winning his cases. 


“While we are considering when to be- 
gin, it is often too late to act "—Quintilian 
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Stow & Davis Office, 
Bank and Directors’ Tables 


Command Important Sales 


because there is apparent in every pattern the 
thoughtful designing, careful workmanship, and 
the clean-cut, dignified lines that appeal every- 
where to business —like business men. 


Then, for our assurance to you, is our guar- 
antee of all-round Grand Rapids quality in 
materials, workmanship and finish; is our line, 
which is the largest and most complete made; 
and our quick delivery system, which enables 
you to sell from our catalog, with but a few 
samples on your floor If you want to be the 
“live”’ office table man of your town, send for 
our catalog, or, better yet for both of us, see our 
new patterns at the Summer Furniture Exhibi- 
tion, ready June 24th, Blodgett Building, Grand 
Rapids. It will pay us in round hard dollars to 
get together, by mail or otherwise. 


STOW & DAVIS FURNITURE CO. 


Grand Rapids, Mich. 




















243 Wabash Ave., Chicago 


FINE CHAIR 


Original Designs 
The Best Materials 


Skilled Workmanship 
Superior Finishing 





and other points of excellence 
mark the 


Marble & Shattuck 


chairs as being in a class by them- 
Selves. 

They know no competitors and have 
no equals, 

If your trade demands the best that 
money can buy; write at once for our 
catalogue. You will find it worth your 
while. 


The Marble & Shattuck Chair Co. 


CLEVELAND, OHIO 
815 Marbridge Bldg., Herald Square, New York 














(= 7 Ribbons 
> #7 and Carbons 


are enough different from the usual run of 
similar lines to mean more profit in your sup- 
plies department. Ihey carry a uniform qual- 
ity standard that insures the satisfaction of 
the user—an essential factor in the building up 
of your business. They are made 


FOR THE TRADE 
ONLY 


We do not enter into competition with the dealer 


by, selling the consumer. : 
e know trade conditions and trade require- & 
ments and make our goods acecrdingly. Our is 
prices and quality get the business. Your co- oa] 

» Fal 


operation means more for you 
Write Today. 


Republic Carbon & J | 


Ribbon Mfg. Co. 


OFFICE & SALESROOM: P 
46 West Broadway, New York fF 
FACTORY: ; 
180-182 Center St. s x 
New York g ts & 
: BEG ee 





The DETRO/T COIN WRAPPER 
ARE YOU SUPPLIED? 


These famous coin wrappers are quick sell- 
ers. Needed and used by bankers, offices 
and transportation companies and all firms 
who rs a volume of coin. 

SIZES TO FIT ALL U. S. AND 

CANADIAN COINS 

Saves half the time wrapping—cannot 
unroll and coins won't slip out. Millions 
sold annually. Once used no other will do. 
Pays you larger profit than others. Let 
us send you samples and prices. 

The Eureka Don’t Rip Coin Bag is the 
only coin bag that never rips. 20 sizes. 
Write for sample and prices. 





Detroit Coln 
Wrapper Co. 


371 Harper Ave. 
Detroit, Mich. 


























Typewriter Specialty Co. 


72 West Broadway - New York 
‘ Manufactur- 
QiTER SPE 
Pl C ers of 
gawesrBeore"” 
-_ Covers 
for 





Typewriters, Adding Machines, 
Duplicating Machines, etc., etc. 
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ADDIN G MACHINE 





(By Special Correspondence.) 


Birmingham, Ala. 

The Dalton played an important part in 
the State Bankers’ convention held in Bir- 
mingham on the 20th and 2lst of May 
Sales Manager Hanby was kept busy dem- 
onstrating to the crowd of bankers, and 
reports that a number of live prospects 
were secured as a result of this exhibit. 


Boston, Mass. 


Walter S. Leonard, inspector for the Dal- 
Adding Machine Company, has been 
Boston for the 


ton 
doing some good work in 


last few months. 
Detroit, Mich. 

Frank Spiekerman, formerly sales man- 
ager in Philadelphia for the Burroughs 
Adding Machine Company, and now a 
stockholder of the company, is touring the 
Grand Canyon and the West in his auto- 
mobile. Mr. Spiekerman made an eventful 
trip in his car from Philadelphia to St. 
Louis last fall, and visited the Detroit of- 
fice of the Burroughs Company en route. 
Mr. Spiekerman was one of the earliest 
salesmen for the Burroughs company, be- 
ing one of the original two or three men 
whose territory included the entire United 


States. 
-_ * * 


Word has just been received from the 
Burroughs Adding Machine Company of 
Detroit that a fire recently destroyed one 
of their machines which trial at 
Underwood, Iowa. The machine had been 
placed on trial with the understanding that 
it was entirely at the company’s risk and 
expense, and when the fire gutted the build- 
ing and of course rendered the machine 
useless, the loss of the machine was borne 
entirely by the Burroughs Company. 


was on 


Indianapolis, Ind. 


R. A. Meek has joined the selling force 
of the Dalton Adding Machine Company 
in the capacity of sales manager for Indiana, 
with offices in Indianapolis. 

Joplin, Mo. 

G. R. Beatty, an experienced office appli- 
ance salesman, has secured the Joplin, Mo., 
agency for the Dalton adding machine. 


London, England. 

The Burroughs Adding Machine Com- 
pany announces that at the convention of 
their English representatives held in Lon- 
don on March 2lst, business conditions 
were reported to be very favorable, and a 
large business for the balance of the year 


was promised. C. W. Gooch, who is Euro- 


degree of efficiency under Mr. Gooch’s 
regime, and is continuing to pr: splen 
did results under the momentun 
gave it 

Los Angeles, Cal. 

A. H. Mott has joined the Los Angeles 
selling organization of the Dalton Adding 
Machine Company. 

a iar 
L. E. Benton, southern California man 


ager of the Dalton Adding Machine Com 
pany, is doing an excellent business 


Milwaukee, Wis. 


Milwaukee adding machine dealers 
all confident that the month of June will 
be especially prosperous. Several good 


deals are hanging fire and prospects ar 
decidedly favorable. “The month of May 
was satisfactory, but we are looking for 
even greater things during the present 
month,” said E. D. Haven, Milwaukee 
Wis.. manager of the Burroughs Adding 
Machine Company. 
e oo. 8 

R. W. Kinsey, formerly office manager 

at the Milwaukee office of the Burroughs, 


now traveling salesman for the company in 
eastern Wisconsin, with headquarters at 
Oshkosh, has purchased a Rambler 
runabout to aid him in the 
Mr. Kinsey expects to make a big 
sales from now on Mr 
Milwaukee new 


new 
selling But 
roughs 
increase in his 
Kinsey was in 
machine recently. 


with his 


” +. * 
F. W. Ackerman, Wisconsin manager 
the Comptograph Company, Broadway and 
Mason streets, Milwaukee, closed an order 
some time ago with the Wisconsin Bank 
ers’ Association for eleven Mr 
Ackerman has made several good sales of 


machines 


late at Racine and other Wisconsin cities 
. * * 
E. St. Elmo Lewis, advertising manager 
of the Burroughs Adding Machine Com 


pany, Detroit, will give an address befor 
the Central Division, Association of Adver 
tising Clubs of America, which will hold its 
convention at Milwaukee, June 14 and 15. 
Minneapoiis, Minn. 

Miller-Davis Printing Company, an 
and reputable stationery and office specialty 
concern of Minneapolis, have secured the 
agency for the Dalton adding machine in 
the Twin Cities. 


old 


* * x 
Grover W. Dalton, who for some time 
past has had charge of the Minneapolis 


branch of the Dalton Adding Machine Com- 
pany, has returned to the home office, and 
will now take up the sale of the Dalton in 
southeast Missouri. 
New York, N. Y. 

W. B. Manny, of the Burroughs 
Machine Company, will leave for 
on the 25th of June for a three months’ 


Adding 
Europe 


pean manager for the Burroughs Company, motor tour through England and the Con 
was formerly active as Burroughs sales _ tinent. 
manager in Lynchburg, West Virginia. , #8 

Albemarle Adding Machine Com- 


This territory was developed to a very high The 





























ADDING MACHINE NEWS—Continued. 


pany of Charlottesville, Va., have opened 

an office at 1 Madison avenue for the sale 

of the Simplex adding machine. 
Oklahoma City, Okla. 

Miss Charlotte O’Dette, formerly of the 
home office of the Burroughs Company, has 
been made office manager at the Oklahoma 
City office of the above company. 

Philadelphia, Pa. 

W. H. Fleischman is manager of the 
American Adding Machine Company of 
Philadelphia. This company succeeds the 
Typewriter Exchange, under which name 
the business was formerly conducted. Mr 
Fleischman reports that business has been 
affected by the strike this spring, but is now 
coming good 

San Antonio, Tex. 

Sales Manager G. W. Center of the San 
Antonio branch of the Dalton Adding Ma- 
chine Company, has added P. C. Riddle to 
his selling force 

* * * 

The San Antonio office of the Dalton 
Adding Machine Company is now located 
at 319 Navarro street. 

San Francisco, Cal. 

The San Francisco branch of the Bur 
roughs Adding Machine Company reports 
May as being one of the best months the 
office has had for some time. At one of 
the most exciting assemblages of business 
men ever held in San Francisco, that of the 
first meeting of the World’s Fair boosters, 
the Burroughs adding machine was used 
to keep tally of the subscriptions which ag 
gregated $4,089,000 in two and _ one-half 
hours. The Wells-Fargo Nevada National 
Bank of San Francisco has installed a Bur 
roughs transit machine and an electric du- 
plex machine in its clearing house depart 
ment. The German Savings and Loan Soci 
ety of San Francisco is installing a 17-bank 
electric, variable split Burroughs Bookkeep 
ing Machine. The First National Bank of 
Richmond, Cal., opened for business May 
16, 1910, equipped with a 15 variable split 
Burroughs Adding and Listing Machine 

* * 

W. G. Traud has joined the San Francisco 

force of the Comptometer Company. 
* * ~ 

A new addition to Dalton Sales Manager 
Erskine’s corps of salesmen in San Fran 
cisco is W. A. Kinsey, a wide-awake type 
writer salesman. 

St. Louis, Mo. 

The Dalton adding machine was exhibit- 
ed and demonstrated at the Missouri State 
3ankers’ Convention held at the Southern 
Hotel in St. Louis on May 18 and 19. J. L. 
Dalton was in charge of the exhibit, assist- 
ed by Sales Manager Smith and his corps 
of clever salesmen 

* * * 

J. C. Harvey of Moon-Hopkins Billing 
Machine Company, says that business has 
been very good in his line and that St 
Louis business enterprises and banks are 
taking very kindly to their new machine. 
He states that his company will soon in- 


| 
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The Mie People 


STOCK ( Upright Verticals 
STEEL Horizontal Units 
FILES U-Nettes (short sections) 


A well-known, SAMA agent in a city of 


1,000,000 population says: 

‘“Yes, we can sell more ‘ALLSTEEL’ Stock Goods 
than the best wood files ever made, and every buyer 
becomes a real friend of the house.”’ 


YOU— MR. AGENT~— should write for open ter- 


ritory and price lists. 





THE GENERAL FIREPROOFING CO. 
YOUNGSTOWN, OHIO 


Export Office and Shown Room: 396 Broadway, New York 














ae AR 
Stop 
Using 
String! 


PERFECTED 
RAPID SEALING MACHINE 


For Moistening Cloth or Paper 
Gummed Tape in Rolls 


Gummed T in Rolls, 
Printed with Advertisement. 
Latest means of wrapping 
packages. Does not injure 
contents of package; prevents 
tampering. Quic , clean, in- 
expensive. Saves, 70% in 
cost. Have some uncovered 
territory. Write for partic- 
ulars. 


W. J. ANDERSON @ CO., 84-86 Reade Street. NEW YORK 





REDUCED TO 


$3.50 Net 


F,O. B. N.Y. 














Stationers’ Increased Profits Assured 


by services of the Systems Bureau. The Bureau has a Staff of the most ce tee 
ienced Systematizers obtainable, who devote their time and energies in be 
of the dealers who have taken up this special line of work. 

Energetic Dealers appreciate an opportunity for greater profits. The others 
won't take the trouble to inquire about it. We offer youthe opportunity. Are 
you ambitious enough to do your part. 

Write to-day for details. We WILL SHOW YOU a new way to INCREASE YOUR PROFITS. Write TO-DAY 


THE SYSTEMS BUREAU, _ :: ST. LOUIS, MO., U.S. A. 


Expert Commercial and Industrial Economists 


& GOLDMAN’ 
Tole si 2izio! 


CONT TLE/ 


ADDS. SUBTR PIS i Fis iz iD!) 


MULT D ETC. 
ae acesy OOKLET! i 
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Interesting to Exporters, 
Importers, etc. 





Read what the well-known 


“TRON AGE” 
had to say on May 12, 1910. 


“This huge directory in its familiar red cloth 
binding has now been published since 1878. It 
covers every country engaged in international 
commerce and contains classified lists of con- 
suls, banks, manufacturers, importers, export- 
ers, merchants, brokers, shipping agents and 
jobbers. With the data for each country is 
given a brief statistical account of its finan- 
cial position, its ports and principal towns, 
with a short topographical account and the 
population of each. The indexing is elaborate, 
being made according to countries and towns 
and also according to trades, making it pos- 
sible to ascertain the lines of trade of any city 
or to take out all the names given in the book 
of any trade. The volume is remarkable for 
the completeness and variety of its informa- 
tion, and will be, as it has long been, of ex- 
ceptional value to all engaged in export trade 
in any line. It is a marvel how such detailed 
information has been brought together con- 
cerning the trade in many cases of out-of-the- 
way countries of the world.’ 


If you are interested, write to 


Kelly Publishing Co., Inc. 


7 Beekman Street, NEW YORK CITY 


Companion Book to World's Directory: 


we Customs Tariffs of the World” 




















THREE ARAA COMPANY 


DETROIT, MICH. 
Manufacturers of High Grade 


CARBON PAPER 





“Detroit BB” is a high grade manifolding 
carbon for the os exacting ‘“Copy™’ work. 
“Superior BB" is also a heavy manifolder 
and all round cncben for general purposes. 
““Majestic BB" is for letters cad be ng, 
from four to six clean copies 
“ of our carbons are and poy in 
and are made in black, blue or purple. 
On Ten ~ BBB Typewriter Ribbons are unsurpassed. 


DEALERS — Write for Samples and Prices. 
Address Office, 1004 Hammond Building 
DETROIT, MICH. 











! 
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ADDING MACHINE NEWS—Continued. 


vade Chicago and endeavor to show the 
Windy City what the Moon-Hopkins ma- 
chine will really do—it almost talks 

* * * 

D. G. Silver was again elected the presi- 
dent of the Standard Adding Machine Com- 
pany at a board meeting last month. Mr. 
Silver is a fine man, capable and conscien- 
tious and a very hard worker. The business 
of the company is in good shape and 1910 
is bringing very satisfactory sales. The 
new 8l-key Standard machine is meeting 
with much success. 

* ~ * 

The Dalton Adding Machine Company 
made a very creditable showing with their 
machine at the Bankers’ Convention held 
at the Southern Hotel, St. Louis, last 
month. J. L. Dalton was very conspicuous 
with his able assistant, Ralph Smith, and 
made some lasting impressions upon the 
delegates which will undoubtedly mean 
sales for the Dalton. 

Syracuse, N. Y. 

Miss Mabel A. Edington, formerly of the 
Burroughs Adding Machine Company’s 
home office at Detroit, has been made of 
fice manager at the Syracuse office of this 
company. 

Washington, D. C. 

E. D. Hathaway has been. appointed sales 
manager for the .Dalton Adding Machine 
Company. in Washington, D. C. Probably 
no man in Washington is better or more 
favorably known to the trade in general 
than Mr. Hathaway, and for many years he 
has represented a well known office spe- 
cialty in that locality. While the Washing 
ton agency is scarcely a month old, he has 


‘ established a remarkable record in the mat 


ter of business secured, and reports that 
the Dalton is meeting with an almost phe 
nomenal reception in his territory 
* * + 

One of the most attractive features at the 
office appliance show held in Washington 
under the auspices of the Treasury Depart- 
ment from May 2 to 9th inclusive, was the 
booth of the Dalton Adding Machine Com 
pany. The exhibit, which was in charge of 
J. L. Dalton, assisted by Wilbur P. Robin- 
son, the expert touch operator, created un- 
usual interest and the two operators were 
kept busy during the entire exhibition ex- 
plaining and demonstrating the wonders of 
the Dalton to the large crowd gathered 
around the booth. A sale of thirty ma- 
chines to one department alone of the Gov- 
ernment has resulted from this exhibition. 


The Montague Mailing Machinery Com- 
pany of Philadelphia has large space in the 
office appliance district. The sales man- 
ager, F. C. Rose, reports an excellent busi- 
ness. Mr. Rose is an exceptionally good 
salesman and knows the mailing machine 
game from top to bottom. 


A smiling countenance is a great asset in 
the fight for supremacy. 





KELLOGG NOW WITH PACKARD 
MOTOR CO. 


Typewriter men will be interested in the 
announcement that Paul C. Kellogg, for 
sixteen years in the employ of the Rem- 
ington Typewriter Company and for the 
last eight years manager of the Boston of 
fice of that company, controlling Massachu 
setts, Vermont, Connecticut and Maine, has 
resigned to become sales manager for Alvin 
T. Fuller, the New England dealer for the 
Packard Motor Company of Detroit. Mr 
Fuller is one of the best known and most 
influential automobile men in New England, 
and it is said that the Packard motor car 
enjoys the leading position among motor 
cars in that section of the country Mr 
Kellogg says it seems almost like leaving 
home to resign from the employ of the 
Remington Typewriter Company, but that 
the offer made him was so attractive that 
he could not well refuse it. He has a large 
acquaintance among typewriter men all 
over the United States, and all of his 
friends will be interested in his change of 
business and will wish him every success 

As soon as his resignation took effect, 
Mr. Kellogg started for Detroit, where he 
met four of the members of Mr. Fuller’s 
sales organization and started immediately 
after on a return trip to Boston in one of 
the famous Packard No. 30 touring cars 
This 730-mile trip to Boston gave him an 
excellent opportunity to study the Packard 
car under all conditions. On reaching Bos 
ton he returned again to the factory in De 
troit, where he went through a thorough 
inspection of the manufacture of the Pack 
ard car After visiting some of the sales 
offices of the company Mr. Kellogg will be 
ready for active work, which he undertakes 
early in June, when the new 1911 Packard 
motor will be ready for sale 

Mr. Fuller has recently spent over $300, 
000 in the erection of a magnificent service 
depot in Boston. Here there are over 250 
skilled Packard mechanics employed 
building used Packards and giving 
users in the New England territory tl 


vantage of a complete factory at their very 
doors Mr. Kellogg is enthusiastic as t 
the future of the motor car business, and 
we predict for him continued and increas- 


ing success in his new field 


BECOME MEMBERS OF BOURSE 


Several other firms have recently joined 
the International Jusiness Equipment 
Bourse, among them being: The Kala 


mazoo Loose Leaf Co., the Bennett Typ 
writer Co., the Columbus Automatic Time 
Stamp C Everett Change Maker Co., 
W. Todd & Co., Elliott Addressing Ma 
chine Co., B. S. Cummings & Co., etc 


“He who is satisfied with anything less 
than perpetual progress will wake up by and 
by to find himseif last in the race. There is 
no such handicap in life as _ self-satisfac- 
tion.”—Dr. Lyman Abbott. 

















EMERSON COMPANY OPENS HAND- 
HOME OFFICES. 

The Emerson Typewriter Company has 
just moved its Chicago offices to a hand- 
some suite of seven rooms on the eight- 
eenth floor of the new McCormick building 
at the northwest corner of Michigan avenue 
and Van Buren street. These offices are 
beautifully appointed in mahogany through- 
nut and have all the conveniences and com- 
forts known to modern office designers. 

The view from the window of these offi- 
ces looking south over the city is inspiring. 
Upon a bright day the eye can follow the 
shore of the lake clear around to Michigan 
City, and one gathers a notion of the big 
ness of Chicago as one gazes out over the 
miles and miles of roofs and realizes that 
this is but one section of the city. 

Although Mr. Fecke is not inclined to 
talk about the success he has achieved, he 
must have felt a thrill of pleasure at the 
accomplishment of a purpose he had so 
long held in view, for, with an addition 
started to the new factory at Woodstock 
even before the main factory was quit: 
ready for occupancy, and with orders on 
the books sufficient to tax the capacity of 
the plant for some time to come, he must 
have felt that this was, indeed, the realiza- 
tion of his hopes. 

Some idea of what Mr. Fecke has in mind 
for his sales’ campaign may be gathered 
from his greeting to the dealers in the in- 
itial number of the Emerson Booster, in 
which, among other things, he says: 

To Dealers of Emerson Typewriters, Every- 
where. 

Friends:—If I could get each one of you 
men into my private office, individually and 
alone, and tell you across my office table ; 
just what I have in mind for the future, 
you would all be so enthused, so elated and 
so delighted over the prospects that, even 
with our present over-worked factory, we 
would be hopelessly behind with orders as 

direct result of your getting out and sell- 
ing more machines 

I want every man in this organization to 
feel that the general manager as well as 
every one of the officers of the company 
has a personal interest in him. This is a 
big world. It is impossible for me to call 
every day upon every one of you indi 
vidually and tell you how I appreciate your 
good work, your loyalty, your enthusiasm, 
but I can tell you through the columns of 
the “Booster.” I want you to take this 
little talk of mine as personal, straight from 
the shoulder, man to man. I want you to 
‘o-operate with us at the factory in mak- 
ing this the best known writing machine in 
the world. You can do it. It rests with 


you—dealers. 

Don’t knock the other fellow’s goods 
Every time you place an Emerson on a 
nan’s desk he is getting big value re 
ceived. 

Co-operation, square deal, confidence, 
push, energy and grit will do the business 
Keep pushing. It makes success. 

Sincerely, 


GEO. M. A. PECKE, V. P. and Gen. Mgr. | 
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With the “NO BLOT” 


Pen Attachment and Ruler ‘ 





You can draw either a straight, wave or dash line by one stroke of the pen. 
NO BLOT because the Pen cannot touch edge of Ruler. The Ruler 


is made of aluminum with 


and makes it very flexible. 
EACH outfit consists 


of: 


a thin rubber backing which prevents slipping 


Ruler, Pen holder, Pen attachment and Pen. 
Retail Price, 12-inch outfit. complete, 60c 
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QUICK SELLER—GOOD PROFITS 


NOTE: Dealers, write us at once for our proposition. 


Rodney S. Pullen Mfg. Co.,1005 Chestnut St., Philadelphia,Pa. 


Canadian Agents: A. R. MacDougall & Co., 





42 Adelaide Street, W. Toronto, Canada. 

















Broome’s Folding 
Typewriter Table 


Made of oak. Golden or Mission finish. 
Complete with drawer and slide. $25.00 
per dozen. 1 dozentocrate Size: 17x 
32 inches, 26 inches high. 


A MONEY MAKER FOR DEALERS, 
Write for our interesting proposition. 





THE BROOME MFG. CO. 


PERU, INDIANA 














DES K § 


As an intelligent and experienced dealer you 


low ace rtain price an article cannot 
the price’’ is side stepping the issue 


Now, Olsen Desks are good desks regardless of 
The re is an Olsen typewriter desk, for example 


low in price—such a barg: ain, in fact, 
them fast enough—but it is a good ty 


Up at the other end of the line there 


private office of the president, any presid 
elegant all the pred niences n 1ecessary but no sup 


} 
pe 


good 


that 


are Sanit ary 
lent 


know that be- 
‘‘Good for 


that is very 
e can’t make 
pewriter desk 











> price. 





and Pedestal Roll Tops and Flats that would grace the 
beautiful things in Quartered Oak and Mahogany—simple but 
erfluities— built on the latest models—desks of character. 


In plain Oak even the smaller and cheaper varieties are well made of good materials. 


The Olsen line is a well graded | a 


because it sells easily, pleases cu tn ers and 


and distinctly high grade And there is a be at 
More than all this we want your business and wil! 
modern factory enables us to meet aln 
gency. An order today will be greatl; 


Vv 


ost any emer- 
appreciated. 


lapted for every- day demands of business. It is a good line to stock 
ake s re putation and profits for dealers. It is popular-priced 
i] catalogue tosell from when your stock is ins ient. 


exert ourse!ves unusually to please Fm A es. Sey: 
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Start your cost-reduction cam- 
paign by doing your office-print- 


MULTIGRAPH 


ing and direct-mail workin your PROGRESS 


own office with the improved 





MULIILGRAP/7 





HE continued improvement of the 

Multigraph has resulted in a perfect 
multiple typewriter and rapid rotary 
printing-machine combined. The com- 
plete equipment takes up little more room 
than a typewriter, can be operated by your 
own employees, saves 25 te 75” of the cost 
of printers’ bills, and does your work when 
you want it, and with absolute privacy. 


Where You Make the Saving 


Press-work is simplified to such an extent that 
it becomes one of the smallest instead of the biggest 
items in cost, as that part of the printing-art which 
requires skilled labor is eliminated. 

You own all the composition you pay for, because 


you print from electrotypes. 
You can print small quantities whenever needed 


as economically as large ones. You never have to 
print more than you need, and thus you save all the 


waste of scrapped printing. 
Type-setting and distribution are semi-automatic 


and done on the same machine with the printing. 


Why Not Save on Cost of Folding Also? 


You can immensely increase this monthly and 


yearly saving if you add to your Multigraph outfit 
our UNIVERSAL FOLDING MACHINE. It 


will make any of the ordinary folds needed in state- 
ments, letters, folders, booklets, pamphlets, etc., and 
operates at a cost of but two or three cents a thousand 
as against printers’, binders’ or hand-folding cost of 


ten to forty-five cents. 


The Money-Saving 
Attachments 


These important attachments mean that 
the Multigraph can be operated either by 
hand or by power; it can also be used as multi- 
ple typewriter alone, or transformed at will 
into a complete printing- plant, doing better 
work than the average job-printer at a sav- 


ing of 25 to 75 per cent. 


The Printing-ink Attachment 


Ensures perfect transmission and distribution of 
ink (printing-ink, not aniline) with no soiling of hands, 
clothes or paper. It has seven feed and contact-rolls, 
continuously inked—easily attached and removed It 
ensures good press-work with the average help in 


your office. 


The Electric Drive 


The $ horse-power motor can be simply connec- 
ted with any ordinary electric lamp-socket. Ensures 
uniform speed and work; you pay only for the power 


you actually use. 


The Automatic Paper-feed 


Saves the exclusive attention of operator; stops 
automatically when paper is exhausted; ensures uni- 
form registration. Once started, its operation is 


uniform and continuous. 


The Segmental Printing-drum 


yur printing-forms set up, printing from 


You can also stop any job and su 


Enables you to keep y 
time to time as needed. 


stitute rush work without distributing type. In case you 
work for more than one machine you can use o ur No. 3 - wit! 
tachments for printing-and No. 4 for both composition and printing 


thus practically getting two machines for the cost of one and a half 


The American 
Multigraph Sales Co. 


1804 Case Ave. 
Cleveland, Ohio 


Branches All Over the World 
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Before asking you to buy we 


BUS LN ESS first prove toourownsatistaction 
PROGRESS that there’s a real money-mak- 








You Can't Buy a Multigraph 
Unless You Need It 


Every Multigraph sale is based on the 
direct proht or direct saving of the user. 
Somewhere near you is a Multigraph repre- 
sentative who is an expert in figuring printing 


costs, and inthe application of the Multigraphg 


to various business needs. He will first study 
your business to find if the Multigraph can 
be used profitably by you. 

In case you do not have imperative need of it, he 
will tell you so frankly. If you do, he will prove it 
to you by actual demonstration. If you buy, he will 
install the Multigraph for you and instruct your oper- 


ator In its management. 


One Example of Direct Profit 


Forcible, direct, convincing advertising is the key 
to success. With the Multigraph you can produce as 
high as three to six thousand perfect typewritten letters 
an hour, with a ribbon matched to your office- 


ty pe writer. 


ou caa print in typewriter or any other style of 


type, booklets, envelope-stuffers and other advertising 
matter better than the average job-printer, save 25 to 
75 per cent, and have the advantage of absolute privacy. 

Or you can improve the quality and double the 
quantity of your direct advertising without increasing 
the cost. 

If you are interested to know what the Multi- 
graph can do for your business, write us today, using 
the letterhead of your firm or corporation. All inquiries 
from responsible business or department-heads will re- 


ceive our immediate and careful attention. 


The American 


Multigraph Sales Co. @ 


1804 Case Ave. 
Cleveland, Ohio 


Branches All Over the World 
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; The Improved 
B f Multigraph No. 4 


‘ Complete with Printing-ink Attachment, 
Power-drive and Automatic Paper-feed. 
Can be furnished as multiple typewriter 
alone; or with any or all of the attachments. 
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ROBABLY there has never been a 

more general interest in any station- 

ers’ convention than in that to be 
held in Baltimore beginning October 10, 
and continuing throughout the week. The 
officers and committees of the National 
Association of Stationers and Manufac 
turers are sparing no effort to impress 
upon the members of the trade the import- 
ance of the work which is being done by 
the organization, whose chief practical arm 
is just now the National Catalogue Com- 
mission. 

The members of the local 
committee, of which Charles E. Falconer is 
chairman, as well as president of the Bal- 
timore Stationers’ Association, are very 
anxious to have the next convention the 
best attended and most. successful event of 
the kind which the organization has ever 
held. Several of the stationers of Balti- 
more are personally known to the editor 
of Office Appliances, and if there were no 
other occasion for going all the way to Bal- 
timore than to meet these gentlemen, it 
would be worth the trip. The well-bred, 
cordial hospitality of the South is pro- 
verbial, and nowhere does the flower of real 
gentility bloom more delightfully than in 
the old historic city of Baltimore, with her 
wealth of traditions brought down from the 
days when the Cavaliers with stout hearts 
and flintlock muskets founded an empire 
in the wilderness. 

But there is more to Baltimore than his- 
tory and tradition, for in its courage and 
optimism, in its desire for the things which 
are worth while, it is American to the core. 
Those who know Baltimore begin to under 
stand and to appreciate the devotion of the 
sons of the South to the soil upon which 
The city is an ideal com 


saltimore 


they were born 
bination of southern traditions blended 
with latter day enterprise and aggressive- 
ness. It is a center for many important 
manufacturing enterprises, a railroad center 
and sustains an important place as a whole- 
sale distributing point. 

We hear a good deal about graft and 
political uncleanness in other American 
cities, but it seems that they must have a 
better way of doing things in the South, for 
we never hear of any one stealing the pub 
lic funds of Baltimore or getting rich from 
the proceeds of padded contracts. Ther. 
seems to be a refreshing idea that public 
honesty is as important as private honesty, 
and we are told that public officials in that 
city administer the duties of their positions 
with the same fidelity with which men ex- 
pect the administration of any other trust. 

Stationers who attend the next annual 
convention may be sure of a profitable trip 


Make Plans for Baltimore 


Stationers’ Organizations Making Prepara- 
tions to Send Full Delegation to Big 
Convention in October. 

The visit to one of the leading and oldest 
cities of the South is in itself an event 
worth while—an educational journey well 
worth the time and money spent on the 
trip, for the memories and impressions one 
will bring away will be such as to afford 
many hours of pleasant reflection and con- 





versation, broadening the mind and refresh- 
ing the memory of dates and events which 
with the most of us, sad to say, have too 
long ago been !aid away with the books 
we put aside when as youths we left the 
school room behind and started out in life 
to become President of the United States. 

When one adds to the attractions of the 

















THE HOTEL BELVIDERE. 


trip the fact that the meeting itself wil! 
be one of the most fruitful and tmportant 
the association has ever held, it becomes 
evident that thoughtful members of the 
association will need no further spur to in- 
duce them to attend the Baltimore conven- 
tion. 
Accommodations of the Best. 

Visitors to Baltimore are assured of 
everything in the way of physical comforts 
the most fastidious could desire Balti- 
more has some fine hotels, and we are as- 
sured that there are none better anywhere 
than the Hotel Belvidere, which has been 
selected as the convention headquarters. 
New York and Chicago, of course, have 
larger hotels; perhaps the appointments 
may betray evidence of greater prodigality 
of money in fittings and furnishings in the 
Waldorf or St. Regis than in the hostelries 
of Baltimore, but nowhere will one find 


greater refinement, better service or a more 


perfect cuisine than at the Belvidere and 


other Baltimore hotels of its class They 
are strictly modern in their appointments 
and are managed with a thoroughgoing con 
scientiousness and attention to the comfort 
and well-being of guests unsurpassed by 
any other hotels in the United States 
The Belvidere is a large, modern. fire 
proot structure beautifully located in the 
heart of Baltimore. It is convenient to all 


the principal lines of transportation and 
within a short distance from many points 
of interest. Those who expect to attend 
the convention should by all means make 
their reservations at the Belvidere as early 


as possible, for it is a practical certainty 
that the demand for rooms will tax the ca 


pacity of even this big hotel to overflowing 


Those who make their arrangements in 
good time will get the best choice of ac 
commodations. 

The rates at the Belvidere will be found 
to be ve ry reasonable indeed, so that no one 
who expects to be present at the convention 
need hesitate to make his arrangements at 


once with the management of that hotel 
Baltimore .in October, we are told. is 
almost ideal. The heat of summer is past 
and the air will be tempered by the soft 
ness of Indian summer, yet the luxuriant 
southern vegetation will have lost little or 


none of its color and beauty. We hope to 


see at the convention not only the old 
guard of stationers whose work has done 
so much to make the national association 
what it is today, but we hope also to se¢ 
many new faces. It is the desire of the 
association that dealers from all over th: 
United States shall attend this convention 
and give the organization the benefit of 
their counsel and advice 

Office Appliances sees no reason why 
dealers in general—those who handle office 


1 1 


devices, but who do not classify themselves 
as stationers—should not affiliate them 


selves with the association and participate 
the 


in its work. Their interests touch se of 


Stationers proper at so many points as to 
be all but identical, and these dealers ar 


such a progressive, intelligent and success 


ful lot of young men that their participation 
in the work of the national associatio1 
would be of benefit to the entire trade as 
well as of advantage to themselves 

It is the duty of stationers and dealers 
to go to Baltimore and be present at the 
convention in October. Those who com« 
should bring their wives, if possible, for the 


ladies of Baltimore will take good care t 
see that every one of the visiting ladies is 
well entertained and that the social enemy, 
ennui, shall have no chance for even a 
moment’s occupation of the field 
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HIS is to be a heart-to-heart talk 


with the city salesman of office 


equipment. During my trips around 
the country I meet a great many stationers 
and the general complaint seems to be that 
their salesmen do not push any one particu 
lar article, but merely take orders for the 
goods the buyer asks for. 

Of course, this is not true of all station 
ery salesmen. Some have learned to spe- 
cialize, but the average salesman is merely 
an order clerk. He reminds one of the 
grocer’s clerk, standing at the back door, 
book in hand, ready to write down your 
needs for the day. 

Now the city salesman must specialize if 
It is the specialist 
I realize how hard 


he desires to succeed. 
who wins every time 
it is for a salesman selling a complete line 
of stationery to make a specialty of any one 
article without neglecting all the others. 

The successful men I have talked with 
say they have evolved a plan whereby they 
do specialize and yet not neglect any part 
of the line. 

The plan is very simple and should be 
very successful. For the benefit of those 
who. may be interested I give it, as follows: 

Find out from your head buyer what ar 
ticle or line of goods is moving the slow 
est. Suppose for the sake of illustration 
it is filing cabinets. 

Now the first thing for you to do is to 
study up on filing cabinets. Find out all 
about them. Learn all the points pertain- 
ing to the particular style of filing cabinets 
carried by your house Now when you 
have mastered all the details and can talk 
intelligently on filing cabinets, start out 
Monday morning and make the rounds 
Talk filing cabinets to every man you call 
on, and do it before you say anything about 
other goods Don’t be discouraged if he 
says he doesn’t need any. Merely reply 
that you wished to inform him regarding 
your particular line of filing cabinets, and 
that you would like to be remembered 
whenever he considers buying any. Then 


ler supplies he 


get his order for whatever 


needs, and “beat it” while the beating is 
good 

After you have covered your territory 
once, take some other article and repeat 
the same tactics, always giving preference 
to slow selling goods You will be sur 
prised at the results, and those articles that 
were considered slow moving will become 
your best sellers. 

This plan of specializing in the sale of 
goods has many advantages over the usual 
way. In the first place you become better 
acquainted with your goods; by studying 
one article at a time you can talk about it 
to better advantage, and I believe you can 
buyers, all of which 
better salesman. 


get closer to your 


tends to make you a 


Never hang around talking to a man after 
you get his order. Do the talking first. 


Some Plain Talk 


Sound Advice to Stationery Salesmen. 


By H. V. Watson, Sales Manager, the 
Dodge Co., Syracuse. 


\fter you have written the order, don’t 
make the mistake of 
names of every article carried in stock, but 


hand him a copy of the order, thank him 


running over the 


and get out. 

Many a man has worn out his welcome 
by too much talking after securing an or- 
der. And many a salesman has lost an or- 
der by continuing to talk after he has con- 
vinced the buyer. The truest test of sales- 
manship is to know when to talk and when 
to stop. Don’t let enthusiasm run away 
with your tongue. The first sign of inten- 
tion to buy on the part of your customer is 
the signal for you to stop talking. Even 
though you have a lot more arguments up 
your sleeve, keep them for the next fellow, 
and get out your order book. 


Advice to Dealers. 


The greatest loss in any stationery bus- 
iness or, in fact, in any retail business is 
slow moving or dead stock. Your inven- 
tory shows a nice profit on the year’s bus- 
iness, but a good share of that profit is on 
the shelves, and you cannot pay rent or 
buy automobiles with goods that are on 
the shelves. 

A good share of this dead stock is due 
to poor judgment in buying, but you will 
be surprised how fast you can move it by 
following the plan as outlined above 
Where more than one 
meeting and discuss the 


salesman is em 
ployed, hold a 
matter. The slow selling articles should 
be apportioned among the salesmen, with 
instructions to push their sale wherever 
possible. 

It has been found very practical in cloth- 
ing stores to pay a small premium to in 
duce salesmen to push slow selling articles, 
and this may be done to advantage in the 


stationery store 
A Word to Salesmen. 


Now a word in regard to the salesman 
himself. Is salesmanship going to be your 
life work, or have you taken the job as 
solicitor merely because you needed a job, 
and that was the only thing open at the 
time, and you intend to quit as soon as 
something better comes along? 

If the latter is the case, the sooner you 
quit the better for both you and your em 
ployer. Salesmanship offers to the young 
man of today unlimited possibilities, provid- 
ing he has the proper appreciation of the 
work. There is no limit to the position he 
can attain or the salary he can command. 
In addition to a common school education, 
the only other requirements are brains, 
energy, honesty and enthusiasm 


3elieve in the goods you sell, believe in 
them so thoroughly that the other fellow 
will believe in them too, and have confi- 
dence in the house you represent. Gain the 
respect and confidence of your customers 
by making honest statements regarding 
your goods, and remember always that it 
is not the single sale that counts, but the 
satisfied customer who will buy the next 
time. 

The man who adopts any serious occu- 
pation as a makeshift does himself an in- 
justice. To be a real, live, A-Number-One 
good salesman opens the door to all man- 
ner of opportunities for success. But no 
man who lacks an intelligent appreciation 
of his work can be a really good salesman. 

Salesmanship means study; it means 
thought, it means observation; it means 
application, persistence, perseverance and 
optimism, and after a man has cultivated 
those qualities until he is sure of himself 
he can take any good line with confidence 
and go out and make a good living for him- 
self and family as long as he is able to get 
around from place to place and use his 
tongue. 

To be a good salesman is the open 
sesame to even better things. It is not 
customary to make a man a sales manager 
or a branch manager unless he has proved 
that he is something out of the ordinary 
himself when it comes to selling. A man 
learns by doing. And when an employe is 
taken into the firm, or when some other 
firm offers him a better opportunity, it is 
never because he stood around-and waited, 
but because he did the best he could, as 
faithfully as he could, in whatever position 
he was placed. 





BIG FURNITURE CONTRACT. 


Information comes from Washington 
that the bulk of the office furniture to be 
placed in the new post office and govern- 
ment building will be supplied by the Mow- 
er-Hobart Company, of Atlanta, Ga., to 
whom the contract has been awarded by 
the department, says the Atlanta Constitu- 
tion of May 14. 

The Mower-Hobart Company will sup- 
ply standard desks for the new building to 
the value of $2,642.81 and Globe-Wernicke 
filing devices and book cases to the amount 
of $3,220.75. The other contracts awarded 
for office furniture are Fielder & Allen, At- 
lanta, files, $310, and the Shaw-Walker Com- 
pany, Washington, files, $518. 





South America, it is sai@, offers the 
world’s best export marke Natural re- 
sources are unsurpassed, matic condi- 
tions are favorable and population is in- 
creasing. Education and advancement are 
the order of the day in all the Spanish- 
American countries. 














Chicago Association Entertains President Bailey 


HE occasion of the first visit to Chi- 

I cago of Frank W. Bailey since his 

election to the presidency of the Na- 
tional Association of Stationers and Manu- 
facturers was celebrated by the Chicago 
Stationers at a mid-day dinner tendered Mr. 
Bailey at the Grand Pacific Hotel on Tues- 
day, May 17. The occasion was a most en- 
joyable affair and the Chicago association 
made the most of its opportunity. Al- 
though the arrangements were hastily 
made, the tables in the German room were 
filled and the occasion was one of the most 
delightful which has occurred in the his 
tory of the Chicago organization. 

Fletcher B. Gibbs, president of the Chi- 
cago association, presided and introduced 
Mr. Bailey in a felicitous speech in which 
he paid a well deserved tribute to Mr. Bai- 
ley’s interest in association matters since 
the inception of the national organization 
six years ago, at which time he headed the 
Boston contingent. Mr. Gibbs said in part: 


Mr. Gibb’s Speech. 


“When the National Association of Sta- 
tioners and Manufacturers was organized 
in this city in 1904 it was felt that a decisive 
step had been taken in the right direction. 

“The results accomplished during the six 
years which have followed may have been 
disappointing to those who failed to at- 
tend the annual conventions or to those 
who are inclined to entertain superficial 
views, but to those who realized the magni- 
tude of the task to be accomplished and 
the obstacles which stood in the way, the 
progress made has been extremely gratify- 
ing and most encouraging. 

“The controlling sentiment which 1n- 
spired the promoters of the organization to 
rally to its standard, was a universal feel- 
ing that the time had arrived when a 
prompt and concerted effort must be made 
to place the stationary business upon a 
profitable paying basis. 

“Compelled by legal restrictions to fore- 
go any plan of upholding prices by agree- 
ments, the association entered upon a cam 
paign of education, hoping thereby to bring 
about a voluntary movement on the part of 
the leading dealers to correct their selling 
methods. With this end in view many care- 
fully prepared addresses and reports con- 
taining much valuable information based 
upon actua! experience have been delivered 
to the audiences gathered at our annual 
conventions, and to these meetings have 
yearly been attracted many of the repre 
sentative men in the ranks of both dealers 
and manufacturers from all sections of the 
country. 

“These addresses, reports and discussions 
have been listened to with close attention 
and the more progressive dealers have been 
prompt to act upon and profit by the sug- 
gestions which they have contained. Many 
others have returned from the conventions 


Organization Gives Enjoyable Luncheon in 
Honor of President of the National 
Association of Stationers and 
Manufacturers. 


with their minds fully made up to under- 
take much needed reforms in their business 
enterprises, but failed in their efforts 
through their lack either of knowledge as 
to how to put these reforms in successful 
operation or courage toe carry them to a 
successful issue. 

“While the annual conventions have been 
instrumental in conveying to dealers much 
valuable information relative to correct 
business methods and in bringing together 





FRANK W. BAILEY. 
and harmonizing many conflicting interests, 
the association’s desire to enter upon and 
actively push a well organized plan for the 
installation of a higher level of retail prices 
seemed to be blocked by the legal obstacles 
which stood in the way. 

“At the last convention, however, a plan 
for accomplishing this purpose which had 
its origin in the Chicago Stationers Asso- 
ciation was presented by the Chicago dele- 
gation and tinanimously adopted. This pro- 
vided for the appointment of a National 
Catalogue Commission as one of the stand- 
ing committees of the national organiza- 
tion, whose duty should be a review and 
study of the entire list of staple goods 
handled by stationers and the preparation 
of a list cf minimum prices based upon an 
accurate system of figuring at which the 
goods could be profitably sold. 

“Tt is a well-recognized fact that there are 
many firms engaged in this line of business 
who either do not understand how to figure 
the expenses of doing business, or under- 
standing, have failed to adopt any system by 
which such expense can be accurately esti- 


mated. This has resulted in the making 
of many prices at which goods have been 
retailed without profit or at any actual 


loss; and these prices through having been 
copied by other firms equally ignorant, 
have been made standard, with the result 
that many dealers who employ accurate 
business methods and are fully cognizant 
of their costs have been compelled—against 
their judgment—to follow them. 

“Many dealers have failed to observe the 
economic changes which have gradually 
taken place in trade conditions during the 
past twenty vears, and the effect which 
these altered conditions is having upon all 
classes of retail business. Others who have 
recognized these changed conditions and 
have desired to meet them by making the 
necessary changes in their business meth- 
ods, have been at a loss to know how to go 
about it. A higher level of prices has long 
been recognized by the entire trade as an 
absolute necessity and every progressive 
dealer has been more than ready to install 
such prices as soon as he could be half way 
assured that his competitors would do like- 
wise. 

“It was thought by the 
this plan which provides for the publication 
of the reports of the National Catalogue 
Commission in the firm of recommenda- 
tions, that a large majority of dealers would 
be willing to accept and put into operation 
a list of carefully considered prices which 
came to them upon the authority of a com- 
mittee of representative stationers. 

“The members of the National Catalogue 
Commission have been actively at work 
since their appointment at the Toledo con- 
vention and the reports of the commission 
have been widely circulated. The results 
have surpassed the expectations of the pro- 
moters of the plan and dealers everywhere 
are today reaping the benefits.” 


promoters of 


Other Addresses and Incidents. 


Although taken unaware in the matter 
of the dinner and given no opportunity to 
make preparation for an address, Mr. 
Bailey made a stirring speech in response 
to the introduction of Mr. Gibbs, and fired 
the enthusiasm of the company to a high 
pitch. 

Geo. E. Cole, one of the leading dealers 
in Chicago and a man prominent in city 
affairs through his fifteen years’ leadership 
of the Chicago Citizens’ Federation, paid 
tribute to the value of the National Asso- 
ciation and told an interesting story of how 
some years ago he and the late Shea Smith 
had. lunched at the Union League Club, and 
had first said something about a'plan to 
eliminate certain abuses in the trade. In 
the conversation between Mr. Cole and Mr. 
Smith, the former made the statement that 
if there was a man in the business who had 
the ability, personality and necessary infor- 
mation regarding trade conditions to bring 
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such a plan to a successful issue it was 
Fletcher B. Gibbs. 

Mr. Cole during the course of his speech 
told a story on himself. He said that the 
newspapers have so persistenly played him 
up as a reformer when he had never done 
anything in public affairs except what he 
regarded as the plain duty of a citizen, that 
the prohibitionists finally got around to the 
conclusion that he would be a good man to 
run on the prohibition ticket for mayor 
Without consulting his views on the mo- 
mentous question of prohibition, they 
started the machinery in motion and one 
morning he was thunderstruck to find on 
picking up his morning paper that the 
members of that party were going to 
choose him as their candidate. Now while 
he does not believe in the indiscriminate 
use of liquor, and himself employs it very 
sparingly, he is willing to concede that a 
man may have the right to take a little once 
in awhile if he wants to, and believes that 
men will “take something” occasionally, 
prohibition or no prohibition. He thought, 
too, that he had plenty of work to do for 
civic righteousness outside of the prohibi- 
tion movement, and the thought of adding 
that white elephant to his responsibilities 
gave him such a shock that he turned to 
his wife and asked, “Wife, is there any 
whiskey in that decanter?” Afterward he 
felt sufficiently fortified to go down town 
and decline the honors which his prohibi- 
tion friends had sought to confer upon him 

W. H. Redington of the Sanford Ink 
Company made an interesting and well- 
turned speech. He related, during the 
course of his remarks, a number of amus- 
ing anecdotes apropos of the points of his 
speech and told what individuals in the sta- 
tionery trade and stationery associations 
will do for President Bailey when the lat- 
ter shall have brought about milennial con- 
ditions in the business. Apropos of this 
he told the story of what George Ade said 
one time at a banquet given in honor of 
John T. McCutcheon. Both came from In- 
diana, and to the natives of that celestial 
state the conclusion is perfectly plain. He 
said, “When McCutcheon dies, brother In- 
dianians, we'll all chip in and buy him a 
little farm down in Indiana”—and for the 
benefit of those who hail from the outer 
darkness beyond the confines of Hoosier- 
dom it is explained that any man who had 
a little farm in Indiana wouldn’t want to go 
to heaven anyhow—’twoud be _ heaven 
enough for him. Redington said that when 
Bailey has brought about the millenium in 
the stationery business the trade will all 
chip in and buy him a big farm alongside 
of McCutcheon’s. 

A feature of the dinner was the excellent 
work done by George Schlegel an E. Faber 
representative, who presided at the piano 
during the choruses and other musical 
stunts. Mr. Schlegel is an accomplished 
musician and saw to it that there was no 
interval left unfilled with some acceptable 
selection, 

Representatives of all the stationery 
houses in Chicago were present, together 
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with a number of manufacturers’ represent- 
atives and visitors from out of town. 
Among the latter were D. E. Paris of the 
Hampshire Paper Company, South Hadley 
Falls, Mass.; George B. Wray of William 
B. Burford, Indianapolis; E. H. Peacock, 
Melbourne, Australia. 


USEFUL NEW FASTENER. 


The Clipless Paper Fastener Company 
of Newton, Ia., has gotten out a new ma- 
chine which works on the same principle 
as the regular hand machine of that name 
which is now well known to the trade. 
The new machine is a desk device five and 
one-half inches in height and sells for $3.50. 

For those who do not understand the 
operation of the Clipless Fastener it may 
be well to explain that the paper itself 
forms the fastening. It is said that by 
the use of this machine from two to ten 
sheets of paper may be securely fastened 
together in one operation without the use 





CLIPLESS PAPER FASTENER FOR DESK. 


of clips or any foreign material whatever. 
The fastening is neat and secure, as strong, 
it is stated, as the paper itself, with the 
added advantage that the document is not 
injured or marred in any material way. 

The machine may be used to attach car- 
bon copies to letters; to attach to letters, 
checks, drafts, price lists, statements, in- 
voices, etc.; to fasten together second and 
third class mail matter; in the bunching to- 
gether of checks at the end of the day’s 
banking business, or wherever else one 
would use a clip or a pin. 

The company states that the fastener is 
made of the best tool steel and they claim 
that it is as perfectly finished as a surgical 
instrument. 

Both the desk and the hand machine sell 
for the same price. 





SALES MANAGERS ELECT OFFI- 
CERS. 


The semi-annual election of officers of 
the New York division of the National 
Sales Managers’ Association was held at 
the club rooms of the Aldine Association, 
and the following is a list of the officers 
elected for the ensuing six months: 

President, R. E. Rose, Yawman & Erbe 
Manufacturing Company, 360 Broadway, 
N. Y.; first vice-president, R. L. Graves, 
Sherwin-Williams Company, Newark, N. J.; 


gI 


second vice-president, J. P. Johnston, New 
York Engine Company, 165 Broadway, New 
York.; third vice-president, Louis Hilfer, 
B. T. Babbitt, 82 Washington street, New 
York; secretary, J. T. Toomey, John C. 
Moore Corp., 290 Broadway, New York; 
treasurer, R. K. Walter, Nazareth Waist 
Company, 350 Broadway, New York. 





ORIGINAL AND USEFUL BULLETIN. 

The Studebaker Bros. Manufacturing 
Company of South Bend, Indiana, is about 
as thoroughly alive in every department of 
its being as any industrial concern in the 
world. The company, with a wisdom born 
of experience and a philosophical insight 
into the minds of men, realizes that the 
greatest need of the conscientious work- 
man, either in the office or shop, after his 
bodily requirements are taken care of, is 
a chance to improve their minds and gain 
information which will enable them to 
grow in their work. To this end the com- 
pany maintains a well stocked library which 
is free to all employes. Among the features 
of the library is a well selected list of busi- 
ness and technical periodicals, including Of- 
fice Appliances, System, Inland Printer, the 
Iron Age, Engineering Magazine and many 
others, including automobile journals, lum- 
ber journals, publications devoted to for- 
estry, agriculture, mechanics, railways, etc., 
etc. The list of periodicals is almost suf- 
ficient to embrace a fair directory of the 
foremost trade and technical publications. 

A very recent idea in connection with 
the library is the publication of a weekly 
bulletin of from 16 to 24 pages giving a 
complete list of all periodicals and an in- 
dex of the topics in each most likely to be 
of interest to the Studebaker employes. The 
first number of the Bulletin’was issued on 
May 3, and it has appeared every week since 
that date. Its preparation involves an im- 
mense amount of reading, but the results 
are sure to be of incalculable benefit to the 
Studebaker employes and to the company 
itself. Articles in Office Appliances are 
listed under the _ classification, “Office 
Equipment,” and such leading articles or 
descriptions of new machines or devices are 
listed as the librarian deems to be of great- 
est importance to his particular readers. 
The articles are given by title and page and 
usually a brief descriptive note is added. 

The Studebaker Library Bulletin is very 
neatly gotten up, well edited, and printed 
in a manner that would do credit to a far 
more pretentious publication. 





WILL MANAGE CHICAGO OFFICE. 

Paul Hulett, for the past year a road 
representative of the Interstate Commer- 
cial Company, manufacturers of the Inter- 
state Standard Duplicator, has recently 
been made manager of the Chicago office 
of that company. 

Mr. Hulett has had considerable business 
experience, having started in as office boy 
and risen by successive steps to stenog- 
rapher, bookkeeper, salesman and manager. 

Office Appliances offers him its best wish- 
es for success in the Chicago field. 








HE monthly meeting of the New 
York Stationers’ Association was 
called to order at 4:25 p. m. Mon 

day, May 16, on the second floor of the 

Berghoff Restaurant, 144 Fulton street, by 

President Lent. 

This was Mr. Lent’s first appearance as 
president and he proved himself a worthy 
successor to Theo. L. C. Gerry, who had 
held the office for five years. 

The minutes of the last meeting were 
read and accepted. The following com 
munications were read: A letter from Mr 
Geyer of Geyer’s Stationer thanking the as 
electing him an _ honorary 
member. The Plymouth Paper Company 
and Theo. Mitchell each sent in a resigna 
tion. W. A. Allen sent his regrets that he 
could not be present at the quarterly din 
ner. A bill of $7.75 was received from Wil- 
The Board 


sociation for 


bur & Hastings and accepted 
of Directors reported the election of the 
following officers at a recent meeting E 
V. Brokaw, a director, and as officers for 
the coming year: 
President, C. A. 
Pett; vice-president, John 
Brewer & Co.; 
E. Smith, Aiken-Lambert Company; treas 
urer, N. C. Hanau, Fielder & Hanau. The 
secretary has not been elected and H. C 


Brown, Lent & 
Brewer, H. K 


second vice-president, W 


Lent, 


capacity 
Gerry, 


Rogers is still acting in that 
President Lent appointed T. L. C 
John Palmer to com 
pose the Publicity Committee. The Aiken 


Lambert Company was elected to member 


Brewer and W. G 


ship 

The question of uniform prices for book 
binding was brought up and discussed at 
some length. Mr. Gerry made the motion 
that a committee be appointed to investi 
gate the advisability of uniform prices for 
book-binding. The motion was carried 


a. € 


and president of the Stationers’ 


Bainbridge, an honorary member 
Roard Oo}! 


Trade, gave an interesting account of his 


trip to New Orleans The meeting was 
adjourned at 5:30 
The Dinner. 


ascended to the 
floor of th 


\t 6:30 the members 


banquet room on the third 
Berghoff, the 


fully decorated with 


walls of which were beauti 
American flags 
Across one side of the room was tie 
speakers’ table, at which sat H. C. Rogers, 
Andrew Geyer, W. E. Smith, Mortimer W 
Byers, T. L. C. Gerry, C. A. Lent, H. C 
Bainbridge, A. C. Stillwell, John 
and N. C. Hanau About one 


members and guests were present 


Brewer 


hundred 


After the repast, which all enjoyed, Mr 
Gerry in his charming way introduced Mr 
Lent as toastmaster. Mr. Lent began by 
saying that he was not a past master of 
speech making like his predecessor, but 
that he was willing to learn. He went on 
been accom- 


to show what had already 


plished by the organization, and asked for 


appreciation 


Meet, Dine and Make 


Merry. 


Gotham Dealers 


the hearty co operation of all in forwar. 
ing the good work He brought out the 
point that great things could not be ac 
complished in a few days, or even a few 
years, but that if we would persevere we 
would win out in the end 

Mr. Byers was next introduced He 
urged co-operation, and said that while we 


might not find any visible results, still the 


benefits derived might be compared to a 


friendship which, while not tangible, is 
oftentimes our most valued asset 

\. C. Stillwell of Boorum & Pease was 
introduced. It was Mr. Stillwell’s maiden 
speech before a body of business men, but 


from any 


would have guessed it 


no one 





| f ) lence hi rt } r | 
K ¢ connadens on his pal rit ead a 
1 


very interesting sketch of the loose Ik 


business, giving a history of the past and 
present and also of its future possibilities 
\ letter was read from Fletcher B. Gibbs 
expressing his regret that he could not be 
present 
\ndrew Geyer in a pleasing speech pre 
sented Mr 


gold-mounted and in a leather case, and 


Gerry with a handsome gavel, 


also a silver-mounted umbrella from mem 
bers of the National Association who were 
in attendance at the annual convention at 
summer, as a token of their 
Mr. Geyer said that when he 
ime to have the gavel made he had writ- 
ten the Weis Manufacturing Company of 
Monroe, Mich., for some wood that would 


Toledo last 


have an historic as well as sentimental 
value, and that they had sent him a block 


from one of the rafters of the house built 











New York Stationers Hold Monthly Meeting 


Francis Navarre, the first white 


From this block of 


by Col 
settler in Monroe. 
walnut the head of the gavel was made 
The handle was made from a piece of a 
pear tree the slip of which was brought 
Col. Navarre. Mr 
surprised by these remembrances 
heartfelt thanks Mr 
Lent then presented Mr. Rogers, as secre- 
tary of the National Association at that 
time, a pair of gold diamond-mounted cuff 
links, also the gift of the members who 
Toledo convention 


over by Gerry was 
greatly 


and expressed his 


were present at the 
Mr. Rogers expressed his deep feeling of 
gratitude at the token of appreciation 


H. C. Bainbridge then made a short ad 
dress in which he congratulated Mr. Gerry 
and Mr. Rogers John Brewer outlined 


tangible results for the good 
could trace to their 


some of the 
of his firm that he 
membership in the organization. He was 
followed by W. E. 
member and vice-president. N. A 


Smith, the newly elected 
Hanau 
was the last speaker and gave an interest 
ing account of his recent trip through New 
England 

Shortly after ten the gathering broke up, 
pronouncing this the most successful of its 
quarterly dinners, 

CHANGE OF FIRM. 
Messrs. John E. 


han have purchased 


$yrley and Enoch Gre 
the Lexington, Ky 


Typewriter Exchange from Joseph Can 


dioto, Mr. Candioto agreeing in the 

tract of sale to retire from the typewriter 
business in lexington, Fayette and adj 
ing counties twenty years 
Mr. Candioto has gone into the adding 


machine business and will devote his ent 


timne to it He retains the agency 
Wales Visible Adder 

The exchange, which is locate 
Lexington Banking and Trust Company 
building, will be managed entirely by M 
Byrley, who is one of the most wid 
known and thoroughly equipped typew 
men in the state Mr. Grehan will 1 I 
actively connected with the enterpris: 


MOVED CHICAGO OFFICE. 
Roneo Company have moved their C 
cago branch to new offices, 733 Marquett 
building. Messrs. Ely and Trimper of the 
New York office will devote their time 
the Western shown 
considerable growth since the 


business, which has 
office was 
established 


MACHINE LOST. 
Multigraph machine No. 3063 has disap 
peared from the office of one of the cus 
tomers of the American Multigraph Sales 
Company Any 
upon this machine is requested to commu 


person who may come 


nicate with the above company at Cleve 
land, O 
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Let the Dead Past Bury Its Dead 


Don’t permit it to worry you when you see every little ‘‘two-by-four” manufacturer of 


loose leaf devices (and his name is legion) advertising himself as the real, simon-pure pioneer in the 


business. We have no objection, 





Inspect This Group. 





Ledger “De Luxe”’ 


Transfer ‘“‘De Luxe”’ 


Shect Holder “‘De Luxe”’ 

















Then Gaze on This Lot. 


Transfer Binder Style “L”’ 

















because most of them never get beyond the “‘pioneer’’ stages 
when Barry wrote ‘Better Dead,’ he forgot to include any 
recommendations for the burial, but the customer will see to this. 


We Live in the Present 


and make twentieth century goods for the use of progressive 
people in a progressive age. 


We Sell Them Too 


and in all sorts of competition. The group of three devices 
illustrated herewith is the most attractive assortment ever 
offered a book-keeper. It is the last word in the handling of 
current accounts, and the Ultima Thule of the up-to-date 
accountant. 
If there is a better ledger than “De Luxe” some- 
body surely can keep a secret passing well. 


And That Is Not All 








We run a line of low priced ledgers, for the small business, 


or for the man who is not yet a ‘“‘sure-enough”’ convert to loose 
leaf, and doesn’t want to put much money into the experiment 
till he knows more about it 

We don't offer you ledger outfits at a dollar each, because 
no manufacturer can do this and ‘‘hold his job.’”” But we come 
as close to it as common sense will permit. Let us tell you 
something about these BLACK BEAUTY and TRIPLE EX- 
PANSION ledger outfits, which are creating quite a sensation, 
because of the high grade of the devices offered at a nominal 
price. 

We don’t know whether we are pioneers or not 
and we don’t care. We do know we are up-to-date, and that 
we have the largest factory in the world devoted to the exclusive 
manufacture of loose leaf devices. We don’t make paper boxes 
through the summer, and we ‘‘junk’”’ any style of device which 
seems to have outgrown its usefulness. Likewise, we supply new 
improvements when the demand for them is apparent. Our de- 
vices are not designed by bench hands, but by experts who are 
paid for knowing how to think. Then isn’t it worth while to 
get goods made the Quality and Durability Way? 


This line is made only by 


C. S. & R. B. Co., Inc. 


CHICAGO, ILL., U.S. A. 


Sacramento and Carroll Aves., 





























Oklahoma’s Prosperity 


Perhaps there is not a city in the coun 
try of its size, or even larger, which can 
show the substantial building record which 
Oklahoma City has enjoyed during the past 
two years. In this we refer particularly to 
the splendid array of new office buildings 
which have made such a difference in the 
ever-changing sky-line of this metropolis 
This includes a buildings ranging 
from five to fourteen stories, all of which, 


dozen 


irrespective of their size, are of the most 
modern design and character of construc 
tion. 

Those who carefully study the situation 
find that this era of activity in office build 
ings comes as a natural sequence of a series 
of things which have transpired not only 
in this city, but throughout the state. The 
judgment of the men who are building 
these modest skyscrapers ‘is as sound as 
the reinforced concrete which is going into 
the foundation and structure of these build 


ings. Throughout the state, and conse 
quently in this city, within the past five 
years, such things have happened in the 


commercial world of Oklahoma as fully jus 
tify this particular activity in the metrop 
this commonwealth 

The singular situation is—and probably 
without parallel in this country—that Okla 
homa City is the one big central receiving 


olis of new 


and distributing point of practically an en 
tire state. Not only in physical appearance. 
but equally so in the spirit of her business 
methods she is coming on fast. This young 
which has been born and 
here on the Oklahoma 
years, has 


giant metropolis, 
built 
prairie 


outright 


within the past twenty 


heard the call of the great world of busi 
ness for increased efficiency. In other 
words, Oklahoma City is every month be 


coming more like the really big cities o! 
the country in all of those things character 
istic of the high speed and efficiency of bus 
iness method which goes with the big met 
ropolitan centers, 

The 
commerce in all 
the necessity for large office buildings; 


increase in the volume orf 


what 


unusual 
lines is has induced 
and 
this in turn is what has increased, by leaps 
and bounds, the demand for office appli 
ances and the general physical machinery of 
business, Within the past year two large new 
houses in the office appliance and supply 
line have been located in Oklahoma City, 
and all of those firms which had previously 
dealt in these have their 
stock and working facilities to an appreci 
able extent. We believe it is entirely fair 
to say that Oklahoma City is one of the 
most rapidly developing markets for office 
appliances that is to be found in the coun- 
try today. In accordance with the spirit 


lines increased 


which dominates this commercial develop- 
ment, the class of appliances and supplies 
quality. 


are of first class Any outsider 


Oklahoma City Has Gone Into the Sky- 
scraper Business. 





who places himself in the atmosphere of 
the Oklahoma City business world will 
soon see that the tendency of the demand 
is in the direction of getting the best things 
because they are the most economical in 
the long run. 

Then there is this peculiar aspect of the 
whole situation to be borne in mind, that 
the growth of demand for office appliances 
in this city indicates a similar increase of! 
demand quite largely throughout the state 
Oklahoma City recognizes well her respon 
sibility to the state-wide trade territory 
which is her support, and is wisely doing 
everything possible to promote the inter- 
ests of Oklahoma at large. 

A Successful Business Show. 

The Office Appliance and Business Sys- 
tem Show, which we held for the week be 
ginning with the 23d of May, was entirely a 
success, 

This was the first show of the kind held 
in the State of Oklahoma, and among the 
many useful and mdédern appliances exhibit- 
ed were the hand and electric Planotypes. 
the Mimeograph, Folding Machines made 
by the A. B. Dick Co.; the Thexton Elec- 
tric and hand sealing machines made by the 
Acorn Brass Mfg. Co.; the Gum Tape Pack 


age Sealing Machines made by W. J. An- 
derson Co.; the Autographic Registers 
made by the Albermarle Adding Machine 


Co.: Charlottesville, N. C.; Sengbusch Self- 
closing Ink Stand, Globe-Wernicke filing 


equipment in every form; products of the 


Derby, Moon and Dietz desk companies; 
LL. E. Waterman’s ideal fountain pens, 
Thadeus Davids inks; Marble Shattuck 


chairs; Tatums price books; new and novel 
products from the Toledo Metal Furniture 
Steel Door Safes; 
Ledgers Stationers 
price books and loose leaf 
Pitt Mfg. Co., 


Co.; Manganese Screw 


Loose Leaf made by 
Leaf Co.; 
record made by the 
and other well known lines. 


Le OSE 


Irving 


series of 


arranged in a 


The show was 
model offices, each complete in detail. The 
ippliances were all arranged near the front 
and the people passing by could see them 
in operation from the sidewalk. As a re 


sult there was no lack of a crowd. Business 
men and bankers came to the show from all 
parts of the state. The interior decorations 
consisted of banners hanging from the ceil- 
ing, bearing the names of the goods on dis- 
play and remarks about them. One large 
banner reading “Ten cars of Derby Desks 
sold in Oklahoma City in eight months,” 
and another “Eight cars of Globe Wernicke 
Filing Cabinets sold in eight months by the 
Western Bank Supply Co,” seemed to cre- 
ate a great deal of attention. This is a fact 


that will be substantiated by the manu- 
facturers 
Oklahoma City at this time is a good 


field for office appliance as there are a great 
many new office buildings ready for occu- 
pancy and others in course of erection 
The 
rate of ten 
space and even residences can hardly be ob 
\ll of the above manufacturers as- 
had 


special representatives on 


town increases in population at the 


thousand per year, and office 
tained. 


sisted im the advertising and quite a 


number of hand 
for the entire week 


AN INTERESTING INFANT. 

“Baldwin’s Ginger Pot” is the title of a 
new house organ which has been started by 
the Rebuilt Typewriter Company of Chi 
cago. The ginger in the pot is supposed to 
stiffen up the backbones of the thousands 
of dealers all over the country who handle 
the Rebuilt company’s lines and it is admir 
ably calculated to make any one an enthu 
siastic advocate of the Grady Rebuilt ma 


chines. It is intended to help the dealers 
sell machines and is full of short, sharp 
suggestions from the pen of Geo. A. Bald 


win, president of the Rebuilt Typewriter 
Company 

Mr. Baldwin has also incorporated in the 
Ginger Pot a number of quotations from 


letters sent him by satisfied customers of 


the company to the effect that selling 
Grady Rebuilts is an easy stunt. The com 
pany closes the first issue of the Ginget 
Pot by the statement that it wants live 


wires to sell the Grady Rebuilt typewriters 
The company knows the game and its offi 
cers have spent their lives in it. They will 
help the dealers fight the battles and get 
the business. President Baldwin is one of 
the most forceful 
typewriter field. He 


of his life in the 


and original men in the 
has put many years 
and he knows 


man in the 


business 
the game as thoroughly as any 
United States 

NEW COMPANY FORMED. 
Pen Fill 
ing Machine Wis., 
have been filed with the secretary of state. 


Articles of incorporation of the 
Company of Janesville 


The company is capitalized at $24,000. with 
several prominent Janesville business men 
as incorporators. The company has been 


organized for the purpose of manufactur- 
ing, operating and placing on the market, 
under its own patents, a new automatic de 
vice by which a fountain pen barrel may be 
filled on the 
slot. 


insertion of a nickel in the 


Three elements which constitute the least 
expensive and most effective method of ad- 
vertising are courtesy, truthfulness and hon- 
esty. 
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ere FOR Bust 
ATTERIES USINESS PEOPLE 

This new line consists of twenty-one styles of 
sections for filing and storing all classes of letters, 
business papers, index cards, electros, etc. 


IT IS A COMPLETE LINE. 

Handsome, substantial, practical and econom- 
ical. 

Beautifully flaked, w axed velvet finished quar- 
tered oak and bright b rrass | lat bel hol lersand drawer 
pulls make this well advertised line especially at- 
tractive. 


ffeis No. 421 Letter File 


is now sold wherever business letters are filed. The 
immense popularity of this line is due to its prac- 
tical, substantial construction, handsome appear- 
ance and low price 

Dealers everywhere sell this line at handsome 
profits, getting the benefit of our adve rtising and 
co-operation. 

No. 421 is built of solid oak, finished golden or 
weathered. Drawers are dust proof and roll easily 
when loaded to capacity on roller bearings. 

Capacity 20,000 letters 

Retails at $13.25 delivered east ot Montana, Wy- 
oming, Colorado and Oklahoma.- In and west of 
these states advertised and sold at $15.25. 

Write now for catalog “ C."’ 


The HY Manufacturing Co. 
161 UNION STREET, MONROE, MICH. 
New York Office, 108 Fulton Street, A. H. Denny, Manager 





$f<t* PRODUCTS FOR WISE DEALERS 


Inexpensive as Well as High-Class Office Equipment 


for all Requirements 
HAVE YOU SEEN 
Sf “500” LINE Sectional Cabinets? 








“500” LINE 
SECTIONAL CABINETS 


LITTLE SECTIONS 
FOR BIG PURPOSES 





Write today for descriptive booklet 
“500” and Dealers Discount. 





Address Mailfto Factory 











Write for Prices 
and Catalog 


The Seal of the Users Approval 


is found in the universal sale of the 


I-P Loose Leaf Price Book 


Aside from the special uses for which they were designed, 
the great adaptability fits them for all manner of general 
office forms, which may be bexcr head to date, bane! 
indexed and easily accessible ie: 


The Mechanism of eae L P Book 


is marvelously simple, effective and durable. The mate- 
rials and binding are of the highest possible standard. Its 
universal adaptability and splendid construction have 
made it the most extensively sold of all loose leaf books. 





It is the Favorite of the Dealers 


because it is the favorite of the users. It is carried in 
stock in all practical sizes, eight rulings for each side. 


Sold Through The Trade Exclusively. 


IRVING-PITT MFG. CO. 


KANSAS CITY, MO. 








Practical Method for Showing Samples 


Chicago Manager for Globe-Wernicke Co. 


HE device illustrated on this page 
is a practical method of showing 
various cabinet supplies, cards, 
guides, vertical folders, etc. It is the 


Bardwell, manager of 
the Chicago office of the Globe-Wernicke 
Company, who is enthusiastic over the suc 
Not only 
Bardwell well pleased with the way 
the 


invention of O. H 


cess with which his idea ts working 
is Mr. 
in which the device is working, but a 


11 
i 
i 


salesmen on the floor are enthusiastic over 


it. The factory of the 
nati has taken the matter up and is manu 
Globe 


company in Cincin 


facturing the 
Wernicke agents and others 


device for the use of 


SHOWING SAMPLES IN RACK. 


be described as consist 


| he 


ing of eighteen double oak frames, nine on 


device may 


a side, each frame having a removable cen 


terboard as shown in the long cut present 


ed on this page Both sides of the tram« 
are covered with glass The shoulder of 
the removable centerboard fits snugly int 
the top of the frame, making it entirely 
dust proof. The samples which it is de 
sired to show are tastened to the center 
board with flatheaded thumb tacks and are 
arranged on both sides of the board, which 
is then slid into the frame in the manner 
shown in the cut referred to. The frame 


is then hung from the hooks shown on the 
mto 
double \ 


fastened to 


side, which fit sockets pro 


left-hand 


vided in a well braced -shaped 


framework which is securely 
the Che 
ferred to is 


mechanism 


wall angle of the framework re 


obtuse, making the whole 


compact, requiring compara 
tively little space for its use 


dealers to 


It is the custom among most 
keep their cabinet supplies samples in cab 
inets. When a customer desires a certain 
folder, the clerk takes him to the proper 
file, where the contents are examined and 
the customer makes his selection. But the 


number of these samples has become great 


er and greater with the increase in the 
number of filing devices, so that it was be 
to keep sam 
the 


time re 


coming quite a problem how 


they would stay in place 


the 


where 
them 


ples 


assigned and at same 





Devises Practical Holder for Sample 


Goods. 
main clean Sometimes the floor sales 
men, anxious to promote aé_ sale, would 


give the sample to a prospective customer 


and forget to replace it; then the next 
salesman who wished to show that sam 
ple would have to go and hunt one out of 
the stock 

To meet this emergency and to over 


come the difficulties of keeping samples, as 


well as to provide a means to show them 





ONE OF THE DOUBLE OAK FRAMES. 


without having to 
bracket 


not 


to the best advantage 
was de 


that 


them this wall 


Mr 


the idea is new, but his application of it is 


handle 


vised Bardwell does claim 


new and it is very useful and convenient 


designed it 
the Globe- 


for the purpose for which he 


Indeed, the Chicago branch of 
Wernicke Company 
most essential 


Each 


regards it as one 
their office 


dou 


now 
pieces of 


the 


of the 


furniture one of eighteen 








ble faced gl: 


by 1734 inches wide, and each frame hangs 
bracket by metal hooks as illus 
When it is desired to examine 


salesman the cus 


iss frames is 38% inches hig! 


from the 
trated. 
conducts 


samples the 


tomer to these frames and begins swing 
ing them around, as if they were the leaves 
of a huge book hung against the wall unt 


the proper sample turns up, when it is ex 


amined and the order is taken. The sam 
ple is not removed from the frame, for its 
dimensions, quality, etc., can be readily 
seen without handling it. 

All stationers will find these frames 
use for exhibiting other goods, including 
engraved cards, letter heads, fancy sta 


invitations, etc., in fact 


tionery, souvenirs, 
anything flat that can be pinned t 
removable board and which is customar 


sold by the inspection of samples 


Eighteen frames to the bracket is 
necessarily the limit of size. The bra 
may be made larger and more frames 1 


But eighteen frames giving 


be added 
thirty-six surfaces for the display of san 
ples is considerable space, and if more is 
wise to purchas: 


adding 


needed it-is deemed 


other bracket and set of frames, 


the number f sets as occasion may 
quire. 

These wall sets are solidly and 
somely constructed and add to the att 


tiveness of the store in which they are 


ployed. Their convenience and utility 
such that it-is believed they will find 
immediate sale to stationers and dealers 
office supplies The Globe-Wernicke Con 
pany will be pleased to quote prices 


SHOWS WONDERFUL GROWTH. 
The 


annual banquet of 
W aukee 


tenth the M 
(Accountants and Bookkeepers’ As 





sociation, which was held recently at Mi 
Wis., 
the 


waukee, brought out in a forceft 


manner wonderful growth which th 
association has undergone during the past 
When first organized the names 


ten years. 


on the twelve 
while at the tenth annual banquet 224 mem 
the roll call. The new! 
President, Frank Ge 


B Koepke; treas 


membership roll numbered 
bers answered to 
elected officers are 
nens; vice president, O. 


urer, A. F. Reineman; secretary, E. J. Ma 
tel, director for three years, C. N. Duffy 
Short addresses were made by Willian 


Karel, Georg 


,odenstein 


George Bruce, Judge John C 
Ballhorn and Henry 


“In the morning when thou risest unwill 


ingly, let this thought be present—I am 
rising to the work of a human being.’ 
Marcus Aurelius 

“From his neck down a man is worth 


about $1.50 a day, but nobody every ven 
tured to set a limit to what a man may be 
his neck up.” 


worth from 
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=> Indispensable <& 


For Vacation Correspondence 


The favorable feature of selling Waterman's Ideals is the year- 
around demand for them Every intelligent person, of every age, 
needs at least one Waterman’s Ideal. With an unlimited field and 
an endless season of usefulness, dealers have the advantage of intro- 
ducing this Standard Pen on an ever increasing and profitable scale. 


Show Waterman’s Ideals for the Vacation Season 
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L. E. Waterman Co. Fou 
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Waterman’s 
Ideal 
Safety Pen 
Can be’Carried 
Filled With Ink 


in Trunk or 


s* Grip 





Sell the Pen 


to be 
Successful 


Pp en 173 Broadway, N.Y. 


123 St. Francois Xavier St., Montreal 
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We want THE live 
dealer in every city 
to sell 


FRANKLIN 
DESKS 


To the right 
we offer 


dealer 


EXCLUSIVE 
AGENCY 


and inside prices that 
will get the business 
—Catalog and proposi- 
tion for the asking. 
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FRANKLIN 
DESK COMPANY 


46 E. Jackson Blvd. 
CHICAGO 
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A Leader in Loose Leaf 


Prominent Missourian Who Has Made Big 
Success in Important Field. 





HE gentleman whose likeness adorns 

the frontispiece in this month’s is- 

sue of Office Appliances is a native 
of New York, though no one would suspect 
it. He passed through the usual vicissitudes 
of childhood and youth. At an early age 
he began a career of acquisition and has 
kept it up with pretty fair success ever 
since. He falls some shy of the trust mag- 
nate standard because, perhaps, he inherit- 
ed along with other things the honesty of 
his parents, but in spite of this handicap 
he has gotten along until he is respected 
by everybody. and loved by those who 
know him. 

J. B. Irving’s career of acquisition began 
even before. he acquired the measles. It 
really commenced about the time when he 
evinced a desire to test all things by the 
sense of taste, swallowing sundry small ar- 
ticles before the united efforts of loving fe- 
male relatives could teach him the impro- 
priety of making his little “tum” a univer- 
sal place for storage. As he grew into boy- 
hood Master Irving acquired a distaste for 
the confinements of the schoolroom when 
the fishing was good and, sad to relate, 
was sometimes chidden by his teachers for 
absence from school without the formality 
of ‘an excuse which would pass muster be- 
fore his vigilant and incredulous instruc- 
tors. 

But he got his education and got it pretty 
well, as most strong, honest, intelligent 
boys do, whose parents give them the kind 
of understanding that boys need, and he 
entered young manhood with a big balance 
to his credit in health, sound sense, proper 
ideals and manly ambition. 

J. B. Irving is forty years of age. About 
ten years ago he came to Kansas City from 
New York and was for several years em- 
ployed by a local printing and stationery 
house. For some years he had been study- 
ing and watching the progress of the loose 
leaf idea and he believed that he saw in its 
early development the beginning of a great 
industry. His interest, indeed, was so keen 
that he invented and patented several early 
loose leaf devices which were sufficiently 
successful to convince him that his best 
prospects lay in identifying himself with 
that growing industry. Accordingly in 
December, 1903, Mr. Irving formed a co- 
partnership with William Pitt and the com- 
pany at once began manufacturing loose 
leaf devices for the trade in a small way 
The business prospered, and in April, 1904, 
the present company, the Irving-Pitt Man 
ufacturing Company, was incorporated 

Since that time the growth of the com 
pany’s business has been constant, and 
there are now few if x2ny dealers in the 
United States, Canada or Mexico who do 


not handle some of the Irving-Pitt lines if 
they handle loose leaf goods to any con 
siderable extent at all. 

The company now occupies its own build 
ing, a modern factory structure, three stor- 
ies and a half basement, designed especially 
for the needs of this company and equipped 
with everything in the way of up-to-date 
machinery for the manufacture of loose 
leaf goods The company has_ recently 
moved its New York branch into new quar 
ters at 54-56 Franklin street, where they 
have a well appointed suite, including of- 
fice, sample room and stock and shipping 
room, where a complete stock of the Irv- 
ing-Pitt lines is carried. 

Mr. Irving modestly attributes the su 
cess of his company to its organization, 
which he regards as second to none, and 
says that he has been exceptionally fortu 
nate in being able to surround himself with 
loyal and efficient associates and help in 
factory, office and sales force, thus ensuring 
high-grade products and prompt, courteous 
and business-like treatment of customers 

But the success of J. B. Irving is not one 
of those successes which just happen 
When he was in the bindery business in 
New York, he even then was making a 
close study of the loose leaf business, and 
especially in its adaptation to price books 
He entered the field, therefore, with an 
immense fund of practical knowledge and 
put into effect well matured ideas, which 
had long been forming in his mind 

With a strong, virile personality, J. B 
delightful. good 
mind which will 


Irving combines a 

humored boyishness of 
never grow old even with the passage of 
many more summers than he now ac- 
knowledges. Perhaps there is someone who 
has seen J. B. out of humor, but the writer 
during several years’ acquaintance recalls 
no such experience, but has, on the con 
trary, always found him kindly of heart 
and cheerful of mind. While Mr. Irving is 
positive and can say “no” in a way which 
leaves no doubt that he means what he 
says, he can turn down a proposition in a 
manner so kindly and full of tact that there 
While he has a 


corps of salesmen on the road, he makes it 


is no sting in his refusal. 


a practice to get around himself once in a 
while and personally visit the trade, and 
wherever he goes he is always sure of a 
warm and genuine welcome from every 
member of the trade. J. B. Irving, indeed 
is a good exemplar of the great law of 
compensation—that one invariably gets 
back what he gives. He gives at all times 
a warm and genuine good fellowship to all 
men, tempered with sound common sense 
and a judgment ripened by many years’ 
experience with men and he receives from 























everyone whom he meets a sentiment of 
instant confidence and _ cordiality which 
needs but a little time and acquaintance to 
ripen into genuine affection. 

It is worth while to know J. B. 


OPTIMISTIC OFFICE BOY’S PHILOS- 


OPHY. 
The Office Boy’s Philosophy of Life, by 
O. R. Brown of Indianapolis, published 


quite incidentally in the May issue of Office 


Appliances, has brought a response from | 
the Dorsey Printing Company of Dallas, 


Tex., in that company’s clever house or- 
gan, “Office Suggestions.” It is entitled, 


“The Optimistic Office Boy’s Philosophy,” | 


and is as follows: 
(Parody on “The Pessimistic Office Boy’s 
Philosophy of Life.”) 

Did it ever occur to you that a man’s life 
is full of blessings? 

He comes into the world a “Mother’s 
Boy.” He goes out attended by affection, 
and the road between has many a joy. 

The rules of rewards is a feature of the 
trip. When he is little, the big girls kiss 
him; when he’s big, he has the sensation of 
kissing them 

If he is poor, he is not envied; if he is 
rich he has opportunity; if he needs credit 
he gets all he deserves; if he is prosperous, 
he doesn’t need it. 

If he is in politics, he can be square. 

If he isn’t it is his own affair. 

If he doesn’t give to charity, he misses the 
fun, 

If he does, he finds pleasure second to 


none 


If he is really religious, he is above what 
they say, 

If not, he loses whatever they say; 

If he gives affection, he is paid in the same, 

If he cares for no one, he himself is to 


blame 


If he dies young, he is mourned for what 
he might have been, 
If he lives to old age, he is mourned for 


what he has been. 


If for yourself you live alone, 

Your path is rough with many a stone; 
But if you live with faith and love, 
The stones are steps to heights above. 


NEW SAMPLE BOOK FOR DEALERS. 

To keep pace with the progress of 
the times it is necessary to be continually 
with something new, if not a 


coming out 
device for labor or time saving, then a new 
catalog 

The De-Fi Manufacturing Company, of 
150 Nassau street, New York, have re- 
ceived the high sign and are getting out a 


catalog that their treasurer, W. S. Ellis, 
says will be a hummer, both from an artis- 
tic and commercial standpoint. 

Any one interested in typewriter or car- 


bon papers will do well to write the above | 


concern. 















| 
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Why the Triner Postal Scales 
ate the Only Positively Accurate and 
Scien: tifically Perfect Automatic Scales 


made. 

BECAUSE—They do not show any 
Variation,no matter where the article 
is placed on the platform, they reg- 
ister always correct. 

They are constructed entirely of the 
best. Cold Rolled Steel; absolutely no 
castings to break in transportation, 
and handsome in design and finish, 

Sold by all Leading Stationers, If 
yours cannot supply you, we will pre- 
Pay the express charges. 


TRINER SCALE & MFG. CO. 
1155-57-59 W. 2ist St., Chicago, Ill. 


Reap the Benefits—For Your Store 


Every growing business big or little— 
professional men and firms—lawyers, bank- 
ers, physicians, hospitals, dentists, state, 

7 county or city officials everywhere 
are usinge—depending upon 
and recommending 


Globe=Wernicke 
Card Index Systems 


The demand for outfits and 
supplies grows daily. Get ready 
to meet it. Let business men 
know that you are prepared. 
Become familiar with the sup- 
plies such men want. 


Send for our 132-page Cat- 
alogue of Office Supplies 


It tells how to handle, file and store correspon- 
dence; how to build up a perfect card index system, 














know—is contained in this book. oo Ps 
coer 


Sion and mail us the coupon  «¥“¢° 
g . O° < se 
today and your copy will be sent p¥" #45 


. - 3 
at once, all charges prepaid. gto” CO 63. 
, ote aa we rN 

ros ~ = 


. oe .y) & 
She Globe=Wernicke Co., a ee 
Cincinnati, U. S. A. Fos 











catalogue price-lists, production costs, etc. Every- Pa 

thing about modern business systems that Ofhce Hoh 

Outfitters and individual dealers ought to ” se 
> 

















A healthy man with 
a healthy business, 
wants healthy look- 
ing stationery upon 
which to write his 
vigorous administra- 
tive correspondence. 








is healthy looking. It 
has lots of “‘snap’”’ and 
“‘tenacity’’. Ittypifies 
the “ginger” in the 
man behind the dic- 


tation. 

These are some of the 
things which subtly im- 
press themselves upon the 
business man when he 
reads your letter. He 
absorbs the very atmos- 
phere, and at a glance can 
recognize the virility of 
your correspondence. 


Stationers and 
Printers 


Bankers’ Linen will please 
your most fastidious cus- 
tomer. Your jobber will 
furnish you with samples 
and prices request. 
Write them today, while 
you have the matter in 
mind. 







on 


Southworth Paper Co. 
MITTINEAGUE 
MASS. 
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| LOOSE LEAF IDEA IN ENGLAND. 
Americans should get out of the notion 

are 

On the contrary, they 


that Englishmen living in a previous 


century. 
well up-to-date—only a little more inclined 


are pretty 


to want to be “shown” before 


the 


than we are 


they will new in place of the 


old and 


accept 
tried. 
practically 
the 


Englishmen who live under 


the same laws as our own, so far as 


common law and the rules of evidence are 
concerned, have taken eagerly to the loose 
leaf system of keeping accounts, and ac 


cording to reports are rapidly adopting this 
method. The accompanying illustration was 
| reproduced from a photograph of the goods 
an order recently executed by 


West 


included in 


Kenrick & Jefferson, Limited, of 








PART OF BIG ORDER RECENTLY EXECUTED BY KENRICK & JEFFERSON, LTD. 


Bromwich, England, for one of the leading 
English insurance companies some months 
this 
shown, and in another photo- 


ago In illustration seventy-eight 
binders are 
graph which accompanied the one shown in 
ithe cut fifty-eight binders appeared But 
the binders shown in the two photographs 
did the whole of the order, 


} 

| 

not constitute 

| as the 


Same time a 


The 


has supplied to 


there were ordered at 


quantity of transfer binders firm of 
Kenrick & Jefferson, Ltd., 
| this insurance company already 204 current 
174,350 


manufactured at 


binders, &4 transfer binders and 
| leaves, all of which were 
| the factory of Kenrick & Jefferson in West 
Bromwich. 

Loose leaf systems will undoubtedly win 
| their way with comparatively little trouble 


in England, France and Germany, and in 


the colonies and dependencies of those 
countries, but it will require a longer time 
to introduce loose leaf systems in other 





| countries, where the laws practically de 





mand the use of bound books 





In Germany many things are “verboten, 
but the government, strict and uteri 
though it is, is progressive and does n 
bid, as a rule, those things which mak« 
the better despatch of business 

Kenrick & Jefferson, Ltd., aré 
gratulated upon their aggressiveness and 
success in introducing loose leaf 11 
is usually the very bulwark of conservatism 
—the insurance companies. That tl 
sold to such a concern so large a quantity 
of their goods argues a wide breach in the 


walls of ultra-conservatism in Eng! 


SOME INTERESTING SPEECHES 
At the 
Buffalo 


th 


meeting ol! e 


Association, 


regular monthly 


Purchasing Agents’ 





held at the Statler Hotel, Buffalo, N. \ 
on Tuesday night, May 17, Roland ¢ 
System Manager, and R. E. Maurer, M 
ager of the Educational Department, of th: 
Yawman & Erbe Manufacturing Company 
Rochester, N. Y., presented one of the 


Associati 


The meeting opened with a banquet 


est lectures ever given to the 


sided over by the President of the Asso: 
tion, Henry F. Russell, of the Lumen B 
ing Company, Buffalo, N. Y. 

After the cigars, Mr. Cole was introduced 
to the fifty members present, and gave his 
lecture, with stereopticon views, on tl 
“Purchase Order System.” His talk 1S 


right to the point, and the applause showe 
that it was well received 

Following Mr. Cole, 
gave a thirty minute talk on the hist: 
the Yawman & Erbe Manufacturing Com- 
pany and showed how the company’s rapid 
to care in the details of con- 


Robert E. Maurer 


ry of 


growth is due 


struction. Interspersed with his talk were 














“bits” on the different systems that 


short 
go to make up the ideal office and manufac- 


’ 


The “Correspondence file,’ 
“Shannon,” “Rapid Roller 
given a few good 
words. The applause for Mr. Maurer 
equalled that of Mr. Cole, which showed 
that both were the hits of the evening. 

The writer promised the president not to 
mention the after the regular 
refrain from saying 
that it was a case of good fellowship and a 
wishing of good luck for the success of the 
Buffalo Purchasing Agents’ Association. 


turing concern. 
“Follow-up,” 


Copier,” etc., were all 


sideshow 


meeting, but cannot 


READY TO MEET LEDGER SHEET 


DEMAND. 
For the past fegv years the Berkshire 
Hills Paper Company, of Adams, Mass., 


realizing the growing demand for loose leaf 
paper, has been making a careful 
s phase of paper manufacturing, 


ledger 
study of thi 
sounding the loose 


its efforts on de- 


and has been quietly 


leaf trade, concentrating 


veloping a loose leaf sheet that would fill 
all requirements That its labors have 
been crowned with success is attested by 
the hundreds of stationers and loose leaf 
concerns, large and small, who are using 
the sheet watermarked “Berkshire Hills 


Loose Le af Ledger.” 


The first flexible hinge product put on the 
market some three years ago was not all 
that could be desired, but its acceptance 


by the trade gave renewed courage to strive 
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still harder for perfection. The product to 
day is very near to perfection, however, for 
the Berkshire Hills 


good piece of paper; its color, strength, fin- 


loose leaf ledger is a 


ish and erasing qualities leave nothing to 


be desired. But more than that, it has. a 
flexible hinge that is flexible, strong and 
neat The hinge, which is made in the 


sheet when the paper is being made, con 
sists of three flexible strips neither thicker 
than the rest of the sheet 
These strips have the same hard, smooth 
surface, but unlike the rest of the sheet, the 


flexible, thus 


nor thinner 


interior is soft enough to be 
guaranteeing flat opening books, no matte: 
what style of binder is used 
President Wilson of the 


Company, of Chicago, III., 
future of 


Two years ago, 
a ey 
looking ahead as usual, saw the 
the Berkshire Hills Loose Leaf Ledger 
Sheet and adopted it to add one more link 
to the “Quality and 


known chain of “Q 
Durability” 


well 
goods manufactured by his 
company. The paper worked out 
fully and Mr. Wilson and his “boys” liked 
the sheet so well and began to boost it s¢ 
serkshire Hills Paper Com 
& R. B. Com 


distributers 


success 


much that the 
pany had to’make the C. § 
pany its Western 

At the present time Berkshire Hills loose 
ledger paper may be obtained direct 
from the Berkshire Hills Paper Company, 
Adams, Mass., from the C. S. & R. B. Com 
pany, Chicago, or from any of the several 
who han- 


leaf 


jobbers throughout the country 


well t 


dle the line. Stationers will do ) 


Io! 





investigate Berkshire Hills loose leaf ledger 
papers, which they will always find equal to 
the demands of critical users of such goods. 





BALTIMOREANS ELECT OFFICERS. 


At the regular annual meeting of the Bal- 
timore Stationers’ Association, held Tues- 
day, May 17, 1910, the old officers were re- 
elected as follows: 

President, Charles E. Falconer of the Fal- 
coner Company; vice-president, James T. 
Kelly of The Kelly Stationery Company; 
second vice-president, F. Albert Kurtz; 
treasurer, John W. Kennedy of J. W. Ken- 
nedy & Co.; secretary, J. Edward Nunn. 

Executive Committee—Messrs. Steinmuel- 
ler, Kurtz, Luckett. 

Membership Committee—Messrs. Lewis, 
Smith, Meyer, Lucas, Schmidt. 

Arbitration Committee—Messrs. Hullett, 
Royston, Kennedy. 





Auditing Committee — Messrs. Watts, 
3enson, Holthaus. 
Price Committee—Messrs. Steinmueller, 


Kelly, Thalheimer, Rittler, Falconer. 

The various committees appointed for the 
convention of the National Association of 
Stationers & Manufacturers to be held in 
Baltimore next October are working stren- 
uously, and matters are in fine shape. 





W. A. Morschhauser, agent for the Mil- 
lionaire Calculating Machine, will leave for 
Europe about the middle of June and will 
not return until October. 


A NEW METAL FIXTURE CATALOG 











THE 
FAULTLESS 
MECHANISM 





WRITE FOR YOUR COPY 


Stationers Loose Leaf Co. 


“Sells to the Trade Only.” 


INCLUDING TWO 


FORTY-EIGHT PAGES OF LOOSE LEAF METAL PRICES 
AND INFORMATION, 


STYLES OF 





“THE PIONEER STEEL BACK LEDGER” 


THE FAULTLESS 


‘With a Fixture Case of Cold Rolled Steel’’ 





A LINE OF METALS FOR EVERY LOOSE LEAF NEED AND 
REQUIREMENT. EASY TO BIND—INCREASED PROFITS. 


TO-DAY. 


342 Broadway, Milwaukee, Wis. 
203 Broadway, New York City. 
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You Can 
Make Big Money 


selling the New Model Saunders 
Envelope Sealer — the greatest seal- 
ing and selling device ever invented. 
Made right, so that everybody wants 
it; priced right so everybody can buy 
it; terms right so you can make a 
satisfactory profit. 


The New Model 


SAUNDERS 


Envelope Sealer 


automatically moistens, closes and seals 40 to 
50 evelopesa minute, doing away withall gum 
lunches and mussy sponges. Only one simple 
motion required. Substantially made of brass 
nickel finish, and will last a life time. Nothing 
to get out of order. Send $2.00 today for 
sample and we will give you 


Your Money Back 


if sealer is unsatisfactory after ten days’ trial. 
Ask for literature and agency proposition. 


The Saunders Sealer Co. 


(Dept. 23) 1814 E. 40th Street 
Cleveland, Ohio 














HEADQUARTERS FOR 





Typewriter Ribbons, Typewriter Paper, 
Carbon Paper, for all uses. 
We manufacture the best line of TYPEWRITER 
SUPPLIES on the market. 


THE Ss. T. SMITH COMPANY 
ll Barclay St., New York City. Tel. 5022 Barclay. 
Please send for our Catalogue and samples of Mani- 


fold, pewriter Linen and Carbon Papers: also 
Prise Lokal re DISCOUNTS TO THE TRADE 
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DUPLICATING 






(By Special Correspondence.) 


Boston, Mass. 

Ethan Allen, who by the way, is said to 
be descended from the man who first made 
that name famous, has come to his own in 
Capitalizing the name, he knew 
there was a town in the country 


Boston 
that if 
where he should go to make the hit of his 
life would be in the town of the bean eaters. 
He is selling the Edison Mimeograph, with 
headquarters in the Smith Premier Type- 
writer Company, and says he just can’t help 
getting more business every month. 
*« . * 

M. D. Schaefer, manager of the Neo- 
style in Boston, is well known to the trade 
and is conducting a large branch in that 
city. He reports that business is good and 
prospects are even better 

Philadelphia, Pa. 

J. G. Mount, with the A. B. Dick Com- 
pany of Philadelphia, is doing a nice busi 
ness. 

Rochester, N. Y. 

F. J. Lynch, branch sales manager of the 
American Mutligraph Sales 
one of the live wires in that organization. 
He knows the 
up and is doing 
with the Multigraph in that big manufac- 
turing city. 


Company, is 


business from the ground 


some tall selling stunts 


San Francisco, Cal. 

The Western office of the Ribbon & Car 
bon Company of North America reports a 
large number of calls for the new duplicat 
the “Flexotype.” S. W. J 
company, 


ing machine, 
Mathews, vice-president of the 
with offices in San Francisco, says, “We are 
receiving a large number of calls for the 
machine. We are 


Flexotype expecting a 


number of machines to arrive any day 
These new machines will have a new auto 
which will 
people out here. We have placed a number 
of these machines in commercial schools in 


matic paper feed surprise the 


this part of the country as we propose to 
educate first class operators for the ma 
chine. We cannot carry any stock of the 
machines in this part of the country for 
the factory is ‘now rushed with orders, but 
we shall get enough orders from demon 
strations as all the people who have seen 
it in working order, have been well satis 


fied.” The demonstrating which 


machine 


was used in the April business show in San 


Francisco and which has been on display 
in the offices of the company in the Pacific 
building, has been delivered to a large firm 
on Market street which is showing it more 
than the office could ever hope to do and 
accordingly the office is getting some good 


advertising. 
* * * 


R. J. Ludlow, special representative of the 
\. B. Dick Company, will spend the months 


irking 


machine 


of June and July in San Francise 
Edison Mimeograph 
S. Crocker & co, of San 


on the 
through H 
cisco. 


Fran 


oa aa * 
F. E. Cotharin, Pacific Coast 
manager of the American Multigraph 


livision 
Sales 
Company, has gone to Los Angeles, Cal 
for a short visit. 
* * * 
& “I. Sauuth, fr., 
wood Revolving Duplicator Department of 


New York, spent a few days in San Fran 


manager of the Under- 


cisco with the local office of the Under 
wood Company about the middle of May 
x * * 
Mr. Newman, manager of the Western 
Specialty Company, has returned to San 


Francisco from Fresno, Cal., where he has 
been for some time establishing a factory 
for the manufacture of the new Mahlstedt 
Multicolor lupli- 
cating machines on the market 


Press, one of the latest 


AN EXAMPLE WE ALL SHOULD 
FOLLOW. 


John Brewer of the firm of H. K. Brewe: 
& Co., 35 Nassau street, New York City, 
has the right idea regarding a vacation 


Last month, accompanied by _ several 
men, including a dominie to keep them 
straight, he took a three days’ tramp 
through the mountains of Ulster county, 


It is not stated whether or not 


New York 


the trip was by the wonderful 


inspired 
achievements of Mr. Weston, but in any 
event they all enjoyed a pleasant outing 
[he party arrived in New Paltz, intend- 
ing to spend the Lake Mahouk, 
but found the hotels were rot yet opened 
Accordingly the night was 
Paltz, and the following day 
they Lake Mahouk and 
on to Minnewaska. From there they went 
to Cragmoor, one of the beautiful 
and picturesque spots in the mountains 
The first day the roads were heavy and 
Mr. Brewer experienced some difficulty in 


night at 


for guests 
spent in New 
visited traveled 


most 


propelling his muddy rubbers. The second 
evening found him in a somewhat exhaust 
ed condition, but by the time he had 
reached Ellenville on the third day he had 
“recovered his second wind” and was feel- 
ing in the best of trim. 

There is no 
stimulate the appetite, and Mr 
that he never enjoyed eating 
when he sat down to the plain country fare 


exercise like walking to 
Brewer said 


more than 


on his trip 
He returned to New York ready to 
of work 


take 
up the routine with renewed 
strength and vigor. 

Worry is the possession of the man who 
has not conscientiously applied himself t 
his work. He who has made the moments 
count, who works with application and in 
dustry at his calling, will find a way to live 
decently and well whatever untoward events 
opens be 


may happen. The way somehow 
fore the man who has not rested upon his 


oawrs. 
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VERTILEX Desk File. 











THE “Y and E” VERTILEX DESK FILE 


A Complete Vertical Filing System 

for the Desk—To Retail at 75c 
The dealer will find a ready sale for this ‘*‘Y and E”’ 
It consists of a strong file box 
with hinged cover and drop front; ends of wood and 
front strongly reenforced with tin. 

Furnished complete with alphabetical tab folders 





for letter- size pa- 
pers, labeled A-Z, 
and four numbered 
folders for special 
subjects. 





Ask us at once about dealers’ discounts. 


YAWMAN-*D FRBE MFG.@. 








EXECUTIVE OFFICES, ROCHESTER, N. Y. 
BRANCHES: 


Boston—68 Franklin St Washington 


San Francisco—712-16 Mission St Los Angeles—420 1-2 South Broadway 





When Buying Your Line 


of writing papers you are bound to consider the reliability of the firm that manufactures them, their 
reputation and standing in the eyes of the consuming public, and the margin of profit for you in 


handling your output. 


The EATON, CRANE & PIKE COMPANY operate the largest high grade stationery manufacturing 
It has been in successful operation for over sixteen years, and its products are 


plant in the world. 


sold by stationers generally throughout the United States 














These papers are well-known to the consumer. Extensive ad- 
vertising for years past has brought them continually before the pub- 
lic, who realize that all claims for them have been made good. 

The sale of the EATON, CRANE & PIKE PAPERS yields a lib- 
eral profit to the dealer, still allowing him to retail them at a reason- 
able figure. These papers, though of the highest grade, are by no 
means prohibitive in price, even to the consumer of moderate means. 


We call the attention of the stationery dealers to these matters that 
they may carefully consider them before placing their stationery orders else- 


where 


EATON, CRANE & PIKE COMPANY 


PITTSFIELD, MASS. 


NEW YORK OFFICE: Brunswick Bldg., 225 Fifth Avenue 





This is the biggest bargain ever offered in a 
Vertical File—something every office man needs! 


Largest Makers and Makers of the Largest Line of Filing Equipment in the World. 


614 Twelfth St. Cleveland—4611 Superior Ave., N. E. 
New York—360 Broadway Buffalo—213 Ellicott Square Chicago—140 Wabash Avenue 
St. Louis—207 Fullerton Bldg. Pittsburg—723 Liberty Ave Philadelphia—724 Chestnut St. 
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run uniform. 








ROGERS MANIFOLD & 


FIRST MAKER OF CARBON PAPER, 


The longer we are in this business, the better goods we can make 
at it over 40 years. 





It takes a long time to learn how to make one kind of good 
carbon paper or ribbon; it takes longer to make all kinds good, 
and it takes the longest time to learn how to make them all 


We have been 


That is why you can sell ‘‘ Rogers’’ carbons and ribbons easier than any other kind 
They are made right and advertised in the right way; the way that brings the retail 
orders to the dealer instead of to the manufacturer 


You can easily build up a business of your own with your goods in your own 
branded boxes, but, 


With our branded goods, carrying your name on the box too, you can build upa 
better business that will also be all your own, for, 


As soon as you have enough retail trade to make it pay us, we will NOT opena 
branch office. 


Don’t you think it will pay you well to sell goods 
made by the people with longest experience? 


Isn't it likely it will pay you better to deal with the 
firm who gives the dealer most help to sell the goods? 


There is no question but that it will pay you best to 


buy of the manufacturer who does not try to take any 
of your business away from you 


President. 


RBON PAPER CO.NEW YOR 


ESTABLISHED, 1869. 














Increases 
Capacity 
of your 


Files 25 % 


the possibility of error. 


the “Clipless"’ 


bank on your judgement. 


DEALERS:— 
Write for trade discount. 





CLIPLESS 
PAPER FASTENER 


Guaranteed for Five Years. 


ou wil 


Length 6} inches 


THE CLIPLESS PAPER FASTENER DOES IT ALL. 


_ Securely fastens from two to ten sheets of paper together without the use of foreign material, in one oper 
ation, thus eliminating the use of clips, pins or fastenings of any kind, and their attendant expense. 

The paper itself forms the fastening 

as the paper itself—a clip or pin is no stronger. The above illustrations show the fastening. 

Every file remains independent of every other file 

Use it to attach the carbon reply to your letters, before it leaves your stenographer’s hands, thus avoiding 


1 





Saves 
Time 
Space 
Money 





it is neat and secure and destroys none of the paper. It is as strong 


no clips to push off or pins to fall out. 


Use it to attach to your letter check, drafts, estimates, price-lists, invoices, statements, etc. 

Use it wherever you would use a clip or pin. 

As to construction the Fastener is made of the best tool steel and is as perfectly finished as a surgical! in- 
strument. It will last a lifetime. We guarantee it for five years in all its parts. 

The idea is all ours—we are not imitators 


we are the inventors, manufacturers and sole distributors of 


Ask your dealer for the “'Clipless’’ or write us. We will be pleased to send one to any responsible party on 
five days’ trial, express prepaid. We have sold thousands in this way to the best firms in this country—we 
find it indispensable i 
the “Clipless’’ that prompts this offer. Send for one today 


to your business—you will buy it. It is our faith in 


No middleman’s profit. You deal with us direct 


CLIPLESS PAPER FASTENER COMPANY 


NEWTON, IOWA 


























GOLD MEDAL FOR THE UNDER- 


WOOD. 

The very newest and freshest record 
the annals of the Franklin Institute of Phil 
adelphia records the fact that there was 
awarded on June 1 to the Underwood 


Typewriter Company the famous Elliott 
Cresson gold medal for “Utility, skill ana 
perfection of workmanship;” the oldest and 
those annals dealing 


mustiest record in 


with typewriters was also disclosed by th: 


courteous officials to Office Appliances, and 
between these two there is encompassed 
some interesting typewriter history 

The Franklin Institute dates back to the 
days of its illustrious namesake, Benjamin 
Franklin, and to the Junta or fellowship oi 
scientists and philosophers, which he gath 
ered around him. It is the pioneer scien- 
tific institution of the New World. It has a 
standing which is recognized world wide 
Its award of medal and merit for achieve 
ment have never been tinged with the least 
suggestion of commercialism. They are 
recognized the world over as tributes which 
are given solely on merit and only after ex 
haustive inquiry 

Before the last century was half run, to 
be exact, on February 18, 1848, Elliott Cres 
son, scientist, left to the Franklin Institute 
a legacy for the establishment of a medal 
to be awarded in recognition of “utility 
skill and the perfection of workmanship 
upon the recommendation of a committee 
on investigation. The fund by natural 
crement has make 
possible twice or thrice in the course of a 


now grown so as to 
year for the award of a gold medal to meri 
torius achievements. A condition however, 
is that formal application must be made for 
it and that after the decision of the commit 
tee on three months’ publicatio: 
must be made, in order to give opportunity 
for any objection to the finding, before the 


award 


medal itself is finally bestowed. 

With the 
months of public notice expired, and now 
the Underwood Company is in possessior 
of a medal which money cannot buy 

The medal it is understood, is in recogni 
tion of the pioneer work in the perfectio1 
of the visible type of typewriter done by 
the Underwood Company. Records of th: 


advent of June 1 the thre: 


Institute show that only two other type 
writers have ever been honored by the 
Franklin Institute. But one of those re 


ords has a curious interest in these days ot 
worldwide use of the typewriter, and of it 
unquestioned place as a time and lab 
saver 

A score of years ago the honor fell to tl 
for in October, 1890, the Frank 


for its wheel 


Hammond, 
lin Institute 
innovation 
other style, 
latest recipient of honors may still claim t 


honored it 
The 
the tupebar construction, thi 


type 


Underwood being of a1 


enjoy a unique distinction, 


records of the Insti 


3ut from tl 
tute there was drawn the pioneer record of 
its attention t Chat 
attention was given to the old, almost for 
Sholes-Glidden 


e musty 


the typewriter field 


Typewriter, proto 


gotten 




















type of the Remington of today. But how 
very quaint and curious—and yet witha! 
prophetic and sound—are the conclusions 
reached by the committee consisting of H. 
R. Heyl, Cyrus Chambers, Jr., and J. B 
Burleigh, who in September, 1875, recom- 
mended the bestowal of another famous 
Franklin Institute trophy the Scott medal 
to the Sholes-Glidden machine in these 
words: 

“We find nothing in the typewriter that 
renders it impracticable in the hands of any 
intelligent boy or girl and consider it one 
more valuable contribution to the collection 


of practical time and health saving inven- | 


tions. We feel justified in expressing our 
appreciation of the ability and the worthy 
efforts of the inventors of the typewriter 
and in recommending the award to them 


of the Scott Legacy Medal and Premium.” 





AN INTERESTING CONTEST. 


A contest was recently given by the Ste- 
nographers’ Association of Baltimore for 
the improvement of working stenographers. 
This contest took place in the rooms of the 
Strayer’s Business College on the evening 
of April 26. Miss Nellie Schuler, a student 
of Strayer’s Business College, won the first 
place in the students’ contest, making a net 
average of forty-three words per minute, 
using the Underwood typewriter. The win- 
ner of the first prize in the employed ste- 
nographers’ contest was won by Miss Helen 
Darby, making an average of 57 1/30 words 
per minute, writing for thirty minutes from 
printed copy, using an Underwood type- 
writer. Miss Bergen came second, making 
an average of 56 7/30 words per minute. 
Miss Lesser was also making an average of 
fifty words per minute on an Underwood 
typewriter. 

In this connection it is only fair to say 
that Miss Lesser wrote two hundred words, 
more than any of the other contestants, 
her average being brought down by errors 
in drawing her carriage back before she 
had reached the left margin limit. It seems 
that the rules required a certain number of 
spaces to be covered in each line. Some of 
the lines that Miss Lesser wrote had not 
fully completed the number of spaces re- 
quired, so that a large number of errors 
were counted against her, which otherwise 
would not have been taken into account. 

Several letters were received from busi- 
ness men and large commercial houses of 
Baltimore, congratulating the stenograph- 
ers and the Association upon its efforts to 
increase efficiency. 





“Nothing is more certain than that we 
make our task beautiful or menial by the 
spirit we throw over it.”—The Rev. Newell 
Dwight Hillis. 





Down in Pawtucket there is a pious man 
who holds his hands so tightly clasped in 
prayer that he can’t get them apart when 
the contribution box is passed. 
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- ° ° # 
A sheet of paper which introduced’a new element into 
business correspondence; a factor which the most pro- 





gressive business men take into account. 

It gives to the letter that subtle touch of agreeable- 

ness not adequately described as “quality”; an im- 
pression, without a recollection of detail, akin to that 
made upon one by the well-dressed man or woman. 

Business letters on Old Hampshire have an atmos- 

phere of refinement not attained by ordinary pa- 
pers. 

Old Hampshire is not made for esthetics: it is sold to 

hard-headed business men, on the assumption that it 
is profitable to make your customers and prospective cus- 
tomers think well of your concern and your goods. 


q Old Hampshire is also put up in papeteries for those 


dealers whose customers demand the best. 


Samples upon request 


Hampshire Laper Company 
South Hadley falls, Blass. 


EXPORT AGENTS: 
National Paper & Type Company, 31-3 Burling Slip, New York City. 























The Cheapest, Stroagest, Best One-Piece Reversible 


EXPANDING ENVELOPE 
On the Market. Made in 7 Sizes. 


Takes up LESS ROOM than any Expanding 
Envelope manufactured. 





J. This is What YOU are Looking for 










Used by Corporations — Banks — Bankers 
—Railroads — Insurance Companies—-Real 
Estate Companies—Lawyers and Manufac- 
turers —In Flat or Vertical Cabinet Files. 
DEALERS—Through our advertising in different maga- 
zines we are selling direct all over the country, but we 
prefer to sell through you. 
Write For Our Special Inducement. 

NATIONAL EXPANDING ENVELOPE CoO. FOR STATIONERS’ TRADE 
108 FULTON ST. NEW YORK SEND FOR IT NOW 
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No. 5.—HUNTLEY-HILL-STOCKTON CO., 
Winston-Salem, N. C. 




















No. 4.—BOYLE FURNITURE COMPANY, Ogden, Utah 


















































GLOBE-WERNICKE PRIZE WIN- 
DOWS. 
Che window trimming contest announced 
1 March by the Globe-Wernicke Company 
- Cincinnati has been brought to a clos¢ 
and the prizes have been awarded. Photo 


graphs of several of the prize winning win 
dows appear on the opposite page. The 
winner of the first prize was the Dorsey 


Printing Company of Dallas, Tex.; second 
prize, the Rothert Company, Altoona, Pa.; 
third prize, the Anthony & Cowell Com 
pany, Providence, R. I. The complete list 
of the prize winning windows will be pub- 
lished later 

The photographs received by the Globe- 
Wernicke Company for the competition 
were shipped to Chicago last month the day 
before the committee met to decide upon 
the respective merits of the different dis- 
plays represented by the pictures. The 
committee was composed of the following 
gentlemen: P. D. Francis, president of the 


Trade Periodical Company, publishers of | 


the Furniture Journal, Chicago; J. C. Mc- 
Quilkin, editor The Inland Stationer, Chi- 
cago; Wesley A. Stanger, editor of The 
Office Outfitter, Chicago; Floyd T. Short, 
vice-president of the Federal Advertising 
Agency, and Evan Johnson, president of 
the Office Appliance Company, publishers 
of Office Appliances, Chicago. 

No representative of the Globe-Wernicke 
Company was present at the meeting of the 
committee, and the names of the contest- 
ants submitting photographs were not 
known to its members. In marking the re- 
spective photographs the committee took 
into consideration the various points of 
merit in the several displays, also the size 
of the show window used and the size of 
the city or town in which the display was 
made 

On a 100-point perfect basis the winner 
of the first prize received 96.4 per cent; the 
second, 94.5 per cent; third, 91.6 per cent; 
fourth, 90.8 per cent; fifth, 90.0 per cent, 
ind sixth, 89.6 per cent, the percentages 
being made up from the average of five 
different markings. 

A group showing the first five of the 
prize winning windows is shown on the 
opposite page 

We believe that this idea of giving prizes 
for window displays is one that should be 
more generally adopted to promote in- 
creased interest in proper window decora 


tion. The window is the stor®’s most im- 
portant direct advertising medium, and 
anything which will tend to increase skill 
in window trimming will be beneficial to 
the trade 

Many of the participants in the above 
contest found that the increased sales re 
sulting from their well trimmed windows 
very much more than repaid them for the 
time and trouble expended without regard 

the sideration of a possible prize. 

“The world is won by battles, not by sur- 


render; he alone wins who dares take hard 
blows.”—Dr. Lyman Abbott. 
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Your business under 
your thumb 


Every transaction, every move, costs TIME. 

And, reduced to fact, this time is actual money. 

Every false move is lost motion—lost time and lost 
money. 

Lost motion is a leak and leaks are sneaky, treach- 
erous things. 

You pay for them on the installment plan—a little 
every day, in dribs. 

The sum-total cost of these leaks would pay many 


times over, for a 


















Steel 





eye o 

Filing Equipment 
Offers every reference and filing requirement dowa 

to the most minute detail in technical lines. Can be 
practically built up from the smallest unit to complete 
service for the largest corporation or business. Re- 
arranged or divided as wanted. No section or part 
need ever be discarded for non-use as it is always a 
unit, no matter what your system may change to. 

THE BERGER STEEL EQUIPMENT is indestructible and fire-proof Operates easily, smoothly, noiselessly, 
quickly. Has every advantage in the world over wood or paper constructed files in service, and is most hand- 
some and durable in appearance. 
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Catalog H-47 with full description, details and prices on request--dealers, office or business men. 


THE BERGER MANUFACTURING COMPANY, Canton, Ohio 


New York Philadelphia Boston Chicago St.Louis Atlanta © Minneapolis © Sam Franciece 
























pHOLDS 50 STAPLES 
ALWAYS READY 
















Like all ACME machines, it is il right and works right. 
Meets all demands for the average office. 
Drives a broad, flat staple. Holds the thinnest and pene- 
trates the thickest paper. Very convenient for filing letters, 
binding vouchers, fastening pay roll envelopes, statements, 
legal documents, etc. 


Illustrated List furnished dealers on request. ACME 
BINDERS are sold by leading Jobbers. 


Acme Staple Co., Ltd., Camden, N. J. 


European Agents: Progress Typewriter Supply Co., Ltd., 
85 Golden Lane and Hatfield Street, 
London, E. C. 


es 














’ As Good as Any— Betier than Many 


JOHN ALLEN & CO. 


478-480 Peari Street, NEW YORK 
Manufacturers of 


Carbon Paper 


Guaranteed Non-Sm ut. 
Long-lasting, Clean Writings. 


Typewriter Ribbons 


For all makes of machines. Will give best 
service and iseure satisfaction to users. 


Write For Samples 
and Prices. 

















Trademarks and. Copyrights 


Send your business direct to 
Washington. Saves time and insures better service. 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialty :—Typewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33, N. U. Bldg., Washington, D° C. 


IMPORTED BRUSHES 


FOR THE 


STATIONER’S TRADE 
TRIDENT BRUSHES aa 
SZC 


i 


We carry in stock German Water Color Brushes. 

Our imported line of these brushes is unexcelled for 

quality and finish. They are of excellent value. Sizes 

one to eight. Samples and prices sent on application. 
WE CAN SAVE YOU MONEY 


JAMES H. RICE CO. 


IMineis and St. Clair Sts. 


CHICAGO, ILL. 
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(By Special Correspondente.) 
Baltimore, Md. 

The Stanley C. Carman Company of Bal- 
timore, are up-to-date office stationers and 
carry a large line of accessories, as well as 
typewriters. Mr. Carman says that it’s easy 
to write advertising, the best ad that was 
written was “we treat our customers 
We are not sure about the ease of 
that Mr. 
what he 


ever 
right.” 
writing advertising, but believe 
Carman certainly _ practices 
preaches. 

x * * 

H. M. Biden Co., of Baltimore, make a 
specialty of office stationery and appliances. 
They are the agents for the Rotary Neo- 
style Duplicator and several other good 
specialties, and report a good business. 

Chicago, Ill. 

John B. Fay, for many years with A. C. 
McClurg & Co., and for the past year a 
resident of Jackson, Mich., paid a visit to 
Chicago about the middle of May. Jackson 


is Mr. Fay’s old home, where he lived be- 
fore he came to Chicago, about twenty- 
seven or twenty-eight years ago. He has 


a year of well earned rest, with the 


spent 
result that his health is now perfect. He 
contemplates building a residence upon 


some property he owns in Highland Park 
and when that is completed he will move 
back again to Chicago and will probably go 
when the right opportunity 
presents itself. Mr. Fay’s many friends will 
rejoice to learn that the rest he has taken 
has apparently made him about ten years 
He has gained somewhat in flesh, 
his has the ruddiness of out-of-doors 
and his step the elasticity of a man in the 


full vigor of health. 
* * + 


into business 


younger. 


face 


Frank W. Baliey, of Boston, president of 
the National Association of Stationers and 
Manufacturers, spent a few days in Chicago 
about the middle of May and while here he 
was entertained by the Chicago stationers 
at a luncheon in the German room of the 
Grand Pacific Hotel on Tuesday, May 17. 
A full report of this enjoyable affair will be 
found elsewhere in this issue. 

Indianapolis, Ind. 

W. K. Stewart of the W. K. 
Company, Indianapolis, Ind., was recently 
in New York buying goods and attending 
the booksellers’ convention. 

* * *« 


Stewart 


George Wray, of the William B. Burford 
Company, spent a few days recently in Chi- 
cago 

* * * 
Oliver Lee, who represents Eberhard Fa- 


} 


ber, a recent visitor to Indianapolis 


* * * 
Theodore Vonnegut of the W. K. Stew- 
art Company, has just returned from a two 


was 





months’ visit to Europe. He visited Ger 
many and other countries and picked up 
many valuable ideas. 
* * * 
James McCarrell Wray of the Bobbs- 
Merrill Book Store, visited friends in Cl 


cago the latter part of May. 
* * *~ 

R. B. Wilson, the Chicag 

Shipping & Receipt Book Company, visit 
Indianapolis recently in his big touring 


president of 


on his way home to Chicago after a visit 

a number of the principal cities of Mich 

Pennsylvania and Indiana 
Milwaukee, Wis. 


Wilmann Brothers Company of Milwau 
kee, lithographers, has filed amendment 


gan, Ohio, 


its articles of incorporation, increasing its 
capital stock from $150,000 to $200,000. 
x * x 


The Everest-Braband Company of Mil 
waukee, printers, has filed amendment to its 
articles of incorporation, changing its name 
to the Braband-Voss Company and iacreas 
ing its capital stock from $5,900 to $15,000 


New York, N. Y. 


Milton A. Clendenin, who has for sev 
eral years been connected with the station- 
ery department of G. P. Putnam’s Sons of 
New York, has left for a well earned three 
months’ vacation. Mr. Clendenin expects 
to take to the hills and recuperate after the 
exacting duties of city life. Mr. Clendenin 
is an excellent guide to New York City and 
his services are recommended to all out of 
town visitors. 


San Francisco, Cal. 


Charles S. Dixon has retired from the 
office supply firm of Dixon-Fish & C 
which started in San Francisco after the 


fire, and is now associated with the Oakland 

Lithograph Company. The company is be 

ing continued under the former name by 
G. K. Fish. 

* 7 * 

G. R. Hansbrow & Co., 

and card stock, have moved from 1321 Mis- 


dealers in paper 


sion street to a large store at 86 First 
street. 
. * * 
The Dennison Manufacturing Company 


now has two expert paper workers on the 
Coast, putting in special displays of crepe 
paper. One has been working through the 
northwest, placing displays in the principal 
stationery stores, and the other is demon- 
strating in thg San Francisco office, under 
Coast M. B 


the direction of manager, 


Freeman. 
+. * * 


The Griffin Envelope 


preparing to 


Company of San 


Francisco is install a new 
envelope machine next month. 
* * . 


According to a report from Oroville, Cal 
cedar logs are now being shipped from that 
place for the manufacture of lead pencils 


« * * 

A. C. Bowles is to become San Francisco 
manager for the Joseph Dixon Crucible 
Company, commencing June 1, taking the 
place of J. G. Allen. Mr. Bowles has for 
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STATIONERY NEWS—Continued. 


some time been traveling for the company 
in the Southwest and the Hawaiian Islands, 
and is well known in San Francisco. 

* »* 

E. B. Hanson, Coast representative of the 
Onoto Pen Company, returned early in the 
month from a trip to the northern Coast 
cities, where he went immediately after the 
business show. He is placing the Onoto 
pen in many of the Coast stationery stores, 
and expects before long to have agents in 
every important town in this territory. A 
demonstration was made, with good results, 
at Starkweather’s store on Montgomery 
street, this month, and within a week or two 
a large demonstration will be made in the 
Emporium, one of the largest department 
stores, which will handle the line regularly. 
Eight agencies are to be placed in this city, 
and almost as many in Oakland, where a 
special man will be employed to look after 
the business. The company is advertising 
quite largely on the Coast and has already 
brought about a very material increase in 
the sale of its line. 


* * * 


Mr. Dixon, of Cunningham, Curtiss & 
Welch, is now in the east. 
™ - * 


Lester Van Nostrand, Coast manager for 
the Milton Bradley Company, has just re- 
turned from Seattle. He states that the 
fall stock of school supplies is rapidly ar- 
riving, and will be complete in a short time. 
The Coast office is likely to get an ex- 
ceptionally large business in school supplies 
this season, and orders are being received 
somewhat earlier than usual. 


St. Louis, Mo. 

Business in the stationery and typewriter 
lines for the past month has been very 
good although some dealers report collec- 
tions not up to the standard. In the print- 
ing departments of the various dealers busi- 
ness has been very good, and a number of 
large contracts have been secured for big 
jobs. 

* * * 

Warren Skinner, president, Skinner & 
Kennedy Stationery Company, _ reports 
business very good and says his May busi- 
ness for 1910 shows a substantial increase 
over May, 1909, and with a large amount 
carried over for June. This month should 
also outshine the corresponding month of 
1909. 

*« ok * 

Amedee Peting, of Geo. D. Barnard & 
Co., returned from an extended eastern 
trip where he went to attend the conven- 
tion of the Royal Arcanum, held at Mon- 
treal, Canada. Mr. Peting is an ardent 
worker in this lodge and is very popular 
among his fellow members. 

* * « 


W. L. Hoagland, Jr., who was married 
during April and departed for an eastern 
honeymoon trip, returned last week to his 
post, and found a large amount of work 








Satwww POST PRICE BOOK 





Patented July 13, 1909 





THE SAM’L C. TATUM CO. 


3306 Colerain Ave. 


New York Office: 185 Fulton Street 


FOR LOOSE LEAVES 


Differs from ordinary “ring” book. Takes up much 
less room in the pocket and holds the sheets as firmly 
and permanently as the “old style’ bound book. 


Furnished in any size or binding. A penny or any 
small coin opensit. No key and no projecting screws. 
Expansive. 17 stock sizes. 


Adapted for Price Books, Catalogue Covers and 
Office Records of all kinds. 


SHEETS DO NOT TEAR OUT 


Ask Us About It. 


Cincinnati, Ohio, U.S. A 




















stands tor superiority in all 1 nes of comn 
relation, yea even better.”” If the salesr 


MONARCH goods make up a complet 
pe gums, printers’ make-ready paste, etc. etc. 


flexible glues, dry glues, enveloy 


We also make a specialty of manu- 
facturing gumsand glues for individual 
requirements. We have on hand or 
can prepare formulas for any and 
every possible glue or paste. We shall 
be glad to correspond with you with 
reference to your special needs. 


The Monarch 
Glue Company 





1ercial glues, gums, pastes and mucilages. They “‘stick like a poor 











ticks to his customer as tight as the glue, he'll never lose a sale. 


e line of pastes, gums, mucilage, inks of all kinds, liquid and solid 


Stationers—bear in mind that 
MONARCH brands carry a good profit 
for the dealer. You ought to know 
more about this line. We will send 
you complete information and our 
dealers’ proposition for a two cent 
stamp. Don't delaya minute. Write 
today. 





125-127 E. 2nd Streets, 
Cincinnati, Ohio, U. S. A. 

















Desk No. 211. 





DESKS 


If you havea critical customer, our Desk N 
211 is the one to bring to his notice. It has 
ya — Boxes, e Drawers and a plenty 

ropnee. B —y 1 of 54”, 60°, 
oh a 72°, ust Proof rtain, Drawers 
in Pedestal 4 looked by our Patent it Com- 
bination Lock and has weil fitted Drawers 


Vertical Letter 
Filing Cabinets 


Make youa good profit 
Write for Catalog and Prices 
Cable Address : FEIGE, Saginaw 


FEIGE DESK CO. 


826 Genesco St.. 
Saginaw, Mich., U.S.A, 
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H-H LOOSE LEAF SPECIALTIES 


OUR TRADE MARK 


H-H 
Loose-Leaf 


Price Book 


Neatest, 


~~ Simplest 


Strongest 
A GUARANTEE OF 
SUPERIORITY 





Phe ACTION of the rings in OPENING 
and CLOSING is PERFECT 














the best. 
Every Book 


guaranteed. 








Note the WIDE OPENING of the rings. One of the ESSENTIAL FEATURES of 
a RING BOOK. The rings open sufficie ntly WIDE to permit the insertion or removal 
of a WHOLE PACKAGE of paper at ONE TIME 


SOLD TO THE TRADE ONLY 


Write for Catalog, Discount and Samples. 


HAMACHER-HAWKINS MFG. CO. KANsAs city, Mo. 











THE PEERLESS MOISTENER 


For Moistening Stamps, Envelopes, Labels, Etc. 
invaluable to Cashiers and those who handle currency. 
Now used and endorsed by many of the largest business houses. Made of Alum- 
inum with German Silver Top. With this little device 3,500 envelopes an hour can be 


sealed. Price 75 cents delivered. Money returned it not satisfactory. A handsome article. 
Good profit for the dealer. We want Agents. Write for Export Prices and Discounts. 


THE PEERLESS MOISTENER CO., 822 Claremont Avenue, Chicago, Ill., U.S. A. 


















WAX SEALS CHECKS CORPORATE my POCKET NOTARY METAL CHECKS 
WE ARE NOT Aaents FOR THEsE Goops 
WE MANUFACTURE THEM 
| SEALS, STENCILS, STEEL STAMPS, BADGES, is 
RUBBER STAMPS 


NAME PLATES, METAL CHECKS, 
123456 t fits af 
NUMBERING MACHINES 












RUBBER STAMPS, Etc. 
WRITE FOR CATALOGUE 
MEYER & WENTHE 
92 DEARBORN 8T. 
CHICAGO 




















The Bristow 
Radial Distributor 


A new device for Economizing the 
time of the people whose time 


is the Most Valuable 


Compartments are assigned for the 
listribution of papers by designating 
markings upon the /Jverine end plates 
dispensing with baskets and trays. The 
base of a distributor with fifteen com- 
partments occupies about the same 
space as one basket. Write for com- 
plete catalog 


FREDERICK BRISTOW 


East Orange New Jersey 
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STATIONERY NEWS—Continued. 
had accumulated for his attenti at 
now wading through a mass of « as and 
inquiries for the Universal machines 
Hoagland and bride are now at home 
their friends at 4965 McPherson 

*« ~ - 

Chas. M. Monroe reports business g 
but collections rather slow, and he is 
planning his summer fishing trip, whi 
intends to take the coming month M1 
Monroe usually fishes in Minneso 
known as a crack fisherman. He ts always 
on the alert for new things and 
figuring on placing in service severa 
delivery trucks and will equip his city 


men with small business automol 
stead of horses and buggies, whic] 


discard. 


NEW LINE FAVORED. 


The Weis “500” line, which was recently 
announced in a previous issue is meeting 
with marked favor wherever it is being 
shown. 


The manufacturers have decided 
a section for filing checks, which 





STACK FOR LEGAL BLANKS 


make the line more complete, especially 
for those dealers who make a specialty 
supplying banks with their filing equipment 
The illustration herewith sho a stack 
containing Legal Blank, anes 
Vertical Letter Files on high leg base 





CONVENIENT DESK FILE 
There are twenty-two kinds of sections 
in the line 
For further information write for book- 
let “500” and dealers’ terms to the Weis 
Manufacturing Company, 161 Union Street, 
Monroe, Mich 



































(By Special Correspondence.) 


Boston, Mass. 


J. W. Newton, manager of the Yawman 
& Erbe Manufacturing Company in Boston, 
reports a good business. He has a large 
office and is perfecting quite an organiza- 
tion 


x * *x 


manager of the Derby 
Boston, is doing a big 


Ralph S. Russell, 


Desk 


business 


Company in 


They have a large display room 


with three other floors and basement, which 
speaks for itself 


* * * 


One of the largest branches of the Globe 
Wernicke Company is in charge of J. M. 
Dotter in Boston. They carry a complete 


line of office and library furniture and have 


been in the same location for over eight 
years. They have developed on their own 
account a system of interlocking office par 
titions which may be changed at will to 
suit the desires of customers. Geo. E 


Thompson ably assists Mr. Dotter in the 


management of the office. 


Buffalo, N. Y. 


George S. McCormick is in charge of the 
irge branch office of the Yawman & Erbe 
\Mlanufacturing Company in Buffalo. Mr 
McCormick is wide awake and hustling ev 
ery minute, and if anything gets away from 


some 7” 


him it has to “go 
x * 

Millington Lockwood has a fine line of 
filing cabinets and furniture specialties in 
his office in Ellicott Square, Buffalo. He 
employs a number of men and seems to be 
getting away with the business. Mr. Lock 


wood is well known to the stationers as well 


supply men and is one of the 


as the office 


in the business 


live wires 


San Francisco, Cal. 


The Library Bureau is equipping the new 
quarters of the San Francisco 
Union Bank with office furniture. 


Savings 


7 * 
The 
located at 


to move 


Rucker-Fuller Desk Company, now 
739 Mission street, is preparing 
location on the south 
Mission street, between New 
Third streets. The store 
and loft building now in the course of con 
five stories instead of four 
The exterior is be 
Bedford and white 
glaze terra cotta and is very simple and at- 
appearance. The basement and 
first and mezzanine floors will be fitted up 


into its new 


east line of 


Montgomery and 


struction is to be 
originally planned 


finished in 


as 
ing stone 


tractive 


as attractive showrooms. A_ complete 
sprinkler system is being installed for pro- 
tection against fire. The company expects 


to be comfortably located in its new home 


by June first 
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The Phoenix Desk & Chair Company 
which for several months occupied tempo 
rary quarters on Sutter street, near Mont 
gomery, is now comfortably settled at 247 
Bush street 


Milwaukee, Wis. 


The Northwestern Furniture Company of 


Milwaukee recently received the contract 
to furnish the seven new Civil courts, just 


opened in the Metropolitan building, Mil 
waukee. The 
Wernicke sectional cases and a 
furniture. Several other good or 


order included 275 Globe 
general line 
of office 
ders are reported by Conrad A. Netzham 
mer, advertising and sales manager of the 
Northwestern Company. 

* * * 


Officials of the William C. Kreul Com 
pany, Milwaukee, dealers in office furniture 
and the Oliver Type 
writer Company, report an especially good 
business in office The month of 
May exceeded any other month in the his- 


representatives of 
furniture 


tory of the company’s business in this line. 
~ + * 

Automatic File & Index Company’s 

now 


The 
rebuilt factory at Green Bay, Wis., is 
in operation. The plant of this concern was 
badly damaged by fire some time ago and 
during the the building 
been and 


months 
remodeled 
installed so 


past few 


has overhauled and 


1 


new equipment has also 
that the output of the factory has been ma 


been 


increased. 
+ * * 


terially 


The large three-story addition to the 
plant of Wisconsin 
Company, chair manufacturers, at Jeffer- 
Wis., 


be ready for the 


the Manufacturing 


is nearing completion and will 
short tims 


son, 
machinery in a 


*~ * * 
Mr. and Mrs. Jacob Netzhammer, pat 
ents of Conrad A. Netzhammer, advertising 
manager for the Northwestern Furnitur 


celebrated 


Wis.., 


wedding anniversary 


Company of Milwaukee, 


their silver recently 
This celebration 
time to 


owing to the poor health of Mr. 


had been postponed from 
five 
Netzhan 
] 


vered 


time during the past years 


mer, but he has now fully rec: 


AN INTERESTING ANNIVERSARY. 
The H. H 


West Company of Milwaukee, 


Wis., manufacturers of stationery and blank 
books and dealers in office furniture, re 
cently passed the sixty-second anniversary 
of its organization The firm was first 
| 4 7 la¢ . e 1 7 

known as West & Co., later as the West 
Book & Stationery Company and now as 


the H. H. West Company. J. J. Perkins is 
president; William 
dent and C. W. Meyrick is secretary. 


Jeveridge, vice presi 


“Let always remember that free 


thought means the opportunity to think, and 


us 


not the opportunity not to think.”—Phillips 
Brooks 


“The granary must be filled before the 
are fed; knowledge must be 


before knowledge is given.”—Plato 


poor gained 
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“*The Best 
of All’ 


There are many im- 
portant points which 
must be considered 


5 in the selection of a 


bs POSTAL scale 


os 


Durability 


Accuracy 


Economy and 
Efficiency 


Are a few of the most important. 


The Pelouze 


Postal Scales 


embody all 
These scales 
weight but 
cents. 


of these good qualities. 
give not only the exact 
the cost of postage in 


Their use does away with 


postage mistakes National « < éibe 
and waste. The Union - - - 24 Ibs 
Pelouze Scale is a Ceeunine P< 4g 
wise investment. R25 5 


For sale by leading , 


warranted. 


Send for Catalogue “*S” 


Pelouze Scale 
& Mfg. Co. 


232-242 E. Ohio Street 
CHICAGO 























School 


Bo 


ard 


Business 


@ We will quote you prices 
that will get the business on 


PASTE 


and the quality of our goods 


will make 
Remember 


satisfied customers. 
our Invincible main- 


tains its softness and will not 


spoil. 


@ Send for sample stating sizes 


and quanti 


ties used. 


The National Paste Co. 
Columbus, Ohio 
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Start 
a business 





of your own 











Have you the ambition to forge | 
ahead, to make the most of 
opportunities, and are willing to | 
work, and work hard. | 





We have a plan that will 
enable you to start a 
business of your own. | || | 














We can place you in a position 

where you will not have to 
worry about losing your job next | | 
pay day, and where your income || | 
will be sure, and will increase with |] | 
the passing of the years. We can 
help you to build up a_ business 
that will be permanent, one that 
will insure you a steady income as 
long as you live. We offer you 
an opportunity to become indepen- 
dent. Hundreds of our represen- 
tatives have built up an ever in- 
creasing business, and you can do || | 
the same. 


All we ask is that you are hon- 
est and willing to work. 


Write us today, and we will 
send you full particulars. 




















The Dodge Company 


MAKERS OF 


TYPEWRITER RIBBONS 
CARBON PAPERS | 


Syracuse, - N. Y.. 
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HOGE COMPANY BUYS OUT DUR- 
YEA-HOGE COMPANY. 

The latest deal in the stationery field in 
New York was the acquisition on May 24 
of the Duryea-Hoge Company by the Hoge 
Manufacturing Company of 108 Fulton 


street. Hampden Hoge was formerly con- 





BRASS HEADED THUMB TACKS. 


the Company 
until a few months ago, when he withdrew 


and formed the Hoge Manufacturing Com- 


nected with Duryea-Hoge 


pany. By energy, perseverance and square 





Deprima Leaves 


insure a flat writing surface in  loose-leaf 
ledgers. Every bookkeeper knows that means 
comfort, convenience and speed in handling 
his loose-leaf books. The ‘“Deprima” proc- 
ess takes all the stiffness out of the binding 
edge, compelling the leaves to lie flat. ‘‘De- 
prima” Leaves can be made for any binder; 
several of the popular rulings in the standard 
sizes are carried in stock. Our booklet tells 


| more about them. 


‘“‘Deprima’™’ Leaves are but one of the many 
worthy features of the 


MANN 


Yale Lock Ledger 


dealing the Hoge Manufacturing Company | 


has established a large business in a short 
period of time. 
The new company has acquired the pat- 





CLIP NO. 60. 





CLIP. 














B CLIP NO. 


50. 
ents on the “Modern B” pen and pencil 
clips as well as all other rights of the old 


It will now furnish its customers 
B” clip together with 


company. 
with the “Modern 
Nos. 50 and 51, and the new steel clip, Nos. 
60 and 61, 


If you want the leaves of your loose-leaf 


| records to be as secure as those n bound 





| few working parts. 


books, please in- 
sist upon having 
the Mann Yale 
Lock Ledger. 
The person in 
possession of the 
Yale key can 
be made respon- 
sible for every 
leaf in the led- 
ger — and no 
other key is nec- 
essary. The 
Yale Lock is 
part of the bind- 
er and cannot 
be detached— 


illustration. 








see 


Ask us to send 
a copy of our 
free,copyrighted 
booklet, ‘The 
Interchangeable 
Leaf Ledger.” 
It will 
any one wishing 
to know more 
on the loose-leaf 


interest 





Illustrating the wedge principle of the 
operating mechanism of the Mann Yale 
Lock Ledger; also the simplicity and . 
subject. 














If you are unable to get ‘“‘Deprima” Leaves or the 


| Mann Yale Lock Ledger from your stationer, communi- 


which sells at a lower price. The | 


cate direct with us. At any rate, send for the booklet. 


William Mann Company 


Makers of Loose-Leaf Devices. 
By 


Copying Books and Papers 


529 Market Street 
Philadelphia 




















Hoge 


the sale 


Company will still continue to push 


of its steel, brass and German sil 
ver thumb tacks that have become so popu- 
lar among the trade; also its letter openers, 
stamp racks and other specialties. 


THADDEUS DAVIDS CO. ADDS NEW 
LINES. 


As usual the Thaddeus Davids Ink Com 
pany of New York are right up at the front. 
They are selling a commodity that one sel 


dom finds—what is said to be an absolutely 


~DAYIDs; 
CPS Suk Filtered 7 
aviDSCo. NewY 





indelible ink, and they are willing to stake 


their reputation on it. The best proof of 
the quality of their indelible ink is in the 
fact that dealers are clamoring for it from 


In addition to this ink they 


eS tate y " 
MAS SPA tary 
en ee 
resr « 
WHA®2EUSIDAT, 
Ne we TAvios Co; 
aon OnK . 
@L'SNEO tee6 
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every quarter 














THIS PACKAGE CONTAINS 4 
A202. BOTTLE oF 


DAYI 












IT WRITES BLUE (TURNING 
BLACK) Flows FREELY 
AND WILL Nor CLOG THe PEN 
_ Manufactured by | 
DEUS | 
aes Davins Co, 
ESTABLISHED 1825 







market a 


the 


} ilk 
have recently silk 


perfumed fountain pen ink that is | 


put on 
filtered, 
becoming more popular every day. It is 
put up in two-ounce bottles packed in at 
cartons. This line is also 


tractive receiv 


1 among the dealers. 


ing great fav 





The company’s sales manager, L. E. Wil- | 
liamson, has recently added several new 
salesmen to his staff. 

“Every good that is worth possessing | 


must be paid for in strokes of daily effort.” 
—Professor William James. 
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ais THe 


E"RON 


flat in all 


binders. 


requirements. 





Clip the Coupon to-day 


BERKSHIRE HILLS 
Adams, Mass 


PAPER 


Gentlemen: Kindly send samples 


Loose Leaf Ledger Sheets. 
Name. 


Address 


#8 SP 
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> 


The Plant of the 


Berkshire Hills Paper Co. 


Manufacturers of 


Berkshire Hills 
Loose Leaf Ledger 


the flexible hinge sheet which lies 
styles o- 


loose leaf 


We are the only high grade 
ledger manufacturers who have 
made a study 


of your loose leaf 


Let us show you the resu'ts. 


Berkshire Hills Paper Company 


Adams, Mass. 





and descriptive matter of Berkshire Hills 
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It’s the 


Solidhed Display 


That Sells Tacks 
Mounted one dozen on green blocks 
Supplied by Jobbers or 
HAWKES-JACKSON -COMPANY 
Makers 


e 
38 Murray Street, New York 











Ribbons & 
Carbon Paper 


Contracted supplies in large or small quantities 
PLAIN and DECORATED BOXES 
HAVE YOUR OWN IMPRINT BOXES 


Snelling & Son, : So. Brooklyn, N. Y. 


Manu/acturers to the Trade 

















WHEN IN 


DETROIT 


STOP AT 


HOTEL TULLER 


New and absolutely fire- 
proof. 

Cor. Adams and Park Sts. 

In the center of the The- 
atre, Shopping and Busi- 
ness District. 

ae large Convention 


Has Grand Roof Garden 


Music from 6 to 12 p. m. 
Every room has private 
bath. 
an Plan. 
Rates Prey per day and up. 
L. W. TULLER, Prop. 


















A GOOD SELLER 


Because every busi- 
ness man needs to 
keep track of every 
minute. 

This clock on his desk will 
enable him to doit. It can 
also be used at home or car- 
ried about when he travels. 

Correct Time-Keeper, in 
8 three inch a crystal 
glass case, retailing at $1.50. 
In a cut glass case and porcelain dial at 
$2.50. Trade prices allow generous profit. 


H. D. PHELPS 
37 Beaver St., Ansonia, Conn 












] 
| 
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LOOSE LEAF “9 





(By Special Correspondence.) 


Chicago, Ill. 


coast 


E. T. Von Buelow, formerly Pacific 
representative of the Chicago Binder and File 
Bryant as sales 


Company, has succeeded C. J. 


manager of that company. Mr. Bryant has 
Chicago. 
is well 


gone into business for himself in 
His successor, Mr. Von _ Buelow, 
equipped to carry on the work so well begun 
by his predecessor. He is a “live wire” and a 
thorough loose leaf man. 
* *~ x 

Rood, the oldest loose leaf man 
known 


Rufus B. 
in the city of Chicago and 
throughout the trade the country over, has 
made a very flattering connection with B 
Loewenbach & Son of Milwaukee, the old- 
est manifold concern in Milwaukee, estab- 
lished in 1874. Mr. Rood has charge of all 
Chicago territory and surrounding cities 
and big results are already assured. Their 
specialty is the Snap-on Catalog Cover, of 
which they are the manufacturers and pat- 


well 


entees. 
San Francisco, Cal. 


McNutt, Kahn & Co. are making prepara 
tions to move from their present quarters at 
First and Folsom streets to their new five 
story building at Front and Market streets 
in the heart of the commercial and financial 
center of the city. The new building which 
has been in the course of construction for 
the past few months is now almost com- 
plete, the exterior work complete and work 
being rushed on the interior. While a large 
part of the building is to be used for sta 
tionery, an important space is to be 
over to the loose leaf department 
will be expanded at the time of the removal 
present store. J. H. McNutt ex- 
East about the first 


given 
which 


from the 
pects to leave for the 
of June to look after the equipment of this 
new department. 
x * * 

& Rey, printers and 
loose leaf specialties, are 
settled in their new quarters 
they 
their tem 


Britton manufac 


turers of now 
comfortably 


at 560-564 Sacramento street, where 
moved a short time ago from 
porary quarters at North Beach 
* * * 
Stratford & Kerr have taken the 
agency for handling the Henry 
goods in San 


Payet, 
xclusive 
Conley line of loose leaf 
Francisco and Bay cities. The agency was 
placed with them by the Bailey Specialty 


Company. 


* * * 
W. L. Courtright, general agent for the 
Leitz Filing Devices, has turned over the 


California agency to F. C. Alward and in 
the future will turn his attention to the de 
velopment of other territories in this coun 


try and Canada. 


The Hi cks Judd ( 


loose leaf specialties S 


fompany, printers 
manufacturers of 
moved its plant and offices from 27 


lencia street to 51 First street 


St. Louis, Mo. 
R. E. Lane, for Skinner & K 
nedy Stationery Company, has tendered his 
effect June 20t! 


buyer 


resignation, to take 


has connected himself with the Irving-Pitt 
Manufacturing Company of Kansas City 
Mo., and will travel the New England 


states in the interests of this firm 


capable salesman and with s 


Irving-Pitt should make a big 


Lane is a 
line as the 
success of his new undertaking. 


HANDSOME BOOKLET. 


One of the 
has come to our desk for some time is tha 
of the Meier & Frank Company of Port 
land, Ore. It is the 54th Anniversary Sou 
venir of that well known concern, and was 
gotten up by Dave E. Bloch. It is printed 
in colors, with a beautiful cover in blue and 
gold, showing a cut of the company’s build 
ing. Within the history and progress 
the company are described in picture and 
from the beginning fifty-four years 
35 by 50 foot store up to the 
approx! 


neatest little souvenirs wh 


text, 
ago in a little 
proposed ten story building with 
mately 500,000 square feet of floor space 
which the company 
pleted in the near future. 

In addition to information regarding th« 
Meier & Frank Company the booklet « 
tains sufficient general information regard 
ing the other sights of the city of Portland 
to keep the visitor busy for several day: 
seeing the points of interest mentioned. 

The Meier & Frank Company are boost 
having the true wester! 
spirit, and Dave Bloch is the genuine hi 
priest of effective boosting. When he gets 
out a booklet, although one knows that it 


is intended as an 


expects to have com 


ers for Portland, 


; 


advertisement, it is si 


good one has to read it from “kiver 


kiver,” because it is as interesting as 
novel and a whole lot more profitable read 
ing. 


WILL BUILD BIG FACTORY. 
The H. G 
kee, Wis., manufacturers of 
South Pierc« 
has purchased a $15,000 site on the Mil 


Razall Company ot Milw 
blank books 


street and seventh avenue 


waukee river between Folsom place and 
Linwood avenue Plans are now being 
made to erect a large $50,000 factory build 
ing on this site, which would enable the 


concern to double its capacity 





J. T. Whitehead, manager of the A 
dressograph Company, 
increasing business. There 
fully one-third sinc¢ 
office, the first 


constantly 
been an increase of 
he took charge of the 
January. 


haste, ever the worst speed.’ 


“The more 
—Churchill 











New York, reports a 











A HANDY COMBINATION. 


The cut herewith shown illustrates a new 
combination pencil holder, cigar cutter and 
envelope opener. 

This is a new device and is one which 
will be likely to become popular. Pencil 
holders are a popular item in the 
trade, especially for gifts, and users of pen- 
cils find them both convenient and econom- 
ical, as pencils may be used in holders down 


very 


to the very end. 
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holders are made in nickel, silver, 


Dealers desiring 


These 
gold plate and solid gold. 


further information should write to the 

\ikin-Lambert Company, 15-17-19 Maiden 

Lane, New York City. 

CROCKER’S OFFICE APPLIANCE 
DEPARTMENT. 


- 


The office appliance department of H. S. 
Crocker & Co., 
organized a few months ago, 


of San Francisco, which was 


is proving a 





COMBINATION PENCIL HOLDER, CIGAR CUTTER AND ENVELOPE OPENER. 





The holder illustrated herewith, combin- 
ing as it does a holder, envelope 
opener or paper cutter and a cigar clipper 
all in one, has already met with exceptional 
favor in the trade. 


pencil 


under the able 
L. Harrington, the organizer 
known H. S. Crocker & Co 
stationery house to have an office appliance 
from the 


success management of J. 
As far as is 


are the only 


department run independently 
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stationery lines and on its own resources. 
This method of demonstrating machines by 
men who devote their entire attention to 
that work has proved far more satisfactory 
than a demonstration of a complex machine 
by a stationery salesman. On the other 
hand there is an additional expense involved 
in having separate quarters and of having 
exclusive demonstrators, but on the whole 
the scheme has worked out to the best in- 
terests of both buyer and seller. 

This department has come out so well 
financially and otherwise that one of the 
largest stationery houses of Seattle has fol- 
lowed suit and is now organizing an exclus- 
ive department for the display and demon- 
stration of machines. The H. S. Crocker 
& Co. are Coast agents for the Addresso- 
graph, the A. B. Dick Mineograph, fold- 
ing machines, and Planotype, the Thexton 
envelope sealing machine, the Eliot postage 
stamp affixer, the Beck duplicator and many 








guarantee, our prices and, 





plete line of fountain, stylographic and gold pens, for foreign and domestic trade. 
the most discriminating and our prices are right. 


SANFORD & BENNETT CO. 


IF YOU ARE A COMPETENT CRITIC 


We invite you to compare the lines of fountain pens we make with those of any other maker. 
we'll take our chances on your ordering. 





We are the largest manufacturers of imprint fountain pens in America and make only high 


The ““Gravity’”’ Stylo and ““C 


The quality and workmanship of our lines will satisfy 


Patentees of the Safety ‘‘Autopen”’ etien at ~% named 51-53 Maiden Lane New York 





Then look at our 


oe 


The fact that we have made 
We manufacture a com- 


ade pens. 


pens for years for some of the largest and most particular buyers in the country is our best advertisement. 











Paste Box, Brush, Etc., Complete. 


our proposition. 












A This Paste Box will satisfy 
more customers and pay bet- 


The popularity of the “EVER-READY” is due 
solely to its merits. 
It is positively the most convenient, most 
sightly and most sanitary paste box sold to-day. The PASTE contained in 
the “EVER-READY” box does not harden or dry up but is always ready 
The box lasts for years and fillers of paste are so inexpensive that 


the “EVER-READY” is by far the most eco- 


ter profits. 


from any other paste container. 


jor use. 


nomical paste that can be bought. 


STATIONERS 


and dealers who have not yet sold “EVER-READY” Paste are invited to send for 
It ts worth while. 


THE EVER-READY PASTE @CO., Stroudsburg, (Pa. 


It is radically different 





Filler of Paste 
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The Most Com- Carbon Papers, Transfer Papers, Stamp Rib- 
bons, Carbon Rolls, Typewriter Ribbons, Type- 


plete Line..... writer Oil, Numbering Machine Ink. 


Interesting Proposition to Dealers. 
J. A. HEALE & CO. 


MANUFACTURERS 


= mark of quality 








is a ready seller with 
stationers and office 
appliances dealers. The 
best 50c inkwell on 
the market. Of all 
glass construction with 
no tin or rubber attach- 
ments. Can not be tip- 
ped over. Easily 
cleaned by simply lift- 
ing out the funnel. 


RIGHT PRICES TO DEALERS 


Sample Crystal Inkwell to dealers, postage prepaid, 50 cents. Add a dozen to your next order for inks. 
Send for full particulars regarding the complete Keller line 
of inks, pastes, mucilages and sealing wax. 


THE ROBERT KELLER INK CO., DETROIT, MICH. 











Drawing Inks, Blacks and Colors 
Eternal Writing Ink 


9 ( Engrossing Ink 
Taurine Mucilage 
Photo Mounter Paste 
Drawing Board and Library Mucilage 
( Office Paste 


Liquid Paste 
Vegetable Giue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 





Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. 

Consumers, emancipate yourselves from the use of corrosive and ill- 
smelling inks and adhesives and adopt the Higgins’ Inks and 


Adhesives. They will be a revelation to you. | 


AT DEALERS GENERALLY 














i. iginators and Mz fac TS 
CHAS. M. HIGGINS & CO., Ress Tas and Adhesives 














Main Office and Factory, Brooklyn, N. Y., U.S.A. New York—Chicago—London 

















other office specialties. This department 
has twelve people in its employ who are 
kept on the jump all the time. For the 
fiscal year ending May 1 a business of $100,- 
000 was recorded, of which $40,000 went to 
the Addressograph. The company has sub- 
agencies at Sacramento, Stockton, Fresno, 
Los Angeles and San Diego, Cal., and at 
Reno, Nev., and during the year expects to 
increase its lead more than ever in the 
Coast trade. 





W. E. SMITH OF AIKIN LAMBERT 
CO. HAS NARROW ESCAPE. 
Dame Fortune smiles more benignly on 
some than on others; or perhaps one would 
call it special providence. Be that as it 
may “Bill” Smith, president of the Aikin 
Lambert Pen Co., New York, had a very 
narrow escape from severing his connec- 
tions with the fountain pen business for- 

ever. 

While motoring last month from Dan 
ville, Pa., to Lake Hopatcong, Mr. Smith 
with his family was driving some distance 
in the rear of the other six machines that 
comprised the party, in order to avoid the 
dense clouds of dust. As they neared Ho- 
patcong they met a car which, as the road 
was narrow, slowed up and turned out to 
let them pass. Mr. Smith being so far be- 
hind and enveloped in dust was not seen 
by the driver, who immediately pulled into 
the center of the road and opened the throt- 
tle. When but a short distance apart they 
saw each other and turned sharply to one 
side, one front wheel of Mr. Smith’s ma- 
chine going into the mud, which on ac 
count of the dust he had not seen, and de- 
spite his utmost efforts he could not pull 
up into the road. He applied the brakes 
and when the car came to a halt the axle 
was resting on a rock and the wheel was 
spinning in space. A few inches more and 
the car, with all on board, would have 
turned over into the water below. 

Mr. Smith did not say whether he 
thought the comet had anything to do with 
it or not, but he was mighty glad to escape 
with only the trouble of jacking up his car 
and getting it back into the road. Office 
Appliances joins with his other friends in 
congratulating him and his family on their 
escape. 
I. P. DENISON OPENS NEW YORK 

OFFICE FOR C. S. & R. B. CO. 

I. P. Denison, the eastern representative 
of the C. S. & R. B. Company, the Chicago 
loose leaf manufacturing house, has taken 
permanent quarters at room 816, No. 366 
Broadway, New York, for the purpose of 
displaying a complete line of samples of 
their loose leaf devices. 

While it is not the intention of the C. S. 
& R. B. Company to carry a stock of their 
goods in New York, they will display their 
samples in the quarters taken by Mr. Deni- 
son and invite the trade to call when in 
New York. 

“Denny” is one of the best known men 
in the stationery line, and now that his 
friends know his permanent address he 
may expect to hear from them. 






































HAVE MOVED TO NEW OFFICES. 


Ribbon and Carbon Firm Takes Handsome 
Suite in the Monadnock Building. 


HE well known firm of James A. 
Holden & Co., the Chicago branch 


of the Miller-Bryant-Pierce Com- 


pany of Aurora, Ill., have recently moved 
into a handsome suite of offices on the 
fourth floor of the Monadnock building 


OFFICE APPLIANCES 


It is interesting to note that the firm, now 
well known in the field, has never since its 
inception, seven years ago, had an office 
in any other building. It has several times 
taken more space, but always in the same 
building. 

The proprietor of James A. Holden & 
Co. is James A. Holden, who came to Chi 
cago in 1898 from Aurora, N. Y., and 
secured a position as private secretary to 
W. W. Low, president of the Electric Ap 





OFFICE AND FORCE OF JAMES A. HOLDEN & CO. 
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pliance Company of Chicago. About two 
years later he went to work for the Rem- 
ington Typewriter Company as salesman 
in Chicago, and later on was made man- 
ager for that company of the northern dis- 
trict of Illinois. 

In 1903 Mr. Holden took the Chicago 
agency for the Miller-Bryant-Pierce Com- 
pany, starting in a small way with practi- 
cally not much more than desk room in an 
office in the Monadnock building. In a lit- 
tle over a year he had built up a business 
which warranted him in taking two offices 
on the fifth floor of that building. Here he 
remained until the first of May of the pres- 
ent year, when he took a snite of four offi- 
ces on the fourth floor. 

He started in business without any cus- 
tomers at all, but now he has a flourishing 
trade and a growing business. 

The proximity of the factory to Chicago 
he finds a great convenience in the matter 
of prompt shipments, it being practical to 
keep in daily touch with the Miller-Bryant- 
Pierce organization, whose fine equipment 
for the manufacture of ribbons and carbons 
and the quality of whose goods are so well 
known all over the country. 





DEATH OF WELL KNOWN STA- 
TIONER. 

Harry C. Smith of 61 Cliff street, New 
York, well known in the stationery field, 
passed away at the home of his father, W. 
C. Smith, 350 President street, Brooklyn, 
on a May 19. 





OF ALL THE CP’s THE CP MAKERS MAKE THERE IS NO CP LIKE THE ZCP! 








In the ZONO CHECK PROTECTOR you find that happy combination 


of Protection, Quickness of Operation, Excellent Construction, Low Price 





and Big Profit that makes a WINNER. 


Don’t say: ‘“‘There are so many 
CP’s already.” 


There were Americans before 
T. R., weren’t there? Well, the 
ZCP is in that class. 

That’s why one agent sold five 
in less than an hour in a small 
city. Means that you or your 
men can do as well and better. 

But not unless you ACT upon 
it, NOW. 


ZONO MFG. CO. 
50 Union St., Pasadena, Calif. 





THE “RED RAVEN” STYLO 


—MA 


The “Red Raven” 





D. W. BEAUMEL & CO., 





34) RAVEN STYLO 





Consumer pays no duty, as the pen is made in America and with Iridium Platinum Points only. 
is superior to any other, of any style, color, finish, shape or price. 
sold means a satisfied customer. 


all black. Every ‘‘ Red Raven”’ 
CATALOG, ILLUSTRATING AL L STYLES AND GIVING PRICES AND DISCOUNTS WILL ,BE SENT TO DEALERS ON REQUEST. 
GHT. 


RIVAL FOUNTAIN PENS HAVE NO SUPERIOR 
J 


re ama 





RANTEE EVERY PEN AND OUR PRICES ARE R 


E GU 
“OFFICE AND FACTORY, 35 ANN STRE A 


LG 


Made with Gold or Sterling Silver Filigree Mounting, No. 3 or No. 6 Holders and Pens, for Holiday and Fine T: 
(Registered) 





rade. 
‘Rival Cap” with Safety Clip 


It is made in all red, red and black and 


NEW YORK 
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“VERIBEST BRAND” 


Carbon Paper for the Typewriter 


In three colors—black, purple and blue. 


| STANDARD weight for manifolding one to five copies. 
| MEDIUM weight for manifolding five to ten copies. 
| LIGHT weight for manifolding ten to fifteen copies. 


VERIBEST Brand Typewriter carbon paper is made from an im- 
ported white tissue having a long absorbent fibre and instead of being 
simply surface coated, by our special chemical process, the coating is 
driven into the fibre of the tissue, giving it a mottled back and a dis- 
tinctive appearance. 

This process of coating requires 20% more ink than other grades 
of carbon, insures greater durability, greater cleanliness, sharper writing 
qualities, and a carbon that is absolutely free from curling or flaking. 


Only the best waxes and pigments are used, consequently we have 
a sheet of carbon paper that is uniform in all three colors in the coating, 
general appearance, and writing qualities. 

Several manufacturers make a good black carbon, a few a good 
blue, or a good purple, but no other manufacturer offers a line of high 
grade carbon that is equally strong in all three colors and has a uniform 
appearance, both surface and back, in all colors. 

We claim for our VERIBEST brand that it— 

Has the strongest colors of any carbon paper in the market; 

Is the cleanest writing sheet in the market; 


Is the best manifolding sheet in the market; 
Will outwear any sheet of carbon paper in the market. 


These are strong claims and we would like to submit you samples 


that you may convince yourself. Ifa test of our samples does not prove 
all we claim, we are both out postage. If the test does prove all we 
claim, you will be just as anxious to carry the best line of carbon paper 
in the market as we are to sell it to you. 


If you are looking for a cheap carbon this is of no interest to you, 
but if you want to pay a moderate price for the VERIBEST we would 


like to hear from you. 
Another thing we want you to bear in mind is that we put your 


imprint on the box. 


GUERTIN-DANFORTH CO. 


611 Bulletin Building 
Philadelphia, Pa. 


FACTORY : BURLINGTON, N., J. 


Address all correspondence to the Philadelphia office 
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RIBBON eganne 


By Special Correspondence 












Chicago, IIl. 

The Carbon-Less Sales Company has 
been formed in Chicago under the manage 
ment of H. W. Rotherick, who will act as 
president and general manager. Mr. Roth 
erick is a member of the well known firm 
of the Newton-Rotherick Manufacturing 
Company, makers of the celebrated “Bull 
Frog” brand of carbons. The sales com 
pany will handle the trade for dealers as 
well as consumers, and at the present time 





they have ten men in the field 
San Francisco, Cal. 

The Western office of the Ribbon & Car 
bon Company of North America, reports a 
heavy run of business for the last fifty days 
J. A. Neides, representative of the company 
in the Pacific Northwest, with headquarters 
in Portland, Ore., sends in a_ report that 
business is in a flourishing condition in that 
part of the country. He has opened a 
branch office in Portland, Ore., and has sent 
in an initial order for over $1,000 worth of 
ribbons and carbons. 

* * + 

The Klimax Karbon Kompany reports 
business fairly brisk on ribbons and cat 
bons, the trade being as good as ever 

* * * 

The Ink Ribbon Manufacturing Company 
has been incorporated in San _ Francisco 
with a capital stock of $25,000 by Geo. C 
Bornemann, W. E. Fites and H. B. Cooke 
The firm has bought out all the stock, ma 
chinery and good will of the Bushnell Man 
ufacturing Company, makers of typewriter 
ribbons, formerly at 110 Bush street. The 
factory and office of the new company I] 
be located at 467 Market street BE. E 
Bushnell, formerly head of the Bushnell 
Manufacturing Company, has taken charge 
of the factory of the new corporation 

* * ¥ 


The Typewritorium, Inc., J. Gunzendori 
er, president, is still conducting the activ 
campaign on carbons and ribbon in the San 

1; ; 


Francisco trade, which was started a lit 
over a month ago in conjunction with 


~ 


world-wide advertising done by the Wel 
ster Multi-Carbon Company. Good results 
have been noted and an increased business 
has been brought about. Mr. Gunzendorfer 


en 





president of the concern, has become so 
thusiastic about the San Francisco trade 


and the World’s Fair scheduled for 1915 
that he has made every member of the 
firm from office boy to president com« 


1 


through with a large subséription to t 


fund. 


St. Louis, Mo. 
W. E. Uhlhorn, who has been for the past 
six months in charge of the Columbus, O., 
branch of the Royal Typewriter Company 
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has severed his connections with them. He 
is now representing a large ribbon and car- 
bon company in St. Louis. Mr. Uhlhorn 
was a genial fellow and made many friends 
while in Columbus 

ee * 

George E. Dyson, St. Louis representa- 
tive of Mittag & Volger, the well known 
ribbon and carbon makers, reports business 
about normal and states that each succeed- 
ing month gets better and prospects very 
good for a good year for 1910. Mr. Dyson 
is now a full fledged Shriner, having got 
his at the last class May 28th. 


NEW ADDRESSOGRAPH OFFICE. 

The Addressograph Company has just 
taken a new office in Philadelphia, and one 
in the very heart of the business and shop- 
ping district. During early June it moved 
from 716 Chestnut street to 833 Chestnut 
street, and manager F. M. Reeder and his 
force is delighted with the change. Its 
close neighbors are the Burrough Adding 
Machine and the Standard Folding Type- 
writer offices almost adjoining. These 
three now make the location quite a centre 
of office appliance interests. 


NEW MANAGER FOR Y. & E. 

\dded impetus was lent the Philadelphia 
office of the Yawman & Erbe Manufactur 
ing Company by the appointment as man 
ager of L. L. Schroedel, who for ten years 
has been connected with the company, part 
of the time at the Rochester home office, 
and for five years immediately preceding 
his appointmnt to Philadelphia, as assistant 
manager of the New York branch. Mr 
Schroedel succeeds B. H. Rogers who went 
with the Macey Company. 

The Y. & E. Co. is now featuring the 
Vertilex Desk Filer, a complete little folder 
which retails for 75 cents, and also the line 


of Yawmanote specialties, expansion wal 


ROGERS ADDRESSER POPULAR. 


Both E. D. Dorsey and C. Joseph, the 
enterprising proprietors of the Office De 
vi ( pany, Philadelphia, Pa., are con 
centrating their attention on the Rogers 


Addresser, which has proven a sensation 
whenever shown, and which is meeting 
with sales after one demonstration. R. M. 
Knight from the home office of the Rogers 
Addresser Company spent a few May days 
in Philadelphia installing new machines 


sold by the Office Device Company. The 
Rogers Addresser is claimed to be the first 
and only addressing machine that prints 
from individual metal typewriter type 


through a ribbon and which automatically 
feeds both plates and matter to be ad- 
dressed 


Louis H. Mory, business manager of the 
Annual Business Show Company, left foi 
New York on the 10th instant, where he 
will remain until the close of the New York 


business show in October. 











































































































This Tip 
Doesn’t Fray, Crack or Show Finger Marks 


Here is a rea/ office convenience — celluloid tipped card index 
guides. Always clean, always whole, always in place. Fold 
over top sof card and stay there. Don’t crack, curl or fray. 


Celluloid Tipped 
Guide Cards 


outlast all others. Three of the ordinary guides fail to give 
the service that one of ours gives. Ask your dealer for the 
‘One-piece’ Celluloid Tip Guides, or write for samples. 


Standard Index Card Co., 701-709.Arch Street, Philadelphia 














THE ROTARY LINEOGRAPH 


New Model Clean Simple Expeditious 


eight, complete.8lbs Prints anything from a posta] 
to a foolscap 
The Most Modern, Simple and Reel 
Duplicating Device on the Market 
IMPORTANT Lineograph Machines are sold without 
restricti the user to purchase or use 
our supplies. We make the best and scientifically 
adapted materials, regardless of the t reduction in 
our selling prices from those which hitherto obtained, 
and are under no necessity to resort to expedients ot ther than the superior excellence of our goods to retain 


patronage. Send for Price Lists and Desc ript ve Booklet. 





Makers of Duplicators and Supplies 


The Lineograph Caneel 112 Fulton St, New York, U. & A. 











A Special Carbon for Special Work 


This is the secret of the success of 
dealers selling 


Carter’s Ideal Carbon Papers 


Most complaints from dissatisfied customers 
are caused by furnishing them with a carbon 
not intended for the work in hand. 


We have studied all requirements and made - 
exhaustive tests until we are prepared to meet 
every carbon need. A complete stock of 


Carter’s Ideal Carbons 


means a chance to meet every request and to 
guard against all complaints. A postal will 
bring complete information and prices. 


The Carter’s Ink Company, Boston New York Chicage Mostrea 

















120 


VOLGER’S 


“NEW DEPARTURE” 
QUICK DRYING -INK PAD 














VOLGERS 
nN 4 DEPAR y GRE 
QUICK DRYING INA 
STAMP.PAD 





Made by the Manufacturer of the well 
known “Excelsior Pads” 


Warranted not to injure Stamps. 
Impressions Dry Instantly the very moment the 
stamp is lifted and penetrate the paper or 
material stamped. 
NO OFFSETTING 


RETAIL PRICES OF PADS: 


i ii. pene hitene Gaetacmaded $0.25 
No 1. See oer Pane 35 
EARLE PALL ALTE ED RE 50 
th. 1th edecstntsaphubad seed 1.00 
a Red icdnbedondéensbdcbcdeeece 


Trade price list sent on request. 


B.G. VOLGER MFG. CO. 


PASSAIC, N. J. 























GOLD PENS 4no Sites 
Gold Pens for Jobbers and Fountain Pen 


Manufacturers. 
IMPRINT WORK A SPECIALTY 





PROMPT REPAIR SERVICE 


All makes Gold, Fountain, Stylographic Pens, 
Pencil Cases perfectly repaired and returned 
day received. Satisfaction Guaranteed. 


GEO. P. GAYDOUL, 47 Aan Street, NEW YORK 








wa E 
‘cam WM. RITCHIE & SONS, Ltd. 
Elder St. Edinburgh, Scotland. 
Also at London, Eng., 34 Paternoster Row 
Publishers of 
Christmas and New Year 
Birthday and Easter Cards 


CALENDARS : PICTURE POST CARDS 















Safety Fountain Pen 
and Pencil Holder 


Fits any Pocket 


Holds Securely One te Six 
Pens or Pencils 


Absorbs Ink From Leaky 
Feuntain Peas 


Preserves Pencil Points 
For Sale By All Jobber 


Send 15c postage for sample 


TheValley City NoveltyCe 
Grand Rapids, Mich 
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—Office and Salesroom — 
of 
JONES— THE TYPEWRITER MAN— 
( THE REMINGTON MAN) 
Biggest Dealer in Carolinas 
Cuarcorre,N. G6, 





HAS BIG TYPEWRITER EXCHANGE. 


Frank F. Jones of Charlotte, N. C.,, 
known to the trade as “Jones, the type- 
writer man,” has one of the largest and 
finest typewriter stores in the South. Trav- 
elling men, who are in a position to know, 
state that it is one of the best, if not the 
best, typewriter headquarters between New 
York and Atlanta in point of arrangement, 
stock, etc. The building is about one hun- 
dred feet long and faces the best street in 
the city, right in the heart of the business 


district. Mr. Jones owns his own store and 
has fitted it up with every modern con- 
venience throughout He is one of the 


most enterprising typewriter men in the 
South and in addition to his general lines 
of supplies, he handles the Remington type- 
writer as the authorized agent of the Rem 


ington Company 











HAVE HANDSOME OFFICES. 

The new offices of Saxe & Hogle, western 
agents for the Wales visible adding machin 
at 1114-1123 Steger building, 39 Jackson boul 
beautifully appointed a1 
for the purpos« 
The company 


vard, Chicago, are ! 
well situated and 

for which they are 
has four large, light rooms, the north room 
being devoted to the mechanical department 
made; the middl 


arranged 
employed. 


where repairs, etc., are 


room is the sales and display room, 


main 

where machines are demonstrated and wher 
the salesmen have their desks, while tw 
offices adjoining this room on the south art 


Saxe and Mr Hogle as t 


These offices overlook the cit 


taken by Mr 
private offices 
on the south and afford a fine panoramic view 


on a clear day 
All the world loves a well fought fight 








SELF-FILLING 


THE WM. BOLLES 


SELF-CLEANING 


NON-LEAKABLE 


THE ONLY FOUNTAIN PEN 
on the Market Combining 
All these Features. 





absolutely Non-Leakable. 


down stroke. 





TOLEDO, OHIO. 





j @ There are no openings, extra joints, humps, press-bars, nor complicated 
mechanical parts to get out of order, consequently the barrel is air-tight and 


@ It can be filled instantly at any ink well. 
filler is part of the pen itself and cannot be mislaid. 


@ As the pen is in an air-tight compartment when 
closed, the ink cannot dry up, as in ordinary foun- 
tain pens; consequently it always writes on the 


THE WM. BOLLES COMPANY 


The 





U. S.A. “bp Fis ret” 






































RETURNS FROM EUROPE. 

Col. William N. Pelouze, president of the 
Pelouze Scale & Manufacturing Company 
of Chicago, and a director of the National 
Association of Stationers and Manufactur 
s recently returned from a trip. to 
Europe, where he visited as many of the 
points of interest as a somewhat extended 
Most of his vacation 


ers, h 


tour would permit. 
was spent in the coast cities of Italy. 
Greece, France and Spain. The tour also 
included a cruise on the Mediterranean, a 





COL. WILLIAM N. PELOUZE. 


visit to Egypt and a trip up the Nile, cover 
ing a part of the same route over which 
former President Roosevelt has recently 
journeyed. 

While in London and Paris Col. Pelouze 
judiciously blended business and pleasure, 
attending to some matters relating to the 
foreign sale of the well-known product of 
the Pelouze Scale & Manufacturing Com- 


pany He returned to Chicago much re- 
freshed by the trip, every moment of which 
he enjoyed 


NEW COMPANY FOR LITTLE ROCK. 

The Office Appliances Company of Little 
Rock, Ark., has recently been organized 
and expects to start in business within a 
very short time. It is headed by P. W. 
McLean of that city, and its slogan will 
be, “Everything for your office.” G. A 
McLean, well known to the business men 
of Little Rock and the Southwest, is inter- 
ested with his brother in the new company. 

The Weis Mfg. Co., Monroe, Mich., re- 
cently added extensively to their private 
printing plant. The new equipment neces 
sitated the erection of a substantial addi- 
tion to their building. They are now 
equipped to get out nearly all of their own 
catalog and circular work. 
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PROFITS FOR DEALERS 
IN COMMERCIAL PASTE 


Your profits affect you vitally. Your profits on — glues, writing 
inks, etc., can be materially increased if you take on the Commercial line. 


That’s why our business has outgrown three buildings since 1902—that’s 
OU why our new three-story fireproof brick building 
MIMO HIn4, which we moved into in March 1909, is already 
taxed to its capacity. 














The Commercial line consists of 


Commercial Record Writing Fluid 
Photo Desk Paste, Combined Carmine, 
Peerless Mucilage, Writing and Copying 
Combined Writing Fluid and Jet Black Ink, 


d Copying Fluid, Blue Ink, 
= suameds Green Ink, 


The goods are right, they are put up in at- 
tractive and safe packages, and they allow lib- 
eral profits to the stationer. Correspondence 
with foreign dealers is especially solicited. 

: Write us today for complete illustrated descrip- 
ive matter, and mention Office Appliances. 


The Commercial Paste Co. 


16-18-20 W. Hoster Street, 
COLUMBUS, OHIO. 
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Here is at Last a 


Stenographer’s Table 


which matches in outline and 
color the Sanitary Desks. 


Handsome, Trim, Staunch and 
True. This is the selection of 
Chicago Typewriter Companies 
over all other makes. Be sure and: 
try a half dozen packed in one 
crate. 


We are headquarters for Office 
Tables as well as every other kind 
of Standard Tables for every pur- 
pose. Being in Chicago means 
quick shipments from our im- 
mense stock. Write for catalog 
and prices, which are the lowest 
for the best goods. 






No. 481. 









Size 18 in. x 32 in.; 264 in. high, 12 






x 15 drawer and 10 x 15 slide. 
Price $3.25 each.K.D. Easily put 
up. Not less than a pair sold 


The Niemann & Weinhardt Table Co., ”* titcaco ut. 


















Sengbusch Self-Closing 
Inkstand Sells Itself— 


And Carries With It a Larger Profit For You, 
Mr. Dealer, Than The Old-Fashioned Kind 


aT 
‘THis is without question the most popular inkstand on the market. It is built upon 
correct scientific principles and delights the customer with its ease and simplicity 
of operation. There is absolutely no chance for evaporation of the ink or clogging of the 
well and consequent inconvenience to the user. The pen-dip is perfect and allows only 
a sufficient quantity of ink to fill the pen—no possibility of blots or smudgy fingers. 
We are creating a steady demand for this inkwell by a consistent and persistent 
advertising campaign in the magazines. That means that you don’t 
have to do all the pushing. We will send the customers to your door . 
with money in their pockets and their minds made up to buy. 














WRITE TO-DAY FOR TRADE DISCOUNTS AND CATALOGUE OF OUR COMPLETE LINES 


Sengbusch Self-Closing Inkstand Co. 


320 Montgomery Building, MILWAUKEE, WISCONSIN, U. S. A. 
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The 


Frank Bayer 
Company 


Ribbon Manufacturers 


are now 
located in 
larger 
quarters 
at 


88-90 


Center Street 
New York 
City 











LARGEST POST CARD STORE IN MINNEAPOLIS 


THE WEST NOVELTY CO. 


Printers and Publishers of Post Cards 
Smal! Books and Magazines to order. 
$1.00 will bring you 100 Assorted Post Cards that will sur- 
prise you. We ship same day order received. 


817, 819, 81934 and 821 Cedar Ave., MINNEAPOLIS, MINN. 








BOOK-KEEPERS 


CUT OUT YOUR TRIAL BALANCE of Personal Ac- 
counts, by using our Ledger Balance Proof. It's 
new, and you have not seen it. Write us and we will 
send you testimonials that will make you SIT UP 
AND TAKE NOTICE 


MILLER & HAM, Chattanooga, Tenn. 








“QilLT EOGE” LINE 
LOOSE LEAF MEMOS AND DIARIES 
As thin as a sewed memo. 

Varioas Bindings and Prices 


TRUSSELL MEG. CO. 


POUGHKEEPSIE, N. ¥. 
Branch, 108 Fulton Street New York City 








panics, after trying 
our Packet Ties, are 
sending repeat orders 
for larger quantities 

If they did not like 
them, they would not 
continue to buy. 

As they can use 
our device to advan- 
tage, why can't you? 

Special proposition 
for stationers and of- 
fice appliance houses 


Pratt Packer? Bunoe Tie. Banks, Railroads, 
“ay Manufacturing Com- 














100 mailed to any U.S. address on receipt of 60c. 


Pratt F. Mfg. Co., 117 Point St., Providence, R. I. 

















OFFICE APPLIANCES 


NOTES FROM CHICAGO ASSOCIA- 
TION OF COMMERCE. 


The Convention Bureau of the Chicago 
Association of Commerce is arranging to 
call a meeting the first week in June, at 
which a general committee, composed of 
delegates from all of the principal civic and 
commercial organizations of the city will 
be selected to work out the details of the 
International Municipal Congress and Ex- 
position to be held in Chicago, September 
18-30, next year. The Convention Bureau 
has already communicated with the vari- 
ous organizations and all of these have 
expressed eagerness to participate in the 
work of making the Congress an unprece- 
dented success. Among these organizations 
are: The Civic Federation of Chicago, the 
City Club, the Rotary Club, the Citizens’ 
Association, the United Charities, the Com- 
mercial Club, the Industrial Club. 

Following the meeting of the general 
committee, the invitations to the mayors 
of all foreign cities of importance, asking 
these to send delegates and exhibits, will 
be sent out. It is proposed to have the 
Congress the most representative world’s 
gathering of municipal authorities ever 
held. The invitations to the mayors of all 
American cities of 50,000 population or 
over have been sent out and in the majority 
of cases the answers have promised dele- 
gates and exhibits. The listing of exposi- 
tion features is well under way. Offices for 
this purpose have béen opened at room 
1107-8 Great Northern Building, 77 Jackson 
boulevard. The exposition will include all 
branches of municipal undertakings. The 
city of Chicago has authorized the conven- 
tion and exposition which is expected to 
draw at least half a million people here, 
and the mayor and city clerk have been 
named to represent the city. 

Campaign for Pure Water. 

The Chicago Association of Commerce 
has begun a widespread campaign against 
the United States senate amendment to the 
Mann bill designed to prevent the dumping 
of river dredgings in Lake Michigan near 
the city water intakes. The Association 
holds that the amendment nullifiies the 
Mann bill and serves as a menace to Chi- 
cago’s public health. Fifty-three cities in 
the four states bordering on the lake, all 
of which hold membership in the Lake 
Michigan Sanitary Association, are expect- 
ed to co-operate in the fight. The associa- 
tion has sent copies of the following let- 
ter to the president and to each of the 
United States senators: 

“My dear Sir—The Chicago Association 
of Commerce, by the unanimous vote of its 
executive committee, unqualifiedly indorses 
house bill No. 18700, introduced by Con- 
gressman Mann and passed without opposi 
tion in the House. This bill would prevent 
the dumping of river dredgings and other 
refuse near the intakes of our water supply 

“An amendment was added to the bill in 
the senate and the bill, as amended, passed 
by that body. The Chicago Association of 


Commerce vigorously protests against such 


amendment as imposing conditions whi 

are impossible for the city to meet, and 
which, if enacted into law will, by continu 
ing present unsanitary conditions, continue 
to be a menace to the health of the people 
of this city and near-by cities and towns 
along Lake Michigan in an ever-increasing 
degree. The association also protests 
against any governmental policy that will 
merely on account of expense be a menace 
to the health of the people. 

“We most earnestly request your assist 
ance in having the bill as passed by the 
House become a law, thereby enabling th: 
people of this city and vicinity to protect 
their water supply from pollution.” 


Seeks Better Street Pavements. 

The Chicago Association of Commerce is 
making a strong stand for the rehabilitation 
of the street pavements of the city. A plan 
looking to the laying of smooth pavements 
everywhere in the business district is now 
being considered by the Association’s ex- 
ecutive committee and will be announced 
at an early date. 

The Association for two years has been 
employed in working out methods for se- 
curing better traffic regulations, better 
street signs, better street lighting, clean 
alleys and a more equitable distribution of 
the wheel tax fund. In this connection 
Captain Healy of the mounted police has 
been sent. to study methods of handling 
traffic in the cities of Europe. In speaking 
of the crusade for better pavements, Presi 
dent Homer Stillwell, of the Association, 
said: 

“Repavement of the business streets is 
recognized by the Chicago Association of 
Commerce as an urgent need. If the streets 
are bad the city is marred in the estimation 
of many visitors who base their judgment 
of a city upon its most conspicuous fea 
tures.” 

Banquet Aids Foreign Commerce. 

In the interest of the trade of Chicago 
with the Central and South American ré 
publics, the Chicago Association of Com 
merce gave a banquet at the Blackston: 
Hotel recently to Professor David Kinley 
dean of the School of Commerce of thi 
University of Illinois, who has been ap 
pointed a member of the United States 
Commission to the fourth Pan-American 
conference to be opened at Buenos Ayres 
July 9. About 250 attended, including many 
prominent Chicagoans and the consuls 
the various republics resident in Chicag: 
President Homer A. Stillwell of the Ass: 
ciation acted as toastmaster and addresse: 
were made by Congressman D. J. Foste 
Lewis Nixon, a member of the commission 
President. Edward James of the University 
of Illinois, and others. 


Don’t let well enough alone—improve! 





A man is judged by the friends he makes 
and keeps. 





























CHICAGO MANAGER FOR SHOW 

Robert B. Dick, who has had twelve 
years’ experience in the office appliances 
field, and for several years was Chicago 
sales manager of the Monarch Telephone 
Company, selling time clock systems, has 
been made western manager of the Annual 





| | 














ROBERT B. DICK. 
3usiness Shows Company. He will make 
his headquarters at the office of the com- 
pany, 317 Rand-McNally building, Chicago. 
Mr. Dick is an affable and pleasing gentle- 
man, and his extended business experience 
and wide information will make him a valu 
able addition to the force of the company. 
LIVE CANADIAN DEALER. 
So many people from the United States 





are going up into western and northwest- 
ern Canada that it is keeping the dealers 
in that section busy to supply the new- 
comers with their equipment and to keep 
pace at the same time with the develop- 
ments of the business interests of the coun- 
try in other respects. One of the real “live 
ones” of that section is W. O. Webster of 
the Webster-Hanna Company, Ltd., office 
appliance dealers and agents for the Under 
wood typewriter and Macey filing cabinets. 
The company is located at Vancouver, B 
C., right at the gateway of one of the 
finest countries in the world. In addition 
to the lines mentioned, the company han- 
dles envelope sealers, business phonographs 
and other specialties. The company is 
open for propositions from manufacturers 
of specialties which do not conflict with its 
present arrangements 

The Webster-Hanna Company is doing 
a big business, and it is believed that it 
holds the record for typewriter sales in 
Vancouver, having sold not very long ago 
52 Underwood typewriters in one month. 

Mr. Webster recently visited Chicago and 
during his brief stay he honored Office 
Appliances with a visit. 
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All Pens Dip { 


= IN 


| Underwood's Inks 


@ For Fluidity, Perma- 
nency, Non-corrosion of 
the Pen, and Splendid 
Copying Qualities, these 
inks have never been 
equaled. a” 

| 











Ask for it at 
your stationer’s 








MANUFACTURED BYJj Ca 


JOHN UNDERWOOD & CO. 


30 Vesey St., New York. 


| 
| 
| 
| 


! 
90 Richmond St. E.,! 120 Queen Victoria St. 


TORONTO, CANADA. LONDON, E. C., ENGLAND. 


19 Pearl Street, 36 Boulevard des Italiens, 
BOSTON, MASS. PARIS, FRANCE. 












THE WELTY SWINGING TYPEWRITER 
TABLE REVOLVES 


The advantage is obvious. It is neat, strong, 
rigid—supported by an adjustable bracket 
that can be attached to either side of the 
desk and which can be locked at any angle from 
the desk. 





SOLD WHEREVER SHOWN 
Write for prices and trade discount 


WELTY CO., Waterloo, lowa 
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Other Lands. 





Brief Notes and News of the 
Needs of Dealers in this and 
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El Paso, Tex. 


Typewriter and Office 
into business at El 


The Supply Com- 
pany has recently 
Paso. The company will 
Texas and northern Mexico. 
will consider the 


gone 
cover western 
It has an up- 
addition 


it 


to-date line and 
of other good devices to those 
The company handles the 

Both the president and 


men, 


lines al 
ready represents. 
Victor typewriter. 
manager of the company 
well known and thoroughly experienced in 
office appliances lines. 


are reliable 


Grand Rapids, Mich. 

Charles M. Bixby, Kalama 
zoo, has purchased an interest in the Keene 
B. Phillips Stationery Company of Grand 
Rapids, and the name of the company has 
been changed to the Bixby Office Supply 
Company. Several prominent business men 
in Grand Rapids and elsewhere are associ 


formerly of 


ated with Mr. Bixby in the enterprise. The 
capital of the old company was $10,000. 
This has been increased by the new com 


pany to $18,000, and the scope of the busi- 
ness will be materially broadened. The 
company has leased the double store and 
basement at 66-68 Pearl street, where they 
carry a complete stock of all kinds of 
furniture, filing 
blank 


Having increased 


will 


loose leaf systems, office 
devices, supplies 


books and stationery. 


and appliances, 


capacity, the company is in a position to 
consider the taking on of meritorious new 
lines. 

Kansas City, Mo. 

The Keith Furniture and Carpet Com 
pany of Kansas City has absorbed the busi 
ness of the Joseph A. Raach Office Equip 
ment Company of that city, and Mr. Roach 
has been made manager of the new depart 


ment. It is the intention of the Keith com 
pany have the most completely equipped 
office appliances department in the South 
west. The company is a very large con 
cern and has ample capital. Its method 

and its management is com 


are progressive 
commercia 


othce 


posed of men of uncommon 
Manufacturers 
desire the 
Kansas 


agency 


ability of good appli 
sort of repre- 


right 
City and 
there for 


ances who 


who lack a 


sentation in 


ids 


the 


their gov 


satisfactory 
should communicate 


Keith 


immediately with 


Furniture and Carpet Company 








The F. A. Burnap Printing & Stationery good lines as they can handle, employing 
Company of Kansas City is making prep-_ for each line a specialty salesman versed in 
arations to enlarge its business. It is now its use and sale. The company is under ex 
located on Delaware avenue but it is put perienced management and manufacturers 
ting up a fine new building, which the com in need of a Philadelphia agency should 
pany will occupy when completed. The open communications with them 
company is up-to-date and aggressive, and — 
manufacturers who desire suitable repre Racine, Wis. 
sentation would make no mistake in getting The Business Systems Company of Ra 
in touch with this company. cine, Wis., has opened a store at 316 Sixth 

ie street for the sale of office appliances and 
stationery The company will handl 


Little Rock, Ark. 
Appliances Company of 
been organized. 
W. McLean, 


known 


Little 
It 


both 


Office 
recently 
P. A. and G. 
well and favorably 
Manufacturers of 


The 
Rock has 
backed by 
of whom in 
the Southwest. de 
vices who desire representation in that sec 
tion should communicate with this concern 


Is 


are 
office 


Manila, Philippine Islands. 


Sprungli & Co. of Manila, agents for the 
Smith Premier Typewriter Company, _ th: 
Rockwell-Wabash Company of Chicago, 
and for other important lines, desire to re 


ceive full and explicit information regard 


ing American office devices, including net 
export prices for cash f. 0. b. New York 
with packing measurements and weights 
They desire to correspond with manufactur 
ers of office furniture and office devices 


with a view to securing additional agencies 
for the Philippine Islands. 


Nimy, Belgium. 


J. Marbaix of Nimy, Belgium, desires t: 
represent American manufacturers in Bel 
gium in all office appliances lines He 


wishes agencies for typewriters, adding ma 
ribbons 


chines, office furniture, stationery, 
carbons, check protectors, duplicating ma 
chines, loose leaf systems, addressing ma 
chines, stamp affixing machines, envelope 
sealers, filing cabinets, steel furniture, etc 
etc., as well as a rotary form and bed 
form, and perforator for making master 
sheets 
Philadelphia, Pa. 

Louis Buehn & Co. have opened offic 
for the sale of office appliances at 1105 
Chestnut street, Philadelphia. The com 


represents the Edison business 


will take on 


pany now 


phonograph and as many other 


Printographs, 
filing 
make 


co 


manufacturers of 


ra 


the 


department of 


F 


rt 


lines and employ 


in 


cf 


of leading 
ufacturers 
tation 


typewriters, adding machines, 


cabinets and everything that goes to 
up a complete modern office. The 


ympany is desirous of corresponding with 
good devices who desire 


‘tive and conscientious representation in 


territory which it covers 


San Francisco, Cal. 
office 


nces 


applial 


of San 


organized 
H. S. Crocker & Co 
rancisco is proving a big success 
the static 


recently 


The 


They 


in it independently from ynery 


men who are specialists 


devices they exploit Che 
Coast 


machines and devices 


diffe 
are 
( fice 


the rent 


mpany number 


the agents fora 


| r) 
viall 
desire gressive represet 


ag 


Coast 


who 


on the Pacific will do we 


correspond with this company 


ed 

will 
15 
ti 
and office 


Sydney, N. S. W., Australia. 


establish- 


who has been 
ia for the 
United States about Ju y 


W. A 
in Austra 
arrive in 
On his arrival he will be open to nego 


Lingham, 
past sixteen years, 


the 


ters 


ite for agencies, especially for typewr 
but open 


appliances, he is 


ceive any lines that he deems will be salable 
in Australia. Communications to Mr. Ling 
ham should be addressed in care of tl 
Office Appliance Company, 303 Dearbort 
street, Chicago, III 

Vancouver, Canada. 

The Webster-Hanna Company, Ltd., of 
Vancouver, are among the most wide-awake 
dealers in the Northwest. It represents 
Underwood Typewriter Company, the Ma 
cey lines and other specialties. The com 
pany is open for propositions from manu 


fi 


e 


c 


ucturers which do not conflict with its pres 
nt 


ern 


arrangements. This is a good live « 


forward 


straightf« 


of hustlers. 








MANY USES FOR CARBON-LESS 
PAPER. 

One of the largest typewriter companies 
in the country has built a special machine 
with the tally roll attachment in order to 
use Carbon-Less paper. Its use will elimi- 
nate the necessity of carrying a carbon roll, 
as all machines have hitherto been com- 
pelled to do. The makers of this machine 
will give public announcement shortly. 

Carbon-Less paper will be largely used 
in adding machines, as the ribbon move 
ment can be entirely eliminated. Use will 
also be found for it in the automatic sales 
counter check machines, where the records 
for the house are kept on the roll. It will 
eliminate the use of the cross feed carbon 
mechanism on these machines. Time clocks 
and cash registers will also find use for it 
It is now being largely used by manufac- 
turers of duplicating type machines, as a 
proof can be taken instantly without the 
necessity of bringing the ribbon over the 
face of the type. It is also being used in 
the factories of typewriter machines by 
aligners, as it dispenses with the use of the 
ribbon in aligning a typewriter. Its use 
also gives positive proof whether the type 
are on their feet or not. Newspaper offices 
are adopting Carbon-Less paper in their 
pressrooms for running off proof, as by its 
use ink is not required when proof is pulled 
from set-up matter. This obviates the ne 
cessity of cleaning up the type before it is 
corrected. 

As time elapses many purposes are being 
developed for the use of Carbon-Less pa- 
per, and there is no doubt that many other 
large fields of usefulness will open up for 
it, beyond those of which the manufactur- 
ers already know. 


PROSPERITY BANQUET OF NASH- 
VILLE UNDERWOOD FORCE. 

The most pleasurable event indulged in 
recently by the Underwood organization at 
Nashville was the meeting and banquet held 
on April 25. This was the occasion of the 
arrival of the new manager, M. R. Hicks, 
and the departure of Mr. Phelan, who 
opened and started the new Nashville 
Underwood branch well on its way. 

The new manager was given a hearty 
welcome on all sides, and many regrets 
were expressed at the leaving of Mr. Phe- 
lan. The latter was presented with a very 
handsome watch fob, suitably inscribed, as 
a token of the esteem in which he is held 
by his fellow employes. Marvin Hicks 
needs no introduction to the typewriter fra- 
ternity and his success in the conduct of the 
Atlanta branch of the Underwood Company 
some years ago assures the continued prog- 
ress of “Nashville” to the prominent posi 
tion it so justly deserves. 


FROM TYPEWRITER TO BONDS. 

Henry I. Talley, for many years a well 
known typewriter salesman for different 
companies in New York city, is now meet- 
ing with his wonted success in another line. 
He is selling high class securities. 
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Money 








Time 





Machine 





FLAT OPENING 





For All Typewriters. 
Agents Wanted. 


J. L. Chase Co., Toledo, ©, Patentecs and 


Unlimited Expansion 











CARBON PAPER AND RIBBON 


MACHINERY] | 


Hard Finish Carbon Machinery EfEaF @ 


. ; 
15 years’ experience FACTORY AND MAIN OFFICE: 
Lyon and Campau Sts., Grand Rapids, Michigan, U.S.A 


BRANCHES: 


JOHN WALDRON COMPANY Now York Cy. Wasktagten, D.C. Seaton, Otte. 


NEW BRUNSWICK, NEW JERSEY Oktahomea City Buffalo 























A WORD to STATIONERS about DUPLICATORS 


This applies to YOU, whether or not you are at present carrying a particular line of 
duplicators. It will be worth your while to look into our SPECIAL PROPOSITION. It 
has appealed to others and WILL APPEAL TO YOU. 

Our new model No. 9 DUPLIGRAPH, with four Gustie ating surfaces, has FOUR TIMES 
the capacity and FOUR TIMES the value of other duplicators. It is NEAT and COMPACT; 
NOE PENSIV E SUPPLIES; clean and easy to operate. 100 copies rom pen one from 
typewritten original. FULLY GUARANTEED. Made to sell. Let us send ae w of the 
original letters received from stationers telling what they think aboutit. IT’S A EYE OPENER ke 


DETROIT DUPLIGRAPH COMPANY, 973 Vermont Avenue, DETROIT, MICH. 


CASH WITH ORDER to the trade only. We 
En raved Ca rds engrave a one line plate and —- 100 en- 

graved cards best stock, A ag id, Script 80c 
Block or Gothic 1.15, Solid Roman, Old English or French Script 1. '25, Shaded Ol Eng- 
lish or Block 1.50, Shaded French Script or Roman 1.60. Plate and 50 cards 20c less 


than above prices. Wedding Stationery, Business Cards, Embossed Stationery. 
THE AMERICAN EMBOSSING CO., 192-96 Seneca St., Buffalo, N. Y. 

















THE 


“IDEAL MULTIPLEX” 


AUTOMATIC NUMBERING MACHINE 


(Patents applied for) 


It will DUPLICATE, TRIPLI- 
CATE and QUADRUPLICATE 


Sold with the strongest kind of a guarantee. 


It has Five Movements—Consecutive, Duplicate, 
Triplicate, Quadruplicate, Repeat. Indicator ay 
changes from one movement to another, thus ~— 
machine an equipment equal to two or three 
and enabling the operator to perform various kinds of 
numbering. It is finely ga gauged for accuracy and precision, 
and is especially constructed to meet the most exacting 
requirements in numbering machine work. 


Six Wheels. Numbers from 1 to 1,000,000 
Price $7.50 
Send for our new Catalog 


CUSHMAN & DENBION MFG. CO. 
Style of 12 3 4 5 6 240-242 West 23rd Street NEW YORK 


Imprint 
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FOR 


CHRISTMAS 


AND 


NEW YEAR’S 


An entirely new high class line com- 

prising a variety of the most artistic 

and attractive folders, cards and 
papeteries designed for holiday trade. 


Original adaptationsof poinsettia 
¢ and holly with ornamental designs 

and appropriate seasonable greet- 
ings. 


Papeteries put up in special holiday 

boxes containing 25 sheets of paper 

and 25 envelopes made of Crane’s 
Linen Lawn 


Folders of high grade Bristol covers 

with four page inserts with place 

under the greeting for signature of 
the senders. Covers ornamented with 
Christmas and New Years designs done 
in sepia tint with hand embossed senti- 
ments. Packed in handsome boxes with 
envelopes. 


Single greeting cards hand embossed 
¢ in colors with embossed sentiments 

put up in fine boxes containing 25 
cards and 25 envelopes. 


Also special assortment boxes con- 

taining choice selection of Christmas 

booklets, Christmas and New Year 
booklets, and New Year booklets. 


Altogether an especially high class 


holiday line which is proving a big 
seller. 


Stationers should get their orders in 
early to insure having the goods in time. 


WRITE TODAY 
for Illustrated Catalogue, 
Price-List, Etc. 


DEPT. D 
The Black Lithographic Co. 
WALTER H. FURLONG, Gen. Mgr. 


914 Walnut Street Philadelphia 
Western Office: 209 State Street, Chicago 
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Fine Holiday Line 


Attractive Gift 


Goods Shown By Phila- 


delphia Company. 


HE accompanying cuts show two 
features of the Personal 
holiday line of stationery, cards and 
booklets, now being placed on the market 
| by the Black Lithographic Company, of 
| Philadelphia. Although the line has been 
| out but a few weeks, it is practically half 
sold. Dealers who wish to feature it dur- 
ing the holidays will do well to get their 


Greeting 


orders in at once 





The books are 3% inches wide by 5 inches 


long. The sentiment is a beautiful exam- 
ple of hand die embossing. 

The cards are also packed in boxes con 
taining 25, with envelopes of proper size. 
These are embossed and ornamented simi- 
larly to the booklets with the ornamental 
design and the embossed sentiment 

The holly and poinsettia each coristitute 


a special series and the cards, papeteries 














AHarry 
New Year, 





Merny 
Cuntstuag 











The new line is quite an innovation for 
the company which has been making sta 
tioners’ lithographic. specialties for many 
years. It represents the highest standard 
of execution, artistic designing and com 
bination of color. 

The line naturally divides itself into thre: 
the papeteries, the booklets and 
the cards. The designs for the first and 

| 


last of these are variations of poinsettia and 


divisions- 


holly. The papeteries are packed in boxes 
containing 25 


Each box carries a holiday cover and makes 


sheets and 25 envelopes 


SOME BLACK CO. BOOKLETS 


»e obtained in each 


and booklets are to 
The adaptation of the poinsettia and th: 


execution of the design is a fine exampl: 
of the company’s work. 

That the booklets may have a more pet 
sonal tone, it has been arranged that fac 
simile signatures of the sender may be er 
graved by the publishers under the greet 
ing. That this may be done, it is necessary 
that the dealers take orders for a certain 
quantity and send them to the manufacture 
November. This prov 
popularity of the 


before the Ist of 


sion will enhance the 

















ee 


me | 





a very pleasing package. Beside the per 


sonal greetings embossed on both of the 
folders are special designs appropriate 
Christmas and New Year. Many of these 
are done in Sepia tint and have all the ap 
The book 


inserts 


to 


pearance of the finest etching. 
lets consist of special covers with 
of four pages of lighter sheets. On one of 


these sheets is the appropriate greeting 


with a sufficient amount of space for the 
signature of the sender. 
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cards, although of course, the greater num- 
ber of them will be used by the sender wi 
ing his name. Beside the general lines to 
be sold in separate boxes, special asso 
ment boxes will be furnished to the deal 


-+ 


ers. The display box for these assortment 
is 8% by 6 inches. No. 1 is a special offe: 
containing 200 assorted Christmas beol 
designs in monotint with 
hollywreath 
The insert consists 


lets, 5 original 
greetings and 


green on the card 


embossed in 








four pages with an appropriate greeting 
and a place for signature of the sender 
The covers of the insert are tied with a 
fancy colored ribbon. Envelopes are in 
cluded in the box 

) 


No. 2 is a special offer containing 100 | 


New Year books arranged the same as No 
1. 

No. 3 is a special offer containing 150 
each of Christmas and New Year books of 
the same general character. These specia! 
assortment boxes are sure'to be in extra 
ordinary demand 

All of the paper used in the papeteries and 
all envelopes, as well as all of the cards 
are made of Crane’s Linen Lawn. Thi 
special board which constitutes the covers 
of the booklet is a heavier grade of smooth 
surface for perfect lithographing and em 
bossing. Dealers who have not seen the 
line will do well to get into communicatio 
with the manufacturers at once. Full par 
ticulars may be had from the company 
at 914 Walnut St., Philadelphia, or from 
Walter Furlong, Mgr., 219 State St., Chi 


cago. Requests for information and illus- 
trated pricelists should be written to Dept 
D, which is the new branch of the busi 
ness 


RAPID WORK. 


The following was written by Miss Ross 
L. Fritz, recently at Washington, D. C., in 
one minute from strange copy. The para 


graph contains 148 words and was typewrit 
ten without a single error 

When the weather was very bad, many of 
the men would go and sit in the tavern 
close by and get some one to watch for 
them; but they often lost a fare in that way 
and could not, as Jerry said, be there with 
out spending money. He never went to 
the Rising Sun; there was a coffee-shop 
near, where he now and then went, or he 
bought of an old man, who came to our 
rank with tins of hot coffee and pies. It 
was his opinion that spirits and beer made 
a man colder afterwards, and that dry 
clothes, good food, and cheerfulness wer 
the best things to keep a man warm. Polly 
always supplied him with something to eat 
when he could not get home, and sometimes 
he would see little Dolly peeping from th¢ 
corner of the street, to make sure _ if 
“father” 


PUTTING UP BIG BUILDING. 

The Bobbs-Merrill Company of Indian 
apolis is erecting a six-story building on 
Vermont street, between Meridian and 
Pennsylvania streets, to be occupied entire- 
ly by that company. The building will be 
ready by October |! 

It is stated that the business of the 
Bobbs-Merrill Company has within recent 
years shown a wonderful increase, finally 
demanding the erection of the new building 
with a corresponding increase in the facil 
ities of the company. 





Work, not luck, wins the rewards. Hustle 
and believe in yourself. 
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The MAIL 
WRAPPER— 


TUBE 


“THE MAILING TUBE THAT 
COMES IN A FLAT SHEET” 


IS A GOOD PROPOSITION 


for 


Stationers “» Dealers 


@ You all know the many disadvantages of 
carrying in stock the old style round 
mailing tubes— yet you use valuable 





space to carry them. 

q The MAIL WRAPPER-TUBE overcomes 
allthe disadvantages of the solid round tube 
as it comes in a flat sheet, requiring com- 
paratively little storage space. 

@ The diameter of each WRAPPER-TUBE is 
adjustable from 4 inch to 2 inches. When 
rolled, contents are absolutely locked in. 


@ No labels required—address put directly on 
WRAPPER-=TUBE. 

@ These features—and others—make it a 
ready seller and convenient to handle. 

@ It is just the thing for mailing calendars, 
drawings, plans, pictures, music, magazines 

in fact, anything that can be formed 

into a roll 


We want you to sell MAIL WRAPPER- 
TUBES in your territory. We make upa 
special trial assortment of popular sizes and 
weights for Dealers and furnish advertising 
matter with your imprint FREE. 








Write at once for Particulars 


The Mail Wrapper-Tube Co. of America 


45 W. Murray Street, New York 


























Thumb Tacks 


Steel, Brass, and German Silver. 


Pen and Pencil Clips 
2 Styles. 2 Finishes. 1 Price. 
$3.00 per gross to dealers. 
Liberal discount to jobbers. 


HOGE MFG. CO. 
108 Fulton St. New York 





“Modern B” Clip. 








MAX BECK 
106-108 6th Ave., New York 
Importer and Publisher 


PoOsT CARDS 


JOBBERS ONLY 








JULIUS POLLAK 
50-52 FRANKLIN STREET. NEW YORK 
Manufacturer and Importer of 
Post Cards and Novelties 
High grade cards our speciaity. 
Jobbers write for prices before ordering elsewhere. 








A nickel plated brass socket 


which will never come loose. 


A highly finished glass funnel 


which snaps in and off the socket. 


A medicated air filter 
which can be exchanged at will. 





ANTISEPTIC TELEPHONE MOUTH PIECE 


Price 50 cents complete 


None genuine unless “MAXIM” 
appears on glass. Avoid cheap substitutes. 
Send for descriptive booklet. 


MAXIM SPECIALTY COMPANY 


11 Waverly Place 17-21 Give St. 
NEW YORK CHI AGO 














| 
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Credit Men Hold Profitable Meeting 


Fifteenth Annual Meeting of National Cred- 
it Men’s Association, Discusses Live 
Issues at New Orleans. 


CTIVE interest was shown by mem- 


bers and others on the occasion of 


the recent annual meeting of the 
Credit Men’s Association at New Orleans, 
May 17, 18, 19 and 20. Many important 
papers were read and the various standing 


committees of the organization reported 
exhaustively upon the subjects assigned 
them 

This organization touches all the large 


business enterprises of the country and 


among its members some of the 
One of 
the most useful members of the National 
Association of Credit Men is F. W. Risque, 
treasurer of the Sieber & Trussell Manu- 
facturing Company of St. Louis. Mr 
Risque’s experience has included an active 
connection with the banking business of 
several years’ duration, besides a wide gen- 
eral experience in other business fields. He 
is an expert in system and accounting lines, 
and his work in connection with the exten- 
sive manufacture of loose leaf devices, has 
given him a broad, yet accurate view of 
the details and requirements of many lines 
of trade outside of-his own. 


numbers 
best minds in the business world. 


The addresses and committee reports at 
the recent meeting were of such length and 
thoroughness of treatment as preclude their 
verbatim publication in magazines of gen- 
eral circulation, but the report of the spe- 
cial committee on Federal incorporation 
law, was so significant of the well matured 
believe 


views of business men, that we 

subscribers to Office Appliances will find 
the gist of the report of interest. The 
committee included the following gentle- 


Hackenburg, chairman; C. T. 
McKinstry, Lyman A. Reed, J. J. Wemple, 
and F. J. Woodworth. The substance of 


their report was as follows. 


men: H. E. 


Report of Special Committee on Federal 
Incorporation Law. 


“For a number of years the feeling has 
been growing among the business men of 
the country that there should be a uniform- 
ity in the laws creating corporations. Thé 
diversity of state this subject, 
which at first was considered by some cor- 


laws on 


porations as an advantage in the prosecu- 
tion of their varied enterprises, has of late 
assumed the proportion of a serious menace 
to the stability of business. Commendable 
effort has been made by organizations in 
some of the states to have the legislatures 
of all the states join in a movement looking 
toward uniform state incorporation laws. 
\ supporter of this movement is Franklin 
\. Wagner of the New York Bar, 


an able address delivered before the 


who in 
Com- 
mercial Law League of America, says: 
‘The only escape from federal legislation 
the next, will be the 


in this decade or 


getting together of state legislatures on a 
broad uniform law regulating the status 
and conduct of all corporations doing busi- 
ness within their borders.’ 

There are those who, while approving 
of such action as a step in the right direc 
tion, maintain that the remedy for the evil 
would not be thus provided, inasmuch as 
if the laws of all the states upon this sub 
ject were uniform, still their application 
would be diverse, owing to different judicial 
interpretation. This objection may be con 
sidered as well taken, for, owing to our 
dual system of government, there is a possi 
bility of each state interpreting the same 
law in a manner contrary to the intrepre- 
tation of its sister states. 

Hence the idea of a National Incorpora- 
tion law has gained in support. Attorney 
General Wickersham states: 

‘A national law authorizing the formation 
of corporations to carry on interstate busi 
ness seems to be the inevitable result of 
economic conditions.’ 

Questions as to the effect of such a law 
upon the companies now organized under 
the laws of the various states, have, there 
fore become of vital interest not merely 
to the producer, but also the consumer, and 


hence to the nation as affecting its pros 
perity. 

The first question which presents itself 
is: 


What Is the Power of Congress. 

The Constitution Congress the 
right (Art. 1, Sec. 8)— 

“To regulate commerce with 
and the 
with the Indian tribes.” 

Other powers which are sometimes called 


gives 


foreign na 


tions, among several states, and 


to the aid of Congress are, the power t 
establish post-offices and post-roads, to lay 
and collect taxes, and in the regulation of 
banks, to coin money and regulate the value 
thereof. 

Mr. Garfield in his report as Commis 


sioner of Corporations, says: 

“It may be considered as established that 
under these powers Congress may: 

1. Create means 
regulating interstate commerce. 


corporations as a 
2. Give to such corporations the power 
to engage in interstate or foreign con 
merce. 

3. Prohibit any 


individuals from engaging in the sam 


other corporations 


4. As a condition precedent to the gr 
of such corporate powers, lay any rest! 
the 
management of 


tions it chooses upon organization, 


conduct or such corpora- 
tions 
interstate commerce at wil ul 


and 


5. Tax 
the 
gaged therein 


instrumentalities corporations en- 








6. Provide regulations for the carrying 
on of interstate commerce generally——.” 

Although Mr. Garfield seems to feel that 
undoubtedly all of these powers are vested 
in Congress, there are those who claim the 
question to be a mootable one, and still 
others who take an opposite view, main 
taining that a constitutional amendment is 
} 


necessary before Congress can be clothed 


with such authority \mong these latter 
is E. Parmalee Prentice of the New York 
bar, whose work on “The Federal Power 
Over Carriers and Corporations” is a 
learned review of decisions upon this sub 
ject and a comprehensive study from an 


historical standpoint,—showing the develop 
ment of the law, the intent of the framers 
of the constitution, and the tendency of 
modern times to interpret the constitution 
contrary to well established doctrines. 

But admitting for the sake of argument 
that Congress has the undisputed right 
and authority to do all these things, a second 
question is presented 
What Relation Would a Corporation Cre- 

ated By Congress Sustain to the 
Several States? 

Two factors of grave importance enter 
at once into an intelligent discussion of 
this question 

\. Does the power to create a corpora- 
tion to engage in interstate commerce carry 
with it the power to produce or manufac- 
ture the article which is to become the 
instrumentality of commerce? 

B. How would the property of such a 
corporation be taxed? 

As to the first factor mentioned, ther 
has been a great deal of learned discussion 
and a wide diversity of opinion. Mr 
Garfield maintains that such a grant is well 
within the power of Congress, and reaches 
this conclusion, as he says, “By reasoning, 
from inference and on general principles.” 
There has been no direct judicial decision 
of this question, and it is, therefore, im 
possible to determine it conclusively. With- 
out meaning in any way to disparage an 
opinion based upon such careful study of 
the subject, the conclusion reached by 
others from equally conscientious considera 
tion seems to be that Congress has not the 
power to charter companies with the right 
to produce or manufacture. However, 
there seems to be a unanimity of opinion 
that this is neither an insurmountable or 


even serious difficulty. It is maintained by 
some that there is no legal or actual neces 
sity for such power, and that interstate 
commerce can be controlled without it. 


It is not the purpose of this committee 
to express any opinion upon this question 
It is sufficient to admit for the purpose of 


argument that such power does not exist 


I 


in Congress and then to proceed with the 
discussion as to the relation sustained by 
a federal corporation to the several states, 


in its absence 

If Congress created a federal corporation, 
granting to it a charter to engage in inter 
state commerce, this would, of course, com 
prehend the right to buy and sell through 
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Carbon Paper and 








Typewriter Ribbon 









py a **The Pink 
se = of Perfection”’ 


NS 


A MESSAGE TO DEALERS 


From Aurora, not East 
Aurora, just Aurora. 


@ But at that, a vitally interesting live proposition to the 
kind of dealer who will admit that he hasn’t learned all 
there is to be known about typewriter ribbons and carbon, 
and the maximum profit in the game. 
‘@ We will guarantee it to be interesting, instructive and 
maybe profitable. You don’t know that it won’t be prof- 
itable — isn’t the chance worth a stamp — you will forget 
it if you turn the page. 

What is your name 


Your address =< 5 ee 


Miller-Bryant-Pierce Company, - Msia Office and Factory: AURORA, ILL 

















The Taft-Peirce 
Manufacturing 


Company 
Woonsocket, 
R, I. 


3s 
o/ @Send for our literature before 


“4 building a plant of your own. 





§ We develop and manufacture 
high grade mechanical specialties 
on the contract basis. 







@ We have the largest establish- 
ment in the world in our line, con- 
ducted solely on the contract basis. 









Contract 
Figure Means 
An Assured Profit 





g We can handle any sized contract. 







@ Our proposition is particularly 
attractive to new enterprises. 





















on the best fountain pen being marketed today. By an 
| ingenious patent all flooding and spattering of the 
pen is absolutely stopped 


Williamson Auto Feed 
Fountain Pens 


represent the very lat 
est type of the modern 
office and desk 


‘ companion. P 







< 
DEALERS 


See That Resorveir? 
That Means Fountain Pen Perfection, 
Remember: You need to carry no dead 


stock. We will exchange any styles that 
you find do not appeal to your trade. 


We also furnish plate glass display cases. Write 











































4. for our proposition to dealers. It's the best ever 
NS made by any fountain pen company. 
< Williamson Pens are made in 250 different styles and sell 


‘i ular prices. 


Williamson Pen Gompany, wscorsn 
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The CROWN 
Price Book 


Easy to open 
Easy to close 
Built for hard every- 
day sort of usage 


@ Thirty good sizes in stock. Spe- 
cial binders to fit any size of sheet, 
rings any diameter and any center. 


@ Prices and trade discounts on 
request. Metal parts if you wish. 


C. H. GREEN MFG. CO. 


FREEPORT, ILL. 

















ADAMS’ “RED LINES” 


Woven every three inches 
ANTISEPTIC COPYING CLOTH 


A new constructed copying cloth, 3 copies from one 
writing. Soft twill facing both sides. Extra Heavy 
or R. R. Stock. Dealers should get in touch with us. 


ADAMS MFG. CO., Philadelphia, U. S.A. 








COMMONWEALTH HOTEL 


Incorporated 
Opposite State House Boston, Mass. 








Offers rooms with hot and cold water for 
$1.00 per day and up, which includes free 
use of public shower baths. Nothing to equal 
this in New England. Rooms with private 
baths for $1.50 per day and up; suites of two 
rooms and bath for $4.00 per day and up. 

Dining room and cafe first-class. Euro- 
pean plan. 

ABSOLUTELY FIREPROOF 
Stone floors, nothing wood but the doors 
Equipped with its own Sanitary 
Vacuum Cleaning Plant 
Long-Distance Telephone in Every Room. 
STRICTLY A TEMPERANCE HOTEL 
Send for Booklet. 


STORER F. CRAFTS, Gen’! Manager 
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the United States, without regard to 


Congress could also give 


out 
state boundaries 
such a corporation the capacity to produce 
the desired to traded. This, 
however, does not give the right pro 


article be 


to 
duce. 
Therefore, the privilege of manufacturing 


and producing the article must emanate 
from the state in which the corporation 
desires to locate its plant. It cannot be 


argued that this would lead to confusion, 
or to the dual responsibility of regulation 
now existing. The corporation would be 
created by national law, would be answer- 
able to the national power for its acts, and 
subject to national regulation. The prov- 
ince the state in its affairs be 
merely to the extent of the police powers 
of the state, and in matters of taxation. 
This brings us to the question of taxation, 
which removes any doubt that may 
as to the possibility of the states refusing 
such a corporation the right to manufacture 
or produce within boundaries. The 
greatest argument of those who maintain 
that it is not necessary for Congress to 
grant the right to produce, is that no state 
would refuse a company the right to erect 
and operate manufacturing or commercial 
establishments, when the location of such 
enterprises within the state is a source of 
income and revenue to the state. 

We are now confronted with the second 
factor as to how the property of corpora 
tions existing under a federal charter and 
a state license would be taxed. There has 
been a great deal written upon this subject 
and a diversity of views expressed. There 
seems to be, however, a uniformity of opin- 
ion upon the following points: 

1. The bonds and stocks of a federal 
corporation should be exempt from taxa- 
tion. 

The benefit of this is apparent at once. 
Under the the range of 
assessment is extremely wide. The lesser 
a valuation 


of would 


exist 


its 


present system 
degree of assessment is simply 
of the corporeal property of the company, 
while the higher assessment the 
combined value of the stocks bonds 
Senator Newlands says: 


involves 


and 


“Tn addition to this, the stocks and bonds 
themselves the hands of stockholders 
can be assessed in most of the states, 


in 
and 
thus we have a double system of taxation.” 

Besides doing away with this dual taxa- 
for the bonds 
would 


tion, the market stocks and 
of such a 
larged and the organization of new enter 
or the be 
correspondingly facilitated 

2. The state to tax corporeal property 
of the company. 


Upon this phase of the question Senator 


company be greatly en 


financing of old would 


prises 


Newlands in discussing national incorpora- 
tion of railroads, says: 

“The actual 
of such corporations should be assessed by 


property and equipment 


the states in which they are located at 
such percentage of value as is customary 
and general, and should be taxed at the 


as other property—— 


same rate 





The state might have a right to levy a 
license fee for the right to manufactur 
and produce within the state, but if such 
fee should become burdensome, the ques 


tion of its levy, being an interference wit 


the ultimate purpose for which the corp 


tion was organized, could be referred 
the federal authorities The right of a 
state to levy such a license fee has been 


severely questioned, but students of the 
subject are of the opinion that at no tim¢ 
would the levy of the fee become a menacs 
To those property in 
various states, 


to the physical 


companies having 


the limiting of state taxation 
of the 


property company 


would be a distinct advantage. Professor 
Wilgus says upon this subject: 
“____no greater, more vexatious, or more 


unjust burden can be placed upon the inter 


state business of the country than is put 

upon it by the state laws taxing foreign 

corporations, and it seems to be legally 
of 


possible for each state, in the form a 


license fee, to tax such corporations upon 
the face value of their whole capital stock.’ 

3. The federal government to tax the 
federal corporate franchise. 

This, of course, 
by the government for the regulation of the 
corporation after its organization. Through 
this power the federal government can force 
any corporation organized under its laws to 


is the means reserved 


confine itself to the purpose of its organi 
And since the to tax 
power to destroy, the federal 


zation. power in 
the 


government 


volves 
can compel the obedience of 
the law. can hardly be 
considered as an objection. The benefit to 
be derived far exceeds any possible objec 
tion, in that whereas corporations are now 
by 


However, this 


taxed on their franchises forty-nine 
states, each having dissimilar laws peculiar 
to themselves, under a national incorpora 
tion, be but 


would thereby enjoy a far greater freedom 


each would taxed once and 
of operation than is possible at present. 
dis 


practical 


Continuing its report the committee 
cussed at 
questions which would arise in the even 


some length various 


t 


the proposed act should become a part of 


the United States, and in 


committee went quite thor 


statutes of 
the 


the 
conclusion 


ougly into a discussion of the federal in 
corporation bill drawn by Attorney Gen 
eral Wickersham in pursuance of the re 
ommendations made in President Taft's 
message to the 61st Congress, second ses 
sion. The bill is known as H. R. 20, 142, 
and was introduced in the House of Rep 
resentatives by Mr. Parker on Feb. 7, 1910, 


Clark of Wyon 
the United 


6.168 


and on the same day Mr 
introduced the bill 
where it is known as §S 


ing into 
States Senate, 
The bill was 


and ordered to be printed 


referred to the Committee 
Judiciary 


A new business college will soon be 
opened at Marshfield, Wis., by Prof 
Charles Etzler of Mankato, Minn. Pr 
Etzler has rented quarters over a recently 
completed garage and will open the 
lege by July 1 








VOICE WRITING DISCUSSED. 

Commercial System Con- 
Phonograph”’ is 
booklet recently 


‘The Edison 
the 
interesting 
issued by the Edison Business Phonograph 
The book is black 


ducted Business 


the title of an 


Company printed in 


and yellow and is illustrated with photo- 
graphs of the Edison voice writing ma- 
chines in actual use in offices. The first 
picture shows the dictation into the ma 
chine; the second, transcribing from the 
machine; the third picture, a central tran- 
scribing department with an attendant 


the cylinders to different type- 
fourth picture isan illus- 
machine itself, shewing the 
to give a viewt-of the in- 
terior mechanism. The book opens with a 
short history of the progress of voice writ- 
ing. The of independent dicta- 
tion is discussed in the next article, the in- 
teresting idea being put forward that where 
the dictation and transcribing are done sep- 
arately, one their work to 
completion as they greater con- 
venience to the dictator and a vast saving in 
time is the result. 


bringing in 
and the 
the 


W rite rs, 
tration of 


cover raised so as 


principle 


each bringing 


proceed, 


The subject of stenography versus voice | 


an interesting way 
are 


writing is discussed in 
and several other topics equally timely 
brief attention. Any one interested 
writing machines would do well to 
with the Edison Business 
Company of Orange, N. J., 
copy of this booklet. 


given 
in voice 
communicate 
Phonograph 
and secure a 

HANDSOME GIFT BOOKS. 

The Jordan Publishing Company of 
Wheaton, IIl., is bringing out some very at- 
tractive new books. This company is com- 
posed of women who are artists and who 
have wonderful business in 
the production of artistic gift books. The 
only ten months old, yet in that 
its business has grown to profit- 


worked up a 
company is 
short time 


proportions. 


able 


One of its most recent books is “Our 
sridal Chimes,” by Adelaide S. Jordan, 
which may be had in a binding of white 


embossed leatherette in a handsome gift 


box. The same book is also bound in No. 
2 gray oze sheep, limp binding, size 
614x8% inches. This is the edition de luxe 
and is a thing of beauty 

The Jordan Publishing ; Company is also 
bringing out a new book for the baby which 
will be up to, if not eal of, its usual high 
standards. Those who are seeking appro- 


priate books for gift purposes should com- 


municate with the Jordan Publishing Com- 
pany and secure their list. 
Preston Pond, vice-president of the Den- 


turing Company, has decided 


and devote his time 


nison Manufac 


to retire from business 


to outside iterests, public affairs, travel 
and rest. Mr. Pond has been with the Den- 
nison Company for forty years, and rose to 
his present sition from that of errand 
boy. He has been manager of the Boston 
store, d and ce-president, and is 
well known to the trade as a man of bril- 


id fine personal qualities. 


liant mind 
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Marca de Fabrica—“Princess” 


. 








Papers for Catalogues and 


STAR Manifold LINEN 


Add quality and distinction to printed matter. 


We also make Paper for Carbon Manifolding 
in allits branches. 


Cc. H. DEXTER @ SONS 


Windsor Locks, Conn. { 














y~ DAVIDS’ SEALING WAX y 


from you. 


THADDEUS DAVIDS COMPANY 


ESTABLISHED 1825 





We make the most popular brands of Sealing Wax, in all grades 
and colors, and make a specialty of imprinting private brands of 


Sealing Wax, for commercial stationers. 
ing Wax manufacturers in America. 
good wax, either imprint goods or our own brands, let us hear 


THADDEUS DAVIDS COMPANY 


95-97 Van Dam Street, New York 


We are the oldest Seal- 
If you are in the market for 








Join the Wholesalers’ Post Card Club and receive once 
& month 125 samples of the newest cards for $1. postpaid 


Photographic Local View Cards. 
Big Stock Season and Fancy Post Cards. 
THE WHITTEN & DENNIS@N POST CARD CO. 


West Bethel, Maine 
Complete Illustrated Catalogue on request. 








“FAY -SHOLES AND REMINGTON - SHOLES 
TYPERWITER PARTS” 


We have the est stock of Fay-Sholes type and Parte 

just what you need i repairing Fay-Sholes machines. No 

visible parts. a foe information on our D ten 

knob A. | llers. -eameed department, "chicago 
Branch, for the past ten years. 


Ben Samuelson & Co., 8.309, 225 Dearborn St., Chicage 























will please you. 
Crescent Pins will pay 
tomers 


Pyramid Pins and ( 
are TRA 


} 
i 
, 
| 
; 


There are two things about 


" CRESCEN T PINS 


that will especially interest you. 


They are made of the best spring brass by 
skilled workmen, which makes them as 
good as pins can be made. 

The promptness with which your order 


will be filled and the goods shipped 


DEALERS: 

you a good profit 
and give complete satisfaction to 
Crescent Bank and Office Pins, 
‘ushion Pin Rolls 


DE Winners. 
Crescent Brass & Pin Co. 
Detroit, 


 — WA 












your Cus- 


Mich. 
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Ribbons and Carbons 
have created a special de- 


‘mand for Indeliba quality 


in every locality where 
typewriters and carbon 
paper are used. 


INDELIBA 


Hard finish varieties of 
carbon paper appeal.to 
the particular trade. 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car- 
bon paper with the mer- 
chant, banker and busi- 
ness man generally. 


INDELIBA 


Bichrome and Trichrome 
ribbons are made in a 
variety which ensures the 
dealers’ order being filled 
every time. We are never 
“out’’ of any line. Rib- 
bons for any machine. 
Our specific formula guar- 
antees colors and durabil- 
ity seldom equaled. 


Better get our prices to- 
day. It will mean a big 
increase in prosperity for 
your ribbon and carbon 
department. 




















Indeliba Mfg. Co. 


ROCHESTER,.N.Y. 
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| Stories were contributed by C. P. 
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SMITH PREMIER BANQUETS EDU- 
CATORS. 

One of the features of the convention of 
the Central Commercial Teachers’ Associa 
tion and the Western School Managers’ 
Association in Omaha was the banquet ten- 
the Smith Premier Typewriter 
at the Rome Hotel to all school | 
people in attendance upon the convention. 
The Smith Premier Company was repre- 

sented by Frank M. Evans, Assistant Secre 
and in charge of the School Depart- 
ment; W. D. M. Simmons of Nashville; W. 
G. Lenderson, Manager of the Smith Pre- | 
mier Company’s Office at Chicago; F. A. | 
sritton, Manager of the Kansas City office; 
W. J. Pickering, Manager at Des Moines, | 
and M. O. Plowman, Manager at | 
Nebr. | 
There were over 200 people seated around | 
the tables. Carl Marshall of Cedar Rapids, | 
Ia., acted as toast master and one of the 
innovations was that no set speeches were 
allowed, but impromptu stories were told 
by various members who were called upon. 
Zaner of 
Ray 


dered by 
Company 


tary 


Omaha, 


Susiness Educator of Columbus; 


The 


| mond Kelly of the Remington Company; C. 





| did, 


V. Oden of the Underwood Company; Miss 


Van Sant, W. C. Henning, E. B. Lyons of 
Dubuque, J. R. Anderson of St. Louis, R. | 
P. Kelly of New York, R. H. Peck of 


Davenport, and Mr. George of Omaha. 

The speech made at the banquet 
was that given by Mr. Evans, welcoming 
those assembled to the banquet on behalf | 
of the Smith Premier Typewriter Company. | 
One of the most interesting stories told at 
the banquet was that given by Miss Alice 
M. Owen, one of the Smith Premier demon- 
strators. 

A novel feature of the banquet was the 
music, coon songs being sung by a colored 
man who had an exceptionally fine voice 

Mr. and Mrs. George Stewart of Glasgow, 
Scotland, were among the guests at the 
Convention and were attentive listeners to 
all the At the guest table were 
seated: 


R. H. Peck, 


only 


debates. 


Davenport, Ia.; Mrs. H. B. 

Boyles, Omaha, Neb.; C. P. Zaner, Columbus, 
O.; Col. George Soule, New Orleans, La.; | 
Mrs. G. W. Weatherly, Joplin, Mo.; Almon 
F. Gates, Waterloo, Ia.; W. N. Ferris, Big 
Rapids, Mich.; George Stewart, Glasgow, | 
Scotland; Carl Marshall, Cedar Rapids, Ia.; | 
Frank M. Evans, Syracuse, N. Y.; H. E. Read, | 
Peoria, IIl.; H. B. Boyles, Omaha, Neb.: Mrs. | 
George Stewart, Glasgow, Scotland: G. W. | 
Weatherly, Joplin, Mo.; Jerome Howard, Cin 

cinnati, O.; B. F. Williams, Des Moines, Ia. 





IN NEW QUARTERS. 
Fulton-Evans Company of Indian- 
are now in handsome new quarters 
They have a splen- 
a wide va- | 


The 


apolis, 


on Pennsylvania street. 
up-to-date store and handle 


| riety of office appliances. 


| features the 


| 


In its furniture department the company 
Globe Wernicke lines. 





“Economy is a great revenue.’’—Cicero. 





The principal part of everything is the | 


beginning. 





——SMIRCHLESS— 
Pencil Carbon 


is made bya new 
and improved 
process unknown 
to other manufac- 
turers. The colors 
are exceedingly 
bright and true. 
















The carbon paper is 
absolutely, non- 
flake, the onating is 
very evenand heavy. 

The col- 

or is so 
combin'd 
and satu- 
rated in 


shows any impression 
if held up to the light. 
This non-stenciling 
feature is original with 


DEALERS When you show your customer a 
pencil carbon paper that will not 
smudge his hands every time he replaces it in his ‘sales book, you 


have made the sale. 


Write to-day for samples and prices. 
You'll find them both “‘ right.”’ 


PEN CARBON MANIFOLD CO. 
NEW BRUNSWICK, - N.J.,U.S.A. 











NEW JERSEY: — 

















Naw 


“ONLY. 


CLIP = PAPER —— 


A clip that bin s all papers (from tissue 
heaviest) securely an d without mutilatic me 
fastened; qui kly removed; can be used repeats 
Takes smal! margin and doesn't interfere wit 


- 


ing matter. Low priced and a necessity for ever) 
business house 

Send 10 cents today for trial 

box of 100 Clips; postpaid 


Deajers write for Samples and Price 
j Pp 


WEST MFG. CO., 1112 Chestnut St., Philadelphia, Pa. 














PAPER 
FASTENERS 


75,000,000 “O. K.” 


SOLD the past YEAR should 
convince YOU of 
SUPERIORITY. 
They Add TONE to Your 
Stationery in the OFFICE,BANK, 
SCHOOL or HOME. 


There is genuine pleasure in 


their 


= their use as well as Perfect Se- 
is curity Eaaly put on or taken 
off with the thumb and finger 
Can be used repeatedly anc 
“they ae says work.”’ Made of brass in 3 sizes. Put upin brass 
boxes of 100 Fasteners ae 
Handsome. Compact. Strong. No Slipping, NEVER! 
All stationers. Send 10c¢ for sample box of 50, assorted. 
Illustrated booklet free. Libera/ discoun ito the trade 


The O. K. Mfg. Co., Syracuse, N. Y., U. S. A. 


ng IB 





PHOTOGRAPH POST CARDS 
MADE TO ORDER 
From your own originals. 
Samples and our beautr 
ful illustrated catalogue 


free. 
THE DORSEY W. SHORT CO. 


Drawer 10, Westerville, O. 

















LATE PRESIDENT MILWAUKEE 
ASS’N. 
The cut shown herewith is a portrait of 
the late Henry Niedecken, president of the 
Milwaukee Stationers’ Association and for 





THE LATE HENRY NIEDECKEN OF 
MILWAUKEE. 

many years a leader among Milwaukee sta 
tioners Notice of Mr. Niedecken’s deat! 
was published in our May issue 
GOOD DESK LINE FOR DEALERS. 

One of the most attractive desk lines 
offered to dealers in office furniture is that 
of the Franklin Desk Company of Chicago 
In their recent catalogue No. 9 they illus 
trate and describe thirty-seven different 


styles of office and typewriter desks. com 
prising a variety of designs sufficient to 
meet the requirements of the most critica 
buyers, and sold, we are told, at prices 
which are strictly “right.” 





A FRANKLIN DESK. 


[he lines comprise some substantial and 
elegant designs in several different finishes, 
including selected quarter sawed oak, quar 
ter sawed oak and plain oak. Many of the 
designs shown are of what is known as the 


sanitary style, and all are of fine workmar 
hip and elegant finish 

The Franklin Desk Company desires t 
arrange to give exclusive agencies to live 
dealers wherever the company is not repre 
sented. Correspondence should be addressed 
to the Franklin Desk Company, 46 Easi 
Jackson boulevard, Chicago, III 
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If | Can Show You 


That I Can Increase 
Your Profits 


that Gold Medal Brand Ribbons and 
Carbon Paper mean more money for you 
than your present line wouldn't it be 
decidedly to your own interest to con- 
sider a change. 


@ The mere fact that you are handling 
some other brand and have in the past, 
is no reason why you should handle it 
always. 


q If you had been selling Gold Medal 
Brand Ribbons and Carbon Paper for 
fifteen or twenty years and someone else 
would offer you supplies of equal quality 
at a lower price | would not expect you 
to stick to me. 


@ Why should you? 
@ The point with you should be whether 


a new line will make you a larger profit 
or not. If that’s the real question and 
it surely is, compare my prices with the 
prices you have been paying and you 
will appreciate the difference 1m your 
favor. 

q | manufacture Carbon Paper for all 
known uses, in all standard colors, all 
weights and all sizes. My factory is 
one of the largest equipped with all the 
latest up-to-date carbon and ribbon 
machinery. 


@ Gold Medal Brand ribbons and 
carbon paper are fully guaranteed, 
and tf they do not please you and 
your customers im every way, just 
fire them back to me at any time 
within one year, and your money 
will be instantly refunded. 


@ Now hadn't you better slip me that 
letter to-day. 


M. M. ROTHSCHILD 


CHICAGO NEW YORK 
4 407-415 Dearborn St. 42 West Broadway 
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Possibilites of the Business Show 


BOUT one-half of the exhibitors at 
the business shows do not 
realize the possibilities of the idea— 

they do not make enough of the opportu- 

nity afforded them them get 
pretty good results in spite of their indif- 
ference, but if they don’t, they blame the 
management, or the weather or some other 
not. A 


seem to 


Some of 


fellow’s superior goods, or what 
prospective exhibitor who was approached 
on the subject of making an exhibit of a 
new appliance recently, turned the proposi 
tion told the writer a 
friend of his who once had a space in the 


In fact his friend 


down because he 


show had not done well. 
had sold only one $25.00 device, and he is 


said to have had a good thing too. So he 
condemned the business show. He advised 
others against taking space there. I hap 


pened to know the attendance at that par 
ticular 185,000, and it oc 
curred to me that the man who could not 
sell more than $25.00 worth of goods when 
he had the chance to meet that 
people, nearly all intent on being educated 


show was about 


number of 


in the use of new devices, thousands of 


them willing and ready to buy if they could 
be shown—could not last long in any busi 


ness. I asked my protesting prospect when 
his complaining friend had failed or quit 
business, and he looked at me in surprise 
and asked how I knew who the chap was 
and that he had failed. You see my con 


clusion was right. I did not know the man, 
but I do know that any man who will not 
get more than one sale of $25 when tens of 
come to 


last 


thousands of prospective buyers 
him to see what he has to sell, won't 
very long in any business. Will he? 

“IT have handled exhibits of various kinds 
for the past 15 years and experience proves 
that the results obtained are dependent en- 
tirely upon the activity of the exhibitor.” 
This is what 
exhibitors at last year’s show writes. 
a truth that will 
every exhibitor of a worthy article an en 
thusiast. The exhibitor who plans his ex- 
hibit, makes it attractive, and then has a 
live sales force in his booth 
The ° fellow just 
dumps a few things into it and then post 
haste makes tracks towards the bar, and 
“boosts” the show by trying to enhance 
the value of the bar privilege doesn’t get 
profitable returns on his show investment 
any more than the chap who tries to mo 
nopolize the time of his busy neighbor’s 
pretty demonstrator instead of sticking to 
his own booth and getting the attention and 
interest of the many busy buyers who have 
come to look his exhibit The Busi 
ness Show Company can only furnish the 


successful 
It is 
make 


one of the most 


once recognized 


gets results. 


who buys a space and 


over 


conditions that make the space of each ex 
hibitor an asset of great value—but the ex- 
hibitor must keep busy, must have people 
in his booth who know his goods and can 


them to their best advantage if he 


show 


How Such Expositions Afford Advantage 


Not Always Understood by Exhibitors. 


By Louis H. Mory. 


wants to turn his valuable asset of space 


into dollars and cents profit. 
The Tribune’s Opinion. 
The Tribune, a 


newspaper 


editor of the Chicago 
that is today conceded to be 


second to none in the world, wrote and 
published in the Tribune an editorial that 
states as concisely and truthfully as it can 
be stated what the possibilities of the busi 
Here is the editorial: 


Business Show has an interest 


ness show really are. 
“The Annual 
for a larger number of individuals than al 
most any other of the many exhibitions of 
have been available for the 


the sort which 


a busy season of illustra- 
achievement in 
The 
and the 
spectacular interest for 


people during 
American 
industry. 


tions of various 
fields of 


automobile 


horse show, the 


show electrical show 


their large 
crowds, but, after all, the number of 
who could profit personally by the inspec- 
tion of such exhibits is comparatively small 

“In no department of human activity are 


have 
men 


so many people directly interested as in 
that which is concerned with the improve- 
ment of methods and machinery for carry- 
of what is called ‘busi- 


ing on the details 


ness.’ Great claims have been put forth for 


have made possible the 
and for those 


inventions which 


abridgement of distance 
which have made the labor of the farmer or 
the manufacturer lighter and more efficient 
The ‘labor-saving machinery’ used in the 
ordinary acceptation of that term has been 
praised and glorified until an invention is 
no longer looked upon with wonder, but 
is apt to be taken for granted as a matter 
of course 

“Comparatively few have kept. in touch 
with the marvelous development of devices 
The type- 

familiar 


for aiding in ordinary business. 

writer and cash register are 
enough, but the modifications of these me- 
store and office have 
and so remarkable that an 
exhibition of machines of different 
arouses the interest of every observer. The 
which 


chanical assistants in 
been so many 
dates 
same is true of the various devices 
have been perfected for copying and filing 
correspondence and keeping important doc- 
uments readily accessible at a moment’s 
call. 

“The tendency 
everywhere marked in this day and genera- 
has made the improvement of office 
With telephone, tele- 
prac- 


toward speed which is 
tion 
inevitable 
stenographer, and a 


methods 
graph, a good 
tical filing system added to business sense 
and American activity and quickness an in- 
dividual is able to accomplish a tremendous 
amount of business in a working day 


“The occasional surprised query How 
in the world can they do it?’ is so often 
answered when the many remarkable 1m 
provements in machinery for doing the little 
The developments in 


coming, Com 


details are noted. 


lines have been rather late in 


paratively speaking, but an inspection ot 


some of the marvels of the modern, thor 


oughly equipped office or store will prove 
interesting and instructive to many pel 
son. 

Such is the view taken by the edit 
one of the foremost newspapers in th 


United States, and it is, probably, the 
sensus of the sound judgment of the bus 


ness men of the country There is 
bigger opportunity presented to the mai 
facturers of office equipment than 
annual business show. But the business 


show is not the place for the dub, the 
or the booze fighter. It is for the comp: 
tent salesman who respects his calling, f 


the demonstrator who is interested in teac! 


ing to others the uses of his machine 
device, and for the manufacturer 
attends the show to get in touch with the 
people who sell his goods and with tl 


ultimate consumer who buys them, to study 


their needs and to devise ways and means 


to make his machine or device meet thos: 
needs in the fullest possible way 


The man who can’t get results fron 


show isn’t demonstrating his de 


He is either making a funda 


business 
vice rightly 
or he is neglecting the 


mental mistake, 


opportunities the show brings him 


INTERESTING NEW CATALOGUE. 


catalogue of loose 
Station- 


A new metal fixture 


leaf devices manufactured by the 


ers’ Loose Leaf Company is just off the 
press and will be ready for mailing within 
a day or two 


This is 
alogues of 
comprising everything in the way of cur- 
rent, transfer, sectional post, order blank 
price book, solid post, catalogue and prong 
file metals, as as loose leaf findings 
such as post sections, springs, keys 


+ 


one of the most complete ca 


loose leaf metals ever issued, 


well 
rubber 


bumpers and index tabs. Among other 
items listed are linenette and muslin hing: 
and reinforcing stock, the first named hay 
ing heretofore never been sold t the 
dealer. 

Prominent among the current ledger fx» 
tures are the Faultless, the pioneer steel 
back metal, and the Matchless, a lighter 
built metal of cold rolled steel. A complet: 
stock of all standard gauges will be car 
ried for immediate delivery, central and 


western businesses being looked after from 


Milwaukee, while all Eastern business is 
taken care of from New York. Manufa 
turers will do well to write and make sure 
that their names are on the mailing list 








IMPORTANT DEAL IN KANSAS CITY. 

One of the most interesting events which 
e time in Kansas City 
he Business Systems 
lucted by Joseph A 
Raach at 918 Grand avenue in that city, by 
the Robt. Keith Furniture & Carpet Com 


pany and the amalgamation of this impor 


has happened for som 
is the purchase { 
Store, formerly con 


1 


tant store with the office furniture depart 


ment of the Robt. Keith Company, which 
has employed Joseph A. Raach and his 
staff of salesmen and experts to manage 
the Keith office furniture department, giv 
ing that concern one of the largest and 


strongest departments in the office appli 
ances field in the United States. The entire 


first floor of the Robt. Keith Furniture 

Compat vy has been given over to the office 

ippliances end of the business. The com 

pany intends further still to enlarge its 
% 





STORE OF KEITH FURNITURE CO. 


y 


lines and glready carries the following 
clusive accounts 

Paper Folding Machines, Hawley Tim 
Recorders, Stromberg Chronograph Time 
Recorders, Roneo Copying Machines, Kirt 
ley-Stevens Self-Indexing Ledgers, Dick 
Safe Cabinets, Tag Addressing Machines 
Unit Steel Cabinets, All-Steel Office Furnt 
ture, Edison Business Phonographs, Elliott 
Addressing Machines, Phone-Eze_ Tel 


phone Brackets, a full line of loose leaf de 

vices, the Writerpress, duplicating ma 
chines and supplies, Macey Files and Book 

cases, Derby Office Desks, Leopold Office 
Desks. Marble Chair Co chairs, ete 


This new department of the Robt. Keith 


Furniture & Carpet Company will be a 


Mecca for office appliances men who visit 
Kansas City, and with its wonderfully 
strong organization should make a fine re 
ord in the sale of office appliances in the 
. es 

“The heroic in a crisis are those who pr¢ 
pare | doing commonplace duties well.’ 
Theodore Roose 

Real help ts tl which teaches a man t 
help himself.”"—Theodore Roosevelt 


“Man is greater than his circumstances. 


—Phillips Brooks 
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WOULD YOU BE WILLING TO PAY 


the price of a square meal for a book of useful general 
information which answers the thousands of questions 
that come up in the daily business and social life and 
can nowhere else be found? Of course you would 
—because such a book is indispensable to everybody 
and the knowledge it contains is worth many dollars, and 


It should 


be on every desk and in every home. Here is your 


because you know ‘‘Knowledge is Power.” 


opportunity—get 


“THE WORLD'S KNOWLEDGE’ 


a 512 page closely printed handy reference work, having 
also a concise geography of the world with 50 colored 
maps. Over 800,000 copies sold since. first published, 
to those appreciating its value. A revised edition | 
will be sent you postpaid for remittance of only ONE | 
DOLLAR. Money refunded if contents are not worth | 

| 


much more to you. Get it at once—it will benefit you. 


THE KNOWLEDGE BUREAU 


La Grange 





| 
lilinois | 











Hotel Latham 


East 28th Street, New York 


1 door from 5th Avenue, 1 block from Broadway and 1 block 
from Madison Square Garden. 











The Very Heart of 
the City. New Ab- 
solutely Fireproof 
Hotel on the Euro- 
pean plan. Rooms 
$1.50 per day and 
up. Rooms wiTH 
PRIVATE BATH 
$2.00 per day and 
up. Beautiful Din- 
ing Rooms. Best 
Food and Service 
at reasonable 
prices. Elevated 
and Subway Sta- 
tions 1 block away. 
Surface Cars pass 
the door. 


H. F. RITCHEY, 
Manager. 
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RALPH WILSON EN TOUR. lumbus 

The picture which appears on this page 
shows Ralph Wilson, president of the Chi- 
cago Shipping & Receipt 
and some friends in his six cylinder, close 
coupled Franklin roadster on a recent 1,600 
“hike,” which 
Detroit, Toledo, Pittsburgh, Wheeling, Co 
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and Indianapolis, and thence to have g 


Chicago. While the going was pretty bad 
on some of the country roads the machine 
behaved beautifully and was willing to at 
L. Winans says this _ said it in 
how else he can be 


300k Company, about the machine must be 
tempt anything. R. 
machine will do anything but climb a tree 
hate to think that the esteemed sales _ tion. 


included the cities of We 
unager of the C. S. & R. B. Company may 


m 
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WILSON AND FRIENDS ON RECENT TRIP. 











To Promote the Business Welfare 
of the Middle West 
Is the Mission of 


THE NATIONAL BANKER 


112 Dearborn Street 


Write for Sample Copy 


Subscription Price 


O. M. PAGUE, Publisher 
$3.00 Per Year 


CHICAGO 








yotten out behind the barn and 
stunts with the machine some day 


B. wasn’t looking. We know 


“Shop Talk,” and we 
so sure ¢ 
We bet we could make 


if it refused to climb telegraph pol 











On his trip Wilson made the best time 
between Columbus and Indianapolis. On 
this lap of the journey he was accompanied 
by W. E. (Uncle Sam) Cooper of Pitts- 
burgh and Mr. Gale of the Ruggles-Gale 
Company of Columbus. Mr. Cooper rode 
in front, his slender physical configuration 
helping to decrease the atmospheric resist 
ance. In other words, he “split the breeze.” 

Mr. Wilson and the car reached home a 
couple of weeks ago looking fine and fit for 
another hard season’s work. 


BUSINESS MEN, WATCH YOUR 
STAMPS. 

Office Appliances has repeatedly called 
the attention of manufacturers to the mat 
ter of insufficient postage upon letters and 
other mail matter going from this country 
to foreign lands. We take the liberty of 
making an extract from a recent letter by 
W. Sheddon Paxton of Calcutta, India, 
bearing on this subject. Mr. Paxton is per 
haps rather severe in his arraignment, but 
he has logic and good business sense on 
his side. We trust American manufactur- 
ers will read what Mr. Paxton has to say 
on this subject and profit by it. 

“For fear you should (as I am given to 
understand most people in America do) 
misunderstand the motives and the princi- 
ples which make it a rule in this office to 
return every letter arriving unpaid from 
firms or parties who are not our regular 
subscribers, I beg to inform you that they 
are based on the strictest business, and 
business moral and ethical principles. 

“There are three reasons only for such 
action on the parts of the addressors 

“To avoid payment of postage and throw 
the cost of payment upon the addressee 
In such cases we neither want the letters 
nor business relations with such creatures 

“Carelessness of the Employes:—lIn 
which case also where such carelessness is 
customary or possible in such an important 
matter as the opening of business relations 
with business houses in one department, 
what is it likely to be in others? It may be 
only a stamp omitted in the postal depart- 
ment, but it may be a most vital part of a 
machine or tool in the packing department 
of that firm when it comes to orders, or 
omissions of documents from a letter in 
the same department later on. Such care- 
lessness reflects on the principal of the 
business and the whole organization and 
control of the business and it is a matter 
to be brought home in the most unpleasant 
way possible to the employe and employes. 

“Dishonesty on the part of the employe. 
—In this latter case the sooner it is proven 
the better, and the employe turned out into 
the street to get into the hands of the 
police. Such letters are invariably returned 
by the postoffice to the addressees; if the 
employe is dishonest a reprimand and cau- 
tion will result if that employe does not 
have the writing of the incoming letters. 
If he has, there are 10 chances to one that 
the letter gets no further than the letter 
box; and in such case if the employer is a 
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The 


“SANITARY” 


Envelope Moistener 


and 


SEALER 





Miia handy little device whch now retails for only $1.00 has 
d its value in many thousands of offices throughout 


prove 
It saves time, dirt, and gives a perfect seal with- 


the country. 
out getting water on the hands. 

Write today fora sample. Here is a specialty that you 
can make money with fast. 


The GEO. B. MALTBY COMPANY, Cleveland, Ohio 

















FIREPROOF WASTE BASKETS AND LETTER TRAYS 
EARN DOLLARS 


Made of Cold Rolled Steel, 
Oxidized Copper or Brass 
Finish. Absolutely Fireproof. 


ATTRACTIVE and SANITARY 


Write for Prices"of 


PRESSED STEEL 
SPECIALTIES 
DUGGAN-RIDER COMPANY, = ERIE, PA. 


NOTICE 


The price of the No. 28 Sanitary Cuspidor is 
now $34 per dozen, list. A better cuspidor, a lit- 
tle higher in price, but — 

This is the one cuspidor you can talk for 
public places—it has selling points a plenty. 

» Truly a cuspidor with an idea. 














Send for Our Catalog 


The Ireland and Matthews Mfg. Company, Detroit 
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THE MAGAZINE OF OFFICE EQUIPMENT 
THREE MONTHS’ TRIAL SUBSCRIPTION 25 CENTS 


_—$ 
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20 
CENTS 


Secures 
This 
Great 
Reference 


Book 


An entirely new, 
up-to-date, down- 
to-the-minute Ref- 
erence Book, for 
book-keepers, 
cashiers, account- 
ants and business 
men. 

This magnificent 
volume weighs 
nearly 6 pounds; 
contains over 500 
pages, 200,000 
words and 700 il- 
lustrationsof forms 
and tables; beau- 
tifully printed on 
fine paper; hand- 
somely and strong- 
ly bound ; produced 
and presented to 


the business world & a Cost which brings it within the reach of all; easiest 
for reference, plainest for acquiring information, and most economical 
when compared with all other publications of like nature. 


It is yours on payment of only Fifty cents 


down and the balance in monthly installments of 50 cents or $1.00 as you prefer. 


Monthly installment price, $4.00 per copy; introductory special cash price 


(less 10 per cent) only $3.60. 


In either case the expressage is prepaid to your address in the United States 


and Canada. 


E. H. BEACH, Publisher, wieiee: 





Send 25 cents for 12 months’ trial 
- subscription to 


BEACH’S MAGAZINE 


OF BUSINESS 
Teaches Business, Business Systems, Book- 
keeping, Accounting, Shorthand, Advertising, 
Law, Correspondence, Short Cuts, Etc. Etc. 
Splendid Business Stories. 


E. H. Beach, Publisher, 69 W. Fort St., Detroit, Mich. 




















business man and has a properly organize 
follow-up system, he will write and 
why there has been no reply; and h 
know in which direction to look to cat 
his man. If he does not trouble to d 
his business is best avoided In any 
he should suffer in some way or anothet 
Mr. Paxton discussed in his letter, s¢ 
eral phases of the relations of Amet 
manufacturers with th reign trade V\ 
quote that portion oft his letter regarding 
insufficient postage because it is 
of irritation that should be corre: 
everyone who may have been carel 


this particul 


NEW FIRM IN PHILADELPHIA. 


Louis Buehn & Co., Fave opened ar 
it 1105 Chestnut street, Philadelphia, P 
for the sale f up-t late office appli 





They will take on as many good lines 
they can handle, employing for each line 
specialty salesman versed in its use 
sale. The company handles the Edis 
business, phonograph and other lines, 


desires to correspond with other respo1 
r ' 


ble manufacturers 
The head of the concern has beet 


gaged in business for several years pa 
under the firm name of Louis Buekhn & 
Brother. at 45 North Ninth street, Philad 
phia, and is regarded as one of the larg 
dealers in musical phonographs in_ th 
United States 

The sales manager of the new compa! 
is J. EF. Smasth, ho has been for som 
years interested in the sale of office app 
ances. For five years Mr. Smith has bee 


associated with the Edison Business Phe 


graph Company of Orange, N. J., as sales 


man and sales manager for the Philad« 

phia office, and for the past three years h« 
has been the ympany’s special representa 
tive covering the southern and southwest 


ern States 
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THE GREGG 
WRITER 


pap 





A Monthly Magazine devoted to Shorthand, 
Typewriting and Commercial Education 





VOL. X NO. ¢ FEBRUARY 1908 











“A publication is valu- 
able as an advertising 
medium in a more or 
less exact ratio to the need 
of the reader of that pub- 
lication.”’ 


The Gregg Writer is needed by 
every writer of Gregg Shorthand. 
It is read and studied and re-read 
by Gregg writers all over the 
world. 


Your need for the magazine is 
found in the fact that it has the 
larg. st circulation of any of the 
shorthand magazines, and carries 
with it the biggest influence of 
any. 


The fact that Gregg Shorthand 
won the recent International 
Shorthand Speed Contest is vast- 
ly increasing the circulation and 
intluence of the magazine. 


Send to-day for sample copy and 
sworn circulation figures. 


The 


Gregg Publishing 
Company 
New York Chicago 














“1 31:30 


Valuable and Interesting 


Are You Interested in Finance and 
Banking? If Successful You Should 
Invest Intelligently. Leading Bankers, 
Financiers, Corporation, Railroad 
and Public Officials and Financial 
Authors Write each Month for 


The Banker and 
Investor Magazine 


“THE NATIONAL MAGAZINE OF FINANCE” 


This is the only Financial Magazine of Standard size at 
less than $3.00 a year and Leads in its field. Ably Edited, 
beautifully printed on fine paper and strikingly illustrated. 
This Magazine contains in every issue the best current 
thought expressed on financial and banking affairs. 


Our interesting departments are: Financial, Banking, 
Foreign Banking, The National Capital (official data), Rail- 
roads (security notes of interest), Studies in Securities, Fin- 
ancial Advertising, Coins and Currency, Recent Legal 
Decisions, Our Book Shelf (review of new books), The Letter 
Box (interesting and instructive) and Editorial Comment. 


All of good wholesome matter that every business man 
should know—whether banker, broker, lawyer, merchant, 
manufacturer, farmer, bank director, professional man or 
other successful man—if he wants knowledge of financial 
affairs 


Subscribers have free privilege of making inquiries on 
financial, corporate and legal matters of Thomas S. Hodson, 


LL. D., Editor. You can't afford to miss a single number of 
this Magazine, which is national in its scope and popular in 
every State and reaches every Continent. All contents 


copyrighted 


Better send $1.50 in money, stamps, check or money 
order today at ourrisk. Three years for $3.00. 


ADDRESS 


Banker and Investor Magazine 


93 Wall St., NEW YORK, or 1524 Chestnut St.. PHILADELPHIA 


$1.50———-YEARLY SUBSCRIPTION——$I1.50 
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Schaum Enqravift . 
B peginting Company 


en 


panrene. 
ADVERTISER 


SUCCESSORS TO 


Engraving & 
Clarkerining Lo. = 





Gentlemen: 


Wis. 
1910. 


Milwaukee, 
June, 


An order from you will give our quality an opportunity to sell 


ITSELF. 
engravings and print catalogs. 


Ask for booklet "A". 


Let us show you how well it is possible to design, 


retouch, make 


Very truly yours, 


Schaum wana wh dott: & Printing Pameeny 








In All Probability You’ve Never 
Appreciated Your mapert Possibilities 


R you with your quality product that has made 
good in America—the most exacting of all na- 
tions—the export field is ripe for exploitation. 
The success of your output at home is practical 
assurance of foreign recognition. This trade, pro- 
perly gone after, means that much greater sales, greater profits 
at a comparatively small expense. Your organization has been 
perfected. Export business can be added for only the cost of 


going after it. 


AMERICAN EXPORTER 


“The Strongest Single Power in Export Trade”’ 








Offers a service of inestimable value to the far-sighted man- 
ufacturer seeking trade abroad. Representative space reg- 
ularly in its two editions each month, English and Spanish 
(EXPORTADOR AMERICANO), brings you in direct com- 


munication with the foreign merchants, the source of export 
orders. The advertising is supplemented by our Foreign Trade 
Service, which is free to all advertisers. 


This service is the final linking up and intelligent cultivation 
of foreign fields. It includes: 


135 William Street 


The translation of correspondence in any language emanating 
from the advertisement and the translation of the reply into 
the proper language. 

Commercial reports on foreign merchants that will enable the 
determining of their responsibility. Specific information on 
any foreign trade subjects, reports on markets, opportunities 
for the sale of any particular goods, etc. Subscription for our 
Domestic Supplement, a monthly export guide. 


Ad writing and Art Services in designing export advertising 
copy. 
The services of our own representatives in connection with 


our Frequent Foreign Trade Tours to the larger export mar- 
kets. These trips are undertaken solely for the benefit of our 


advertisers. 

In short, by our service, we aim to help our clients in every 
way possible that they may accomplish their purpose of es- 
tablishing or enlarging their export trade. 

We'll be glad to send you particulars of our publication and 
service. This incurs no obligation. Will you let us help you 
make an investigation of your export possibilities? 


AMERICAN EXPORTER New York City 
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constitutes a perfectly sanitary system of letter press copies. 
in the bath assures even distribution of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The patent chemical surface cloth 
with non-raveling edge affords clean, clear-cut copies. 
Baths in use than all others combined. 
them unbreakable. 
way bill. 


The 
Sold through the dealers. 


6215-17-19 Wentworth Avenue 


The Eureka Bath and Cloth 


The composition 


There are more 
The wire net in the composition makes 
are furnished in all Gone pros correspondence to 
V rite for Eureka Booklet. 


THE EUREKA BLOTTER BATH CO., Wet ILL., U.S. A. 


14! 









Eureka 
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CHICAGO BINDER @& FILE COMPANY 


The Acme of Perfection in a 


Non-Protruding Sectional Post Binder 

















Aluminum Ends—Metal Hinge 
Powerful End Lock—Durable Covers 
No posts or knobs to scratch the desk 


Locks and unlocks with less than one turn of the key. 


a Also furnished with rubber ends and leather hinges. 


Any size or style of binding to fit any sheet or special gauve. 
Will securely bind one, a few, or as many sheets as desired. 


118 S. Clinton Street, CHICAGO, ILL. 








NOTE—‘Want” Advertisements are’ received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 








HELP WANTED. 





Agents to handle cushion feet for 
Reduce noise, lighten touch, in- 
Large profits, exclusive territory 
if desired. Splendid side line for typewriter 
salesmen. Michigan Office Appliance Co., 306 
Tolsma Bldg., Detroit. 


WANTED 
typewriters. 
crease speed. 


SALESMEN WANTED—The largest manu- 
facturers of postal cards in this country want a 
few good traveling representatives to carry as 
a sideline an exceptionally good and simple 
proposition for taking orders for local post card 
views. Samples can be carried in vest pocket. 
Those seeing Stationery, Drug and Department 
Store trade will find this a great money maker. 
Address O. K., 123, Office Appliances. 





WANTED—A First-class combination type- 
writer salesman and repairman; for Canadian 
Pacific coast; good permanent position. Give 
references. Howell & Selfe, Victoria, B. C. 


SALESMAN WANTED—To sell L. C. Smith 
& Bros. Typewriters; entire city of 100,000 for 
his territory; salary and commission. Address 
“Good Position,” care Office Appliances, Chi- 
cago. 





SALESMEN WANTED—We want a few good 
salesmen to sell post cards on commission as a 
side line; we handle the newest card published 
and our commission is very liberal. In writing 
give us the name of the house you now repre- 
sent (we will not write them though without 
your permission). Western Business Agency, 
Chester, Ill 

WANTED—First class rebuilders and repair- 
ers; specialty Blickensderfer and Underwood. 
Those understanding other makes preferred 
State age and salary. Detroit Typewriter Co.. 


Detroit, Mich. 





WANTED—Experienced typewriter salesman 
for City of Winnipeg. Exceptional opportunity 
for high grade man. State age, experience and 
full articulars. Royal Typewriter Agency 
Winnipeg, Manitoba. 








BUSINESS OPPORTUNITIES. 


WANTED—Experienced typewriter or office 
specialty salesmen with some capital to pur- 
chase one-half interest in an established busi- 
ness in rapidly growing Southwestern city 
Present sole owner has other business and can- 
not devote sufficient time to this line. Business 
on a paying basis and unlimited room for ad- 
vancement. Only want energetic worker, who 
can show record of selling ability. Address Box 
116, Little Rock, Ark. 

















SALESMAN WANTED 


To salesmen successfully handling 
typewriters, adding machines and other 
office appliances and desiring to take hold 
of amore remunerative line ; also to 
clerks with natural ability es salesmen 
and to other persons of good business 
experience wishing to go on the road, 
we offer an especially attractive propo- 
sition. Our best men make $500 per 
month, or more, and we want a few 
more men of that class. References will 
be required and full particulars of past 
experience should be given in first letter 
Only men with the energy to keep ever- 
lastingly at it and capable of handling 
a high grade proposition need apply 


A. M. Co. 
908 Bisbee Building, 
Jacksonville, : 


Florida 











Manufacturers 


of office equipment and sundries, 
desiring to place their products in 
the hands of dealers throughout 
Louisiana and Mississippi are re- 
quested to communicate with 


JAMES D. CLAITOR 


Manufacturers Agent 


Machecca Building NEW ORLEANS 
@ I solicit correspondence from 
Manufacturers desiring expert sales 
service in the above territory and 
will furnish references upon re- 
quest 

@ I make a specialty of organizing 
local sales forces and promoting 
and accelerating the sale of man- 
ufactured articles of merit in the 
office supply trade. 

g All consignments handled on a 


commission basis 














| 





BUSINESS OPPORTUNITIES. 


WANTED—A representative in each town t 
manage the subscription work of Office Ap 
pliances. In the larger towns an enterprisin 
young man can add materially to his incomé 
in the smaller towns there is a chance to pik 
up a little extra from time to time. The prop 
sition we will make you is inviting and includ 
a number of different subscription offers, a1 
one of which are easy sellers for a good specia 
man All communications in answer to this 
ad will be strictly confidentia! 
Some one in your town is going to make extra 
money by answering this ad. Are you the man 
Subscription Sales Department, Office Appliance 
Co., 303 Dearborn St., Chicago, Ill 


considered 


TO LOOSE LEAF SALEMEN—I have some 
thing of interest to every salesman of loos 
leaf goods in the world. It doesn’t cost you a 
cent to find out. Address Chas, A. Sweetland 
author of “The Science of Looseleaf Bookkeep 
ing and Accounting,’’ 15 Boylston Bldg. Chicago 














WANTED—An exclusive agent in every city 
to sell Transo (transparent face) envelopes) on 
a commission basis. ey business house a 
possible customer. Excellent proposition for 
men with selling ability. Samples and complete 
information on request. Transo Paper Co., 
Chicago. 





Typewriter—New Invention ! 


Valuable features not now used on any ma 
chine. Will put machine against your money 
Big opportunity 

Address X-10, Office Appliances. 








Agencies Wanted 


W. A. LINGHAM who has been estab 
lished in Australia for the past sixteen 
years will arrive in the U.S. about July 
15th and he is open to negotiate for 
agencies on his arrival 
is Office Appliances and Typewriters, 
but he is open to receive any lines that 
he thinks would prove saleable in 
Australia. Kindly address all letters 
in care of THE OFFICE APPLIANCE 
CO., 303 Dearborn St., Chicago, Ill 


His specialty 
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Linen Ledger and Record 


PAPERS 


Have maintained a position of pre-eminence for more than sixty years, solely through 
their distinguishing qualities. There is but one standard to which every sheet conforms 
—the best that can be made. For Blank Books, Loose Leaf Ledgers or Permanent 
Records, there is no sheet carrying the same degree of excellence; and, for Merchants, 


Bankers and Other Paper Users who desire that quality which adds tone to cor- 
respondence and insures perpetuity to the records of business, there is nothing so good. 


DEALERS 


Can recommend Brown's Linen Ledger and Record Papers without reserve 


ROWN PAPER ©O., ADAMS, MASS. 


ESTABLISHED I'8s850 

























Don’t 
Smear 
Your 
Fingers 
With 
Ink !! 


Don’t 
Use 
A 
Glass 
Dropper! 





~ Four sizes. Fifteen styles points. $2.50 up. 


Canadian Office: 332 Craig St. West, Montreal, Canada. No more than the old-fashioned kind. 


ONOTO PEN COMPANY, 26! Broadway, New York 











ON’T be the toy of Circumstance. 
Map out your cwn career! Let it be 
one that brings all your powers into 

free play and full development. Too many 
young men are rushing into the over 
crowded professions or swelling the ranks 


of routine workers. Don't make the same 
mistake. The most attractive career open 
to young men today is that of 

—Salesmanship. 

There’s magic in that word. It’s the 
open sesame to the best paying positions in 
the business world. 

The doors of Success Swing 
wide to the man who can seil 
goods. 

The demand for trained 
salesmen far exceeds the 
supply. Sales ability com- 
mands a premium. 

The Oliver Typewriter Com- 
pany, one of the largest employ- 
ers of salesmen in the world, has 
established a free training school for sales- 
men. The training is worth hundreds of 
dollars to the man who takes full advan- 
tage of its opportunities 

Here are some of the pre-requisites for 
acceptance as Local Agent for the OLIVER 
and a free course of training in the Oliver 
School of Practical Salesmanship: 

—Honesty 

—Energy 

—Initiative 

—Enthusiasm 

—Self-Reliance 


—Tenacity of Purpose. 
—Agreeable Personality. 


Take stock of your qualifications. No 
man who possesses the ones enumerated 














can afford to sink his identity 1n the color- 
less activities of a routine worker. 

Strike out for a_ successful 
career as Local Agent for 


business 


ae 


The Standard Visible Writer 

We can always make a place 
for qualified men who set their 
stakes for Success and then 
work to win! Our Sales 
Force is made up of just 
this sort of men. 

They are setting the world 
aflame with Oliver enthusi- 
asm. The result of their 
work is shown in record 
sales of the wonderful new 
Oliver Typewriter No. 5. 
It is reflected in the rapid rise of Local 
Agents to important posts in the Organi- 
zation. 

New territory is being invaded. This 
calls for the employment of additional 
Local Agents. The door is open to you 

Write at once for a copy of our 


Free Book—“The Rise of the 
Local Agent.” 

Your request for this interest ng book 
may prove the turning point in your career, 
just as it has for hundreds of ambitious 
young men. 

Business men—ask for a Free Demonstra 
tion of Oliver Typewriter No. 6. 











